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Get the Best 
Quality From (specials 


Hundreds of buyers know that it pays to buy their 
Cypress lumber from us because we devote all time 
and facilities to the manufacture of Cypress lumber. 


Every board is accurately milled, carefully in- 
spected and graded. All orders are quickly filled. 
his insures satisfaction at all times. 


Write today for prices. Dry stock guaranteed. 
Gregertsen Brothers Co. 
‘a> 332 So. Michigan Ave., 


CHICAGO 


Yards and Planing Mills: 
CAIRO, ILLINOIS 
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The final secret of longer life 
in a piece of power belting 


Belting experts and users know strong laps 
are essential in transmission belting. 


It takes a combination of correct materials, 
methods, machinery and highly trained men to 
do a good job at this stage of belt making. 


The Graton & Knight practice is to make each 
man an expert in one type of work, to give him a 
good day’s pay for a good day’s production, to 
pay him a bonus for every sign of extra excel- 
lence. 


When you put Graton & Knight belts on your 
drives you get the finest belting leather that skill 
can produce, put together by men whose reputa- 
tion is at stake on every job. There is strength 
in every pore and fibre of the leather, in every 


lap and seam, in every detail of finish and con- 
struction. 


The whole process is controlled by exact, pre- 
cise formula, based on chemical and engineering 
studies continually carried on in our own labora- 
tories. 


That’s why Graton & Knight belts last longer. 


GRATON & KNIGHT COMPANY 
Worcester, MASSACHUSETTS 
Branch Offices throughout the World 


The “STANDARDIZED BELTING MANUAL” 
contains 170 pages of useful information 
about belting. Send for a copy. 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING LASTS LONGER 





GRATON 
KNIGHT 


GRATON & KNIGHT COMPANY, 
‘Worcester, Mass., U. 5. A. 101-B 

Bend me a copy of “Standardized Belting Manual’’: 
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A Significant Trend in Lumber Manufacture 
SER UMBERING IS one of the latest of the industries to call drying, as is evidenced by the very general stacking of their product 
science to its aid. During a large part of the industry’s his- on the mill yards; and yet they have seldom thought that drying to 
tory the trees have been felled, cut into logs, transported any specified moisture content was a prerequisite to shipment. 
and converted into a merchantable commodity by “main strength Probably the consideration that the drying of lumber Has received 
and awkwardness.” For many decades, however, the industry has from lumbermen has been owing more often to a desire to reduce 
been steadily substituting machines and power for manual labor, transportation costs than to a desire to put their product into the 
but only recently have chemists and other scientists been making buyer’s hands in a better condition for use. In fact, the prevalent 
their proper contribution to its advancement. attitude has been to assume that lumber was a raw material and 
Considering the importance of the proper drying of wood, it ap- that the millman’s function was to produce it, not to fit it specially 
pears remarkable that neglect of moisture content in the past has for immediate use when it left his hands. 
offered so slight an obstacle to the marketing and use of wood. During recent years, however, increased freight rates, advances 
Millmen always have attached some importance to the matter of in labor costs, increased overhead generally in wood using centers, 
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and other causes have combined to shift to the lumber manufac- 
turer some of the functions that hitherto have been performed by 
users. Drying is one such function. Cutting to dimension or pat- 
tern is another. In fact there are numerous evidences of a ten- 
dency to require further refinement of forest products at the lumber 
producing centers. This is true of both hardwood and softwood 
manufacture, and in this development or tendency the drying of 
lumber is an indispensable step. Therefore, the more general in- 
stallation of dry kilns and the perfecting and systematizing of dry- 
ing methods indicate a recognition by lumber manufacturers of the 
part they must perform in maintaining and extending the markets 
for wood. 

In shipping, and therefore in encouraging the use of green lum- 
ber, manufacturers have exposed their product to attacks that can 
not be made upon properly dried wood. The practices of trade 
marking and grade marking indicate a growing conviction among 
lumber manufacturers that their guaranty of grade and quality fol- 
lows their product into the user’s hands; and quality is coming to 
mean not only grade and accuracy of manufacture but moisture con- 
tent. Already some millmen are prepared to guarantee moisture 
content and they have no more reluctance to do so than to guaran- 
tee grade or size or species. In some of its aspects the trend here 
referred to presents problems that are not easily solved by the 
lumberman, but at the same time it promises rewards in price and 
market stability that are hardly to be won in any other way. 





Dealer’s Word Tips the Sale Balance 


HEN THE PIONEER FARMER cut the trees from his own 
| land to get logs for his cabin and posts for his fence he 
knew the qualities of the different species in a manner that 
neither the modern farmer nor the average buyer of lumber now 
knows wood. The buyer of lumber at retail buys scores of other 
commodities about which he knows even less than about lumber. 
As a consequence, he is forced to rely upon the intelligence and 
honesty of his local merchants as to the quality and fitness of build- 
ing materials. The fact that most of his customers have confidence 
in his honesty and intelligence constitutes the dealer’s most valu- 
able capital at the same time that it imposes upon him a definite 
obligatton not to betray that confidence. 

Lumbermen know from their own experience in buying food, 
clothing and other merchandise that they must rely upon the retailer 
from whom they buy and everybody realizes a sense of relief in 
finding a merchant whom he can trust to supply the best merchan- 
dise for the purpose at a fair price and in full measure. It is this 
sort of fiduciary relationship between retail dealers and their 
customers that is at the foundation of honest merchandising. 
Remoteness and lack of direct contact lessen both the feeling 
of responsibility on the part of the seller and of confidence on 
the part of the buyer, and for this reason the local dealer has 
and will continue to have a decided advantage over an outsider. 

A striking though not by any means an unusual example of 
this sort of confidence between buyer and seller is given in the 
Realm of the Retailer elsewhere in this issue. Here was a case 
where the representative of a manufacturer of a building material 
that in its proper place is acceptable undertook to sell it to the 
lumber dealer’s customers in order to induce the dealer to stock 
it? The salesman reported a successful sale and without doubt 
was honest in doing so. But when the customer came to the 
yard to get the material he was so far from being sold as to 
ask the dealer for his opinion as to the preferred product for 
the purpose. A word from the dealer turned the scale. 

There is little that has thus far transpired to indicate that 
any other means or agency will ever supplant the local lumber- 
man as a distributer of building materials. There is, however, 
abundant évidence that when the dealer does not measure up to 
his opportunities and to the obligations imposed upon him by his 
position, he is sure to suffer serious trade losses. While he can 
hardly hope to get every building material order placed in his 
community, it should be his constant endeavor to reduce outside 
purchases to a minimum. His best chance of holding the com- 
munity trade is in making his office and yard headquarters for 
intelligent advice upon building problems as well as a source of 
supply for building materials. That. is the position that most 





dealers now occupy and because they occupy that position they 
constitute the most effective agency in the distribution of lumber. 





New Ideas Essential to Progress 


ERE USED TO be a type of executive who said to employees, 
© » his manner if not in words, “I’ll do the thinking for this 

concern—all I want of you is to do what you are told,” but 
he has about faded out of the picture. The successful business man 
of today welcomes new ideas, from every source possible, because 
he well knows that without them a business tends to settle into q 
rut, if it does not enter a cycle of diminishing profits. 

The head of the largest manufacturing enterprise of its kind in 
the United States, speaking at an informal luncheon attended by 
the editor this week, said that he wanted every one of his em. 
ployees, from the highest to the lowest, to feel that they could come 
to him at any time with suggéstions for the betterment of the 
business in any branch, with confidence that every suggestion 
would receive sympathetic consideration. He said that even if an 
idea thus submitted appeared on the face of it to be impracticable, 
instead of abruptly turning it down he always suggested to the 
employee that he give the idea further study, and see him later 
about it. This had sometimes resulted in the employee later coming 
to him and saying that he had come up against certain obstacles 
which, he now realized, made the idea impracticable. In other in- 
stances, the employee’s further study of the subject had resulted 
in discovering a way to banish the very obstacles that seemed to 
make the new method impracticable, thus at one stroke introduc- 
ing a more efficient method and eliminating an existing handicap. 

Along the same line is a brief story appearing in the newspapers 
this week to the effect that, effective Nov. 1, the Pennsylvania Rail- 
road System has established what it terms the Bureau of New 
Ideas. In a circular letter announcing the new bureau President 
W. W. Atterbury urges employees to make helpful and constructive 
suggestions concerning not only their own departments and divi- 
sions but about any phase of railroad work which they feel can be 
made more efficient. Progressive railroad executives, as well as 
those engaged in other lines, have long followed the policy of invit- 
ing suggestions from employees, but the new bureau is undoubtedly 
the most outstanding, if not the first, attempt by a great railway 
corporation to encourage, in an organized and comprehensive way, 
constructive thinking on the part of all its employees. 

The lesson to be drawn from the incidents related, of course, is 
that if big concerns recognize their need for help of this sort from 
their émployees, the smaller concerns and individual employers 
need it even more. No single brain is fertile enough to hatch and 
develop all the plans necessary in these strenuous days to keep a 
business abreast of or ahead of its competitors. In increasing 
measure, employers must encourage and develop in their organiza- 
tions effective teamwork in thinking out many of the problems 
that confront them, as well as coérdinated effort in putting into 
effect the new methods thus developed. 





Newspaper Attacks on Wood 


ITHIN a few weeks there have appeared several newspaper 
2) attacks on wood. They have-been so similar in tone and 
text as to imply identity of purpose if not of origin. Per- 
haps these outbreaks are evidences of a changé of tactics in an in- 
dustry that hitherto has comported itself with dignity and decorum. 
They may be inspired by the fact that, unsatisfactory as the lum- 
ber industry recently has been, production of lumber has not yet 
dropped to one-half capacity. Sometimes, as is well known, a coun- 
ter attack is the best available form of defense. One of America’s 
greatest generals once said that in his first battle the thought came 
to him that if he was scared he had every reason to believe that 
his opponent was in a similar frame of mind. Therefore, he took 
heart. 

To persons who have an adequate conception of the magnitude, 
the importance and the opportunity of the lumber industry, such 
attacks upon-it must appear Lilliputian. At most they suggest the 
existence of writers and newspapers willing to serve as catspaws, 
in gratitude perhaps, for favors past or prospective. The readiness 
with which editorial indiscretions are rectified by some editors is 
an assurance of an intention to be honest and fair, while the 
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“eockiness” exhibited by others can only strengthen suspicions al- 
ready aroused. Certainly, no editor can hope to add to his own 
prestige or that of his paper by disparaging the lumber industry 
or its products. He can hardly be blind or indifferent to the con- 
spicuous service that wood performs to editors, as well as to all 
other persons. 

In considering attacks upon their industry lumbermen ought not 
to mistake the “mosquito brigade” for the main army. Nor should 
they assume that the industry’s mode of warfare is to be wholly 
defensive. Though rivals of wood have captured a few of the re- 
mote outposts and have launched some attacks at others, the 
main defenses are still intact and the conflict has not yet reached 
a state of siege. The lumber industry, in its various ramifications, 
is still one of the world’s greatest. Wood still holds first place in 
the hearts of millions; it still is the preferred material in multi- 
tudes of uses where rivals have sought strenuously for decades to 
supplant it; and as lumbermen and others come to know more 
about wood their wonder grows that they have so long been un- 
aware of or indifferent to its many excellences. 

Business in some of its aspects resembles politics; it is some- 
times deemed the best strategy to kick up a dust to confuse an op- 
ponent with respect to the real point at issue, and to induce him to 


may as well recognize the fact that the public heavily discounts 
the statements of both sides in contests for its favor. Unfortu- 
nately, the public does not know the whole truth on either side, 
and as a consequence it is unable to distinguish between the true 
and the false. Wise advertisers and publicists, being aware of this 
fact, aim first to instruct those whom they hope to persuade. In 
the good will evidenced by the extensive use of wood by the public 
lumbermen have a foundation on which to build a larger and more 
profitable industry. 

In the face of the fact that lumbermen freely admit that they 
know much less than they ought to know about wood, there should 
be no reluctance to admit that the industry probably suffers chiefly 
from this and from even greater ignorance on the part of the pub- 
lic. The industry’s primary task, therefore, is to inform itself 
about its product and next to inform the public. To some extent 
the education of the industry and the public can go forward to- 
gether; but there should be no delay in providing every member 
of the industry, whether he be millman, wholesaler, salesman or 
retail distributer, with the knowledge that he needs in order to 
become a teacher of the public. This work already has been started 
and it is being pushed with vigor and intelligence. .In fact, the in- 
dustry has begun to organize its forces and to establish contacts 





dissipate his energies in fruitless conflict. 


The lumber industry 


that eventually should make it almost invincible in its proper field. 





Slight Change in Lumber Movement 


{Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., Nov. 3.—Shipments and 
orders of the organized lumber industry were 
about the same for the week ended Oct. 29 as 
for the preceding week, according to tele- 
graphic reports received today by the National 
Lumber Manufacturers’ Association from 500 
of the leading commercial lumber mills of the 
country. The 335 comparable reporting soft- 
wood mills showed production about the same 
and slight decreases in shipments and new 
business, when compared with reports from 
345 mills for the week earlier. In comparison 
with the corresponding week a year ago, pro- 
duction was about the same with increases in 
shipments and new business—particularly heavy 
in new business. The 137 hardwood operations 
showed an increase in production and consider- 
able decreases in shipments and new business, 
when compared with reports from 127 mills 
for the previous week. In comparison with 
the same period last year, when 19 fewer mills 
reported, there is an increase in production, a 
falling off in shipments and a marked decrease 
in new business. 

The unfilled orders of 224 southern pine and 
West Coast mills at the end of last week 
amounted to 546,124,379 feet, as against 537,- 
499,924 feet for 224 mills the previous week. 
The 106 identical southern pine miils in the 
group showed unfilled orders of 205,632,765 
feet last week, as against 201,439,953 feet for 
the week before. For the 118 West Coast 
mills, the unfilled orders were 340,491,614 feet, 
as against 336,059,971 feet for 118 mills a week 
earlier, 

Altogether the 335 comparable reporting 
softwood mills had shipments 94 percent, and 
orders 92 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 95 and 103; and for the West 
Coast mills, 88 and 89. Of the reporting mills, 
the 307 with an established normal production 
for the week of 230,522,282 feet, gave actual 
production 102 percent, shipments 95 percent, 
and orders 94 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year 
follow: Production—244,483,000 feet, against 
244,811,000 feet the week before, and 234,- 
255,999 feet last year. Shipments—-228,898,000 
feet, against 238,237,000 feet the week before, 
and 225,959,000 feet last year. Orders—225,- 
599,000 feet, against 230,638,000 feet the week 
before, and 208,220,000 feet last year. 


‘12 percent below production. 


The hardwood figures for last week, the week 
before and the same week last year, follow: 
Production—20,876,000 feet, against 19,560,000 
feet the week before, and 18,188,000 feet last 
year. Shipments—21,554,000 feet, against 19,- 
859,000 feet the week before, and 22,211,000 


‘feet last year. Orders—18,921,000 feet, against 


21,898,000 feet the week before, and 21,097,000 
feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Twenty 
of these mills, representing 63 percent of the 
cut of the California pine region, gave their 
production for the week as 24,187,000 feet; 
shipments, 25,214,000 feet, and new business, 
20,291,000 feet. Last week’s report from 19 
mills, representing 61 percent of the cut, was: 
Production, 24,994,000 feet; shipments, 25,378,- 
000 feet, and new business, 26,974,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 118 mills re- 
porting for the week ended Oct. 29 was 11 
percent below production, and shipments were 
Of all new 
business taken during the week, 42 percent was 
for future water delivery, amounting to 46,- 
514,761 feet, of which 29,799,445 feet was for 
domestic cargo delivery, and 16,715,316 feet 
export. New business by rail amounted to 
58,857,001 feet, or 53 percent of the week’s 
new business. Forty-two percent of the week’s 
shipments moved by water, amounting to 46,- 
053,108 feet, of which 26,870,996 feet moved 
coastwise and intercoastal, and 19,182,112 feet 
export. Rail shipments totaled 57,558,308 feet, 
or 52 percent of the week’s shipments, and local 
deliveries, 6,153,292 feet. Unshipped domestic 
cargo orders totaled 104,440,398 feet; foreign, 
113,007,403 feet, and rail trade, 123,043,813 feet. 


The last week has seen a decrease in the 
total number of men engaged in outdoor work 
in the Pacific Northwest, according to the 4L 
employment servicé. Douglas fir logging camps 
for the most part are operating with full crews, 
and pine woods work is active. Pine sawmills 
are less active than was the case in late Sep- 
tember, a usual condition at this time of year. 
Several more night shifts have been taken off 
for the season. 

The Western Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows notice- 


able decreases in production and shipments and 
new business. 

The California Redwood Association reports 
production about the same, a good increase 
in shipments and new business considerably 
less than that reported for the preceding week. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows pro- 
duction and shipments about the same and 
considerable decrease in orders. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with one more mill reporting, shows 
production and shipments and new business 
about the same as those reported for the pre- 
vious week, 

Reports from 20 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (one more mill than reported 
for the week earlier) show a material decrease 
in production, shipments about the same and a 
heavy decrease in new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 49.—Epiror.] 


[Special telegram to AMERICAN LuMBERMAN] 
NorFo._k, Va., Nov. 3.—For the week ended 
Oct. 29, twenty-nine mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 9,456,000 feet, manufac- 
tured 7,885,861 feet, shipped 6,797,741 feet, and 
booked orders for 4,484,200 feet. 


Pine Cost Statement for August 


New Orteans, La., Nov. 3.—The Southern - 


Pine Association has issued its cost statement 
for August, this being a summary of the 
average cost per thousand feet, board measure, 
of producing and shipping lumber, not includ- 
ing interest on loans or invested capital. The 
report shows the average cost of producing 
southern pine, including stumpage, in August 
was $25.59 a thousand feet. This is based on 
reports from 78 concerns operating 86 mills 
that produced 270,883,934 feet. This was 68 
cents lower than the average cost for the 
previous month, and 22 cents lower than the 
average cost during August, 1926. On a re- 
ported production of 2,040,855,213 feet the 
average cost for the first eight months of this 
year was $26.06. The cost reports for August 
cover a range from a low figure of $18.74 to 
the high figure of $36.98. Of the mills re- 
porting, 37 had cost less than the average of 
$25.59, 
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Users of Retail Lumber Catalogs 

We intend getting out a catalog of lumber 
and millwork. Can you give us the names of 
any retail dealers having a catalog of this kind? 
—INQuiIRY No, 2041. 


[This inquiry comes from a New York re- 
tail lumber company. While many lumber 
concerns publish circulars and other forms of 
trade literature, the AMERICAN LUMBERMAN 
at this time knows of only one concern that 
actually publishes a catalog of lumber, sash, 
doors and millwork and building supplies. 
This inquiry is published with the hope that 
it will come to the attention of dealers that 
use catalogs. The name of the inquirer will 
be supplied on request.—EbTor. | 


Softwood Dowels Wanted 


We are looking for a source of supply of %- 
inch diameter dowels, 7 feet in length. We 
would like to have these dowels made of soft- 
wood. We have been referred to you as possibly 
knowing some manufacturing concern that you 
could refer us to that manufactures such an 
article and could make a quotation to us. If 
you know of any concern or know of anywhere 
we could locate such a concern we shall be 
very glad to have this information.—INqQurry No. 
2,040. 

{This inquiry comes from the western branch 
of a large manufacturer of beekeepers’ sup- 
- plies. There are doubtless a number of readers 
of the American LuMBERMAN that are pre- 
pared to make dowels of this character. The 
name of the inquirer will be supplied on re- 
quest.—Eprror. } 


Frame and Tile Construction Compared 
Can you give us any data relative to the 
advantages of wood framing for residences 
over tile? We are figuring on two jobs of 
wood framing against tile and would like 
information.—INnquIRyY No. 2,039 


[This inquiry comes from a Michigan retail 
lumber concern. The AMERICAN LUMBERMAN 
has published a vast amount of information 
regarding the superiority of frame construction, 
and in many cases it has presented data showing 
the inferiority in some respects of other forms 
of construction. Clippings of a number of ar- 
ticles of this character have been forwarded 
to this inquirer. 

Probably the most vulnerable point of at- 
tack on tile construction is with respect to in- 
sulation. In the colder latitudes heat loss due 
to poorly insulated walls not only makes a 
dwelling less comfortable during the winter, 
and more expensive to heat during that season, 
but conditions are reversed during the warmer 
period and in warmer latitudes. The same wall 
that will prevent the escape of heat in winter 
will permit the entry of heat in summer. Inves- 
tigations conducted by the Armour Institute of 
Technology established the fact that there is a 
difference of over 200 percent in the heat losses 
of two widely used types of construction, and 
a corresponding difference in the annual coal 
consumption. In the AMERICAN LUMBERMAN 
of Aug. 2, 1924, page 50, appeared an article en- 
titled “Heat Losses Through Walls of Build- 
ings May Be Minimized,” which contains a 
table showing thirty forms of construction and 
indicating the tons of coal consumed in heat- 
ing dwellings of these types. In this table walls 
consisting of %-inch wood fiber plaster on 
wood lath, two layers of insulation, building 
paper under 4-inch Byrkit sheathing, %-inch 
magnesite stucco on face of sheathing were 
shown to be the best from the insulating view- 
point. Only 8.3 tons of coal were consumed 
annually in heating a structure having this 
wall. In the same table it was shown that a 
similar structure with walls of stucco over 8- 
inch hollow tile, interior lath and plaster on tile 
furred %-inch and vertical flues stopped at 


story height, required 16.41 tons of coal an- 
nually to heat it comfortably. 

It will, of course, be readily inferred that the 
thirty types of wall construction described in 
the table varied in some cases only slightly from 
one another. It will be inferred also that the 
care exercised in the building of walls of any 
type is a factor in determining their insulating 
properties. In other words, it is true of other 
building materials as well as of wood that 
proper use is hardly inferior in importance to 
the character of the materials themselves. 
There is no minimizing the fact, however, that 
the data set forth in the table show that frame 
construction excels all other forms from the 
viewpoint of insulation.—Enbiror. } 


Quality of Lumber From “Deadheads” 

A few friends and myself were discussing the 
quality of pine lumber: produced from logs which 
had been submerged in our rivers and lakes 
for years, whether it improved the grain of the 
wood or otherwise. An answer in the AMERICAN 


LUMBERMAN will be appreciated.—INquIryY No. * 


2,042. 


[This inquiry comes from a reader of the 
AMERICAN LUMBERMAN who is connected with 
a logging operation of: one of the largest con- 
cerns in the North. There is a common belief 
in the lumber industry that the quality of tim- 
ber in some respects is improved by submersion. 
Definite information on this point, however, 
is not plentiful. In the early days when Eng- 
land looked to the United States largely for 
her supply of masts for sailing vessels, it was 
the practice to bury these great timbers in the 
mud or to store them in the water. Well ap- 
pointed dock yards had what were called mast 
ponds where the huge sticks were floated in at 


— 






various stages of the tide to be fastened jp 
position at each end between heavy horizontaj 
timbers. These were arranged in tiers so that 
a mast pond could hold several hundred goog 
sized masts. Locks kept the water at the level 
of high tide. The theory of this sort of treat. 
ment was that keeping the timbers covered with 
water sealed the resins and gums within them 
and kept them resilient. 

The belief that in some respects soaking 
improves the quality of wood has prevailed 
among woodworkers in various localities. Be. 
cause of this belief wood that had been syb- 
merged in rivers, as in the case of the logs 
mentioned by this inquirer, and in swamps, as 
in the case of the red cedar of New Jersey, 
was much sought for. Though, as already 
stated, definite information on this point js 
not available, there is yet reason to believe that 
long soaking of timbers may reduce the tend- 
ency to check and warp in drying. At least 
the tannins, resins and gums and other ele- 
ments undergo a change under water and thus 
the internal stresses gradually disappear. This 
view is supported by the condition of driftwood, 
particularly of logs that have been under water 
a long time, which appear to have become more 
porous. 

It is said that Japanese craftsmen store high 
grade lumber under water for several years in 
order to reduce its “working” or alternate 
shrinking and swelling in use. It is said also 
that this treatment darkens the wood. An 
Austrian investigator found that leaving logs 
in fresh water for 1%4 to 3% years slightly 
lessened the shrinkage of some species, and 
also slightly lessened the hygroscopic properties 
of the air dried wood, though not enough to 
justify long immersion.—Enrror. ] 
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There is said to be a girl in 
West Bay City who “had com- 
pany” for several months, and | 
when inquired of by her ad-| 
mirer as to her father’s busi- | 
ness, informed him that her pa 
was a “lumber forwarder.” | 
Further inquiry on the part of | 
the young man revealed the | 
fact his proposed father-in-law | 
carried slabs in Sage’s mill. 

ess | 


The wholesale slaughter of | 
forest trees, especially upon | 
the American continent, has in | 
late years received more than 
passing attention from scien- | 
tists and writers on political | 


The lumbering operations on 
the Titabawassee and its tribu- 
taries (Michigan) next winter 
will be larger than the previous 
season, judging from present 
indications. It is also expected 
that the cut on the Au Sable 
will be one third larger for the 
coming season than it was last 
year. 

7s 8 & 


L. S. Cohn has a new saw- 
mill in operation at Wausau, 
Wis. He proposes to run dur- 
ing the winter and is banking 
logs for that purpose. 

* 8 #@ 


A Mr. Shaw has invented a 


economy—so much so as to call | nozzle which will allow steam 
almost universal attention to|to blow off without making a 
the inevitable consequences ac- | deafening roar and a nuisance 
cruing from this really national | for miles around. It operates 


misdemeanor. The question is | py breaking the waves of 
becoming one of serious im-| 


; Re A sound, the escaping steam be- 
ortance in Michigan, and on). : : * 
ne simple ovineiahe that ‘the | ing surrounded by a wire helix. 
man who makes even a blade | * * 
of grass to grow where one| The value of soft timber ex- 
never grew before is a public | ported from Ottawa, Ont., to 
benefactor, some effort should | the United States for three 
be made to replace in some | months ending Sept. 29 was 
measure the constant destruc- | $537,518.90. Other classes of 
tion going on in our Michigan | wood not placed as sawn lum- 
forests. ber $24,215.98. 





A number of shantymen have 
left the Upper Ottawa for the 
States, in consequence of the 
extremely low wages. 

* 8 

There are hundreds of cars 
loaded with lumber at Minne- 
apolis, Minn., awaiting trans- 
portation. 

* 8 # 

As pines and firs have been 
discovered to have a greater 
effect than other trees in in- 
fluencing rainfall and increas- 
ing general humidity of the at- 
mosphere, M. Fantral, of the 
French Acadamy, has proposed 
the planting of these trees in 
Algeria. The same method 
may possibly be utilized to ad- 
vantage on some of the west- 
ern lands in this country. 

* & & 

The special agents of the 
Interior Department, detailed 
to detect timber trespassers in 
Minnesota, have collected testi- 
money showing that 61,708,560 
feet, board measure, of white 
pine logs have been cut and 
removed from the vacant public 
lands in that State, which, at 
an average of $5 per 1,000 feet, 
would make a total valuation 
of $308,542.80. 
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Southern Pine Mills Report Large Volume of Bookings 

Though during the week ended Oct. 28, the average pro- 
duction of southern pine was at the highest point for some 
months, new business exceeded the cut by about one per- 
cent. Demand is, however, reported quiet in most domestic 
markets for building materials, though it is said that a 
stretch of good weather has resulted in stimulating late fall 
construction on farms, and causing a demand for well mixed 
cars for filling in yard assortments. City demand in most of 
the middle West and East is slower. Sales of flooring and 
similar workings have been especially good. 

Export demand is reported to have gained. Some of the 
larger Florida mills that had been cutting prices have now 
come into line with other producers, for it is believed that 
a stable market on a fair basis will be more profitable for 
all and more satisfactory to overseas buyers. In the ex- 
port market, sawn timbers have advanced, and heart items 
are in strong call. Railroads have been coming in for some 
repair material, and larger purchases of car construction 
items are predicted. 

Domestic prices are unsatisfactory, as the small mills are 
unloading toward the end of their operating season. 


Buyers Enforce Concessions on West Coast Stock 


Bookings of the West Coast mills continued below pro- 
duction during the week ended Oct. 29, and there are evi- 
dences that the surplus being accumulated at the larger 
mills is beginning to have a decided effect on prices, al- 
though an important offsetting factor is the curtailment of 
small mill operations because of unfavorable weather. In 
the Atlantic coast market, competition is keen, and the ex- 
pected reduction of intercoastal rates is used as a leverage 
to secure concessions. The California market tends to be- 
come oversupplied and weaker. Most of the rail orders 
come from country yards, especially in Kansas, Nebraska 
and Iowa, and shoppers have been able to secure price re- 
ductions on desirable orders. City retailers are keeping 
down their stocks and buying only for filling in. Some 
good export orders have been booked, especially from China 
and Japan. Orders and shipments to date this year have 
offset production, so that the mills can not have excessive 
stocks. 


Eastern Spruce Quotations Steady but Lath Weak 


The eastern spruce market continues rather slow, but 
with operations curtailed the bookings of New England 
mills about take care of their production. But dimension 
still sells largely at $38. Competition from Coast woods 
is severe, and the weakening of intercoastal steamer rates 
is not calculated to help eastern spruce. Supplies of Can- 
adian boards and random dimension are limited and keep 
firm on their low basis of about $32. Lath continue weak, 
because supplies are excessive. The New England mills 
believe that they will be able to secure somewhat firmer 
prices as winter weather reduces the output. 


California Pine Mills Are Curtailing Production 


Some curtailment of production is apparently taking 
place already in the California pines region, while stocks 
are being reduced by shipments in excess of the mill out- 
put. The market this year has been in much better position 
because of the fact that shipments to date have exceeded 
the cut by about ten percent, and the mills are determined 
to avoid any such accumulation as they had at the end of 
last year. A good volume of business has been booked 
recently, but there are indications that it has been taken 
at concessions, as they are necessary to induce buyers to 


Lumber Statistics Appear on Pages 47 to 49; 


place orders for any more lumber than is needed for imme- 
diate use. The recent reduction in Idaho pine has com- 
pelled similar revisions in prices of all soft pines, especially 
in the eastern markets. Commons continue to sell readily, 
and upper grades have recently moved in larger volume. 


New Prices Have Increased Northern Hardwood Orders 


The northern hardwood mills reported heavy bookings 
during the week ended Oct. 22, which averaged 227,000 feet 
a mill, against an average for the preceding week of 174,000 
feet a mill, and of only 135,000 feet a mill a week for the 
two weeks preceding that. These figures are evidence that 
recent price reductions are bringing a good deal better 
demand to northern mills, despite the fact that southern 
competition is still very severe. ; 

Quotations on lower grades are said to be much stronger 
than those of uppers, though 6/4 No. 3 hard maple was 
marked down $1 during the week. Mill stocks appear well 
assorted, with all items available in dry condition. 

The northern mills pin their hopes for more active de- 
mand on resumption of large scale automobile production, 
as it is believed that orders for about a million cars will go 
unfilled or unplaced until the new Ford model appears, 
advance orders for this one car totaling about four hundred 
thousand. The furniture factories are expected to be 
placing more business soon, but demand for rough stocks 
for flooring and trim is likely to continue rather slow. 


Southern Hardwood Prices Steady but at Low Level 


Southern hardwood production is rather active, while 
demand from most sections of the market is slow. But the 
mills appear to have about reached their limit in the way 
of price concessions. Little strength is shown by quota- 
tions, and many mills feel that it will be better to hold on 
to dry stocks until curtailment, and improvement in demand 
result in a firmer market undertone. 

It is generally conceded that lack of orders from the auto- 
mobile industry is keenly felt, and the predicted early re- 
sumption of big scale car manufacturing should quickly 
cause an improvement in the hardwood market. The south- 
ern furniture factories will soon be taking larger quantities, 
as they are now holding expositions, and when these set the 
styles they will be able to provide for their needs in rough 
stock. Demand for oak flooring and trim is seasonably 
less, and the factories are slowing down operations. 

Some manufacturers have suggested that it would be a 
good thing for the industry if all mills were closed down 
during December and January, and this suggestion is win- 
ning consideration because of present low prices. 


Inland Empire Pines Weak; Curtailment Foreseen 


Production at Inland Empire pine mills is well below the 
average for the last four years at this season. Their output 
to date has been only 85 percent of normal, against 94 
percent for the corresponding forty-two weeks of last year. 
Nevertheless, orders exceeded production by a smaller 
amount this year. Shipments have about kept pace with 
orders. While orders gained a little following the recent 
price reduction, shipments are beginning to thin down 
order files again. Buyers are a little uncertain as to the 
future of prices, and are niggardly in placing orders. The 
lowering of Idaho and California pine prices may divert 
some of the demand from Pondosa, and ‘no one knows what 
the immediate future holds. The mills feel that present 
returns are inadequate, and they believe that curtailment 
will give the market a firmer undertone. 


Market Prices and Reports on Pages 82 to 89 
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National Trade Extension Activities 


Wasuincton, D. C., Nov. 1.—Headquarters 
of the National Lumber Trade Extension cam- 
paign continue to hum with activity as the 
organization is whipped into shape and the 
machine runs more smoothly. 

Walter F. Shaw, manager of the central 
division, Chicago, has been here for several 
days in conference with John M. Gibbs, head 
of the trade extension department, and others 
on various phases of the campaign. Mr. Shaw’s 
family is here and among other things he is 
arranging to place his Washington home on 
the market. 

On Wednesday Mr. Shaw will leave for Chi- 
cago, accompanied by Frank P. Cartwright, 
engineer of the National Lumber Manufactur- 
ers’ Association, who will go on to Madison, 
Wis., where he will remain for the meeting 
of the trade extension committee Nov. 14 and 
15. Mr. Cartwright will confer with the tech- 
nical staff of the Forest Products Laboratory, 
who will codperate in the meeting. 

A salesmen’s letter is about to be issued 
covering the relative merits of wood and metal 
lath. Copies of this letter will go to all sales- 
men of manufacturers participating in the ex- 
tension campaign. It was prepared by Mr. 
Cartwright. 


New Farm Life Film Completed 


In coOperation with the Chicago division 
office the lumber end of the new Farm Life 
film produced by the Atlas Education Film 
Co. with the assistance of the American Farm 
Bureau Federation, has been completed. The 
Farm Bureau Federation, largest of the sev- 
eral farm organizations, is staging a big drive 
in 1928 for the improvement of rural com- 
munity life. Farmers everywhere will be urged 
to brace up, spruce up and clean up; to re- 
build the old home in whole or in part if and 
as needed, fix up barns and other buildings 
and make as good a job of it as possible. 

The National Lumber Manufacturers’ Asso- 
ciation arranged to have lumber represented in 
the film as building material. The film pictures 
lumber itself, its adaptability to alteration and 
its accessibility to the farm. Fifty prints of 
this film are to be made and distributed to 
central points throughout the country. County 
agents will play an active part in the drive, 
making every effort to see that their respective 
counties are cleaned up. Consideration is be- 
ing given to a plan to have lumber directly 
represented in connection with this drive and 
the showing of the film. Should this plan 
go through salaried members of the staff will 
be assigned territory and do everything possible 
in the way of codperation. They will be pre- 
pared both to speak at community gatherings 
and to answer any questions concerning wood 
and its uses. 

Arrangements are being made for a demon- 
stration of lumber at the annual meeting of 
the Farm Bureau Federation, to be held in 
the Sherman Hotel, Chicago, the week of 
Dec. 3. 

Wilson Compton, secretary-manager of the 
National association, returned from _ the 
Boston meeting of lumbermen last week very 
much encouraged. The meeting, a dinner 
gathering in the banquet hall of the New 
Parker House, was described as a grand lum- 
ber rally and a “corking good meeting.” Mr. 
Compton was accompanied by Arthur T. Upson, 
head of the eastern division headquarters, New 
York, and Mrs, Marion Teal, whose specialty 
is to establish friendly contacts for lumber. 
The meeting was a joint one, arranged by the 
Massachusetts Retail Lumber Dealers’ Asso- 


ciation, the Lumber Credit Research Bureau, 
the Lumber Trade Club of Boston and the 
Massachusetts Wholesale Lumber Association 
for the purpose of learning of the progress 
of the trade extension movement. 

Mr. Shaw will attend the Kansas City Hoo- 


Hoo luncheon on Nov. 9 and discuss trade ex- 
tension matters. He may be accompanied to 
this meeting by Mr. Upson. 

Trade extension headquarters will be repre- 
sented at the Anthracite Codperative convention, 
to be held in Mt. Carmel, Pa., Nov. 9-11. 
Edgar P. Allen, director of advertising, is on 
the program to discuss “The Example of the 
National Lumber Manufacturers’ Association.” 
This number on the program is scheduled for 
Friday, Nov. 11. Mr. Gibbs may attend the 
meeting and make the address provided he 
can make train connections for New York in 
time to arrive: in the early evening for an 
address before the New York Lumbermen’s 
Association. This would make it unnecessary 
for both he and Mr. Allen to leave headquarters 
at the same time. 


Among the speakers at this gathering will 
be Secretary of Commerce Hoover, Gov. Fisher 
of Pennsylvania, S. D. Warner, president of 
the anthracite operators, and John L. Lewis, 
president of the United Mine Workers of 
America. 


To Push Forestry Bills 


The National Forestry Program Committee 
has determined to push both the McNary- 
Woodruff forest purchase bill and the Mc- 
Sweeney forest research bill at the coming ses- 
sion of Congress. Both of these measures tie 
in with the lumber trade extension movement. 
An effort will be made to obtain early hear- 
ings on the McSweeney bill before the House 
committee on agriculture and forestry. This 
measure was drafted with great care follow- 


LL 


ing many conferences, but was introduced too 
late for action by the last Congress. 

The American Forest Week Committee aj 
a meeting here decided to stage another Fores 
Week next year, provided President Coolidge 
feels warranted in issuing a formal proclama- 
tion, as he has the last few years. Some sent. 
ment developed in the meeting in favor of 
discontinuing the national activity on the ground 
that this educational effort has been largely 
accomplished in a national sense and might 
well be turned over to the States and local 
communities. Secretary of Agriculture Jardine 
will request the President to issue a proclama- 
tion for 1928 and it is possible that thereafter 
the work may be left to State and local of. 
ganizations. The national committee has 
served primarily as a clearing house and supply 
center. , 


Mrs. Grace J. Landon, assistant treasurer 
and statistician of the National association, is 
recovering from an infected arm that kept her 
in the hospital for a week or more. Mrs, 
Landon struck her elbow against a door or 
a filing case—she does not know precisely 
which or when it happened. She awoke 
one morning with her arm badly swollen and 
inflamed almost to the shoulder. Prompt 
medical attention cleared up the infection and 
she is back on the job trying to catch up with 
developments in trade extension and other asso- 
ciation activities. Mr. Compton and others 
were much concerned for a few days over 
Mrs. Landon’s condition. She is recognized 
as highly competent and a very valuable mem- 
ber of the staff. 





Busi in Brief 
Reports on commerce and trade in general vary somewhat widely with the sections 
from which they come. At the same time that the warmer weather has improved the 
crop outlook in some regions the result of higher temperatures in 


E RA others has been reflected in reduced buying or delay in reaching the 
G NE L volume to be expected for the season. The total of freight car load- 





ings for the week ended Oct. 22 was 1,128,486 cars. There was a slight gain in loading 
of less than carload merchandise, and the gain in miscellaneous loadings—8,543 cars— 
almost exactly accounted for the gain in total loadings—8,604 cars. Dun’s reports 410 
failures for the latest week, 51 more than the week immediately before. Bank clearings 
for the latest week totaled $9,961,094,000, compared with $8,867,513,000 for the cor- 
responding week of 1926, a gain of $1,093,581,000. 


The rather uncertain status of priees, as evidenced by alternate advances and de- 
clines in index figures, suggests something like a stalemate. For the week ended Oct. 
26 Harvard’s index of commodities stood at 145.8, a drop of .9 below 
PRICES the preceding week, which showed an advance of .4 above the week 
of Oct. 12, which in turn was preceded by a decline of .2. Dun’s index 
for the week ended Oct. 29 was $190.217, compared with $187.367 for the corresponding 
week of 1926. The latest week also showed 40 advances against 28 declines. 
Conditions in the steel industry continue to be far from satisfactory or encouraging. 
Production of ingot in the Pittsburgh district is reported at 60 percent of capacity or 
below, and a large operator in the Chicago district reports a heavy 
STEEL decline in net income for the third quarter of this year compared with 
the corresponding period of last year. Not only automobile steel pur- 
chases, but structural demands are disappointing and the competition for the orders 
available has brought about price disturbances. Such buying as is done is of the 
necessitous sort, buyers being conservative to the point of reluctance. 
Latest estimates of the American Petroleum Institute place the average daily output 
of crude oil at 2,466,550 barrels for the week ended Oct. 29, compared with 2,481,750 
barrels for the week ended Oct. 22, a drop of 15,200 barrels. The bu- 
FUELS reau of mines reports anthracite production for the week ended Oct. 
22 as 1,799,000 net tons compared with 1,794,000 tons for the week 
of Oct. 22 and 2,062,000 tons for the corresponding week of 1926. The bureau also re- 
ports bituminous output, including lignite and coal coked at the mines, at 10,283,000 
tons for the week ended Oct. 22, a decrease of 267,000 tons, or 2.5 percent below the 
week ended Oct. 15. 
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Tax Reduction Recommendations Presented 


Wasuincton, D. C., Oct. 31—Andrew W. 
Mellon, secretary of the treasury, appearing 
this afternoon as the first witness before the 
ways and means committee, in which all 
revenue legislation must originate under the 
Constitution, urged tax reduction at the com- 
ing session of Congress to the extent of ap- 
proximately $225,000,000. Mr. Mellon sug- 
gested the following : 

1. A reduction of the rate of tax on cor- 
porate incomes from 13% to 12 percent. It 
is estimated that such a change will result 
in a loss in revenue’ of approximately 
$135,000,000. 

2. Amending the provisions of the law that 
apply to the tax on corporate income so as to 
permit corporations with a net income of 
$25,000 or less, and with not more than ten 
stockholders, to file returns and pay the tax 
as partnerships at their option. It is esti- 
mated that such an amendment will result 
in a loss of from $30,000,000 to $35,000,000 in 
revenue. 

3. A readjustment of the rates applicable 
to individual incomes that fall in the so called 
intermediate brackets according to the plan 
outlined below and the table contained in the 
body of this report. It is estimated that 
such a change will result in a loss in revenue 
of approximately $50,000,000. 

4, Repeal of the estate tax, resulting in a 
revenue reduction of $7,000,000. 

5. Exemption from taxation of the income 
derived from American bankers acceptances 
held by foreign central banks of issue. 

Secretary Mellon outlined to the committee 
members the condition of the Treasury, the 
prospective surplus of $455,000,000 at the end 
of the current fiscal year and a probable sur- 
plus of $274,000,000 at the end of the fiscal 
year 1929. He stressed the need of consid- 
ering the non-recurring items of revenue that 
have swelled the Treasury surpluses in recent 
years and will not again be received or which 
necessarily must dwindle substantially as the 
sources close. 

In support of the Treasury’s suggestions for 
specific reductions, Mr. Mellon went into very 
considerable detail. He pointed out wherein 
the present corporate income tax rate is un- 
just and gave some interesting figures on 
corporation incomes, taxes, stockholders and 
the like. The clear injustice of the present 
corporate rate to the 3,000,000 individual 
stockholders of corporations was emphasized. 

Mr. Mellon urges abolition of the Federal 
estate tax because “by tradition, legal theory 
and revenue necessity this tax belongs to the 
States. The States have developed inheritance 
taxation in this country. They have made 
many mistakes, but it is not apparent that the 
entrance of the Federal Government into this 


field has had any beneficial effect.” Further- 


‘more, with an allowance of 80 percent on the 


taxes paid the States, it is estimated in the 
next five years this tax will not produce more 
than $20,000,000 for the Federal treasury. 

The Treasury secretary would continue the 
present automobile tax, partly because of the 
fact that Uncle Sam is spending so much on 
highway improvement—$70,000,000 this year 
and probably $75,000,000 next year, which is 
of direct benefit to automobile owners, and 
partly because if this tax is eliminated and 
it should become necessary in the future to 
devise ways and means for securing more 
revenue could not be reinstated. In that event, 
Mr. Mellon points out that those taxpayers 
unfortunate enough to remain on the rolls 
would be compelled to pay more than their 
just share. He advances other arguments, 
among them the fact that millions in taxes 
paid by the railroads go into highway im- 
provement to make it easier for automobiles to 
compete with the rail carriers. 

Nobody knows at this stage to what extent 
tax reduction will go. Mr. Mellon simply 
placed the state of the Treasury before the 
committee for its consideration and guidance. 
In the past Congress has not always followed 


the suggestions of the Treasury in this respect. 
To what extent they will be followed in the 
next revision remains to be disclosed. Some 
Democrats are still talking about a cut of 
$400,000,000 to $500,000,000, but it is generally 
conceded that Congress will not go that far by 
a wide margin. The figure most generally 
advanced in more conservative circles is in 
the neighborhood of $250,000,000, or not much 
higher than the limit suggested by Mr. Mellon. 


Urges Treating All Corporations Alike 


Frank G. Wisner, former president of the 
National Lumber Manufacturers’ Association, 
is not greatly impressed with the suggestion of 
Secretary Mellon that corporations having net 
earnings of $25,000 or less be given the option 
of paying the partnership rate of income tax 
instead of the much higher corporate. rate. 
Mr. Wisner feels that such an arrangement 
would be illogical, and would result in merely 
aggravating the injustice done to corporations 
in general by requiring them to pay even a 
rate of 12 percent as the Treasury secretary 
suggests. 

It was pointed out by Mr. Wisner that a 
small corporation owned by a few stockholders 
and capitalized at, say, $50,000 might have net 
earnings of $25,000, or 50 percent. On the 
other hand, a $1,000,000 corporation with a 
large number of stockholders might show re- 
turns as low as 1 percent. However, because 
the latter corporation is “big” it must pay 12 
percent on its net earnings of only 1 per- 
cent on capital, while the small corporation 
showing 50 percent earnings because of its 
small capital would receive an exemption of 
two-thirds. Mr. Wisner things this would be 
a gross injustice, and that especially in the 
case of large corporations having many stock- 
holders of small means and owning few shares 
would continue to work a real hardship. Many 
of these stockholders pay no income tax on 
their individual incomes because of the lawful 
exemptions, but must lose 12 percent of their 


.share of the corporation earnings in the form 


of taxes paid at the source. 

Mr. Wisner thinks it would be much better 
to treat all corporations exactly alike in the 
matter of the tax rate. ” 

The national headquarters of the American 
Automobile Association announced to the 
press that organized motordom is prepared to 
fight to the last ditch on the issue precipi- 
tated by Secretary Mellon in strongly urging 
that the automobile tax be retained in the 
law. Thomas P. Henry of Detroit, president 
of the association, is scheduled to appear be- 
fore the ways and means committee next 
Monday and will reply to Mr. Mellon’s con- 
tentions with regard to this excise tax. 

The position of the Chamber of Commerce 
of the United States on tax reduction was 
placed before the ways and means committee 
by representatives of the organization from 
ail sections of the country. Headed by James 
R. MacColl, textile manufacturer of Provi- 
dence, R. I., chairman of the national cham- 
ber’s committee on Federal taxation, they 
advocated reduction of the corporation income 
tax and repeal of war excise and the Federal 
estate tax.» Mr. MacColl’s statement dealt with 
the general fiscal situation and with corpora- 
tion tax reduction. 


Presents Lumbermen’s Viewpoint 
[Special telegram to Amertcan LuMBERMAN] 
Wasuincton, D. C., Nov. 2.—Frank G. 
Wisner, chairman of the advisory tax com- 
mittee of the National Lumber Manufacturers’ 
Association, today appeared before the House 
ways and means committee to urge reduction 
in the corporate income tax rate as a matter 
of simple justice to the large number of lum- 
ber manufacturers represented in this organiza- 
tion. 
When the hearings were arranged, as Mr. 


Wisner explained to the committee, it was 
understood that the corporation tax would 
come up for discussion today. However, most 
of the speakers at yesterday’s meeting discussed 
it from about every angle and for this reason 
he did not burden the committee with a repeti- 
tion of the figures already given, although he 
had originally prepared a statement designed 
to cover the entire field in a brief but illumi- 
nating manner. 


In his statement Mr. Wisner told of the 
organization he represented, the National Lum- 
ber Manufacturers’ Association, which is made 
up of thirteen regional associations covering 
a membership of 2,100 sawmill operations in 
all the principal timber and lumber producing 
regions of the United States, and stressed the 
fact that many of the mills have stockholders 
ranging from a few to over 800 in the various 
companies; that many of the stockholders are 
employees or persons holding small amounts 
of stock and that they would be benefited by 
a reduction in the corporate income tax as 
would the companies themselves. 


He urged that the time had come for a re- 
duction in the so called war taxes, because of 
the certainty of another large surplus in the 
Treasury, and especially should the corporate 
tax be reduced for practically every other form 
of war tax had been reduced and in some 
instances entirely eliminated. 


Mr. Wisner declared that by such reduction 
the millions of stockholders would benefit 
through increased dividends, the corporations 
could reduce their indebtedness or replace old 
or purchase new equipment; and, further, that 
“the money referred to would be ploughed into 
the business of the nation over such a wide- 
spread area that it would aid and upbuild 
business generally, resulting in increased earn- 
ings and of general benefit to all classes of 
citizens.” 


Mr. Wisner left with the committee a supple- 
mental statement going somewhat more into 
detail. 


Mr. Wisner Questioned by Committee 


Chairman Green pounced upon Mr. Wisner 
as he made reference to past underestimates 
of Treasury surpluses mentioned by Secretary 
Mellon when he appeared before the committee, 
although others who had preceded him on the 
stand found occasion to comment upon the ad- 
mission of the nation’s chief finance offer that 
inaccurate estimates had been furnished Con- 
gress and the country. Representative Chind- 
blom, of Illinois, in rather insolent tones, like- 
wise sought to upset Mr. Wisner. The latter, 
however, retained his composure and parried 
the thrusts in a manner that favorably im- 
pressed other members of the committee and 
the newspaper men and spectators in the hear- 
ing room. 

Representative Garner, of Texas, ranking 
minority member of the committee, came to 
his defense, declaring that apparently a situ- 
ation had developed where the secretary of 
the Treasury could come before that body and 
frankly admit official estimates submitted in 
past years had largely understated the Federal 
income, that members of the committee could 
say the same thing with equal frankness, but 
when a business man appeared as a witness 
he must not so much as refer to the matter. 
That settled both the chairman and Mr. Chind- 
blom on this point. The latter declared that 
if the committee did all that business witnesses 
who have appeared in the past had urged the 
Treasury would now have a deficit instead of 
a surplus, and asked Mr. Wisner whether as 
a business man he advocated so radical a cut 
in taxes as to involve a deficit. Mr. Wisner 
replied that he had never advocated any such 
reduction in taxes and did not believe business 
men in general would approve it. 
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Hoosier Dealer Curtails Useless Overhead 





Study of Relation of Stock to Sales by Walter Crim Led 
to His Present Scheme for Restocking 


During the years this department has 
known Walter Crim, of C. M. Crim & Son, 
Salem, Ind., we have wanted to see his home 
town and his own yard and to stand by 
while he deals with his own people. The 
other day, such is our good luck, we had the 
opportunity. 

They tell us there are more than a hun- 
dred million people in these United States, 
so there must be about that many different 
types; and no one can say which is repre- 
sentative or which is best. If we were going 
to pick out a good one, we’d probably select 
a small-town mid-westerner; and 
that’s perfectly safe, for small- 
town mid-westerners have gone 
to every city and State and have 
taken part in every kind of hon- 
orable and constructive enter- 


Indiana University, the university from 
which both her father and mother hold de- 
grees. 

Salem is an attractive town and is very 
old as such things are measured in the 
Mississippi Valley. It has many houses of 
an earlier type of architecture, solid and 
handsome and mellowed with age. It has 
plenty of more modern design, too. We hope 
that these houses which the present era is 
producing over the United States will com- 
mand as much respect and admiration in 
coming generations as their predecessors do 


The Crimson Chronicle 


Issued in the Interests of Better Buildings 


come to Washington County farmers, ang 
the local agricultural fair is said to be one 
of the extraordinary expositions of the king 
in the State. It must be said that Wash. 
ington County farmers don’t have the begt 
agricultural opportunities in the world, due 


to the somewhat rugged hills, but this limita. § 


tion, if it may be called such, leads them 
to apply Hoosier shrewdness and intelligence 
to the job and to make use of such scientific 
help as proves to be of practical value. 
Mr. Crim has diversified lumber interests, 
for he operates both a hardwood sawmill 
and a modern lumber yard. The 
two are strictly. separate busi- 
nesses, not located together. We 
didn’t see the mill, but we did 
see some native poplar lumber as 





prise that has helped to build our Y°C'Y 
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fine as a person hopes to see. 
This native lumber, poplar and 
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country. For instance, this little 


BUILDING BRIEFS 


| 
Jas. W. May and E..D. Harmon| second floor of his house west of 


oak and some other kinds, figures 


county town of Salem, located in 
the attractive hill country of 
southern Indiana, was the birth- 
place of John Hay, friend and 
secretary of Abraham Lincoln 
and one of the great American 
secretaries of State; an interna- 
tional figure whose honesty and 
cleverness and Hoosier ability 
carried him through a diplo- 
matic career that has become a 
classic in American annals. We 
don’t quite know what is the 
cause, but these Hoosiers seem to 
have a kindly shrewdness and a 
restless intellectual curiosity and 
a capacity for living together 
that makes of them the kind of 


vhia with new shingle roofs. 
** 
Alva Deweese is completing hi 


Madison Township. 
. . . 
John D. Bowman has the foun- 
Gation in for a new five room 
house in C. P. Heuser’s Addition. 


building. 


wrecked by the cyclone, 


gated roofing. 
. . * 

Heber Crim has built a modern 
20x60 poultry. house on the home 
farm south of Salem. 

. . . 

Jesse Schamel, of Pekin, has 
recovered his dwelling, using the 
“Faultless brand of XXXXX Per- 


fect shingles. 
. . . 


Hugh Morris is covering his| have recently built new brooder! Salem. 
house and barn at New Philadel- 


house near Texas school house in 


Willis Little and Bub Spaulding 
are doing the stone work and 
C. H. Cauble will put up the 


John C. Hinds has a force of 
men rebuilding his barn recently 
and is 
covering it with galvanized corru- 


| houges, two-of these being the) 
| second brooder house built by the! 
owner this year. Come on, yoit/ | the strongest on the market and 
s — ~~ . —. 1S! have the improved fool- -proof ad- 
ood ‘ oe | justable hinge. They are made in 
oe our own shop, of clear dry lum- 
pee are well painted and priced 
be = renew big | added 4/ reasonably. Look them over be- 
,; couple of rooms to his house in | fore you 
the Tucker Addition, and other-} Foe Say Sear ery Spee gape 
wise improved his property. 
> . . 


a 2 


Our “Better-Built” gates are 


. . . 

Tom Cauble is building a six- 

. room house on the top of the 
BB By sneer lag Lage y & Lyon hill on the Orleans Road 
south of Hardinsburg, with five oe b — by ae 
rooms, and will have it ready for! )) 0) pew ody side merchant, 
occupancy by harvest. P 

2 = 2 + © 
Silas Standish has a new poul-| FOR RENT: Splendid oe 
try house 22436 with gable roof | Toom house, double garage, 
and seratch shed that gives a lot/ garden, good well, brick cellar, te 
of room. responsible tenant, on farm of S. 
L. Crim, five miles west of Salem 
Among the houses recently cov-{| 0m good stone road. Inquire office 
ered with “Faultless” red cedar C. M. Crim & Son, Salem. 
XXXXX shingles are those of Dr. es -9 


S. A. Roberts, 
Preston Smith. 


S.L. Crim and “Puritan Paint” will make your 
buildings look new, and preserve 


them as well. If you can’t locate 





in the retail business, for local 
customers know it and like it for 
certain uses, which it meets bet- 
ter than any other kinds. But 
in the Crim yard are quantities 
of grade-marked and trade- 
marked stock from the big mills 
of the country. 

“Like most retailers,” Mr. 
Crim remarked, “I like to see 
my bins’ emptying out. Full bins 
don’t mean a thing. I decided 
some years ago, after studying 
my sales in relation to my stock, 
that I was carrying some useless 
investment. Of course a dealer 
has to have the stock if he’s to 
sell it. That is self-evident. But 





people we’d be glad to have rep- 
resent the United States to the 





Louis DeJean, 


Nestle Voyles, 





and ro hing up two rooms in the| you find one. 


George Seliteg is plastering| a painter, call us and we will help 


if he allows himself to get over- 








. rest of the world. 

Mr. Crim is very much the 
Hoosier; tall and lean and 
quick on the mental trigger. He 
has a million-dollar smile which 


in) 





C. M. Crim & Son 
“The Lumber People” 


SALEM, INDIANA 








stocked on some items, that 
doesn’t make a_e sale. Buy- 
ing is something of an art and 
has to be worked out by experi- 
ence. For instance, I carry 
paints. I knew a druggist who 


@ 








his hundreds of friends know so 
well, and he has the gift of find- 
ing out what the other man 
thinks and wants and of working 
with him for their mutual bene- 
fit. These things help to explain the solid 
business success he has made in Salem. 

At the time of our visit Mr. Crim’s office 
assistant was away on vacation, and Mrs. 
Crim was helping out. She said with a 
smile that she thought it impossible ever to 
learn all the things a person should know 
about the operation of a lumber yard; a 
statement, by the way, that comes near to 
being sober truth. Last winter at Indian- 
apolis Mr. Crim introduced me to his daugh- 
ter, a young lady much interested in journal- 
ism. I remember that I gave her some 
heavy-handed and unsolicited advice on the 
subject, despite which I hope we are still 
friends. Miss Crim is an undergraduate at 


tice to mention every 
new brooder houses etc., 


Mr. Crim runs a “newspaper” in a local newspaper, making it a prac- 
sale of material for a building or remodeling, 
is closely read 


and finds that the “Chronicle” 
now. Some of them will, and some of them 
happily will disappear before future critics 
have the chance to get funny about them. 
Washington County takes farming seriously; 
diversifies its farm products and shoots at 
the big targets. In the Crim yard this de- 
partment met a farm lad who was loading 
native oak on a big truck. He said his father 
was going to build feed racks of it. He was 
a friendly and handsome young Adonis who, 
Mr. Crim said, had shared in the raising and 
fattening of a calf that carried away the top 
prize at Cleveland in the senior baby beef 
class and on the strength of that winning 
had been auctioned off for more than $4,000. 
Internation! prizes of various sorts have 


told me he carried paints all his 
business life and had never made 
enough profit on it to buy him- 
self a suit of clothes. The reason 
he didn’t make any more profit 
than that probably was the fact that he over- 
stocked and took on kinds and colors that 
didn’t sell. I’ve worked over this paint 
matter until I’ve gotten a stock that meets 
my customers’ needs and will turn often. 
Some of the shelves I used to have loaded 
with paint I took out and in their place in- 
stalled racks for wire screen. I’ve arranged 
my storage space for such things as paint 
and sash and doors so that the storage 
capacity represents the maximum amount of 
stock in each item that experience indicates 
should be carried. It’s an easy check on 
buying. When a salesman comes in repre 
senting one of the lines I carry I don’t have 
to study over inventories to see if I should 
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~~ 
place an order. A glance at the storage 
space tells me how the stock is running. 
By studying stock in this way I’ve cut down 
my investment by $10,000 or more without 
in the least cramping my ability to serve 
my customers. I might as well save the 
interest on that amount of money, and it 
helps out, especially in a lean year. But 
whether the year is lean or not, there is no 
point to adding to useless overhead expense. 


Restoring Wood Shingle 


“l’ve done something toward restoring the 
wood shingle market in this territory by 
stocking the best quality of edge-grain 
shingles I can buy. I am no enemy of manu- 
factured roofing, and I sell lots of it. But 
whenever my advice is asked I suggest manu- 
tactured roofing only for those purposes for 
which it is best fitted. That’s fair and right. 
I follow the same policy with all my goods. 
There are plenty of places where manufac- 
tured roofing serves a good purpose, and 
I'm glad to recommend it for such uses. 
But my customers still like wood shingles 
for such things as roofing their houses, and 
I can of course recommend these edge-grain 
shingles with belief and conviction. We do 
insist, though, that they be put on with the 
right kind of nails. 

“T had a somewhat amusing experience 


grain wood shingles. ‘“That’s what I think, 
too,’ he said, and so wood shingles went out. 
Practically the same thing happened on a 
second job, which happened to be a church. 
The third sale of manufactured roofing 
stuck; one job out of five prospects. So I 
suppose the salesman is right. I’m not sold 
on his complete line nor on manufactured 
roofing for every purpose. 

“You notice that we store our doors flat 
and keep dust covers over them. At least 
once a year we go over these racks with a 
spirit level, making sure that the doors will 
not warp. in storage.” 

In the store where paint and hardware 
are handled, a building separate from the 
office, we noticed some nail bins that save 
time and prevent waste. 

“We handle a good many nails,” Mr. Crim 
said, “both quantity and kinds and sizes. 
Not so many years ago we got along with 
half a dozen different kinds and sizes, but 
now we handle I believe forty-nine different 
items. Not long ago a man came in and 
asked if I had a nail that would serve to 
fasten roll roofing onto %-inch ceiling. I 
asked him who told him he could get by 
with that kind of a foundation for a roof, 
but he said that was all right, it was no 
longer an open question for the ceiling was 
on. I picked up a short, heavy nail made 


chest, made by another handy man, stands 
in the middle of the floor. There are two 
rows of bins in it, filling from the top, but 
the openings from which the nails are with- 
drawn to fill orders are on the same side, 
one row above the other. One row of bins, 
the ones with the lower openings, will hold 
two kegs each, while the other row holds 
one keg each. The cover of the chest is in 
two parts so that but one row of bins is 
exposed at a time. Between fillings of these 
magazines the chest serves as a counter and 
holds such things as the scales on which 
the nails are weighed. These magazines are 
strongly but simply made and fill the bill 
very nicely. 


“The Crimson Chronicle” 


Mr. Crim makes quite a bit of use of 
advertising of one kind and another. He 
has a “newspaper” of the sort mentioned 
in an earlier article prepared on this trip; 
a three-column space some eight inches long 
in a local newspaper. Mr. Crim calls his 
paper “The Crimson Chronicle” and adds the 
descriptive line, “Issued im the Interests of 
Better Buildings.” It is signed at the bot- 
tom, “C. M. Crim & Son, The Lumber 
People.” 


“If you look through several issues of the | 


‘Chronicle’,’” Mr. Crim said, “you'll notice 














RETAIL PLANT OF C. M. CRIM & SON, AT SALEM, IND., SHOWING NEW 


with a roofing salesman; a high-powered 
man, very capable and very likable. He told 
me the trouble with me was the fact that I 
myself wasn’t sold on his products. I in- 
sisted that I sold lots of his stuff, but he 
maintained that I ought to sell more. He 
asked me to give him some live prospects 
and let him make the sales. I gave him 
five, and he came back in a few hours with 
the report that three of them were as good 
as sold; adding that this proved his point. 

“The next day one of the as-good-as-sold 
prospects came in to see me. He was roof- 
ing his house, and I knew that whatever 
material he used would be bought at this 
yard. I’d make a profit on the sale either 
way; for a long time ago I settled on the 
Principle that I would make no sale, big or 
little, that didn’t carry a fair profit. That 
principle seems only fair and just to myself 
and my competitors. Well, this man asked 
Me point blank what I would do if I owned 
the house and were deciding on a roof. 1 
had to be honest, so I told him that under 
those circumstances I believed I’d use edge- 


for another purpose, and he said that was 
just the thing. So I sold not only the nails, 
but the roofing, too. 

“Handling nails easily and without waste 
is a rather hard job. They’re heavy and 
hard to lift out of a keg, and open kegs take 
up too much room. So a couple of handy 
men at different times made us what we 
think are very efficient containers. Some 
sizes sell rapidly and have to be more 
heavily stocked. So my first container was 
made to handle these rapid sellers. Here 
. 


Handy Nail Containers 


It was a heavy chest probably ten feet 


long, though I didn’t measure it, set against 
the wall. There was a row of openings along 
the side and toward the bottom, but high 
enough so that a scales scoop could be held 
under the right opening and the nails 
dragged out with the usual iron claw. The 
bins are filled from the top, for which pur- 
pose the cover swings up on hinges, and 
each bin will hold three kegs. The second 





DISPLAY WINDOW AT THE LEFT 


that there is very little in it that could be 
called direct advertising. We do mention 
some special line of goods from time to time 
at the season of the year when such: things 
should be used, but most of the material is 
made up of little items about building. We 
make it a practice to mention every sale 
that is what we call a ‘job,’ that is, material 
for a building or remodeling; something that 
takes a pretty good little order of material 
to be used for some purpose that can be 
-described. If a person buys a couple of 
boards or other materials for casual repairs, 
we don’t put it into our paper. But if he 
builds a brooder house or puts on a new 
roof or adds a porch or builds a barn, we 
consider that a job and are careful to give 
him notice in the next issue. I find that 
people read the ‘Chronicle’ pretty  thor- 
oughly; and if some one buys material for 
some such purpose and the fact isn’t printed 
he doesn’t quite like it. Our experience leads 
‘us to believe that these short and simple 
notices of building are valuable to us. They 
serve to keep people informed about their 
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neighbors’ doings, something which any local 
newspaper tries to do simply because it’s 
what the readers especially desire, and it 
keeps the matter of building and repair in 
the minds of the very people we want to 
reach. The material we print is not spec- 
tacular, but it is thoroughly personal. We 
consider it very valuable sales help.” 

Mr. Crim is preparing to build a shop in 
which he’ll install about half a dozen power 
machines. He has the necessary planing 
mill machines at’his sawmill but plans to 
take about half of them out of that plant. 


The planing mill machines necessary for the 
retail business will be installed in this shop 
in the retail yard. Mr. Crim has had ex- 
perience with planing mill machines and is 
making this move with caution. He will 
not allow it to expand beyond the point of 
actual usefulness and profit. But many 
yards find that a few machines, enabling the 
yard to do the more necessary types of work 
for its customers, are trade builders and 
money makers. Perhaps the fact that native 
timber is a factor makes this equipment 
more necessary. Customers who have grown 


ee 
up, so to speak, on native lumber and who 
have not become accustomed, as praipis 
dwellers have, to getting along with stand. 
ard stuff, are likely to want some Special 
millwork done for them. The experience g 
hundreds of dealers with small mills proyg 
they can be made an asset to the busines, 
Mr. Crim makes many of his own Mold. 
ings. He finds that making oak moldings 
is especially profitable, since he has the 
native oak from which to run them. 
keeps these sticks stored on end, and they 
are as fine stuff as we have ever seen. 


Will Hold Another Christmas Tree Sale 


Retailer to Repeat Unique Pre-Holiday Stunt Which Brought Splendid Results a 
Year Ago—Tells of Profits Made and Benefits Derived 


Wickuirre, Ox10, Nov. 1—‘“Yes, we surely 
are going to sell Christmas trees again this 
year,” said Harley L. Clarke, manager of the 
Wickliffe Lumber Co., in answer to an in- 
quiry from the AMERICAN LUMBERMAN rep- 
resentative. 

“Last year our evergreen and Christmas tree 
sale got us in touch with customers that had 
been on our books for the last seven years, 
renewed many ac- 
quaintances, and -~—————— 


every day. Everybody brought their friends, 
and the friends of their friends, to see the fine 
display of trees in front of our office, and the 
everlasting evergreen that was illuminated with 
hundreds of lights. One night we had the 
high school band give a short concert, and 
each boy in the band was presented a 2-foot 
pine tree, with the roots wrapped in burlap. 
We sold more than 350 of such shrubs to be 


To A Man Who Likes The Sound of 
“Merry Christmas.” 
WE ARE SELLING CHRISTMAS TREBEs! 

We get them from Vermont—The Good Old 
Fashioned Kind, with good shaped branches, 
and needles that won’t drop all over your 
floors. 

CoME ouT in the Country! PICK OUT the 
kind of a tree you wish. We will deliver any 
tree that costs one dollar and fifty cents or 

more. 





brought us a great 
deal of business, di- 
rectly and indirectly,” 
continued Mr. Clarke. 
“We plan to start 
thirty days earlier 
than we did last year 
—that is, with the 
small nursery stock, 
wrapped in burlap, for 
shrubbery. These trees 
are 1% to 3 feet high, 
and cost us $1 each, 
selling for $2 each at 
retail or three for $5. 
We feel certain that 
we are going to make 
a nice profit on these 
goods during the 
months of November 
and December, besides 
getting a lot of pub- 
licity and making con- 
tacts that will be of 
considerable value.” 

The Christmas tree 
sale conducted last 
year by the Wickliffe 
company was such a 
wonderful success that 
AMERICAN LUMBER- 
MAN readers doubtless 
will want to. know 
something concerning 
how it was handled. 
Therefore, Mr. Clarke 
—who privately re- 
marked, “It sure 
turned out to be a 
humdinger of an idea”—was asked to give 
some of the “high lights” of the innovation. 

“In the first place,” said he, “it was a cash- 
and-carry proposition. We sold the trees cheap, 
and everybody got more than their money’s 
worth. The people came from far and near, 
especially from Cleveland, as ours is a large 
suburban yard situated just five miles from 
the city. Besides buying for themselves, many 
carried away a couple of trees to their neigh- 
bors. Some of the trees were kept on display 
in front of the shed, on which was a large cloth 
sign reading ‘Xmas Trees and Nursery: Shrubs. 
Come and see Santa Claus.’ 

“We kept open evenings, and were rushed 
to death with cash sales ffom 4 to 8 o’clock 





This picture shows how the Wickliffe 


ing a vast amount of publicity. 
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Claus, himself, and one of his little friends 


placed one on each side of a doorway and lit 
up with colored lights. On Christmas Day 
many people used them for inside decorations, 
placing one at each side of the mantel, and 
after New Year’s they put them outdoors and 
let the ball of dirt at the base freeze up again.” 

The Christmas tree sale was advertised by 
big half-page spreads in the local newspaper, 
supplemented by personal letters to the com- 
pany’s entire mailing list, these letters being 
multigraphed on a special letterhead having a 
Christmas scene and decorations lithographed 
thereon in four colors, carrying the season’s 
greetings and exemplifying the holiday atmos- 
phere. The letter itself was multigraphed in 
green ink, and read as follows: © 


a 


a4 


Our prices will be 
SEVENTY-FIVE CENTS 
to Two Do.uars for 
the average tree 
Church and Schoo} 

House trees will be 
more, 

SANTA CLAUS will be 
here with a large, well 
lighted tree of many 
colors in front of his 
office from December 
10th to the 24th. The 
Kiddies will be glad 
to see Santa and shake 
hands with him. He 
will help the children, 
parents and even 
grandparents pick out 
the best tree for their 
own use. 

Remember our Ever- 
GREEN VERMONT-SPRUCE 
TREES are only sold by 
exclusive Dealers, and 
our carload of trees 
will be here on Decem- 
ber Tenth. 

Your Country Cousin, 
THE WICKLIFFE 
LUMBER Co. 

We wish you a Merry 

Christmas, 

A Happy New Year, 

too, 

Good store of cheer 
throughout the 
year, 

Good luck in all you 





Lumber Co., Wickliffe, Ohio, last year sold more than do 
two thousand Christmas trees at a good profit besides making many valuable contacts and secur- 


In the foreground is Manager Harley L. Clarke, with Santa 


It will be observed 
that this letter 1s 
signed “Your Country 
Cousin,” which whim- 
sical title has been 
adopted by Mr. Clarke and is used by him im 
signing letters, on his business cards, etc. He 
finds that it fosters friendly feeling and serves 
as a sort of “trade-mark.” 

Last year’s sale, which resulted in disposing 
of more than 2,000 trees, large and small, was 
fittingly climaxed by a Christmas party for the 
children, at which Santa Claus himself offici- 
ated, passing out more than a thousand minia- 
ture rolls of Mule-Hide taffy kisses. 

“We were all more than pleased with the 
advertising we received and the volume of bust- 
ness done during what ordinarily is a dull 
season of the year, and we are confidently 
looking forward to equally good results from 
this year’s sale,” said Mr. Clarke. 
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ATTRACTIVE AND CONVENIENT NEW HOME OF THE J. C. BALDRIDGE LUMBER CO., ALBUQUERQUE, N. M. 


Long Established Retail Firm Has Fine New Yard 


AtpuguerRQuE, N. M., Oct. 31.—Com- 
memorating its forty-sixth year, Albuquer- 
que’s oldest retail lumber concern, the J. C. 
Baldridge Lumber Co., has completed and now 
occupies a new home that in convenience and 
attractiveness would be hard to beat. The 
ofices and display rooms not only offer 
many suggestions to the buying public, but 
also show townspeople and farmers how they 
can add to the pleasure of living and carry- 
ing on business by utilizing advantages that 
the lumber industry places at their disposal. 

The building is on the site which the com- 
pany has occupied for thirty years at 421 South 
First Street, which more than any other is 
Albuquerque’s “lumber row,” there being no 
less than eight lumber and woodworking estab- 
lishments located thereon. The architecture of 
the office and store building is of Spanish de- 
sign, harmonizing with that of the Santa Fe 
Railway offices and passenger station, as well as 
the Alvarado Hotel and the Y. M. C. A. on the 
opposite side of the street. The suspended-roof 
awning, which is covered with tile, extends the 
entire front of the building, softening the 
bright sunlight of the Southwest as it passes 
through the full front of plate glass. Two big 
display windows, with smaller spaces at the 
sides of the front entrance, afforded excellent 
facilities for maintaining attractive displays of 
some of the goods handled. Adjoining the 
main building is a big double open shed, with 
driveway between the two sections. 

Passing into the main building, through the 
entrance flanked on one side by the office and 
on the other by the big modern store and dis- 


play room, one is struck by the variety and 
pleasing arrangement of the stock. As will be 
noted from accompanying photographs, a very 
complete line of paints, oils, varnishes, brushes, 
etc. are carried and these goods are displayed 
in a most attractive fashion. The paints are 
displayed on pyramid shelves that invite in- 
spection and selection by the customer, with 
some of the items also displayed in open wall 
shelves. A line of builders’ hardware also is 
carried and these goods likewise are attractively 
displayed. 

Besides the above lines, various items of in- 
terior woodwork are shown. There is a break- 
fast nook, finished in jazz plaster, which finish 
is carried throughout the plastering of the dis- 
play room, being tinted variously to conform to 
distinctive color schemes. In this nook is in- 
stalled a beautifully finished breakfast set, con- 
sisting of table and benches. The display also 
includes various items of built-in woodwork, 
such as ironing boards, folding tables, telephone 
alcove, folding seat.etc., as well as French and 
other types of doors. A mirror door leads into 
a cedar-lined clothes closet, which is something 
that every housewife wants when she sees it. 
A French door of Colonial design opens to the 
stairway leading to the fireproof storage vault 
in the basement. 

The president of the company, J. C. Bald- 
ridge, now retired from active business and 
residing. in Hollywood, Calif., made his start in 
the lumber business at Beloit, Kan., where he 
conducted a retail yard. He also was the first 
manager of the Chicago Lumber Co.’s yard at 
Cawker City, Kan. Kenneth J. Baldridge is 


vice-president and manager, and Miss B. W. 
Fitzhugh is secretary and treasurer. 


Lidas Close Golf Season 


New York, Nov. 1.—The post-final tourna- 
ment of the Lida golf season was played last 
Tuesday over the links of the Brookville 
Country Club. The Long Islanders enter- 
tained six lumbermen golfers from New 
Jersey, whose presence. added greatly to the 
success of the season’s wind-up. 

The visitors were H. B. Salmon, of the H. B. 
Salmon Co., Newark; Henry Cook, of Mulroy 
& Cook, Newark; Franklin Perry, of George 
F. Perry & Son, Newark; T. D. Miller, of the 
Builders Material Supply Co., Newark; A. D. 
Hart, of the W. B. Abbey Co., Newark, and 
E, L. R. Cadmus, of Ogden & Cadmus, Bloom- 
field. Their aggregate score was 583 strokes, 
which compares with 583 strokes for the six 
lowest Long Island dealers—Ellis Seaman, 
William Adams, Charles White, George Adams, 
jr., John Terrell and Benjamin Downing. 

Ellis Seaman was low man of the day with 
a net of 70, with William Adams pulling up 
one stroke in the rear in a tie with Charles 
White. William Adams was the winner in 
Class A, and Ray Guinn and Kirk Downing 
carried off the honors in Classes B and C 

IN THE production of naval stores, Missis- 
sippi holds fourth place in number of wage 
earners and third in quantity and value. 
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News and Business Ideas for Retailers 


Do You Believe in Signs? 


Are you, as a lumber merchant, making all 
the use of signs that you might? We do not 
mean the regular, permanent signs on shed 
or office, that bear the company’s name, but 
what might be called “selling signs” calling 
attention to seasonable items, special lines 
just received, “bargain sales” of odds and ends 
etc. 

Such temporary signs cost little, usually 
being lettered on cloth, or cheaply painted in 
black letters on wallboard that has previously 
been painted white or yellow. There is a lot 
of valuable advertising space on the front of 
your shed that is going to waste, so far as 
publicity value is concerned. Some of the big 
national advertisers would be willing to pay 
you a good price for the use of your shed 
front for exploiting their breakfast foods, 
tooth pastes or cigarettes, especially if your 
building faces on a well traveled street or 
highway. But, of course, you do not want to 
make a billboard of your shed, or advertise 
any goods except those that you have for 
sale. The point is, the space has real value 
to you for boosting your own business. There 
is no reason why small signs should not be 
temporarily affixed to call the attention of the 
passing public to items that you especially 
wish to push, or that can be made leaders to 
bring customers to your yard and thus give 
you a chance to sell them not only. the item 
they may be specially interested in, but other 
goods that may suggest themselves. 

It is said that the public today is “movie- 
eyed” and “radio-eared.” That means that 
if you have something to say to people today 
it is necessary to “flash” the idea or message 
in a vivid way that will reach a person’s con- 
sciousness almost before he is aware of it. 
An article in a trade magazine especially de- 
voted to merchandising contains this advice: 


“Use plenty of appropriate signs to tell about 
the goods; home-made signs are particularly 
fyne.” The advice is just as good for dealers 
in lumber and building materials as for those 
selling textiles, to whom it was originally di- 
rected. 


With the approach of Christmas, the time 
is particularly opportune for calling the at- 
tention of the passing public to the goods in 
your. stocks that are especially suited for gift 
purposes, such as_ breakfast sets, ironin 
boards, medicine cabinets, mirror or Frenc 
doors, work benches, hardwood floors, and 
many other items that might be listed. 


The average person in your community has 
little idea of the great variety of stock car- 
ried in an uptodate lumber yard. Least of alli 
does he. think of it as a place to buy Christmas 
gifts, notwithstanding the fact that many 
dealers have succeeded in working up a nice 
holiday trade, simply by letting the public 
know about the many fine things that can 
be bought in their yards——things that will 
delight the recipient and that have lasting 
value. 

Use cheaply made cloth signs, attractively 
lettered in two colors, to let your public know 
that Santa Claus has established headquarters 
at your store. For these signs, green and red 
lettering against white background makes an 
especially attractive, appropriate color scheme 
for the pre-holiday season. But selling with 
signs need not be limited to the holidays. 
They may be effectively used throughout the 


year to call attention to special lines and . 


“leaders.” But do not have more than one 
displayed at a time, and change them fre- 
quently enough to maintain interest. Above 
all, do not allow a temporary sign to remain 
in place so long as to become dirty and dis- 
reputable looking, or after the occasion for 
it has passed. 





sales argument? 


over it. 





This Week’s Timely Tip 
New Hard Roads Offer Sales Opportunity 


When new hard-surfaced roads are built in your territory you 
have to bear your share of the cost, in taxation. Why not get back 
some of that outgo, by using the building of the new highway as a 
It will require a little planning and thinking 
ahead, but that is necessary in working out any idea that is worth 
anything. If a new hard road is to be built through your territory, 
inform yourself fully regarding it, and just in advance of the actual 
construction work send out letters, and make personal calls upon 
farmers situated along the road, pointing out to them the opportuni- 
ties that will be opened to them to sell such farm products as vege- 
tables, fruits, eggs, honey, etc., at profitable prices from roadside 
stands or booths. It will pay to design an easily constructed booth 
or stand that will serve as a standard pattern. A sample booth 
could be built, and placed in a conspicuous position in front of the 
yard where passing farmers will see it, with a suitably worded sign 
Short lengths and odd pieces of lumber can be utilized to 
good advantage in making these stands. 


Watch for Next Week’s “Tip” 








End-Stacking of Moldings 


Thomas J. Dye & Son, retail lumber dealers 
of Kokomo, Ind., find it much more satisfge. 
tory to stack molding on end than to keep jt 
flat in bins. A simple arrangement for measur. 
ing the length has been worked out, doing away 
with the necessity of taking out strips tha 
may prove to be too short or too long. 

Attached to the wall in the molding room 
are three horizontal rows of brackets, the row 











This sketch roughly illustrates the idea here 
described although, being drawn from memory 
some time after the visit of the AMERICAN 
LUMBERMAN representative, it may not be en- 
tirely accurate as to details. In actual practice 
the position of the moldings would naturally 
be more slanting than the sketch indicates 


being placed about two feet apart. The first 
row is 6 feet, the second 10 feet and the third 
14 feet above the floor. 

All lengths of each pattern of molding are 
stacked, in vertical position, in one of the 
spaces between the brackets. In order quickly 
to find—say a 10-foot piece, one that to the 
eye appears to be about that length is stood 
against the brackets, and if it reaches the second 
one from the floor it is shown to be of the 
right length. If a 12-foot strip is desired, one 
reaching half-way between the second and 
third. bracket is selected. 

The company never hesitates to cut molding 
to the exact length wanted, and a saw is kept 
hanging by the rack for that purpose. When a 
customer wants molding he is asked the pur- 
pose for which he wants it. Whenever they 
would be suitable for his purpose he is given 
short lengths, which thus are kept moving and 
never have a chance to accumulate. 

A quick method of ascertaining the price of 
each pattern of molding kept in stock is to 
maintain in close proximity to the rack or bins 
a miniature rack to which is attached a short 
sample of each pattern, marked with the price 
per lineal foot. 


SSSSSS2228888: 


Retailer Prepares Fine Show Room 


New Rocuetie, N. Y., Nov. 1—The J. A. 
Mahlstedt Lumber & Coal Co. of New 
Rochelle, is improving the site of the recently 
acquired establishment on North Fourth Ave- 
nue, Mt. Vernon. The Mahlstedt firm acquired 
the property through the purchase of the Mt. 
Vernon Builders’ Supply Co. : 

A building of brick, studded with oak tim- 
bers, will be used as a showroom, in which 
lumber, trim, moldings, sash and doors will 
be arranged as a permanent exhibition. The 
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2 
building stands on a plot of ground about 50 
by 80 feet, and is approached from the front 
by a. beautiful garden,.in which lawn and 
garden furniture is displayed most attractively. 
The entrance is by an_ old-fashioned gate, 
embellished with brass hinges and knobs. 

A number of lumbermen have made the trip 
to Mt. Vernon just to see the place, and they 
describe it as “most attractive.” The showroom 
and surroundings will be completed in about 
six weeks. 


Visualizing a Plant Layout 


An idea that helps to visualize the pro- 
posed layout of a new yard, or rearrangement 
of an old one, is described in an article ap- 
pearing in a recent issue of System, written 
by H. B. Blauvelt, vice president Comfort 
Coal-Lumber Co., Hackensack, N. J., as fol- 
lows in part: 

“Whenever we have to rearrange a coal 
yard or one of our lumber yards, laying out 
new streets and driveways so that our trucks 
may drive through the yard without traffic 
tie-ups and may load conveniently, we get 
the blue-print of the property. Then we cut 
from sheets of cardboard, oblongs and squares 
of the buildings, lumber piles, and so on, 
which we wish to place on that property. 
Other oblongs of cardboard representing 
trucks are cut out. All cardboards are cut to 
the same scale as the actual bufldings on the 
blue-print. For instance, if the scale of the 


Will Open New Retail Yard 


PortsMouTH, Ox10, Nov. 1.—Albert Graf, 
who about six months ago sold his interest in 
the H. Leet Lumber Co., of Portsmouth, has 
decided that he must again get into the harness, 


and announces that he will open a retail yard ~ 


for lumber and building supplies. He has pur- 
chased a tract in Sciotoville, a suburb of Ports- 
mouth, and is building sheds etc. About Jan. 1 
he will form a corporation, to be styled the 
Graf Lumber Co. and, associated with his son 
Albert Graf jr., will carry a complete stock 
of lumber and building supplies. The new 
concern will specialize in the building of certi- 
fied small dwellings and garages. 


Credit Managers Discuss Problems 


MIEWAUKEE, Wis., Oct. 31.—Credit managers 
for wholesale and retail lumber houses attended 
the thirteenth annual conference of credit men 
of Wisconsin and upper Michigan at the Hotel 
Pfister, here on Oct. 25. 

Mayor Daniel W. Hoan, of Milwaukee, wel-. 
comed the delegates and pointed out that 
municipal credit has a direct bearing on the 
credit of the business in that city, and that the 
men interested in commercial credits are best 
able to advise city officials on such matters. 

The need of a closer codperation between the 
sales and credit departments of business houses 
was brought out by A. Seidenspinner, of the 
American Chair Co., Sheboygan, Wis., in an 


receive from your fellow merchant and com- 
petitors for credit information. 10. Make 
sure that your bookkeeping. is accurate, and 
that every charge is made and made cor- 
rectly. 

About four hundred manufacturing, jobbing, 
and banking houses as well as retailing estab- 
lishments were represented at the sessions. 


Promote “Own Home” Essay Contest 


PirrspurGH, Pa., Nov. 1—An “Own a 
Home” essay contest among pupils of public 
and parochial junior and senior high schools 
of Pittsburgh and Allegheny county is being 
promoted by the Pittsburgh Real Estate board. 
Ten of the leading trust companies of the 
city: and county have pledged themselves to 
pay $1.00 each of the $1,000 total prize money. 
The education committee of the board is also 
making an effort to secure another major prize 
that will have a significant appeal to all high 
school pupils. 


“Qver-Roofs” of Red Cedar Shingles 


Satt Lake City, Utaun, Oct. 31—A good 
deal of interest has been aroused by a contest 
conducted by the Salt Lake Lumberman’s Bu- 
reau on the subject “Why My Home Needs 
Over-Roofing With Red Cedar Shingles,” 
which closes today. The writers of the three 
best letters on this subject will each be 
awarded a red cedar shingle over-roof, includ- 
ing all materials and labor for completing the 














These two snapshots, of buildings of the I. N. R. Beatty Lumber Co., Morris, Ill., show how vined and shrubbery may be used to beautify 


a lumber yard. The left-hand view shows Mr. Beatty standing in front of the office building. 


ote the pleasing effect of the shrubbery, 


also the exhibit of composition shingles, placed outside the office where it will attract attention. The right-hand picture shows how the ap- 
pearance of an old lumber shed was improved by planting. shrubbery and training vines, over trellis-work, at sides and above the entrance 


to driveway 





blue-print is a quarter-inch to a foot and we 
wish to locate a building or a lumber pile 
eight feet by twelve feet, the cardboard: piece 
representing that pile will be two inches by 
three inches. j 

“Having all our buildings and other. sta- 
tionary objects in cardboard miniature, we 
then shift them around on our blue-prints 
until they fall into the best location. Then 
we take a cardboard representing a truck and 
push it around through the paper streets and 
driveways to make sure that it will clear. If 
one arrangement does not suit, it is very sim- 
ple to move the cardboards around and try 
another, to keep shifting things until the ideal 
arrangement is reached. Through the medium 
of the cardboards it is possible to try a dozen 
different arrangements in as many minutes, 
and get the general ‘picture’ of how each will 
look and work out in physical operation. 

“For offices, the cardboards represent desks, 
files, office machines, and so on, and are easily 
shifted around into the most likely combina- 
tions. For warehouse, the cardboards repre- 
sent piles of materials, or the standard units 
in which materials are kept, and are arranged 
and rearranged within the warehouse build- 
ing space. For factories, the cardboards can 
represent machines, benches, places to store 
material etc.” 


address on “What a Salesman Should Know 
About Credits.” A salesman properly coached 
in the-fundamentals of good-credits can be of 
inestimable value to the customer,.the house, 
and to himself, he said, and the business house 
which gets. .its.sales-force to think in terms of 
credits as well as sales is building for future 
business as well as good immediate sales. 

Mr. Seidenspinner suggested ten rules. for 
salesmen to pass on to customers in the course 
of a conversation, and these are: 


1. Know your customer before extending 
credit. 2. Insist upon references and inves- 
tigate them before” extending credit to strang- 
ers. 3. When a prospective customer hesi- 
tates to give references, hesitate in taking 
the sale. 4. Explain that it is necessary to 
know when to expect payment in order to 
meet your own bills, showing that by paying 
your own bills promply you save discount, 
and are able to sell goods for less, often 
picking up bargains which you can pass to 
your customer. 5. Insist upon full payment 
every month or request your customer to 
call and see you personally before you grant 
longer extensions of credit. 6. Do not let 
your customers decide when they want to pay 
their bills. That is your job. 7. Study your 
customers, and don’t trust those who leave a 
bad impression. 8, Have the courage to say 
“No.” 9. Eliminate the dead-beat by giving 
careful attention to all requests that you may 


job. The contest was advertised in big space 
in the local newspaper, and has brought a 
good many responses. All contestants were 
required to answer the two following ques- 
tions: (1) How old is your present roof? 
(2) Where is the house located on which you 
want a new roof? The replies to these ques- 
tions afford a good list of prospects, which 
will be distributed among local dealers for 
following up after the contest has closed. 


No sTABLE poor should be six feet wide. 
Either make it four feet or eight feet. A door 
that is six feet wide looks wide enough for 
two horses or two cows to go through at once; 
but it isn’t. They will start through with a 
rush. One or the other, or maybe both, will 
be crowded ‘against the side posts and injured. 
If the door is only four feet wide they won't 
try to go through together. If it’s eight feet 
wide, they can go through without injury. The 
six-foot door is a dangerous trap. 


THE McDonatp Lumser Co., of Peterboro, 
Ont., had a very creditable display in the re- 
cent Made-in-Canada Exhibit, in that city, with 
a showing of interior wood and a small alcove 
breakfast room with a’ bungalow shown’ in 
detail with curtained window at the rear. 


purer a as 
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Celebrate Sixty-First Wedding Anniversary 


Koxomo, Inp., Oct. 31.—An occasion of 
especial interest to the citizens of Kokomo and 
to the lumbermen of Indiana occurred a few 
days ago, when Mr. and Mrs. George W. Lan- 
don, of this city, celebrated the sixty-first 
anniversary of their wedding. Mr. Landon 
is head of the Armstrong-Landon Co., one of 
the largest and most successful, as well as one 
of the oldest, retail lumber concerns in this 
section of the State. He is also known as 
the dean of Indiana lumbermen, having cele- 
brated the eighty-first anniversary of his birth 
last February, and still being active in the 
management of his firm, founded in 1855. 

Mr. Landon’s physical appearance and ac- 
tivity, and his remarkable mental alertness belie 
his age. Each day finds him at his desk at 
his down-town offices, handling a vast amount 
of detail connected with his ramified business 
and civic interests. Each year he spends sev- 
eral weeks on a fishing expedition in the 
rugged wilds of Canada, having only recently 
returned from this year’s trip. 

Mr. Landon came to Kokomo in 1874, when 
a young man of twenty-eight. He entered 
business with a Mr. Armstrong, who in 1855 
had established a hardware business that-had 
* proved remarkably successful. The two en- 
gaged. in this business exclusively, under the 
name of Armstrong-Landon Co., until 1888, 
when Mr. Landon, looking for new opportuni- 
ties to expand his interests, decided that the 
hardware and lumber businesses were so closely 
affiliated, catering as both did to the building 


Establishing 


During the last year many lumber dealers, 
especially in eastern territory, have been hard 
hit by failure of contractors and builders to 
meet their obligations as promised. Excessive 
bills accumulated, followed by a period where 
dunning proved an absolute requisite. During 
this time many customers started new accounts 
elsewhere so that the loss was duo-fold. In 
the majority of cases failure of the customer 
to make payments as promised is the dealer’s 
fault. He should establish certain credit limits 
and see that they are lived up to. 

This fact was realized by O. Woods & Co., 
retail lumber dealers of Framingham, Mass. 
They have now established a plan, fair to all 
concerned, which at once shuts down credit 
when there is a failure to meet payments with- 
out satisfactory explanation. 

Accumulated information provides a guard 
which prevents the acceptance of accounts that 
might prove unprofitable. Customers coming 
into the yard office can no longer, just because 


trade, that they could very well be conducted 
as one. Consequently he established a retail 
lumber yard, and in time his lumber interests 
became by far the most important. The com- 
pany also built a millwork factory and has for 
years beén a considerable factor in that trade. 
It still maintains its hardware store as a dis- 
tinct enterprise, it being one of the largest 
and most up-to-date business places downtown. 

The veteran lumberman has always been a 
leader in civic affairs in the city he has 
watched grow from a population of 4,000 to 
35,000, and he still remains a leader despite 
his advanced age and many business cares. On 
his shoulders rests to a large degree the re- 
sponsibility for the planning and erection of 
the $500,000 county court house which soon 
will arise in Kokomo. 

“When a boy I was never strong,” tells Mr. 
Landon. “I fought in the Civil War, and the 
greatest detriment to my army career was none 
too good health. In after years I never en- 
joyed above average health. Yet I have sur- 
vived all my old friends and associates, am hale 
and hearty and believe I’m good for a long 
while yet. When I first came to Kokomo, I 
became a member of a bank directorate of 
nine. I am the only one left. Several years 
later a new bank was organized, with a di- 
rectorate of eleven, I being one of them. I am 
the only one left of them also. When Mrs. 
Landon and I were young we joined the church 
we still attend. It then had 181 members. My 
wife and I are the only ones of these original 


members left in life. For a great many years 
we used to spend our winters in Florida, by 
for the last three or four years we have stayed 
home in Kokomo, because all the friends whose 
association we used to enjoy have passed be. 
yond.”. 

Mr. Landon has no hints to give as how to 
live long and preserve one’s vigor. “I haye 
lived temperately, and that’s all,” he said. 





Closes Concentration Yard 


Sr. Louis, Mo., Oct. 31.—The concentration 
yard operated by the W. T. Ferguson Lumber 
Co., at Reform, Ala., for the last three years 
has been discontinued and the last stock of 
lumber stored there has been shipped, it was 
announced today by T. C. Whitmarsh, presj- 
dent of the company, which has headquarters 
in the Arcade Building here. T. C. Whitmarsh, 
jr., vice president of the company, returned 
today from Reform, where he saw the fast 
shipment made. 

In connection with the concentration yard, 
the company also operated a planing mill, which 
handled the rough southern pine purchased 
from the operators of small mills in that sec- 
tion of Alabama. . The property, including the 
planing mill, has been sold. 

At one time the Reform yard held as much 
as 15,000,000 feet of southern pine, with an 
average stock running from 5,000,000 to 10,- 
000,000 feet. 


a Customer's Credit Limit 


they have accounts, obtain anything desired. 
The plan adopted is helpful to customers, for 
it immediately warns purchasers of their finan- 
cial standing, and fosters a feeling of conserva- 
tism that, in many cases, is a blessing to them. 
Some builders, neglecting to analyze their spe- 
cific needs, assume that certain materials must 
be on hand. Then at the completion of the 
job they find that their orders have been in 
excess of the amounts really required. 

The system adopted by O. Woods & Co. is 
one of control,.by means of the two cards 
reproduced herewith. When a builder applies 
for credit, form No. 1 is made out, showing 
his references and mailing address. He is 
asked to tell the amount of the loan being re- 
ceived from the bank on each job, and then 
to make definite promises of payment during 
four stages of completion. To aid in checking 
up the times of promised payment, the date on 
which work is started is shown under the 
“Date Begun” column If a builder is erect- 





PAYMENTS PROMISED 


DATE 
BEGUN 


NAME 


ing a house for someone else that person’s 
name is entered under the caption “Work For.” 
When the owner himself applies for credit the 
builder’s name is posted in the same column 
as “Work By.” The credit limit on the job 
is then established. At its completion, date of 
final payment is posted. 

In case the payments are not made as prom- 
ised, form No. 2 is filed directly behind form 
No. 1 to afford control of balance due, credits 
received and such interest charges as are made 
necessary. The notation of follow-up dates is 
controlled by the date scale on form No. 1. 
For example, if follow-up should be on. the 
fifteenth of the month, the numerals “15” are 
marked and on that day the account auto- 
matically comes up for attention. 

As soon as accounts come under this cate- 
gory all credit is stopped, unless, of course, an 
understanding is had. Thus the contractor is 
not able to build up any charges in excess of 
those which he is really capable of meeting. 





ADORESS 
WORK FOR BY os 





BUSINESS 





OATE 
PAID | LIMIT 




















Form No. 1—White, 6 by 4 inches 


DATE CREDIT GALANCE | INTEREST DATE 





CREOIT REMARKS 





Form No. 2—Canary, 6 by 4 inches 
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Retailers Stress Remodeling of Old Houses 


Dealers’ Ads Set Forth Benefits of Remodeling — Yard Manager Tells 
How “Old Homes Made New” Helps Get Business 


One of the best things about house remodel- 
ing jobs is that they usually result in the dealer 
selling a good deal more material than was 
originally contemplated. When an owner starts 
to modernize and improve his home he usually 
is thinking of some specific thing that he wants 
done, such as adding a sun parlor, but as he 
gets into the work he sees other things that 
need to be done, and decides that “now is the 
time to do it while the carpenters are here and 
while the house is torn up.” 

Of course, many remodeling jobs are com- 
prehensively planned right from the start, and 
are carried through according to schedule. This, 
especially, is true where quite ex- 
tensive exterior or _ interior 
changes are contemplated. On 
the other hand, it very frequently 
happens that a very small start 
proves the opening wedge for a 
nice order before the job is com- 
pleted. A retail concern operat- 
ing a line of country yards, with 
headquarters in Kansas City, 
Mo., which has been quite suc- 
cessful in working up remodeling 
business through use of the 
AMERICAN LUMBERMAN’S book 
of “Old Homes Made New,” is 
A let- 
ter recently received from T. I. 
Bennett, of that company, makes 
the statement that “each remodel- 
ing job we have sold really turned 
into 50 percent more than was 
originally estimated, on account 
of changes made here and there.” 

This same company forwarded 
a copy of a letter received at its 
main office from one of the 
branch yards, which Mr. Bennett 
states “practically covers reports 
from the others” on the subject 
of remodeling. Believing that it 
will be of general interest to read 
the testimony of this concern as 
to the method employed in inter- 
esting prospects, as well as the 
degree of success attained, the 
following excerpt from the branch 
manager’s letter is quoted: 

“We think more of the ‘Old 
Homes Made New’ book than of 
our regular plan service, although 
it is necessary to have both. Last 


through this book, and also have 
sold a number this year. I sug- 
gest that you note the Anderson 
sale, which will run about $1,000, 
and the Cheneweth sale, which so 
far totals around $600. Both 
of these are real old houses, and 
the ‘Old Homes Made New’ 
booklet lined up just about what 
they wanted. It also is a good 
starter for jobs which with a 
little assistance can be increased.” 

Remodeling is assuming in- 
creasing prominence in the adver- 
tising that is being done by re- 
tailers in different parts of the 
country. Moreover, some very 
good copy is being used by 
dealers in promoting sales in that 
field. One of the best dealers’ advertisements 
that have come to the desk of the editor of this 
department in recent weeks is that of the R. M. 
Stone Lumber Co., Jackson, Mich., which occu- 
Pies space 9 inches deep and 3 columns wide 
in the daily newspaper of that city. This ad- 
vertisement is captioned in large type “Your 





1. Increased Personal Pride. 
2. Protected Original Investment. 4. Community Development. 


. What shall be done with these sturdy old dwellings—Junk them? 
year we sold repair jobs only Sell them for “a song?”—Abandon the value of these fine old trees? — 
Sacrifice all the sentimental attachments of the old home? - 


Certainly not! 


and livable. 


Lome Is No Better Than It Looks” and the 
argument runs about as follows: 

‘ry to sell your house. Will it compare 
favorably with the attractive modern homes 
that have been built in Jackson during the 
last five years? Will. it look like a remain- 
ing ghost of a long past decade? Men who 
know about home values say “Your home 
is no better than it looks.” 

It will surprise you to know how far money 
will go in modernizing old homes. It is easy 
to get money to increase the value of a well 
located property. Come to us for estimates 
of the cost. We will send you good depend- 
able contractors or workmen to consult with 
you if you desire. 





It is perhaps an eye-sore now. Why not fix it up and have it mo. 
dern, with all those old trees around it? 


The same home with all the old ‘associations, brought up-to-date, 
for four-fold profits: 


3. Profit from Sale. 


“QUALITY AND SERVICE THAT SATISFY” 


Bagley Rd.andB.&O. BEREA Phone 432 





Reduced reproduction of an Ohio retailer’s remodeling advertisement 


The good structural elements of your home 
need not be disturbed, just a little change 
here and there, the addition of the new fea- 
tures that have become popular since you 
built or bought, and your home is worth as 
much or more than those recently constructed. 


In a panel in the advertisement is printed a 


How About the 
Old Homestead 


The old house is built of wood, sd easily and ec- 
onomically you can REMODEL it and make it again valuable, beautiful 
It is a simple matter to rearrange Iumber-made walls— 
to add or take away inside and out—to ¢onceal plumbing and wiring 
in walls and under floors. 


We are equipped to do ajl this work for you, furnishing all the 
materials and help you in planning. 


The Bagley Road Lumber Co. 


list of “Things That Can Be Done To Modern- 
ize An Old House,” as follows: 

Reroofing. 

Replacing out-of-date porches with modern 
ones, or a modern entrance without porch, 


Overcoating the outside of your house with 
good shingles. 

Adding modern features—breakfast nooks, 
ironing boards, telephone cabinets ete. 

Installing bathroom or additional bedrooms. 

Laying beautiful hardwood flooring over 
old floors. 


Insulating attic and ceiling. 


Installing modern front door instead of vid 
style door now in use. 

Replacing old style “fancy” 
woodwork with modern plain or 
back band woodwork. 

Replace small single windows 
with twin or triple windows for 
greater light and better propor- 
tion. 

Partition off basement into fruit 
room, laundry room etc. 


The list also contains a number 
of suggestions with regard to in- 
terior painting and decorations. 

The Kendallville Lumber Co., 
Kendallville, Ind., in its adver- 
tisement features illustrations 
from “Old Homes Made New,” 
with the caption “You Have 
Often Seen Old Homes Like This 
One.” This “ad” continues thus: 

These tall, bare, ungainly 
houses date back to the early 
pioneer days. Today things have 
changed, architecture is different 
and people desire more beautiful, 
comfortable and convenient 
homes. It is surprising what a 
change is made in the sturdily 
built old houses by a little re- 
modeling, a room added here, a 
window or two there, a breakfast 
nook, a large front porch ete. 
Let’s all join hands and dress 
up our city by remodeling all the 
old homes this year. Come in and 
see our book, “Old Homes Made 
New.” It will give you many 
ideas for improving homes. 

Still another dealer who is 
pushing remodeling uses the slo- 
gan “Make The Old Home Like 
New” over his display copy, the 
text of. which reads: 


“Many people would like to 
change the old parlor and sitting 
room into a modern living room, 
but hesitate because they foresee 
obstacles. Why not consult us? 
We will gladly suggest ideas and 
render every assistance possible.” 
The concern running this copy is 
the D. C. Curry Lumber Co., 
Wooster, Ohio. 


Even away up in Alberta, Can- 
ada, the reverberations of the 
AMERICAN LUMBERMAN’S remod- 
eling campaign are plainly heard, 
a letter recently received from E. 
W. Stacey, manager Beaver Lum- 
ber Ltd., Medicine Hat, reading 
in part as follows: 

“We have received some busi- 
ness from remodeling of old 
homes, as set forth in your book 
‘Old Homes Made New.’ Never- 
theless, it must be remembered 
that this is a comparatively new country and we 
have not yet reached the stage generally of old 
homes. We are busy on new homes, and hope 
to be more so when this splendid Alberta crop 
is liquidated. The Province will produce 175,- 
000,000 bushels of wheat alone for 1927, though 
the total population is only 650,000.” 
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Southwest Oklahoma Retailers Organize 


CHICKASHA, OKLA., Oct. 31.—At a meeting 
of about eighty retail lumbermen here Oct. 22, 
the Southwest Oklahoma Lumber Dealers’ As- 
sociation was organized with Ed Schultz, of 
this city, as president. The association is to 
include all of the retail lumber dealers in the 
territory west of the main line of the Santa 
Fe railroad and south of the Rock Island. The 
other officers are Nat Kendrick, of Duncan, 
vice president, and R. S. Hathaway, of Law- 
ton, secretary. 

The meeting brought together the largest 
gathering of Oklahoma lumbermen since the 
Southwestern gathering at Oklahoma City three 
years ago. District organization work in Okla- 
homa has not been carried on to the extent 
that it has in other States, though the Mid- 
Continent association has functioned in the oil 
fields. , 

Ed Schultz, of the Stephenson-Browne Lum- 
ber Co., Chickasha, and a director in the South- 
western Lumbermen’s Association, believed a 
successful meeting could be held in Chickasha, 


and that a district group should be formed in 
that section. He interested the other Chickasha 
dealers and the undertaking was carried out 
jointly. No doubt the greatest factor in the 
success of the meeting was that the Chickasha 
dealers were a unit in the effort to bring the 
dealers in that section together. 

The meeting was called for 2:30 p. m. but 
long before noon, a large number of lumber- 
men were in town. All sessions were held at 
the Legion Hall. This section includes Ard- 
more and the section of country where the 
Hudson-Houston Lumber Co. operates. Presi- 
dent Kennett Hudson was much in evidence 
and his popularity was apparent. 

The afternoon session was given over to the 
organization of the district, but was preceded 
by addresses by President Hudson, Secretary 
E. E. Woods, of the Southwestern association, 
and R. F. Titus, representing the West Coast 
Lumbermen’s Association. After free discus- 
sion, it was determined to organize as the 
Southwest Oklahoma Lumber Dealers’ Asso- 


ciation, covering the territory named above 
with the officers as listed. Following the elec. 
tion of officers, the group adjourned to 5 
the new Dierks Lumber Co. motion picture 
“The Lure of the Pines.” 


At 7:00 p. m., the banquet, given by the 
Chickasha dealers to the visitors, was served. 
The high school orchestra played, a quartet 
from the Oklahoma College for Women sang, 
and a gifted song leader pepped the crowd up 
with the latest songs. 


Dr. John Abernathy, pastor of the Methodist 
Episcopal Church, South, was master of cere- 
monies. His first act was to see that every 
one present was introduced. During the eve- 
ning, President Hudson made a very interesting 
report of his visit to the West Coast mills. 
Others who spoke informally were W. B. Ken- 
nedy, O. K. Botts, F. C. Fountain, Clay Thomp- 
son and Hugo Stromberger. 


Seventy-eight dezlers and three salesmen were 
registered. 


American Lumberman House Plan No. 158 

















The interior arrangement 
of this neat little bungalow 
differs from that of any of the 
preceding plans in this series. 
The idea here is to have as 
much “living” space as pos- 
sible, hence the living room 
and the dining room, which 
opens therefrom, are unus- 
ually large for a house of the 
dimensions of this one. 

The treatment of the exte- 
rior, in the instance here illus- 
trated, is unusual and rather 
attractive, though doubtless 
some would prefer the chim- 
ney in brick, and the porch 
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shingled the same as the rest 
of the house. That is a mat- 
ter of taste, as well as of 
availability of the proper sort 
of stone. 

Complete working draw- 
ings of this plan, with list of 
material and_ specifications 
may be ordered from _ the 
AMERICAN LUMBERMAN at 
$3.50 per set. 

Electrotype of the house, 
made 4 inches wide for use in 
newspaper advertising, will 
be furnished at $2.75, and 
electrotype of the floor plan, 
2 inches wide, for $1.65, 
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National Production, Shipments and Orders 


Wasurinoton, D. C., Oct. 31—The following statistics were compiled by the National Lumber Manufacturers’ Association: 





softwoods: Production Shipments Orda 

week ended 1927, Oct. 22; 1926, Oct. 23— 1927 1926 1927 1926 1927 1926 
Southern Pine ASSOCIALION........ cee eeeeeeeeeeeeeereesens 70,182,296 68,289,319 67,907,112 72,209,556 70,846,191 64,207,004 
West Coast Lumbermen’s Association. ...........eeeeeseeeees 120,416,234 116,866,756 111,003,002 103,062,001 104,065,856 112,443,176 - 
Western Pine Manufacturers’ Association.............++++++- 27,191,000 28,033,000 29,464,000 33,990,000 28,242,000 30,636,000 
California Redwood Association...........0eeeeeeeeceeeeecces 8,837,000 7,303,000 8,634,000 6,394,000 8,739,000 8,704,000 
North Carolina Pine AssoCiation.........cccecceceeececceees 8,199,636 7,476,411 9,438,755 8,329,120 5,785,100 - 5,414,000 
Northern Pine Manufacturers’ Association.............+.++++- 7,288,800 9,934,600 7,505,600 8,285,500 8,372,000 7,488,000 
Northern Hemlock & Hardwood Manufacturers’ Association... - 1,472,000 3,699,000 2,856,000 2,872,000 3,262,000 3,376,000 

Masel SOLTIPOGHE, BUG WE c 6oecccccscticcnetsacesecneses . 243,586,966 241,602,086 236,807,969 235,142,177 229,312,147 232,268,180 
California White & Sugar Pine Manufacturers’ Association... 24,994,000 .......... Seeeeeeee fv esensuene SE,ST4000 sw cc ccectce 


Porty-two weeks ended above dates— 


141,355,050 2,784,346,608 3,12 
503,988,911 3,757,132,386 4,538,041,456 
431,698,000 1,273,845,000 1,4 


3,043,131,472  2,773,853,522 
4,442,407,615 7 rs 


362,240,500 342,681,100 394,556,700 331,967,100 385,388,000 
139:979,000 159,263,000 140,320,000 144,456,000 125,096,000 





Southern Pine ASSOCIATION... ..... 6... cee eee eee eeeeeeerereees 2,819,624,405 
West Coast Lumbermen’s Association.............0eeeeeeeeee 3,761,433,290 
Western Pine Manufacturers’ Association.............++2+0+5 1,251,101,000 
California Redwood ASSOciatiONn..........0. see eee eeeeeceeeece 319,301,000 
North Carolina Pine ASSOCiatiON.........0. cess eeceeeececees 301,851,402 
Northern Pine Manufacturers’ Association............+..+0+5 374,671,700 
Northern Hemlock & Hardwood Manufacturers’ Association... 137,552,000 
Total softwoods, forty-two WeekS.......-.sceceeeeeeeeee 8,965,534,797 1 


California White & Sugar Pine Manufacturers’ Association... 1,022,703,973 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 


le CE tg Sesh av54seSakEeaOV CN See Reus baceameee she ae 2,743,000 

SND 6.6 6. CE REESE KKieeleeb 000 0026 a heed eee ee 205,128,000 
Hardwood Manufacturers’ Institute— 

One week ....... EE A AE OT Ser ee ee 16,817,000 

WOCTP AWS WORK 6 66 c. 6.6 9:0:6 06 Ro vec ccs cecscscedecesesees 1,030,875,000 


0,054,250,370 8,951,003,430 10,264,476,317 8,916,347,135 10,255,284,911 
eer? ere 1,110,881,199 cvcccccccs da tTObee Trier t. 


1,620,000 3,893,000 4,070,000 4,787,000 3,446,000 
196,559,000 199,073,000 184,632,000 180,569,000 178,501,000 


19,025,752 15,966,000 20,903,564 17,111,000 19,514,772 
1,041,931,457  1,079,982,000 1.045,983,686 1,096,879,000 1,086,671,897 





Hemlock and Hardwood 


National Analysis 


OsuxosH, Wis., Oct. 31.—The following figures were supplied to the Northern Hemlock & Wasuincrton, D. C., Oct. 31—The National 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about | Lumber Manufacturers’ Association issued the . 


one-half the total monthly shipments: 


following analysis for the periods ended Oct. 








HEMLOCK HARDWOOD 22, orders and shipments being shown as per- 
Firms Cut Shipments Orders Firms Cut Shipments Orders centages of production: 

Weekly average— Weekly average— One Week 42 Weeks 
July .... .. 4,040,000 4,693,000 3,690,000 SOE ch oes -- 8,401,000 4,599,000 4,148,000 No. of Ship- Or- Ship- Or- 
August .... 3,887,000 4,134,000 3,421,000 August .. .. 3,459,000 4,801,000 5,092,000 Association mills ments ders ments ders 
Sept. .... .. 38,317,000 3,657,000 3,104,000 Sept. .... .. 2,742,000 4,618,000 3,877,000 (n) South. Pine...112 96 101 98 99 
See -.. 1,924,000 3,544,000 3,138,000 Sn ss ¢0 09 .. 2,761,000 4,538,000 3,786,000 (n) West Coast...118 92 86 100 100 

Weekly average, year to date— Weekly average, year to date— ta) Culit yd is 102 108 109 108 
WEE éaads .. 3,287,000 3,813,000 3,453,000 . oo oe -. 4,897,000 4,524,000 3,593,000 (n) Calif. Redwd.. 16 98 99 110 115 
ore .. 8,322,000 3,318,000 2,943,000 BOE scbec -. 4,642,000 4,382,000 4,208,000 (n) N. Car. Pine... 30 115 71 101 85 

Weekly report— Weekly report— Northern Pine. 7 103 115 91 89 
Oct. 1 .. 21 2,081,000 3,416,000 2,645,000 Oct. 1... 21 2,218,000 4,331,000 2,780,000 N. Hem.&Hdw. 19 194 222 116 #105 
Oct. 8 .. 21 1,825,000 3,237,000 3,354,000 Oct. 8 ... 21 3,110,000 4,421,000 2,908,000 —— one 
Oct. 15 .. 23 1,766,000 3,985,000 2,589,000 Oct. 15 ... 23 2,692,000 4,776,000 4,017,000 All softwds.357 98 95 101 100 
Oct. 22 .. 24 2,026,000 3,539,000 3,863,000 Oct. 22... 24 43,123,000 4,623,000 5,441,000 | Tie ye onal es 142 = =175 97 88 

wd. rs 
z pS eee +4108 95 102 105 106 
| oben’) a mee ee a po eee nities 
Census Bureau Delivered Prices , POE eee: the ae ee 
|. All woods.. .. 98 97 101 100 
| 


Wasuincton, D. C., Oct. 31.—The Department of Commerce has secured through the bu- 


reau of the census the following prices, per thousand for lumber items and 


per hundred square | *61 percent of cut in region. 


mal daily output of 28,000 feet. 


feet for shingles, as the average paid Oct. 1 by contractors for material delivered on the job, | | (Units of production, each representing nor- 


these being selected from the complete list : 
Plooring, 1x4” 


hingles, Extra The five softwood manufacturing associa- 
_s 1g 6/8 tions marked “(n)” have a standard for nor- 





No.1 Dimension, Common 10 to 16’ 
S1S1E, 2x4—16’ Boards Southern Douglas mal production, and for the week 312 of their 
Southern. Douglas 1x6” pine fir Red members gave actual production as 102 per- 

pine r No. 1 “C"’ eg. No.2v.g. cedar Cypress cent; shipments, 99 percent, and orders, 95 
Waterbury, Conn. ............. $70.00 $50.00 $38.00 $85.00 $70.00 $7.00  ..... | percent of normal production. Figures for 
New Bedford, Mass........... 67.50 45.00 a <auuna 80.00 © awit | normal last year included reports of 333 mem- 
Springfield, Mass. ............ 65.00 45.00 40.00 85.00 75.00 aa | ber mills of the above associations and 
De a eS pee or ere 55.00 42,00 90.00 80.00 Sar 26-65 | showed production 100 percent; shipments 98 
qommeee, — p ASE Ae eee 48.00 48.00 41.00 90.00 70.00 ) eee ar | percent, and orders, 97 percent of normal. 
Rochester No Yell ated «= 400 ooo 800-800 ~SsS00S« °° |. Omly_the Hardwood Manufacturers’ Insti- 
Buffalo, N. Y.................. 46.00 ; 50.00 85.00 qe eae | tute, whose figures for 1926 included six- 
Philadelphia, Pa. ............. 37.00 46.75 43.50 ‘oe a 65.00 6.85 ‘go | Sevenths of the total reported hardwood pro- 
Harrisburg, Pa. ........-..... 40.00 55.00 50.00 ia 85.00 7.20 ...., | duction, has a standard for normal produc- 
Baltimore, Md. .............. 37.50 45.00 55.00 70.00 72.50 apna”). eee | tion of hardwoods, and for the week it gave 
UR ak ode ches owen 48.00 48.00 45.00 72.00 Seaeh mae So actual production as 94.1 percent of normal 
Milwaukee, Wis. .............. 34.00 43.00 48.00 oe...” steed SRA ete: against 95.6 percent for the corresponding 
Kansas City, Mo.............. 48.50 48.50 52.50 80.00 80.00 | eee week of last year. 
Indianapolis, Ind. ............ ae.” “anes 52.00 72.00 72.00 ieee AS 
Sioux Falls, N. D. PBS PEE RH He: 45.00 43.00 Ly 75.00 5.50 re: f c 

Se, GR 00.0.0 0:0 e se 6 08 we é : Aaa ‘ eee se | 

San Francisco, Calif............... 26.50 Sn. Of cheesy 55.00 ee cated California Redwood 
CE AS ce ccsayt ies ¥en Sous 20.00 MES) bowed: Ph? Susee | ieheae | 
SRR ORE EH CS ee 19.00 oo ee 52.00 SOO. ctewis | Sawn Francisco, Cauir., Oct. 29.—The follow- 





North Carolina Pine 


Hardwood Barometer 
NorFotk, Va., Oct. 31.—The North Carolina Mempuis, TENN., Oct. 31—The Hardwood 


ing information is summarized from the report 
of the California Redwood Association for the 
week ended Oct. 22: 

—_—_Red wood—__—- Whhite- 








; lie : " ’ . No. of Percent of wood 
Pine Association makes the following analysis pape ow — ae a Fad the | mills Feet production Feet 
of figures from thirty-four mills for the week | week ended Oct. 22—which is made from re- | b cauction ... 16 8,837,000 100. 2,379,000 
ended Oct. 22: ports of 176 units, each representing 28,000 | Shipments :.: 16 8,634,000 97. 1,764,000 

Per- feet daily capacity—is as follows: | Orders received 16 — 8,739,000 97. 2,073,000 
Percent Percent cent Percent of | Orders on hand 14 36,858,000 .... 5,199,000 


Normal Actual Ship- 





Normal Actual Ship- 





Production— Feet output output ments | Production*— Feet output output ments Detailed Distritution of Redwood 
* . e Shipments Orders 
Normal* ...10,500,000 eé “s wn Normal (iden é _ 3.666.000 
Actual ..... 8,701 790 83 ‘ fot tical units) 29,568,000 ae | Northern California® ... 3,860,000 ‘ ,0 
Shipments ... 9,825,060 94 113 oh p ~~ pees 27,830,000 94.1 ... ——— California* ... 1,884,000 1,640,000 
Orderst ...... 5,351,100 51 | Sere ee | Kasternt J LUTITIIIIT, £,868,000 2 836.000 
tAs compared with preceding week, there is | Newt ........ 26,366,000 89.2 94.7 100.6 | POreleM -- +--+ eee sense a 
an increase in orders of 49 percent; but that On hand end | Dota oi ii6 oso. 6.0.000%. 0 8,634,000 8,739,000 
_ aa were reports from only twenty- sina EEF orgy asd *North and south of the line running 
*“Normal” is based on the amount of lum- +Lumber fabricated at the mills and used in | through San Luis Obispo an ——— 


ber the mills would produce in a normal work- construction work included 
ing day. shipments. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


in total orders and 








48 oer 
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Northern Hemlock and Hardwood Monthly Report West Coast Review Port 
_ Osuxosn, Wis., Oct. 31—The Northern Hemlock & Hardwood Manufacturers’ Associa- SEATTLE, WasH., Oct.. 29.—For the week Pine 2 
tion reports as follows September production and shipments, and stocks Oct. 1: peg Regn, se mills report as follows tp deg 
September, 1927, Statistics Stock Summary Oct. 1, 1927 he Went (can Lambermen's Associate 
Unsold warawoois— Production ..120,416,234 
Production Shipments Oct. 1 Unsold Dry. ..123.535,000 Shipments ..111,003,002 13% below Production 
BRT ek. me 190,000 311,000 3,524,000 ’ Green. 41.512.000 SE ic ate. 104,065,856 8% below Production Produc 
Basswood ..... 1,730,000 3,099,000 19,058,000 aS Shipments— Norn 
eeees: ,000 Filer giant Total unsold ....... 165,047,000 Water delivery: Feet F Actu 
ED ci « <b cae 5,371,000 7,229,000 67,258,000 Sold, dry and green... 45,328,000 Domestic ............ 32,080,830 ” shipme 
Bm .-.. +... 1,872,000 12:378,000 15,064,000 Total hardwoods ............. 210,375,000 Export ...........0-. 17,425,132 Loca 
Se waeneees ,429, ,427, ,259, miock-— Sama ee 
COR «ooo nee 122,000 "72,000 884,000“ nsold, 1 & 2"—Dry... 87,226,000 mY sei edemencephca ads ati etH = 
Mxd. hdwds... 1,737,000 1,930,000 .......... Green. 34,652,000 PE, naineiceeaiesat edness 6701-798 orders 
T mi 7 Total unsold ....... 121,878,000 ere Cane 
e ~nelagaiee 18,536,000 26,475,000 165,047,000 aan tae <*2 11°494°000 an shipments 111,003,00 Bool 
emlock, ‘ Other thicknesses ..::  1/763,000 — Loca 
& ¢ 14,277,000 19,187,000 121,878,000 Bis 3: test Water delivery: 
Total hemlock .....:......... 135,135,000 Domestic ............ 30,547,113 Tota 
Grand total. .32,813,000 45,662,000 286,925,000 EE Sea veducincccveace 345,510,000 MNES ccccececccsens 11,958,764 On 
The figures for twelve months, Oct. 1, 1926, to Sept. 30, 1927, make the following Total water (41%)........++++++. 42,505,877 
of totals for the corresponding period of 1925-1926: PRopuction——All A Ba ag: phen oy oy pow (53%) Reo a i ee as 94,858,342 ~ 
all woods, 87. SHIPMENTS—All hardwoods, 88; hemlock, 94; all woods, 93. pt PT Local (6%) .seeeeeeeeeeseeeececees _ 6,701,787 -, 
Total new business.............. 104,065,956 the ot 
Hardwood Stocks on Hand Oct. 1, 1927, by Grades Unfilled Orders— h C: 
Sold Unsold—— Sold Unsold—— Water delivery: Son 
A Dry &Green Dry Green s Dry &Green Dry Green a Cargo ....-. teste t+ capac 
sH— Sort EtmM— DL. ateaseebhe tenes x 
BAS oe ween eens te eeeees 175,000 ........ . eee 27,000 190,000 Total water .... 212,028,534 me 
Select & better. ........ 274,000 ....++.. Select & better. ..... 73,000 — 11,000 i a aac hace stmane 124,031,437 b a 
I it oho watts si bics (1 | ee Selects ........ 15,000 77.000 : Total unfilled orders............. 336,059,971 ba 
No. 1 & better.. 199,000 273,000 = 46,000» No. 1 & better.: 685,000 1,247,000 "129,000 | __-_SEE tee ~ 
No. 1 com..... 11,000 149,000 ........ No. 1 com...... 91,000 ° 32,000 427,000 — of ne 
No. 2 & better.. 775,000 817,000 442,000 Nos. 1,2&3com...... ads 49,000 , and ¢ 
No. 2 com...... 83,000 90,000 13,000 No, 2 & better.. 2,280,000 2,241/000 1,728,000 West Coast Waterborne for tl 
No. 3 & better.. | 44,000 89,000 ........ No. 2 com...... "203,000 '954,000  °356,000 oS 
No. 3 com...... 251,000 __ 633,000 _ 451,000 No. 3 com...... 1,330,000 1,178,000 __ 908,000 SEATTLE, WASH., Oct. 29.—Report on water- — 
Basswoop— 1,363,000 2,572,000 952,000 - ie 4,631,000 6,041,000 3,559,000 | borne shipments for the first nine months of i 
oer 534,000 620,000 441,000 Fag. 17,000 996.000 45.000 1927 has just been issued by the Pacific Lum- two 
Select & better. 15,000 197,000 84,000 Select & better. ; 469,000 33,000 | ber Inspection Bureau (Inc.). This shows a amot 
Selects ........ 43,000 — 110,000 78,000 Selects ........ ........ _ 331,000 : 2 percent loss in total shipments, as compared durit 
No. 1 & better.. 640,000 3,153,000 1,695,000 _ No. 1 & better... 2,340,000 8,231'000 1,678,000 ith th h ; tion 
No. 1 com...... 653,000 1;498:000 °382,000 “No.1 com... 1,754,000 3.393000 ’s66000 | With the same nine months of 1926. The for- kee 
WE SE Rea eee 73,000 WNos.1& 2...... '395,000 3'559,000 1,608,000 | ign movement declined 1.2 percent, principal 
No. 2 & better.. 209,000 1,836,000 577,000 Nos.1,2&3 com.1,170.000 2°125:000 ‘874 losses being in shipments to Japan and China, 
No, 2 com...... 1,902,000 2,265,000 1,468,000 No. 2'& better.. 2.478000 11.603.000 4,043,000 : h . Sg . 
Nos. 2&3 com. 112,000 ........ 314,000 No.2 com...... 942000 3690000 279'000 while there were considerable gains in those 
No. 3 com...... 891.000 2,940,000 1,327,000 No. 3 & better.. ..... eae «°° nwa: "., | to the United Kingdom and Continent and 
¥ 4,999,000 12,619,000 6,439,000 No. 3 com...... 4,128,000 7,240,000 3,831,000 | Australia. Domestic cargo shipments declined 
IRCH— 13,224,000 41,937,000 13,007,000 | 3.5 percent. Those to the Atlantic coast were 
eager 513,000 3,881,000 771,000 Sorr MarLe— pari, : : : 
Select & better.. 31,000 2'530000 353000 FAS ....... ........ 91,000 33.000 | 29 Percent lower, and California takings were T 
| een 128/000 1,580,000 202000 Select & better, 27/77... 65.000 ..... "... | 61 percent lower, but shipments to miscellane- by 
No. 1 & better.. 1,201,000 7,878,000 2,247,000 Selects, ween’! yee aes SE didic none ous domestic destinations more than doubled. & | 
Nos. 1 & 3..... "126,000 4653/00 "7831000 No. 1 com... _ 129,000 787000 a’009 | Detailed figures follow : a 
Nos. 1,2&3 com......... MD cshieene No. 2 & better.. 273,000 1,793,000 448,000 DomEsTIc— 1927 1926 not 
No. 2 & better... 1,349,000 5,667,000 1,788,000 No. 2 com...... 18,000 349,000 220,000 | Atlantic coast U. S..1,495,491,004 1,589,150,148 hav 
No. 2 com...... 3,537,000 8,270,000 3,117,000 No. 3 & better.. ........ 20,000 ........ Eastern Canada ... 49,364,888 .......... asti 
Nos. 2 & 3 COM. sds 9 672-000 ee No. 3 com...... 150,000 _ 451,000 __ 258,000 | California ......... 1,149,532,892 1,224,541,200 ‘asi 
» 8 COM. ccc .158, ,641,000 4,073,000 ys 551,000 3,180,000 1,135,000 i Islands .. reer atte the 
19,227,000 52,468,000 14,790,000 AK— ann 90 #5 oo ss ne'es very ity 
Rock ELm— sabat Se Saeere 6,000 ees Philippine Islands.. 4,366,082 5,538,322 ettt 
eer eee OE POE ss * 14,000 11,000 | Panama Canal ..... 6,112,453 4,504,778 tior 
No. 1 & better.. 139,000 75,000 315,000 No. 1 & better... 25,000 9,000 73,000 Unclassified ....... 1,263,499 246,429 He 
Dg ppv cgay 118:000 ..... ‘... No. 1 com,..... 15,000 2,000 ........ 777,914,602 2,879,709,1 - 
No. 2 & better.. "848,000 ........ 933,000 Nos. 1 & 2..... ...--... ss one 21,000 ExporTs— ie aa de a 1 
No. 2 com...... 140,000 531,000 43,000 No. 2 & better.. 12,000 161,000 57,000 
No. 3 & better... ..... ‘22. 2,616,000 ; Me DB Oiserss teeneees A eee zogen EERE Ce 8K ew ey 136,208. 
No. 3 com...... "673.000 109.006 ee Og eee 60,000 ‘ NA seer eeeeereee 050, 934, ac 
com Caeee - Graces =e shh = e 3 S better... «=e | Agunaiia ..... 260,133,990 191,604,992 flo 
1,190,000 4,064,000 1,400,000 145,000 654,000 ~ $00,000 | now, Samene -..... 1628841s 8 18.0 cor 
Hemlock Stocks on Hand Grades — ienehpeerenneastes 6,650,285 6,867,635 an 
cai’ Ber we w United Kingdom ... 128,620,791 72,920,080 tre 
Unsold - Sold Other Zypt ’ ’ ® 
1x4-inch and wider 2x4-inch and wider Dry and Green thickness South Africa ...... 16,321,325 20,068 th 
Dry Green Dry Green 1-inch 2-inch Dry Green | Mexico ......+-+++ 15,830,179 13,4 071 . 
SS rs 1,584,000 811,000 9,531,000 3,659,000 257,000 2,861,000 939,000 10,000 | West Indies ....... C5 te wi 
— eesepepees. 3,950,000 2,056,000 12,445,000 7:194,000 660,000 456,000 554.000 138,000 | Central America ... 2,287,345 71,6 
— ehepgetebetee 2,397,000 1,093,000 14,960,000 5,719,000 528,000 2,426,000 19,000 ........ South America— 
No. a eg 5,400,000 1,469,000 26,972,000 8,460,000 838,000 3,468,000 103,000 ........ woe, a ale pg Berry rs 
-4&6........ ,178, . EE: ME re ie “na oawmsd - aguante oast ...... ,286, 153, 0 
Unclassified ....... 74,602 888,106 
Totals— 14,509,000 5,984,000 72,717,000 28,668,000 2,283,000 9,211,000 1,615,000 148.000 : 1,391,170,180 1,374,677,1 bo 
Unsold: . . 121,878,000 Sold....11,494,000 Other. ..1,763,000 Totals 4.169.084.782 4.554 386 326 th 
Identical firm stocks of Oct. 1: Thirty-two identical firms reported Oct. 1, 1926, a total | == = “°°” Apt EH, ere aati st 
of 151,962,000 feet of hardwoods on hand unsold, and Oct. 1 this year reported 155,511,000 feet Summary by Districts of Origin to 
unsold, the increase being abou 2.3 percent. Thirty-two identical firms reported Oct. 1, 1926, P ° 
a total of 150,823,000 feet of hemlock on hand unsold, and Oct. 1 this year reported 98,915,006 Shipments from Oregon declined 11.6 per- 
feet, this decrease amounting to about 34 percent. cent, 115,327,705 feet, but Washington ship- n 
ments gained 0.7 percent, 19,398,377 feet, and la 
e48 ° : British Columbia shipments gained 1.9 percent, e 
British Columbia Cargo Shipments 10,627,784 feet, compared with the first nine |e 
, hy epantny gt Oct. 29.—The following figures cover shipments of lumber and shingles months of 1926. The figures for 1927 follow: t 
rom the ports of Vancouver and New Westminster during the last three months: Domestic Export Totals 
pe . ee ee seri peerage ee Brit. Col. 318,939,876 237,502,137 566,442,013 t 
Bm yg oe Tale St Sept, | Puset Sd.1,032,296,690 458,033,015 1,490,329,706 - t 
Ee ee a 22,281,474 22,105,799 27,859,758 ==» ....2. wees vc. | Willey. EL LOOSTHOTS “IS.608t02 L160TL STE f 
Australia & New Zealand..... 3,950,000 2,346,000 6,466,075 14 29,080 1,880 | Gol. Hiv. 558°353°302 353°345:130 911.698.4332 s 
United Kingdom & Continent.. 1,296,000 6,428,600 —_ 1,000,000 P| ec 800 | Gocs Bay "381336 374° See 5,860 
United States ........... 4.0. 16,254,505  20,901/538 10,116,086 97,440 69,000 44,820 | COOP Bay 168,881,556 = 36,574.534 100,156, ; 
i & Mees aadies..c.. REP ce, eens cla. ea = 2,777,914,602 1,891,170,180 4,169,084,782 ) 
POE oc nltece coseeeves 23.000 2,923,000 557,000 8,300 14,920 Of the lumber shi 7 3,- 
Canadian Atlantic ....122222! 12,028,405 2°16 9,83 ny sé the lumber shipments, 76 percent, or 3; 
aig pts 18.800 s 171,482,393 feet, was inspected. Besides there 1 
Monthly totals .......... 63,802,017 59,438,172 52,011,047 108,654 103,000 47,000 | were certificates issued for 220,371,051 feet of 
Quarter totals— Lumber tet teeeeeeenes 176,261,236 Shingles ........ 258,654 | logs and 21,161,075 feet of bolts to Japan, a 
The above figures illustrate how shipments to the Atlantic coast have fallen off recently, as | total of 241,532,126 feet; rail shipments total- 
nearly all shipments from here to the United Stites are for Atlantic ports, and decline in this | ing 41,160,753 feet, and poles and _ piling 
division accounts for the small total of September exports. amounting to 2,533,662 lineal feet. 
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“Western Pine Summary 


PorttAND, Ore. Oct. 29.—The Western 
Pine Manufacturers’ Association summarizes 
as follow reports for the week ended Oct. 22 
from 36 member mills: 

Per- 
cent 
Percent Ship- 


production— Carst Feet ofcut ments 
Normal* ....... «+e. CR eae 
Actual ...-..e+ soe. Sn > Sass. eee 
shipments (car)..1,108 28,808,000 .... site 
Local deliveries. .... 656,000 .... seco | 
Total shipments .... 29,464,000 108.36 
Orders— 
Canceled .....- 28 Tees fv cew ces 
Booked (car)..1,061 27,586,000 .... wide 
| GRR re 656,000 ate ees 
Total orders... .... 28,242,000 103.87 95.85 
On hand end 
week oe +eee3,178 82,498,000 . 


Bookings for the week by thirty-six iden- 
tical mills were 94.23 percent of those for 
the previous week, showing an increase of 
1,690,000 feet. 

#Car basis is 26,000 feet. 

*Normal takes into consideration mill 
capacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 81 percent 
of normal; shipments, 87 percent of normal, 
and orders, 84 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 91 percent; ship- 
ments, 85 percent, and orders, 75 percent of 
normal. 

Production is so seasonable that, during 
two winter months, actual production 
amounted to only 53 percent of normal, while 
during two peak summer months the produc- 





tion increased to 114 percent of normal, 


AMERICAN LUMBERMAN 


Southern Pine Barometer 


New Orteans, La., Oct. 31.—For the week 
ended Oct. 28, Friday, 106 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 


Normal Actual 

Production— Carst Feet Output Output 

Normal ae aT: —. PS tie 

po aaa ---- 67,559,531 all 
Shipments* ... 3,113 63,981,489 94.70 
Orders— 

Received* . 3,817 68,174,301 100.91 

On hand end 

weekt ....10,005 205,632,765 


*Orders were 106.55 percent of shipments. 


tOrders on hand showed a decrease of 2.08 
percent, or 4,192,812 feet, during the week. 


tBasis of car loadings is September average, 
20,553 feet. 

One hundred and four mills reported the 
following deviations from the standard oper- 
ating time, which is a single-shift week of 
sixty-hours: Forty-four ran exactly on time; 
twenty-one ran 655 hours overtime, and thir- 
ty-nine ran 510 hours undertime—net overtime 
being 45 hours, which means that operations 
were on a basis of 100.72 percent of full time 
single-shift. 





Oak Flooring Statistics 


The following are statistics for the week 
ended Oct. 29, as reported by fifty-four mills «o 
the Oak Flooring Manufacturers’ Association: 


Gi divcd cenwieckos Sw eee eae 9,040,000 
re ee 8,522,000 
0 4-68 65 0b CEN SE Ee we Sane es 7,911,000 





Wood Assured of Preferred Use 


PorTLAND, Ore., Oct. 29.—Lumbermen were 
assured by the State Highway Commission and 
its engineers, at a special hearing on highway 
uses of lumber held here last Thursday, that 
Oregon timber products will continue in ex- 
tensive use in bridge and highway construction 
and maintenance. H. B. Van Duzer, chairman 
of the commission, presided. A. Dixon, 
manager of the Booth-Kelley Lumber Co., 
Eugene, acted as spokesman for the lumber- 
man and opened the discussion, followed by 
John D, Tennant, president of the West Coast 
Lumber Bureau and vice president of the 
Long-Bell Lumber Co., Longview, Wash. 

The West Coast Lumber Bureau assured the 
Commission that its engineers would codperate 
closely with the engineers of the highway com- 
mission in locating suitable lumber and timber 
for all special purposes, in the interest of 
greater lumber uses and smaller future mainte- 
nance charges. Highway engineers explained 
that in the past it has been difficult to get exact 
requirements, and declared that if the lumber 
industry’s codperation in this respect were at 
their disposal they would give wood every pos- 
sible preference. 

Chairman Van Duzer stated at the close of 
the hearing that “the commission appreciates 
the value of the lumber industry to the State 
and we are desirous of using its products wher- 
ever possible, safety to the public considered, 
and if we are given the kind of assistance from 
lumber engineers that has been outlined here 
tonight, you may depend on that we will use 
the maximum amount of lumber and timber.” 





Colorful Flooring Effects Are Admired 


The exclusive model residence erected jointly 
by the Chicago Herald-Examiner and Krenn 
& Dato (Inc.), leading Chicago realtors, at 
Highland Park, Ill, contains a great many 
notable features, but probably none of them 
have attracted so much attention and enthusi- 
astic interest from the thousands who have 
visited it as the maple flooring treated with 
the new colorful stains developed by the Mari- 
ettta Paint Co., of Marietta, Ohio, in codpera- 
tion with the Wisconsin Land & Lumber Co., 
Hermansville, Mich. 

The entire 9-room residence is floored with 
maple supplied by the Maple Flooring Manu- 
facturers’ Association, Chicago. While the 
flooring of the downstairs rooms is oiled in the 
conventional way, that of the four bedrooms 
and two halls on the second floor is effectively 
treated with the Marietta stains. One bedroom 
is finished in pastel green, another in natural, 
the third in dove gray and the fourth in blue, 
while the halls are in silver gray. 

Krenn & Dato sales people in charge of 
the model home declared that at least three or 
four thousand people had visited it since ‘it 
was opened to the public some days ago, and 
that the reaction of all of them to the variously 
stained floors, as evidenced by their remarks 
to one another, had been very favorable. 

“They have all expressed surprise at the 
novelty and seemed to like it,” declared a sales 
lady. “We have not heard any criticisms or 
expressions of dislike, but a great many very 
enthusiastic remarks. Everybody seems to be 
wanting information about these floors and 
their treatment. The thing that appeals seems 
to be not only the bright and cheery aspect of 
the rooms, but especially the vast decorative 
possibilities opened up through the use of these 
Stains, further enhancing the colorful warmth 
of the home. The ladies are particularly in- 
terested and like to spend much time in these 
rooms discussing combinations of floor stains 
and wall paper, furniture finishes and decora- 
tive schemes in general.” 

“Few seem to have seen’ anything like it be- 
fore and our visitors certainly have been very 
much impressed,” declared another. 


Edwin D. Krenn and Herbert B. Beidler are 
the architects of the residence. Mr. Beidler 
told the AMERICAN LUMBERMAN representative 
that he believed the development of the new 
stains is one of the most important in his pro- 
fession in a long time. 

“These stains fill a long-felt need,” he said. 
“The trend today is decidedly toward more 
colorful homes and more elaborate decorative 
schemes, and the advent of these stains at last 
enables us to get away from the old-fashioned 
drab flooring finishes. I feel that floors fin- 
ished in them are vastly superior to the oiled 
floors not only because they are more attractive 
and give a wonderful ground tone for decora- 
tive schemes, but also because they bring out 
the grain of the wood beautifully. I like this 
new treatment and, according to my observa- 
tions, the public likes it. I believe they will 


have a tremendous popularizing effect on maple’ 


flooring.” 

Maple floors have also been installed in the 
model home erected by the Chicago Herald- 
Examiner, in cooperation with the W. J. Mc- 
Cormack Co. (Inc.), at Westmoreland, Ill. A 
feature of this handsome home is the use of 
the self-locking, fool-proof door locks produced 
by the Schlage Lock Co., San Francisco, Calif. 


Pushing Stained Maple in East 

BALtiImMorE, Mp., Oct. 31—While maple floor- 
ing has had a more or less extended use in 
factories and business houses, where hard usage 
and freedom from splintering made the wood 
especially desirable, it has so far found only 
a very limited place or none at all in the erec- 
tion of residential property here largely owing 
to the fact that the only effect which could be 
obtained was the rather nondescript whitish gray 
of the natural wood, attempts to apply stains 
of various kinds having proved a failure be- 
cause of the refusal of the fiber to take the stain 
with anything like uniformity. This difficulty, 
according to claims made by the Holt Hard- 
wood Co. at Oconto, Wis., has now been over- 
come through the use of the Marietta stains, 
and efforts are being made to extend the adop- 
tion of maple flooring for home building pur- 


poses, already extensive in the West, to this 
and other eastern markets. Samples sent on to 
S. Robb Eccles;-in the Munsey Building here, 
who has been made the Holt brand representa- 
tive, show that the flooring can be colored any 
one of ten or more shades, from a light gray to 
green and a beautiful brown, so that the surface 
does not look splotchy and that the flooring 
so treated makes a handsome appearance. These 
stains represent a marked advance in a field 
where little progress had been made in a quar- 
ter century and constitute a move in the direc- 
tion of multichrome effects as a means of 
making the interior of homes more attractive 
and rich which, it is confidently expected, will 
prove highly popular. 


It is claimed for the staining solutions that 
they penetrate to a sufficient depth in the un- 
usually hard wood to give durability, and that 
they withstand water, and either can be scrubbed 
without losing their luster. In the production 
of the stains some of the principles of photo- 
graphic development of color which hitherto 
have not been applied to wood fibers were used. 
Practically all, it is contended, are resistant to 
light, some of them becoming noticeably deeper 
and richer with age, and the unsightly streak- 
ing and discoloration formerly so common, 
have been overcome. Efforts will be made to 
bring the decorative value of the stains to the 
attention of architects, builders, decorators and 
of persons who contemplate erecting or refinish- 
ing homes, with the idea of encouraging the 
adoption of maple flooring for purposes in 
connection with which the wood has not here- 
tofore been taken into consideration. It is 
thought that with the value of these stains 
made known, maple will to a considerable ex- 
tent displace oak flooring, which latter is now 
virtually the only wood other than yellow pine 
in demand for the purpose. 


The efforts to find a wider market in the 
East are not confined to the Holt Hardwood 
Co., but are part of a general movement among 
the manufacturers of maple flooring to bring 
about a wider use of their product, a regular 
campaign being conducted with this end in 
view. 
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News From Principal Hardwood Centers 


Prices Show More Strength 


ArLanta, Ga., Oct. 31.—Hardwood prices 
are gathering strength, due to voluntary cur- 
tailment, bookings and shipments of Georgia 
mills exceeding output. Most items are’ still 
plentiful, however. Furniture factories, though 
still the largest buyers, are placing few advance 
orders. All sizes of FAS red gum advanced 
slightly last week, while 5/ to 8/4 quartered 
No. 1 common and select went up $3 to $, 
and 4/ to 6/4 plain about $2 to $3, 8/4 being 
unchanged, Quartered sap gum was unchanged 
in FAS, while No. 1 common and select 4/ 
and 8/4 went up $1 to $2. Plain sap held 
firm, but 5/4 No. 1 common and select went 
up $2 to $3. Automobile and body makers 
are steadily increasing advance orders as FAS 
ash prices decline. FAS 10/ to 16/4 declined 
$3 to $5 last week. No. 1 and select advanced 
$5 to $7 for 10/4-and 12/4. There is some 
call for FAS and No. 1 and select maple, at 
unchanged prices, and a few orders for elm. 
Oak flooring sales to southeastern retailers are 
holding up well. Flooring mills are slowly 
increasing output, and are more active in the 
rough oak market. FAS plain red and white 
oak declined about $2 last week, and No. 1 
and select, $2 to $4. No. 2 common is about 
the same. Building in this section is active. 
Manufacturers of northern maple flooring are 
booking some industrial orders on the South- 
east at rather low prices,’ but there are few 
sales of southern maple flooring. Shop items 
are in fair demand by millwork industry. 

The Carmichael Furniture Co., plant here, 
destroyed by fire last week, will be rebuilt at 
an early date. 


Trade Dull; Prices Weak 


CINCINNATI, OunI0, Nov. 1.—The hardwood 
lumber market presents a sluggish aspect, with 
buying of an irregular nature. Business in 
October was nothing exceptional, and the trade 
sees little reason to expect any great activity 
in November. Prices are somewhat soft, con- 
siderable divergence being shown in quotations. 
Asking prices usually are rather firm, but when 
it comes to actual sales there are concessions 
to be had. 

The southern pine market likewise is dull, 
with not much change in recent weeks. There 
has been some late ordering. Retailers in the 
Cincinnati district have been receiving numer- 
ous small orders, as the weather has been ideal 
for outdoor construction purposes. 

The November meeting of the Cincinnati 
Lumbermen’s Club will .be held at the Hotel 
Gibson on next Monday. R. E. Thompson, 
recently elevated to the presidency, will pre- 
side for the first time. Ed Ward, chairman 
of the entertainment committee, has arranged 
with Malcolm Stewart, manager of the foreign 
trade division of the Cincinnati Chamber of 
Commerce, to tell of Mexican conditions. 


Quotations Hold Steady 

Loutsvit_e, Ky., Oct. 31.—The close of the 
month finds a fair volume of business done in 
the hardwood industry, in spite of complaints. 
Prices have not gained, and in fact have just 
about held steady to levels in effect at the open- 
ing of the month. Cottonwood has been some- 
what firmer and in better demand. Elm has 
been weak, as the automotive industry has not 
been very active. Magnolia has also been off. 
Poplar has been in good demand. Quartered 
black gum is a trifle scarce, and selling for as 
much as plain sap or a little more, quartered 
black making excellent core wood. Chestnut, 
poplar and cottonwood have been good sellers. 
Ash has been quiet. There is not much activity 
in maple. Oak is an in-and-out item. Business 
is for day to day needs with buyers wanting 


immediate delivery and not buying but a car 
or two at a time, with the result that order 
files are light. Prices on inch stocks at Louis- 
ville: Walnut, FAS, $230@235; select, $160; 
No. 1, $85@90; No. 2, $35@40; Poplar, FAS, 
$90@100; saps and selects, $60@70; No. 1, 
$47@52. Quartered white oak, FAS, $120@ 
135; common, $65@75; plain red oak, FAS, 
$70@85; cotnmon, $53@58; plain white, $85@ 
90; common, $60@62. Ash, FAS, $80; com- 
mon, $50. Cottonwood, $55 and $37. Quart- 
ered red gum, FAS, $100; common 60; plain 
red, $95 and $50; quartered sap $70 and $50; 
plain sap, $55 and 40. 


Lowers Stronger than Uppers 


MILWAUKEE, Wis., Nov. 1.—The prices on 
lower grades of northern hardwoods are hold- 
ing firm due to good demand, but the better 
grades are not as strong. The furniture 
manufacturers and auto body interests are 
taking hardwoods for immediate needs only 
and will not place any large orders yet. The 
hardwood operators here do not look for much 
business activity during the rest of the year. 


Opening Up New Tracts 

WuirtessurG, Ky., Nov. 1—The American 
Column & Lumber Co., Columbus, Ohio, is 
getting ready for a large hardwood timber de- 
velopment on Line Fork out from Ulvah, Ky., 
where two large band mills are to be installed 
and more than 40,000 acres of timber lands are 
to be cut. 

In the Leatherwood section, out from Cor- 
nettsville, the Leatherwood Lumber Co. is in- 
stalling mills and rushing the construction of 
a 12-mile branch narrow gage railroad on to 
the properties. It will develop from 10,000 to 
12,000 acres of splendid hardwoods. 


Baltimore Trade Happenings 


Battrmore, Mp., Oct. 31.—M. A. Hayes has 
become the representative at Waynesboro, 
N. C., of the E. M. Bechtel Lumber Co., of 
Philadelphia, which succeeded the Whitmer- 
Parsons Lumber Co. as selling agent of the 
Suncrest Lumber Co. The Whitmer-Parsons 
interests are now in court pending an adjust- 
ment of affairs, which had become involved. 
Mr. Hayes, who was formerly connected with 
the R. E. Lumber Co., of this city, manufac- 
turer and distributer of hardwoods, was in 
Baltimore last week. 

J. S. Hickok, who for a time held the posi- 
tion of sales manager for the R. E. Wood Lum- 
ber Co., of this city, and who afterward went 
to New York as district manager of the office 
there of the Babcock Lumber Co., has returned 
to Baltimore to accept a place on the staff of 
the Brown-Bledsoe Lumber Co. 

Three days of rain earlier in the month, 
among other things, served to prevent forest 
fires in Maryland or check those that had got- 
ten a start, and the damage from this cause 
was very materially lessened; but the dry 
weather since then has again created hazards 
and five fires were reported. 


Shipments Below Production 


Macon, Ga., Nov. 1.—Hardwood lumber 
manufacturers and wholesalers report that 
market is almost at a standstill. Inquiries and 
orders are coming in, but in limited numbers, 
and shipments are below production of mills 
in this territory. Weather continues generally 
satisfactory for logging and for mill operating. 
The principal demand last week was for the 
gums, and for other woods used in the furni- 
ture industry. Hardwood mill owners view 
the situation with optimism. 


Curtailment Being Considered 


Mempuis, TENN., Nov. 1.—Little change 
has been noted in the hardwood market dur. 
ing the last week. Sales are little heavier, byt 
production appears to have made gains. Prices 
are at low ebb, practically below the cost of 
production. There is a move on foot to close 
down all southern mills during December and 
January. Weather conditions are ideal. No 
rains have fallen and logging is going alon 
at a merry rate. Log prices are unchanged 

The best demand is from building trades jn- 
terests, though it is not active. Present build- 
ing activity, however, is not helping the fur- 
niture market to any extent, as it is mostly 
of office buildings. Construction of homes 
is at low ebb. There is hand to mouth buy- 
ing by manufacturers of furniture. Floor- 
ing mills generally, have cut down production 
about forty percent, it is estimated, and they 
are completely out of the hardwood market for 
the time being. The interior trim plants and 
the box and crate manufacturers are still tak- 
ing a fairly good volume of hardwoods. Ex- 
port demand continues fair. There is a lit- 
tle falling off in export trade but it is about 
the best division of the market. 

Harry Kahn, for seven years sales manager 
for Nickey Bros., this city, has announced the 
formation of a company with a capital of 
$25,000 for the purpose of buying and selling 
southern hardwoods and cypress. His tem- 
porary office is at 43 South Third Street, 
Memphis. 


Shipments Equal Production 


BrooKHAVEN, Miss., Oct. 31.—Shipments of 
hardwood for the month are going to equal 
production. Prices are uncertain and unless 
production is curtailed the present price level 
will look good to the operators about Jan. 1. 
A few items are in very strong demand, among 
them 4/4 No. 2-A common poplar, 4/4 No. 1 
common poplar, 4/4 FAS plain sap gum, and 
4/4 No. 1 common and select plain sap gum. 
Tupelo items have been in excellent demand, 
especially quartered stocks. Some items of oak 
are showing activity, but generally speaking 
this wood is not active. Box shook business 


has been in fair volume, and present orders will . 


keep the box factories busy for a few weeks 
yet. 


No Buying Ahead; Prices Steady 

BurFFaLo, N. Y., Nov. 1—While there is a 
disposition to call the hardwood trade slow, 
it compares favorably with that of a year ago 
at some yards, and some wholesalers are 
ahead. One wholesaler said: “October has 
been better with us than was the same month 
last year, although no big business has been 
done. The buyers have been looking after 
their needs as, these arise, and have not con- 
sidered it advisable to stock up in large quan- 
tity. The open weather has made it possible 
for the mills to turn out a good deal of lum- 
ber, but prices as a rule have been holding 
steady.” 

The semiannual exposition of the Jamestown 
(N. Y.) Furniture Market Association opened 
in that city this week and will continue for 
two weeks. The nine floors of the furniture 
exposition building are well filled with attrac- 
tive exhibits, representing not only the manu- 
facturers of that city, but of numerous other 
places, including Buffalo, Salamanca, and 
Warren, Pa. The whole number of exhibitors 
is eighty. Many varieties of furniture are 
exhibited, bedroom furniture occupying 4 
prominent place. This evening the manufac- 
turers and buyers will attend a theater party 
at the opening of Shea’s new theater, and at 
the conclusion of the play a dinner will be 


For Current Market Prices on Hardwoods See Pages 84 and 85 
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served at the Hotel Jatnestown. The dinner 
will include a Swedish “smorgosbord” course. 

Charles L. Feldman, former corporation 
counsel of the city, spoke at a special meeting 
of the Buffalo Lumber Exchange on Oct. 25. 
He related the history of the harbor improve- 
ments during his term of office and his con- 
nection with the development. 

The Buffalo Lumber Dealers’ Credit Cor- 
poration has moved to larger quarters at 1112 
Prudential Building. This organization repre- 
sents the retail lumber interests of the city. 
Thomas J. Griffin is manager, and Edwin J. 
Culligan is attorney. 

Through the interest and financial support 
of A. C. Goodyear, who is vice president of 
the Albright Art Gallery, the first international 
exhibition of sculpture to be held in the 
United States opened this week at the gallery. 
The countries represented are France, Jugo- 
Slavia, Germany, Switzerland, Great Britain 
and Sweden. Similar exhibitions are to be 
held in the East and the middle West States. 

A handball tournament of the lumbermen 


Big Purchase 


HERMANSVILLE, Micu., Oct. 31.—One of the 
most notable and significant sales of hardwood 
timber that has occurred in the northern hard- 
wood belt for a long time recently was con- 
summated when the Wisconsin Land & Lum- 
ber Co., of this place, purchased from the 
Cleveland Cliffs Iron Co. a tract of timber 
containing 100,000,000 feet of mixed hard- 





An airplane view of Blaney Park, a development of the Wisconsin Land & Lumber Co. on its cut-over lands. 


will start on Nov. 4 at the Buffalo Athletic 
Club and continue until Dec. 2. Those en- 
tered are as follows: E. Y. Gemmill, C. W. 
Bodge, C. J. Summers, Milton Hronek, O. J. 
Veling, C. A. McNeil, L. J. Lewis, Gerard 
Zimmermann, L. N. Whissel, Howard Jack- 
son, H. M. Hill and Fleming Sullivan. Some 
valuable prizes are to be awarded. 

Ganson Depew, who has been a leader 
among local golfers for some years, has been 
elected to the executive committee of the 
United States Golf Association. 


Trade Quiet; Flooring Weakens 


Boston, Mass., Oct. 31.—Hardwood lumber 
orders are generally small. Hardwood flooring 
specialists say that buyers are hard to interest 
in these parts, but now and then a wholesaler 
can be found who thinks he detects signs of an 
early improvement. There has just been an- 
other serious break in oak flooring prices. The 
price recessions have made dealers very cau- 
tious and they are keeping their stocks at the 


absolute minimum. Some sellers have the Jést 
few days been offering 13/16x2% clear plain 
white oak flooring at $80.50, but local retailers 
are not yet convinced that they would do well 
to buy at this low price. Many of them are 
waiting to see what will happen next. Selects 
are more easily sold than clears. However, this 
does not mean that the market is at all brisk. 
As little as $70.50 was quoted last week by some 
people to the local trade. To move No. 1 com- 
mon plain white oak flooring here lately has 
proved a difficult problem. It is being offered 
at different prices, the lowest reported the last 
few days being $50.50. In several wholesale 
offices it was said that the inquiry for maple 
flooring is not at all animated, although the 
13/16x2%-inch clear is being offered down 
around $79@82. The same~thing is true of 
birch flooring, now being offered here by good 
mills at $70@73 for clear. 

A small lot of sawn boxwood came last week 
from England for Smith & Dove Manufactur- 
ing Co., Andover, Mass. 


Shows Faith in Hardwoods 


in the company have an abiding faith in the 
future of the northern hardwood industry and 
are not afraid to make a heavy investment in 
timber at this time and thus assure to the 
concern a continued long life of manufactur- 
ing artivity. Another evidence of this faith 
in the future of northern hardwoods was shown 
a short time ago when the Wisconsin Land 


developed in conjunction with the Marietta 
Paint & Color Co., of Marietta, Ohio, stains 
which when applied bring out the natural beau- 
ties of this finest of all floors. The company 
has prepared a handsome booklet entitled, “The 
Revelation of Hard Maple,” for which there 
has been a big demand among architects, con- 
tractors, builders and lumber dealers. As a 


Picture shows Celibeth 


Tavern, attractive summer and winter resort, with typical second growth timber in the background 


woods. About 50 percent of this timber is 
maple, the balance representing a typical stand 
of northern hardwoods. 

This purchase, combined with its present 
holdings and with a purchase recently made 
from the North Western railroad, gives to 
the Wisconsin Land & Lumber Co. as much 
virgin standing timber as it has ever owned 
at any one time in its career. When it is re- 
membered that this company has been in busi- 
ness manufacturing its famous IXL maple 
flooring and other hardwoods for 48 years, 
the significance of this statement may better 
be realized. 

This large purchase of timber accentuates 
the fact that G. H. Earle and his associates 


& Lumber Co. went into the open market and 
bought up a large quantity of lumber from 


result of this pioneering done by this com- 
pany, the Maple Flooring Manufacturers’ 


other northern mills and placed it in stock. 
This purchase not only assured that concern 
of an ample supply of flooring stock but it 
gave additional strength to the market at a 
time when it was showing signs of weakness. 

The Wisconsin Land & Lumber Co. for 
nearly half a century has been manufacturing 
the famous [XL maple flooring, featuring that 
in its business, and during that time has built 
up a reputation for a de luxe product. Its 
flooring has been well manufactured and has 
always been sold on the basis of quality and 
not price. The company recently has pioneered 
in the promotion of stained maple floors, having 


Association also has taken up and is vigorously 
promoting the use of stained maple floors in 
the modern home. 

The announcement of this big purchase of 
timber, thus assuring continued long life to 
the operations of this company, has been re- 
ceived with enthusiasm by the employees of 
the company and citizens of Hermansville who 
feel that their welfare is wrapped up in that 
of the company, and it also has been received 
with interest by other owners of northern 
hardwood timber, who see in this purchase a 
certainty of added value to all northern hard- 
woods. 
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A TALE OF A SAWMILL ~ 


All rights reversed 


[By Richard Francis Clancy] 








Nore: This is the seventh and final instalment depicting in a humorous way the operation of a sawmill and the men em- 
ployed therein. The first instalment appeared on page 46 of the July 2 issue; the second on page 42 of the July 16 issue; third 
on page 51 of the July 30 issue; fourth on page 55 of the Aug. 20 issue; fifth on page 56 of the Sept. 10 issue; the sixth on page 


61 of the Oct. 1 issue.—Eprror. 


They are also required to chew snuff, which is a 
finely ground mixture of glass, hay and pepper with 
a little tobacco added for flavor. It is sold in small 
round boxes about twice the size of an inexpensive 
watch. This product acquired its name in a peculiar 
manner. It seems as though the manufacturers were 
at a loss as to what name to give it and it was while 
filling the first boxes from great funnels that the name 
suggested itself. Every time a box was filled with 
the “dynamite,” the man holding it would say, 


“S'enough.” So they called it snuff. 
To get back to sawmilling again: There are a few 
Among 


other devices which should be mentioned. 
these are the pony edger, pony trimmer and 
the pony gang saw; all of which operate 
in a like manner to those mentioned in 
other paragraphs except that they are 
smaller and consequently cut smaller sizes 
of lumber. For the benefit of those who 
have never been through a sawmill let it 
be stated that these machines are not pro- 
pelled by ponies, horses or any like animal. 
Sawmill owners want to eradicate this idea 
which has been borne in the minds of some 
people. In short, the millmen do not play 
the ponies. 

All of this lumber about which we have 
spoken must have some outlet from the 
mill. It is to this end that the sorting table 
or green chain has been established to take 
care of most of it. This affair is about 100 
yards in length and possibly 16 feet wide 





equipped with these comforts and the result was that 
many of the drivers acquired flat feet, corns and dan- 
druff. 

The lumber that does not go out over the green 
chain is sent out to the stacker shed and thence to 
the dry kilns. The stacker shed is a building adjoin- 
ing the mill and it is here that the lumber is stacked 
on cars preparatory to their entering the dry kilns, 
This particular shed has three stackers; one for long 
boards, one for medium sized boards and one for 
small ones. The lumber is automatically stacked, 
coming towards each on chains similar to those on the 
green chain and sliding onto the car which has been 
placed at an angle of 31 degrees. Between 
each layer of lumber are laid three boards 
called stickers, thus leaving a small space 
between. The purpose of this idea is to 
provide an avenue of escape to any bee, ant 
or grasshopper which may be lurking in the 
lumber, thus saving them from cremation 
in the dry kilns. Only two insects have 
lost their lives in the last fifteen years, 
which is nothing short of miraculous. 

The loaded cars are taken from here to 
the dry kilns which are hard by, and they 
are left in there from three to six days, de- 
pending on the kind and size of the lumber. 
The liquid which is taken from the lumber 
in the process of drying is put in large casks. 
and shipped to southern France where it is 
scientifically treated, perfumed and bottled. 
It is then sent back to the United States 


and an endless chain runs the full length Tyo sesaw plant laborer Where it is sold as hair tonic with a guar- 
of it on either side and down the middle. is required to chew snuff. anty to remove dandruff within six months 


Upon these chains is carried the lumber in 

its various sizes, shapes and lengths. These chains 
are called green chains because they are painted a 
bright green color, which color is said to be easy on 
the eyes and the teeth. This is a great boon to the 
men working here, especially in regard to their teeth, 
as it is a known fact that a green color will prevent 
pyorrhea, for four out of five usually have it. 

The lumber is taken from the chain and piled in 
many piles along side. It is picked up here by a lam- 
ber carrier, or jitney as it is sometimes called, and 
taken out to the dock for shipping by boat or to be 
piled in the back yard. The jitney or carrier is a large 
gasoline motor driven vehicle which straddles the load 
of lumber and is very easy riding as it is equipped 
with balloon tires, shock absorbers, snubbers and 
bump smoothers. All this is done to make it easy 
for the driver, as the company is very solicitous as 
to his welfare. Formerly the jitneys were not 


or your money is refunded. 

When the lumber is properly dried it is taken from 
the dry kilns to the planer mill where it is surfaced. 
Hand planes are no longer used in the modern mill 
since they were found to produce aching wrists and 
bruised fingers. The great planing machines now in 
use seem to have a larger output. There is absolutely 
no waste in the planing mill as the shavings are sold 
to a large soap factory in the East where they are 
made into shaving soap. The sawdust is sold to cir- 
cuses and butcher shops. 

From the planing mill, a large quantity of the 
lumber is taken to the factory or cut-up plant, as it is 
sometimes called. Here it is that doors, windows, 
panels, etc., are manufactured. Door jams are also 
made here out of fir lumber and they should not be 
confused with strawberry, quince and artichoke jams 
which are produced from fruit and vegetables. The 
expression “Hot diggity jamb” has its origin in the: 
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— cut-up plant and it is still in use in some of the remote is the office. In this busy place invoices for the 
ae regions. Employees of the cut-up plant must have a_ mill products are made, invoices for purchases are 
keen sense of humor and must know all of the up-to- paid, knotty problems are worked out and conferences 
date jokes and songs. They are known as the saw- with the various department heads are held. What 
mill cut-ups. é with typewriters clicking, telephones ringing and peo- 
There is another important department in the saw- ple talking, this is indeed a veritable beehive. The men 
mill which must not be overlooked and that is the fil- of the office usually dress in a fashion which borders 
ing room. It is here that discarded canvas gloves, on the collegiate, wearing no garters. They are some- 
overalls and shoes are filed away in alphabetical order times mistaken for college men. There is a difference 
in memory of faithful employees who have gone to however, as college men shrug their shoulders. The 
s that other mills and higher wages. Saws are filed here. girls of the office are smart dressers and some of them 
| dan- - It is quite fitting and proper that a few words be said are beautiful although beauty is not a requisite. They 
here about the faithful employees of the sawmill. In do not smoke, drink nor chew tobacco. 
green no other line of endeavor are men more satisfied with Now, dear reader, must come the inevitable. It is 
ce to working conditions than they are in a sawmill. Talk with a lump in my throat and a feeling of sadness 
jjoin- is never heard about wages as it seems to be a dis- that we must part. The lump in my throat was 
acked tasteful subject to them. In the mornings before the caused by contact with a clothes line while coming 
kilns, whistle sounds, men may be seen hurrying to their home the other morning in the dark. Please do not 
long various places, eager to be on the job just a little ahead think unkindly of the author (?) who has done his 
= for of starting time. X Sp oes best to give you 
ked \ / ‘ 
CKed, Then at noon . shal agraphicde- 
rb and again at _& / scription of the 
n night a the "A sawmill and its 
Ve 1 1 en — 4 e 
eal a b wes ra la es various envi- 
a rons. The next 
pace tasks, reluctant- ‘ica, ie ate 
is to ly perhaps, and il in th 
, ant saunter slowly ar occa : 
1 the homeward. offing, go in and 
tion , ae eas investigate but 
have partment of the do not expect to 
ears, EE TT find me there. | 
. \ o 
se I shall write, and Mas am a street-car 
ried perhaps the “The lumber is taken from the green chains and piled in many piles. * * * It conductor. 
they Pare “ “eg ; 7 
de. most important, 1s picked up here by a carrier or jitney (shown at right), as it is sometimes called. THE ENnp 
ber, * ® . 
6 | Exhibit Demonstrates Good Wood Constructio 
= | Exhibit Demonstrates Goo onstruction 
it is WasuHincton, D. C., Nov. 1.—Axel - H. In this connection, Mr. Oxholm said: “Any who supervised the installation of the exhibit, 
; Oxholm, director of the National Committee tailor can ruin the best of cloth; so also with -that the committee’s slogan, “Utilize Wood and 
led i 
phan on Wood Utilization, estimates that more than lumber and timber in construction. Carpenters Save the Forests,” will mean something more 
ates. 50,000 persons showed an active interest in can lose thousands of dollars for home builders, than “do not use wood” to the 50,000 or more 
uar- the wood exhibit installed by the committee even when the best materials are procured. The visitors who inspected the exhibit. 
in the Better Homes and Building Exposition lumber industry finally has come to realize Even before the Washington exposition 
iths. of the Washington Real Estate Board, held that work of this sort is of utmost importance.” opened its doors several national organizations 
here last week. Those visiting the exhibit If it is true that it is the woman who settles of builders, contractors, and chambers of com- 
ranged in character from the newly engaged the question of the purchasing of a house, then merce had put in bids for the transfer to the 
rom: couple with dreams of a cozy bungalow, whose wood construction gained important headway material in the wood exhibit to different na- 
-ed eyes were caught by demonstrated methods of as the result of this exhibit, judging from the tional conventions. This matter is now under 
ae * construction regarding good points to be ob- keen interest displayed by women visitors. active consideration. 
mill served in building, to builders and contractors While the argument of saving fuel may not As viewed by members of the committee 
and whose construction programs run into millions be as important a “selling” talk in the Wash- _ staff, this is an opportunity for the individual 
z of dollars every year. Much interest was also ington climate as in some other sections of lumbermen to get straight behind the com- 
7 in manifested in the more than twenty models’ the country, the insulation of houses to in- mittee and make the start in the national capital 
‘ely showing short cuts to economy by proper sure cool comfort during the hot summer _ with such items as end-matched softwood lum- 
ld utilization of forest products by official Wash- months is quite another matter, and much was ber, seasoned lumber, insulating material made 
0 ington, now intrusted with carrying out a. accomplished in interesting the building public of wood, American Lumber Standards and 
$100,000,000 building program. in forest products insulating materials shown. grade marking. An effort is being made to 
are ons ; 
r A. N. Miller, chairman of the exposition | The exhibit was prepared primarily with the follow up the interest shown in the exhibit 
cir- committee of the Washington Real Estate idea of creating an interest in good construc- with local dealers, and hope is expressed that 
Board, made this comment on the wood con- tion and impressing the public with the great individual concerns will take hold aggressively, 
h struction exhibit: “The exhibit of the Na- part forest products play in housing the na- since it is more a matter for them than for 
the tional Committee on Wood Utilization of the tion. It is safe to say that thousands of home national associations because it involves actual 
t is. Department of Commerce was one of the best owners in Washington will examine the frame selling of material, which, of course, the na- 
ever shown in Washington. I feel that it has work of their houses after having viewed the tional committee can not do. 
ws, made the builders and the public more familiar national committee’s exhibit, and it is likely S. Percy Thompson, vice president of the 
lso- with what is good wood construction.” that prospective home builders will surprise W. A. Pierce Lumber Co. and a member of 
o The exhibit of the national committee was Washington constractors by insisting on hav- the committee, has made a beginning. So im- 
the only wood construction exhibit shown. It ing steps taken to equalize settlement of houses pressed was Mr. Thompson with the exhibit 
ms had the advantage of not merely showing raw and by asking other pertinent questions. and the interest shown in it by visitors, that 
h material, but also how to use wood products Confidence was expressed by Mr. Oxholm he has placed an order for end-matched soft- 
* to the best advantage in actual construction. and by Dudley F. Holtman, assistant director, wood lumber to be carried regularly in stock. 
ne: 
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Lumber News From the 


Drives First Pile for New Mill 

Loncview, WasH., Oct. 29.—The Weyer- 
haeuser Timber Co. this week drove its first 
pile for the new mills which are to be built 
on its 677-acre tract along the Columbia River 
in this city. The company has already com- 
pleted a railroad, tapping its extensive timber 
holdings in the Cowlitz watershed, and this 
marks the beginning of active construction on 
the manufacturing plant. 

A. L. Raught is the general manager of the 
Longview operations of the Weyerhaeuser Tim- 
ber Co., and has as his assistant Harry Morgan, 
formerly manager of The Whitney Company, 
Garibaldi, Ore. Chris Moffett is the engineer 
in charge of the plant construction. Mr. Mof- 
fett’s last job in this line was building the Vic- 
toria Lumber & Manufacturing Co.’s plant at 
Chemainus, B. C. Mr. Raught, resident gen- 
eral manager, has been with the Weyerhaeuser 
company for many years and is an experienced 
operator. The Weyerhaeuser’s timber tribu- 
tary to this plant assures operation far into 
the distant future. 

Inspect Waste Burning Experiment 

SPoKANE, WasH., Oct. 29.—More than forty 
prominent lumbermen and loggers of Spo- 
kane and northern Idaho returned recently 
from an inspection of an experiment which 
had been made on land of the Winton Lum- 
ber Company where the slash on 800 acres 
had been burned as a demonstration of the 
method of getting rid of this waste. The 
ground is on Emerald Creek, Idaho. 

In the party were several State forestry 
officials. State Forester Ben E. Bush ex- 
pressed satisfaction with the results of this 
experiment and said that other operators 
applying the same policy with the same satis- 
factory result will have no trouble in securing 
State clearance. Lumbermen in the party 
also were pleased with the problem as 
worked out by the forestry officials and said 
that as a result a uniform practice will be 
worked out. 

Last spring, E. H. Myrick, supervisor of 
the St. Joe national forest, agreed to see 
what could be done in the way of obtaining 
satisfactory disposal of slash at 40 cents a 
thousand feet of logs and 70 cents a hundred 
feet of cedar poles. 

The party left Emerald station on the 
Winton company’s logging train as guests 
of W. J. Rosenberry, manager. Dinner was 
served the guests at camp No. 2 returning 
to Emerald in the evening. 


Activities of West Coast Bureau 


Loncview, WasH., Oct. 29.—H. E. Smith, of 
this city, has been appointed auditor and office 
manager of the West Coast Lumber Bureau, 
succeeding C. D. Moore, who recently resigned 
to go into business in San Francisco. Mr. 
Moore left the bureau with best wishes of the 
entire membership, and particularly the officers 
and trustees who had come in close contact 
with his work, and knew of his executive abil- 
ity. 

Mr. Smith is an experienced auditor and 
office executive, having been with the firm of 
Ernst & Ernst, certified public accountants, 
being connected with their St. Louis-Kansas 
City offices. As one of the supervisors of the 
Kansas City office he has had wide experience 
in lumber and all general lines of business. 

The bureau’s field force continues to grow 
and comprises a broad organization, now total- 
ing twelve field men and engineers covering the 
entire territory. Their work is devoted to West 
Coast lumber trade extension work. 

In addition to Chester J. Hogue, whose ac- 
tivities embrace such a wide scope that it has 
been impossible to choose a proper official title 
for him, and who has charge among other 


things of all the field work, this group is as 
follows: H. S. Stronach and C Leigh, 
specializing in sash, frames and millwork; Don 
Critchfield, Emanuel Fritz, R. T. Titus, and C. 
J. Blanchard, specializing in retail lumber deal- 
ers and salesmen’s meetings; A. R. Israel, retail 
lumber dealer contact work southern. Califor- 
nia; L. P. Keith, structural grade work; W. I. 
Jones, highway bridges, trestles etc.; O. P. 
Warner, convention exhibits; E. A. Wade, 
Douglas fir log exhibit; J. R. Blunt, western 
red cedar. 


Paper vs. Wooden Boxes 


San Francisco, CauirF., Oct. 29—Completing 
a test to demonstrate the superiority of wooden 
boxes over paper or fiber containers, the Na- 
tional Association of Wooden Box Manufac- 











One of the paper boxes used in the tests, the 
contents all gone—either strayed or stolen 


turers has arranged a series of letters which 
will be sent to users of containers throughout 
the United States. 

The test, which was conducted on the Pacific 
coast through Rex Morehouse, Pacific coast 
manager of the association, included several 
shipments and reshipments on both train and 
boat. The results, according to Mr. Morehouse, 
were astonishing. 

The average wooden box, even though of 
lightweight construction, was in very good con- 
dition at the end of the trips; the fiber or paper 











The wooden box after covering the same test 
trip as the paper box—all cans intact, unscarred 
and undented 


container was on its “last legs.” The canned 
goods in the wooden boxes were in good shape, 
unscarred by their travels; those in the paper 
containers were dented, label disfigured or lost 
completely. 

The accompanying photographs show clearly 
the superiority of the wooden container over 
the substitute, and, as Mr. Morehouse points 
out to the users of containers, the added cost 
of “making good” for damaged shipments 
would more than pay for the additional freight 
required for shipment in wood boxes. 


i 


West Coast 


A step further toward advocating the use of 
wood boxes is a letter, which is supplied to 
grocers. It says: 

GENTLEMEN: Please replace this can with one 
of the same brand which is not dented. 

Ordering your canned goods _ shipped in 
WOODEN BOXES will insure the merchandise arriy. 
ing in good condition, and will eliminate in- 
conveniences of this kind. 


Addressing and signature space is left for 
the use of the mailer. These “form” blanks 
sent in by the consignee of goods in paper or 
fiber boxes are creating a demand for wooden 
boxes exceeding expectations, according to Mr. 
Morehouse. 

Another blank form letter is for use by the 
lumber manufacturer for advising the mer- 
chants of the lumber town to specify wooden 
boxes when ordering canned goods. It calls 
their attention to the fact that their business 
is dependent on wood and wood products and 
that it is to their advantage to insist on their 
canned goods being shipped in wooden contain- 
ers. 


(S@2 222242202228 


Revising Export Grading Rules 


SEATTLE, WASH., Oct. 29.—Substantial prog- 
ress has been made by the Associated Cargo 
Lumber Manufacturers of the Pacific North- 
west toward a revision of export grading rules, 
At a meeting of the general committee in the 
Olympic Hotel Wednesday, R. W. Condon, of 
the Charles R. McCormick Lumber Co., pre- 
sided. A subcommittee to take care of grades 
was appointed as follows: R. W. Hunt, Ever- 
ett; Mr. Condon; A. J. Hendry, Vancouver, 
B. C.; William Turner, Willapa, Wash. Also 
the following-named lumbermen were appointed 
a subcommittee on relative values and differen- 
tial : Van Duser, Portland; W. Yale 
Henry, Tacoma; L. L. Chipman, Longview; J. 
G. McConville, Vancouver, B. C.; A. A. Bax- 
ter, Seattle. 

The general committee has the following 
membership: J. H. Mackin, Fraser Mills, 
B. C.; James Prentice, Bellingham, Wash.; R. 
W. Hunt, Everett; R. W. Condon, Seattle; W. 
Yale Henry, Tacoma; G. E. Anderson, Aber- 
deen; P. D. Lewis, Willapa; H. B. Van Duser, 
Portland; L. L. Chipman, Longview; L. J. 
Simpson, North Bend, Ore. ~ 

Mr. Simpson and E. E. Johnson, of Coquille, 
Ore., were appointed a committee on Port Or- 
ford cedar. 

It is probable that the general committee will 
be called together about Nov. 7 to consider 
export grading rules and other business. 


Booming Spokane Man for Snark 

SEATTLE, WasH., Oct. 29.—C. D. LeMaster, 
Past Snark of the Universe, member of the 
House of Ancients of Hoo-Hoo and a man 
who has been, very active in its councils for 
many years, in launching a pre-election boom 
for Jim Brown, of Spokane, as candidate for 
Snark of the Universe, after describing the 
qualities needed in a man to fill that position, 
brings out some very pertinent points regarding 
Mr. Brown and his place in the lumber in- 
dustry. According to Mr. LeMaster’s words: 

In the great Inland Empire there is such a 
man in the person of James Brown, president 
of the Long Lake Lumber Co. Those who 
attended the Spokane Annual will remember 
Jim’s qualities as a leader. He is humorous, 
he is tolerant, he is wise, and he knows the 
road whereon he travels. Last year at Kan- 
sas City, Jim was elected Senior Hoo-Hoo 
and as a result many Hoo-Hoo clubs have 
been formed throughout the great Inland 
Empire. The constructive work inspired by 
this man and his complete qualification mark 
him preéminently for Snarkship this coming 
Annual. 

Happily, too, is the fact that he is a manu- 
facturer from the Northwest. Not since 1921, 
when Maj. Griggs led Hoo-Hoo, has the 
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Northwest or the manufacturing branch of 
the industry been honored. 

Hoo-Hoo everywhere recognize in James 
Brown the ideal man to carry forward the 
work of Hoo-Hoo for the coming year. The 
erystalization of sentiment for him is so com- 
plete that we all with propriety may rejoice 


freely. 


“They Live in Wood” 


PorTLAND, OreE., Oct. 29.—A few more edi- 
torials of the kind that appeared here today in 
the Oregon Journal, scattered throughout the 
country, may help increase the demand for 
jumber. Under the caption “They Live in 
Wood” it says: ; 

Observers of the lumber market are pessi- 
mistic. But an operator, R. A. Long, the 
puilder of Longview, says: 

“Approximately 85 percent of our popula- 
tion lives in lumber constructed houses and 
puildings. About 95 percent of all farm build- 
ings are constructed of wood. As I see no 
indications that this demand will fall off, it 
seems that the one factor, source of supply, 
is the more important of the two.” 

There is, of course, a condition. Manufac- 
turers of wood substitutes would have people 
pelieve lumber can be dispensed with. But 
for one use in which the wood substitute is 
equal or excels, there are a dozen uses in 
which lumber is better. 

The condition which the lumber industry 
must meet is that of merchandising. We who 
live where staple products are produced in 
bulk are just beginning to realize that effec- 
tive production and distribution coupled with 
salesmanship begin at home. 

The buying power of America is at its 
height. Builders predict a $7,000,000,000 year 
in 1928. If lumber dealers follow the lead 
recently given them by lumber manufactur- 
ers, Oregon fir trees will be in demand. 


Appointed Sales Promotion Manager 


Tacoma, WasH., Oct. 29.—The Wheeler- 
Osgood Co., of this city, announces the appoint- 
ment of P. H. Holliday as sales promotion 
manager of the company. His duties will be 
to enlarge and better organize the organization’s 
Mr. Holliday has 


sales promotion activities. 
for several years been 
district manager of the 
southern territory for 
the Wheeler, Osgood 
Co., with headquarters 
at Atlanta, Ga. He will 





P. H. HOLLIDAY, 


Sales Promotion Manager, 
The Wheeler, Osgood Co., 
Tacoma, Wash. 





hereafter be located at 
Tacoma. 

The Wheeler, Osgood 
Co. is rated as the larg- 
est manufacturer of 
doors in the world and 
is particularly well 
known as the maker of 
Laminex doors. 

“We believe,” said 
Mr. Holliday, “that any man we send out to 
educate the technical adviser or the dealer about 
Laminex products should know everything 
there is to know about them. Many of the men 
chosen for this work have taken a course at 
the school of forestry, University.of Washing- 
ton. They are kept in the plant for a period 
of four to five months, where they become in- 





timately acquainted with every manufacturing 
process. They learn the characteristicsr of 
Douglas fir; they learn how long and to what 
degree of moisture the lumber should be dried 
before it is ready for machining; they learn 
the principles of lamination. From the plant, 
they are taken into the office for a month’s 
training in the policies of the company and in 
the merchandising plans. Thus when they go 
on the road, they know everything about the 
production of Laminex doors.” 


Germans Using California Pines 

San Francisco, Cauir., Oct. 31.—California 
pines have found a niche in the industries of 
Germany and during the coming year a great 
increase in shipments to the Prussian Empire 
will be noticed, according to Ernst Souza, of 
Traugott & Co., Hamburg, Germany, who is 
in San Francisco in connection with lumber 
exports to Germany. 

German trade, steadily on the upward trend 
since the close of the war, and now one of 
the most desirable of the European business 
outlets, will use more and more of California 
‘pines as the consumers become educated to 
the superior qualities of the wood. 


Mr. Souza has forwarded available literature 
concerning American woods to his offices in 
Germany and a general campaign of education 
for the German peoples, concerning the values 
and the uses of American wood and wood prod- 
ucts will be started within the coming year. 





IN THE value of lumber produced, Mississippi 
ranks third among the States, with a present 


‘total of $82,500,000. 


Architects Are Guests of Lumbermen 


SEATTLE, WasH., Oct. 29.—More than eighty 
Seattle architects and lumber manufacturers 
attended a dinner Thursday evening in the 
Junior ballroom of the Olympic Hotel, given 
by the West Coast Lumber Bureau. C. J. 
Hogue, chief of the field men of the bureau, 
officiated with exceptional ability as toastmaster, 
humorously reminding the architects that if 
they insisted on securing kiln-dried common 
there would be no difficulty in getting it, 
probably at no increased price. “You realize,” 
he remarked with a knowing smile, “that if 
there is an additional cost for seasoned stock, 
the millmen would probably absorb it—for is 
it not true that they have never been known 
to take a profit on anything! They are happiest 
when they can supply the architects and builders 
with stock at somewhat less than cost.” 

Mr. Hogue went on to say that whereas 
formerly lumbering had moved from place to 
place as fast as district after district had been 
cut out, in the West Coast region it was be- 
coming a permanent industry. More than a 
year ago the bureau had adopted the slogan, 
“America’s permanent lumber supply.” In the 
Pacific Northwest today, he said, there is suffi- 
cient acreage suitable only for growing trees 
to supply all the demand for softwood lumber 
and to replace all the lumber cut. There is 
acreage enough to grow a tree for every tree 
that is cut, up to 15,000,000,000 feet a year, 
for all time to come. He continued: 

We lumbermen are discovering many new 
things about our own product. The durability 
of wood, its insulating value, its fire resistant 
qualities—those are some of the things we 
have always taken for granted and have said 
very little about. We are looking into them 
now, and are prepared to supply architects 
with complete scientific information on lumber 
and lumber products. I would remind the 
architects that the Seattle offices of the bu- 
reau are in charge of Joseph R. Blunt, a 
Scientific and practical forester, who is ready 
at all times to answer any questions the archi- 
tects may wish to ask, 


Harlan Thomas, president Washington 


" different dimensions. 


chapter, American Institute of Architects, com- 
mended the efforts of the bureau in encourag- 
ing codperation between lumbermen and archi- 
tects. In placing lumber manufacture on a 
scientific basis the lumbermen, he said, were 
aiding the architects—for while collaboration 
meant that the lumbermen would extend their 
markets, it meant also that the architects would 
be able to produce a better class of buildings. 
“The improvement of grades and the general 
quality of stock by lumbermen is of much in- 
terest to Seattle architects,” he said. “It is 
a most constructive piece of work; it will 
benefit everyone in the Pacific Northwest, 
since when the lumber industry prospers we 
all prosper.” 

The subject of seasoned lumber, whether air- 
dried or kiln-dried, was handled by W. A. 
Whitman, of the West Waterway Mill Co.; 
David J. Myers, architect, and Alvin Schwager, 
of the Nettleton Lumber Co. Mr. Myers 
stated the viewpoint of the architect toward 
green lumber as against dry lumber. Mr. 
Whitman and Mr. Schwager brought out the 
point that if architects would insist on secur- 
ing seasoned lumber, instead of yielding to 
the contractor’s plea that it was unobtainable, 
they would get it. “If architects will specify 
seasoned lumber, will insist on it, and will 
be ready to meet the small extra price in pre- 
paring it,-and will give notice of about ten 
days, the industry will supply it,” they said. 
Mr. Schwager submitted a table, giving the 
charges item by item in drying lumber of 
In answer to a question, 
he said it would be practicable to place an 
identifying mark on seasoned lumber. 

E. J. Ivey, architect, suggested that the diffi- 
culties of the architects might be simplified if 
one or two local yards would stock seasoned 
lumber, so that it might be easily available. 

The question of shrinkage was discussed 
scientifically at considerable length. Albert M. 
Allen, architect, questioned the advisability of 
drying lumber beyond the moisture content in 
this country, observing that with the chang- 


ing of the seasons the lumber would again 
take up moisture. He inquired of Mr. Hogue 
what would be the time element of reabsorp- 
tion; and the answer was that the process 
of coming back into equilibrium would prob- 
ably be very slow. 

P. M. Carlson, representing A. S. Downey, 
president of the Associated General Contrac- 
tors, stated that while his organization usually 
handled cement construction, it had erected a 
wooden building, and had found that the 
shrinkage had not been troublesome. 


H. S. Stronach, bureau field man, suggested 
that with respects to sash frames the archi- 
tects “tighten up” on specifications and insist 
on getting all heartwood. He cited numerous 
instances where in the East and Mississippi 
Valley office buildings, schools and factories 
are discarding metal sash in favor of wood, 
because of the greater durability and superi- 
ority of the latter. “I would ask you to 
realize that your business is dependent to a 
great extent on the lumbermen,” he said. “If 
steel sash and frames stood up, did not rust 
out and were better than wood, we would have 
to admit it. There are places where lumber 
is best, and one of them is wood sash and 
frames.” 

Mr. Hogue remarked that the meeting had 
demonstrated that there was a community of 
interest between the lumbermen and the archi- 
tects. 

A joint committee was instructed by the 
group to continue conferences on seasoning 
of common lumber, lumber grades, molding 
patterns, and laminated wood floor construc- 
tion, and report back at a subsequent meeting. 

The architects present gave a rising vote of 
thanks as a mark of appreciation of Washing- 
ton chapter in the efforts of the bureau to 
bring the two groups together. 

Prior to the dinner there was a demonstra- 
tion by Justus C. Zubli, of Bremerton, Wash., 
of an automatic simultaneous multicolor 
process, for which patents are pending. 
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Southern Features Reviewed 


Florida Has Two National Forests 


Tampa, Fia., Oct. 31.—H. J. Drane, one of 
the congressmen from Florida, is greatly inter- 
ested in promoting forestry in the State. Others 
of prominence are indicating decided interest 
in the same direction, and the establishment of 
the Ocala national forest by proclamation of the 
President on Oct. 26 is taken as a great step 
in the direction of building public opinion in 
behalf of forestry as well as having a body 
of 252,000 acres of Florida lands thus desig- 
nated, 158,622 acres of which belong to the 
Government. This gives Florida two national 
forests, the other being on the west coast. The 
creation of this new forestry unit is expected 
to further the growth of timber on sandy soils 
and protect the area from fires, both of the 
greatest value at the present time. 

Alabama hardwoods are coming into the 
markets of the State now, profiting somewhat 
from the campaign of education for cypress 
and other of the native products. The river 
bottoms of that State teem with a fine quality of 
oak, but it has been poorly appreciated and 
wastefully handled. Logs of this wood are 
cut in the summer time with the idea of float- 
ing them out in the high water season of the 
winter. So careless are those who do this sort 
of thing, however, that in many cases the great 
trees lie for months where they are felled, and 
are spoiled for lumber. “The right to cut this 
timber carries with it the moral obligation to 
see that it gets to market,” says the Alabama 
Journal, of Montgomery, “yet nobody knows 
how many fine logs are ruined by failure to 
meet this obligation.” This paper also greatly 
regrets the waste in cutting this class of lum- 
ber and hopes that “the hardwood men, now 
that they are organized, will make an organized 
effort to centralize on salvage, which they 
ought to do in return for the timber rights, if 
not for the profit that would follow.” 


Installs Pine-Hardwood Kilns 


MaRrTINSVILLE, Va., Oct. 31—Two new dry 
kilns were recently installed here for the T. H. 
Morris Manufacturing Co., building material 
manufacturer. Both are pine and hardwood 
combination kilns, suitable for drying either 
woods. Equipment was supplied by the Moore 
Dry Kiln Co., of Jacksonville, Fia., and in- 
stalled under supervision of its engineer, C. M. 
McFarland. T. H. Morris is president of the 
Morris company. 





Acquires Control of Company 

Pine Buiurr, ArKk., Oct. 31—J. A. McLeod, 
vice president and general manager of the 
Pine Bluff Lumber Co., has just acquired 
complete control of the company by purchas- 
ing all holdings of the other stockholders, ap- 
proximately $200,000 being involved in the 
deal. The Pine Bluff Lumber Co. and the 
Stout Lumber Co., operating twenty-six retail 
yards in Arkansas, will be closely associated 
in the future, it is announced, and several of- 
ficers of the Stout Lumber Co. will have of- 
ficial connections with the Pine Bluff Lum- 
ber Co. 

Mr. McLeod will be president and general 
manager of the company; W. C. Chamberlin 
vice president; Henry H. Jones secretary, and 
J. M. Robinson treasurer. The stockhold- 
ers whose interest were acquired are M. H. 
McGehee, Mrs. F. O. McGehee, widow of 
the founder of the company, Roy G. Custer 
and Mrs. C. J. McGehee. 

This deal means that a large part of the 
millwork necessary to the business of the 
Stout Lumber Co.’s yards will be manufactured 
here at the Pine Bluff Lumber Co.’s plant, 
which will be enlarged. 

Simultaneously, the retiring stockholders of 
the Pine Bluff Lumber Co. have formed the 
McGehee Realty & Lumber Co., a $150,000 
corporation, to operate a lumber and building 
material yard. It has leased the old St. Louis 


Compress Co.’s building and will handle all of 
its stock under shed. Officers of the new 
concern are M. H. McGehee, president; Mrs. 
F, O. McGehee, vice president; R. G. Custer, 
secretary; S. F. Hines, treasurer, and Mrs. 
Jo Hart Madding, cashier. 

The concern is an outgrowth of the McGehee 
Realty Co., which was founded in 1918 by 
the late F. O. McGehee and has since then 
had its headquarters at the offices of the Pine 
Bluff Lumber Co. In addition to handling 
lumber and building materials of all kinds, 


Eastern News 


Hardwood Outlook in United Kingdom 


Battimore, Mp., Oct. 31—Harvey M. Dick- 
son, secretary of the National Lumber Export- 
ers’ Association, in discussing foreign trade 
conditions, had this to say: 

There are slight indications of improvement 
in the demand for American hardwoods in the 
United Kingdom. Generally speaking, how- 
ever, business continues rather inactive and 
there appears to be a lack of vitality that is 
usually manifested at this period of the year. 
The improvement reported is largely in the 
retail sections of the trade which carries 
stocks of the better classes of hardwood to 
meet the requirements of the retail trade. 
This trade should be quite active at this sea- 


a 
the McGehee Realty & Lumber Co. will do 
considerable real estate development work as 
well as building. 


Erecting New Mill 

Jackson, Miss., Oct. 31.—S. J. Peeler, wel} 
known lumberman of this section, has be 
the erection of a new mill at Vaiden, Miss 
near here. This plant when completed wij 
have a capacity of 150,000 feet of lumber each 
day. Mr. Peeler has acquired 35 acres of land 
upon which he is erecting the mill, and has 
purchased timber for a ten-year run. He jg 
constructing a railroad spur to his plant, which 
will have a ten-car capacity. Over one hun. 
dred men will be employed at the mill and jp 
the woods camps. 


Developments 


consequently brokers are not exerting them- 


selves to place firm orders with American 
shippers. 

The Continental markets for American hard- 
woods are still sluggish and will probably go 
continue for some time to come. 


To Purchase “Home, Sweet Home” 

New York, Nov. 1.—By a vote of 152 to 
53, the taxpayers of the fashionable village of 
East Hampton, L. I., have authorized a bond 
issue of $60,000 with which to purchase 
“Home, Sweet Home,” the boyhood home of 
John Howard Payne, and preserve it for fu- 
ture generations. 

The home was purchased recently by the 
John Howard Payne 
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“Home, Sweet Home” at East Hampton (L. I.), N. Y. 


son of the year, but at this time it leaves 
much to be desired. 

The imports of oak from the United States 
and from European countries has been un- 
usually large during the first nine months of 
1927. It is stated that up to Oct. 1 the im- 
ports of American oak were approximately 
1,000,000 cubic feet more than was imported 
during the corresponding period of last year. 
Stocks of all classes of American hardwoods 
in the United Kingdom are more than ample 
to meet the comparatively sluggish demand 
but the distributing centers—London, Liver- 
pool and Glasgow—report a more cheerful 
tone. Business shows more signs of life than 
for months, but buyers are not greatly in- 
creasing their orders. It is reported that 
American shippers are eager to unload their 
lumber on these markets but the redeeming 
feature is that promiscuous consignments of 
hardwoods are much smaller than they have 
been for months past. This fact alone instils 
confidence in the buyers, and if hardwood 
exporters will refrain from making consign- 
ment shipments better prices will be obtain- 
able later on. 

Hardwood trade in Glasgow has been slug- 
gish for a long time, but indications at this 
time appear to point toward a better demand. 
Glasgow trade shows improvement. Con- 
sumers are still buying from hand to mouth 
and there are ample stocks in store and in 
merchants’ hands to meet their requirements, 


Memorial Association 
from the Farmers 
Loan & Trust Co. of 
New York, executors 
of the will of the late 
Gustave H. Buek, of 
Brooklyn, and _ vice 
president of the Amer- 
ican Lithograph Co. at 
the time of his death. 
East Hampton will 
purchase the property 
frem this association. 

With Mrs. Buek, the 
Brooklyn _ lithographer 
made “Home, Sweet 
Home” his own home 
for nearly twenty 
years. The elderly cou- 
ple had no children 
and “Home, Sweet 
Home” was offered to 
settle the estate. The 
price of $60,000 in- 
cludes “Home, Sweet 
Home” and the collection of valuable early 
American furniture as well as the valuable 
Buek collection of lustreware. 

“Home, Sweet Home” was built between 
1660 and 1665, and is one of the few good re- 
maining examples of early Colonial architec- 
ture on Long Island. It is in excellent con- 
dition. The John Howard Payne Memorial 
Association is made up of two prominent New 
York society matrons and a business man 
of Easthampton, who have chosen to remain 
anonymous. 

The village will maintain and care for 
“Home, Sweet Home.” 


Forest Research Council Confers 


New Orteans, La., Oct. 31.—State Senator 
Henry Hardtner, of Urania, La., was elected 
chairman of the Southern Forest Research 
Advisory Council in its one-day annual meet- 
ing at the St. Charles Hotel Saturday. The 
morning session of the council was devoted to 
the reading and discussion of reports covering 
the year’s activities of the various experiment 
stations and the afternoon’s meeting was given 
over to the planning of the program for the 
coming period. Maj. G. Lee, of Baton 
Rouge, La., was named vice chairman of the 
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a 
council and E. L. Demmon was made secre- 
a The six major activities of the stations were 
outlined in the following order of importance: 
Fire prevention, measurements (growth and 
yield of timber), management (cutting, thin- 
ning etc.), naval stores, forestation (planting 
etc), and protection against animals, insects 
and diseases. 


To Push Ohio Hardwoods 


PortsMouTH, Onto, Nov. 1—The Ports- 
mouth Ash & Hickory Co., which recently was 
incorporated and which operates a band saw- 
mill at West Union, Ohio, and an electrically 
powered dimension and doweling plant at Man- 
chester, Ohio, has acquired several tracts of 
virgin hardwood timber and is specializing in 


To Make Itself Vital Force 


SpoKANE, WasH., Oct. 29.—That the Hoo- 
Hoo Club of Spokane, through its educational 
committee, has planned to make itself a vital 
force in behalf of wood, was indicated at the 
meeting Oct. 20, when R. L. Bayne, chair- 
man, told something of the plans and hopes 
of that committee. He said that when the com- 
mittee was organized and a survey made of the 
field, it was astounded at the magnitude of the 
work it found necessary to be done. He said: 
“The lumber industry is literally fighting for 
its life. The many substitutes, most of which 
have been put forward as a matter of forest con- 
servation, have won many markets that lumber 


wooden shingle outside of ¢the fire. limits. 
The consequence is that the shingle most used 
is a 6/2 flat grain, poorly nailed, which soon 
curls, pine needles and other debris collects 
under them, a spark touches off the roof and 
you have a bad fire. The committee is work- 
ing on a new ordinance for submission to the 
city commissioners: which will provide for 
the use of proper shingles. 

Our second problem of housecleaning is in 
our own industry. It is going to be useless 
for us to educate the citizens of our city to 
ask for wooden shingles if our retail yards 
are going to urge them to buy the composi- 
tion type in preference to wood. I do not 
know how this can be handled. If these re- 








career: 


Today is here and is Mine 
If I have something to do 
I WILL DO IT NOW 


the world. 








Yesterday, Today and Tomorrow 


A. C. Wells, president of J. W. Wells Lumber Co., Menominee, Mich., 
and president of the Maple Flooring Manufacturers’ Association, has long 
been an outstanding figure in the northern hardwood 
industry. On the wall in his office is a motto, placed 
there many years ago, that has been a comfort and 
guide to him through the ups and downs of a busy 


Yesterday is gone and belongs to Eternity 
Tomorrow may never come and is God's 


Working as if all depended upon me 
Praying as if all depended upon God. 


Mr. Wells believes that anyone who follows the 
idea thus expressed will accomplish something in 

















formerly enjoyed and which it will be difficult 
for us to regain.” Continuing, Mr. Bayne 
said 


These six sub-committees which I have 
mentioned are first, the wooden sash commit- 
tee whose duty it will be to fight the inroads 
of the metal sash. This is purely a matter 
of education; the people of Spokane and the 
Inland Empire, and in fact, our own mem- 
bership, must be educated to the idea that 
wooden sash have positively no superior for 
most purposes and that the prosperity of 
Spokane and the Inland Empire is directly 
dependent on the prosperity of the lumber 
industry. 

Right here in Spokane, we are probably 
manufacturing more wooden sash and frames 
than any single city in the country, yet our 
school board is using steel sash in the two 
new junior high school buildings it is now 
building. How can we expect our eastern 
markets to use our wooden sash if we don’t 
take our own medicine here at home? It is 
just a matter of education which we have 
neglected. 

Then we have a wooden shingle committee 
which will take up the matter of composition 
shingles. This committee under the leader- 
ship of Ray Beil finds that first of all we 
must change our local building code which 
now permits the use of any type or grade of 


tail yards can make more money or give 
greater value in a composition shingle than 
they can on wooden, we are going to have a 
difficult if not impossible situation to over- 
come. Our committee is now considering that 
phase of the subject also. 


To Urge Proper Uses in Proper Places 


And right now I want to say that we do 
not intend to try to force our lumber, our 
sash and frames or our shingles down the 
throats of the people of Spokane if the sub- 
stitutes are better or more economical or 
have any advantages over our products. We 
must be fair-minded, and urge the proper use 
of the proper lumber and not just because we 
have lumber to sell, use it as an excuse to 
force it upon our fellow townspeople. 

Then we have a wooden box committee 
which intends to pick up the work where it 
ended last year. Under Jim Brown’s leader- 
ship, our wooden box committee last year 
started the agitation for the use of wood in 
preference to fiber boxes. Then the National 
box association, in the person of its secretary, 
Paul Grady, came along and at its request, 
we held up our activities until it could get 
its organization perfected and working. So 
far as I know, it is still perfecting its plans 
as we have heard nothing further from the 
association. Our committee under the leader- 
ship of Bill Howe is going to start the wheels 


the production of dimension stock, quarter 
sawed oak, and plain band sawed lumber. C. L. 
Davis recently became connected with the com- 
pany as sales manager and is planning to con- 
duct a vigorous campaign of education and 
information as to the high quality of southern 
Ohio hardwood. The company’s timber hold- 
ings are confined to the limestone belt of 
southern Ohio. 


for Lumber 


rolling again in an endeavor to show our 
merchants how their prosperity is directly 
dependent on our lumber industry and what 
a great part of our industry is the lumber 
that goes into boxes. 

Here again we must us common sense; we 
must not ask the use of wooden boxes for 
carrying articles which can be better carried 
in fiber—breakfast foods, for example—but 
we must and will ask the use of wood where 
it can be used as economically and to better 
advantage than fiber. 

A fourth committee is our taxation com- 
mittee, whose duty it will be to educate not 
only the people of Spokane and the Inland 
Empire, but our own members that some 
method of lightening the tax burden of the 
timber owner is vitally necessary if we ex- 
pect to conserve our timber and stop the 
wholesale cutting and overproduction that is 
now causing so much concern. 


Last fall at our State election, an amend- 
ment to the State constitution which would 
have permitted the legislature to lighten this 
burden, and at the same time protect the in- 
terests of the people, was defeated, partly 
through the opposition of our local newspa- 
pers, but mostly because the voters, includ- 
ing our own membership again, were not 
~~ ae to the intent and purpose of the 
bill. 

At the next election the voters are asked to 
vote upon a referendum which I believe is 
called a “reclassification” act which will per- 
mit the grading of various classes of taxable 
property. I am not at all familiar with it 
and doubt if any of your are, but as your 
president has announced, ne&Xt Friday, Lester 
M. Livengood, manager of the Taxpayers 
Economy League, who is probably better fit- 
ted to talk upon this subject than any other 
man in Spokane, will address us on the pro- 
posed measure. Our committee, of whieh 
Dave Brown is chairman, will then make a 
study of it and make recommendation as to 
whether we favor or oppose the bill. 

We have a public contact committee under 
Oscar Brewer whose duty it is to make con- 
tact with the various civic organizations and 
see that our ideas get before those bodies. 

The sixth committee is the legislative com- 
mittee headed by “Jim” Brown. This will 
consider matters of State and national legis- 
lation and keep us informed on these subjects. 

This is but a brief summary of the work we 
have laid out for this year. Probably we 
shall be able to accomplish only a part of the 
task, but even that can be accomplished only 
by the complete codperation of every man in 
this club and in the lumber industry in this 
section. With it we may do much—without 
it, we can do little or nothing. 

I believe, however, that from this germ 
will spread a movement that will touch the 
Coast, that will arouse every one of the sixty- 
eight Hoo-Hoo clubs throughout the United 
States and Canada to take up the same kind 
of work in their vicinities and that it will 
encourage the formation of new clubs where 
none exist now and that tHis will become an 
irresistible movément to put lumber back 
where it belongs. 

And if, as we hope, our own “Jim” Brown 
is elected Snark of the Universe at Miami, 
will not this be a wonderful monument to 
him and his administration, for to “Jim” be- 
longs the honor of having thought out the 
plan which I have laid before you and to him 
should go the credit for whatever success 
may attend the work of this committee. 


Property damage sustained by the railroads 
in the recent Mississippi River flood amounted 
to approximately $10,000,000, according to a 
report just issued by the American Railway 
Engineering Association. 
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Alabama Retail Association in First Annual 


Remarkable Progress in Six Months’ Time Revealed — A Luive-Wire 
Convention Featured by Many Valuable Discussions 


Mosite, Ata., Oct. 31—The first annual 
meeting of the Alabama Lumber & Building’ 
Material Association opened in the historic 
old Battle House Hotel last Thursday for a 
two-day session. Thirty-seven years ago this 
month the original southern pine gathering met 
in this tity and hotel. From that gathering 
of a few millmen blossomed forth the severai 
associations connected with the pine industry. 

Promptly at 8 a. m. the called meeting of the 
officers and directors was convened in the 
private dining room and the first six months’ 
activities hurriedly discussed. 

Registration of members and visitors dis- 
closed the fact that practically every branch 
of the supply business had been represented, 
and in addition were a number of well wishers 
who wanted to mingle with the dealers and 
get acquainted with them. 

Promptly at 10 o’clock Chairman C. ‘H. 
Cowan, of Mobile, called the meeting to order, 
and asked Secretary Allen G. Loehr to lead 
in singing “America,” after which Dr. Thomas 
R. Bridgers, of the All Saints Episcopal 
Church, invoked the divine blessing upon the 
gathering. Upon the short introduction of 
Mayor Harry T. Hartwell by “Happy”.Cowan, 
of the Mobile dealers’ association, the meet- 
ing swung into action with an address not 
often heard in cities the size of Mobile. As- 
suring the visitors of a royal welcome for 
which Mobile of the Bay is so well known, 
Mayor Hartwell told them there was no key 
to Mobile. “Take the whole town and have 
the best time possible,” he said. “Watch the 
‘Stop and Go’ signs and call headquarters of 
the city if any member finds himself in trouble.” 

Following the address by the mayor, A. Dish- 
man, of Anniston, a director of the associa- 
ttion, responded in his happy way, directing 
attention again to the desire of the member- 
ship and its visitors to make the meeting in 
Mobile one that would do credit to the re- 
tailers of Alabama. 


President’s Address 


President W. M. Richardson, of Florence, 
in his annual address stressed the necessity 
of not -taking oneself too seriously in this 
gathering, but rather turn loose and have a 
good time. Learn the art of knowing every 
dealer in the State, and make it easy for this 
to be a great fellowship meeting, he said. In 
the very outset it was stated the meeting would 
not be one of oratory, but rather common- 
place statements—understandable talk right 
from the shoulder of men who knew the game 
they were playing, and who desired above all 
to help every dealer see the word codperation 
as the biggest thing in the lumber and supply 
game. 

Touching upon the growth of the organiza- 
tion during the last six months or the first 
six of its existence, President Richardson noted 
the interesting fact that no other in the mem- 
bership of the National Retail Lumber Dealers’ 
Association had shown such expansion in every 
line of effort toward securing maximum dis- 
tribution through the retail yards. 

Taking as his theme “As a man thinketh, 
so is he,” President Richardson couched in no 
uncertain words the things the membership 
should think and do, calling special attention 
to the necessity for the members to believe 
in the work of the association and to support 
it loyally and codperate with each other at 
the same time. “No man can think his com- 
petitor is crooked and talk that feeling to his 
associates and remain straight himself” and 
“His own firm will likely be reckoned as he 


himself judged his neighbor” were the closing 
statements of his address, as he asked for a 
constructive discussion of all matters pertain- 
ing to the associational work. 


Secretary Tells of Organization Work 


Secretary Allen G. Loehr, of Birmingham, 
made a verbal report of the work for the 
last six months, stating it had been impossible 
to find time amid the many difficulties of or- 
ganizing the secretarial work, to write a report 
covering the activities thus far, but called at- 
tention to the facts. Starting last May with 
a temporary organization and a borrowed work- 
ing capital of $1,000 and opening on June 7 
the association office in the Comer Building at 
Birmingham with just three sure enough “paid” 
members ; with no definite records to work with 
or from, and with 60 percent of the board of 
directors in attendance at the first meeting 
on June 11, the work started off largely 
through the assistance of Secretary J. A. 
Minnich, of the Tennessee retailers’ association, 
who rendered invaluable assistance in the 
Thorn- 


first few days of trial and tribulation. 





W. M. RICHARDSON, 
Florence, Ala.; 
President 


THORNTON ESTES, 
Birmingham, Ala.; 
Vice President 


ton Estes, first vice president and a tireless 
worker for association work, did a man’s share 
of the organization work not only in Birm- 
ingham but throughout the State. The first 
opportunity to get in real, helpful work was the 
organization of the Truck Owners & Operators’ 
Association of Alabama. This organization 
worked through the legislature to have the 
exhorbitant taxes on motor trucks omitted from 
the Alabama revenue laws, and succeeded to 
the extent that the operators pay only on the 
same horsepower base as do pleasure car 
owners. 

On July 21 the first bulletin, No. 1, went 
out to the then membership of forty-three 
members and associate membership, Secretary 
Loehr continued. Since then fifteen additional 
issues have been put in the hands of the 
membership which today numbers eighty-one, 
of this number fifteen being associate mem- 
bers. Here Secretary Loehr took occasion to 
express his deep appreciation to the several 
lumber journals for their many columns of 
matter published in these last six months. 

The financial report showed the association 
to be in healthy condition and with sufficient 
funds in sight to meet present needs. 


Emphasizes Importance of Knowing Costs 

Having reached that part of the program call. 
ing for appointment of committees, President 
Richardson announced he would name these 
immediately after the recess for lunch, and 
then introduced as the speaker of the morning 
Harry J. Colman, of Chicago, who launched 
into a discussion of the ills of the present day, 
average lumber and building material dealer 


. and pointed out the remedy, which consisted 


in the main of correct cost accounting, selec- 
tive purchasing of grade- and trade-marked 
articles of merchandise, the proper credit and 
collection service in business, with price cut- 
ting and “under” estimating taboo. With this 
setting as a background the dealers were 
treated to a round, sound thrashing along the 
line of failure to codperate and assist in the 
matter of making their own home towns the 
best retail lumber centers in the United States. 

The real successful dealer, the speaker con- 
tinued, is the one who goes out and sells his 
competitor on the association idea and starts 
a little codperative club in his own town, in 
which the local dealers would exchange data 
in so far as credits, price cutting, but not price 
making, were concerned. “No local organiza- 
tion should waste its time trying to make 
price lists,” he said. “Let the individual know 
his actual cost laid down on the job and the 
matter of profit, which is always uppermost 
in the mind of the average dealer, will take 
care of itself.” 

The dealers present pledged themselves -to 
endeavor to put in effect these several sug- 
gestions when they returned home from the 
meeting. 

In the discussion following this talk Thorn- 
ton Estes asked which. class of yards was 
found to be the most efficient. This developed 
the information that the medium yard as a 
rule is the most satisfactory in this respect, 
and there is less cutting of prices and effec- 
tive coOperation. 


THURSDAY AFTERNOON 


On beginning the Thursday afternoon ses- 
sion President Richardson named the commit- 
tees on nominations, publicity, resolutions and 
legislation, the latter being one of permanent 
committees to look into all matters of legis- 
lation affecting the dealer. This is composed 
of Thornton Estes, Birmingham, chairman; 
A. Dishman, Anniston and F. W. Stevens, 
Selma. 

The afternoon session started with a dis- 
cussion of “How Can We Get the Soundest 
Maximum Distribution” led by W. F. Coats 
of the Coats Lumber Co., of Montgomery. Mr. 
Coats introduced John L. Kaul, of the Kaul 
Lumber Co., Birmingham, and president of the 
National Lumber Manufacturers’. Association, 
who discussed the plans of the advertising com- 
mittee representing the various woods which is 
endeavoring through wide publicity to reach 
the people of the whole country, hoping to 
find in them a solution of some of the prob- 
lems of lumbermen. 


Presents Wholesaler’s Case 


As a representative of the wholesalers J. R. 
Oden, of the Oden-Elliott Lumber. Co., Birm- 
ingham, outlined the activities of the average 
wholesaler in his endeavor to help distribute 
the stock of small mills or, as termed, the 
“peckerwood” type of sawmill. In this talk 
Mr. Oden stressed some features not often 
advanced in a retailers’ meeting. One of these 
was so-called “transit” shipping. In order to 
handle excess production transit shipments 
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were necessary, according to Mr. Oden, and 
the wholesaler secured the mill’s stocks in 
advance through the mode of purchase and 
advance payments—both before and after 
shipping—some times even before the mill 
started, and through his organization put the 
stock in transit and fed it into the market 
as demand required. In the opinion of the 
well informed wholesaler, there was need of 
a three-fold medium of coOperation with manu- 
facturer, wholesaler and retailer. By staying 
within his own province the wholesaler could 
serve, and be in turn served by the retailer— 
as a sort of refining process between the timber 
owner originally and* the ultimate consumer, 
wherein the timber would be sold to the mill- 
man and through the small mill operation 
financed by the wholesaler, cut and marketed to 
the retailer who in turn would fimance and 
deliver to the sometimes unworthy contractor 
to enable him to construct at less than mar- 
ket value another home to be sold through the 
realtor and refinanced through the building and 
loan company after sale to the ultimate owner. 

“By constructive pyramiding” the speaker 
said, “we can thus start with $1 stumpage and 
arrive: at $70 No. 1 common flat flooring and 
$50 dimension sales. But the wholesaler is 
just a cog in that wheel, and without him it 
would ‘yump’ occasionally in the turn.” 

Taking the argument as a whole, the mat- 
ter of distribution in an economic manner, 
through recognized channels brought about the 
education of the millmen in handling his 
manufacturing, eliminated the credit risks for 
the manufacturer and set up an arbitration 
board for ironing out any differences in the 
trade. As a representative of the Birmingham 
wholesalers Mr. Oden pledged his assistance 
in bringing the wholesalers in to the retail 
dealers’ association as associate members, and 
to further the cause of proper merchandising 
in the ranks of the fraternity. 


From the Retailer’s Angle 


R. A. Stricklin, of Florence, sometimes re- 
ferred to as an “Irish-Scotchman” led off in 
a worth while discussion from the retailer’s 
angle, favoring the use of the newspapers 
as a means of advertising the wares of the 
lumber merchants, and better to inform the 
people who will not ask questions about 
stocks needed for repairs; getting away 
from the idea of trying to take the business 
of your competitor at any cost, the taking of 
business that made you feel in _ reflective 
moments that you probably bought a contrac- 
tor rather than made a sale of lumber; and 
to stay away from the “last-man bidding” 
business. Mr. Stricklin cited the Golden Rule 
as the rule to follow, which takes the other 
dealer into our daily figuring, and leaves off 
the fault finding. 

In this discussion, Harry J. Colman was 
called upon to talk about securing of maximum 
distribution on the soundest basis. One state- 
ment he made stuck with the dealers present: 
“The average dealer will not believe facts 
when put before him” and “if we know costs 
we can say ‘no’ when the dead line has been 
reached in prices; the biggest cuts are always 
made by the fellow who does not know his 
total cost of distribution” and “if there is a 
need for local work as an association it must 
be in codperation with other dealers and 
through this out into the State and national 
associations.” 

A feature not heretofore injected into the 
matter of merchandising was brought forward 
by H. H. Patterson, of the Carney Mill Co., 
of Atmore, Ala., a manufacturer. This was 
the question of uniform grades and the lack 
of information as to kind of lumber being sold 
to the homeowner, because of so many kinds 
and different sizes optional in any building. 
There was need for uniform sizes and grades, 
so that the price of each commodity could not 
be under estimated. 


“What Are We Afraid Of” 


Thornton Estes, in dealing with the subject, 
“What Are We Afraid Of,” held a dealers’ 


clinic for forty-five minutes. According to Mr. 
Estes suspicion is deep rooted in the lumber 
trade, and, with conditions as outlined, cer- 
tainly a man must be looking for trouble when 
he enters the lumber business. Mr. Estes’ talk 
practically in full is as follows: 


For some unknown reason there seems to be 
a growing feeling of suspicion and fear in the 
lumber game, and its all down the line. The 
home owner fears the contractor; the whole- 
saler fears the retailer; the manufacturer fears 
the wholesaler, but the poor retailer is worse 
off than any of them, for he is afraid of only 
the owner, the contractor, the building and 
loan association (or other lenders of money), 
the architect, the wholesaler, and the manu- 
facturer. But most of all he is afraid of his 
own competitors—the retailers. 

I believe, however, like children, the older 
we grow, the better we can control our fears, 
and if we can’t control them, we can hide 
them and put up a good appearance of bravery, 
at least to the outside world. 

Our fears are as much imagination as any- 
thing else. We seem to grab at any slight 
remark about our competitors—the wholesalers, 
the manufacturers—and twist it all different 
ways until we have it in our imagination, a 
full grown storm. Finally cool heads prevail, 
and we ask “What Are We Afraid Of?” for 
there we stand—the retailer, the wholesaler, 
the manufacturer—working hand in hand to 
give the consumer of lumber and other build- 
ing materials the kind of service he should 
have, There is room in business for all three 
of us, and as long as we render proper serv- 
ice, just so long will we prosper and have 
nothing to fear. The retail game is a hard 
game, and anyone seeking to get into it is 
trying to find something to be afraid of. 

The real trouble in our line of business is 








JOHN L. KAUL, 
Birmingham, Ala.; 
Prominent Speakers at. Convention 


W. M. NICHOLS, 
Elrod, Ala.; 


entirely too many retail lumber plants, and 
this applies to practically every town, but to 
Birmingham especially. Never in my conhec- 
tion with the lumber game have I seen so 
many new, unnecessary lumber plants estab- 
lished, there being only thirty-two in Birming- 
ham. From a standpoint of service to the 
public, and profits to the owners, five good 
plants would be correct. Continually we hear 
of new plants coming in, and others to come. 
I know the butter is already spread too thin, 
and I am afraid further spreading will prove 
bad for the industry as a whole. 

I am afraid of a new plant, for, unless the 
owner is an exceptional man, it will take him 
at least three years to be convinced of the 
enormous cost of doing a retail lumber busi- 
ness, and even if every yard could hear Harry 
Colman’s convincing cost talk as made this 
morning, they wouldn’t believe him. But Harry 
knows his talk, and his charts are taken from 
actual experiences; and his talk here today 
should, and will, mean thousands of dollars in 
the pockets of the lumbermen of this State. 

We are all afraid of the dealer who won't 
codperate with his competitor. He doesn’t 
believe in his competitor; thinks him a crook; 
won’t help carry the burden by joining his 
local, State or national association, but claims 
the benefits just the same. But he can’t get 


all of the benefits unless he is willing to come 
in, rub shoulders with his competitors, and give 
as well as take advice. 

The hour for adjournment for the afternoon 
having arrived the entire body was ushered on 
to the “Bay Queen” as joint guest with the 
Southeastern Golfers’ Association of the Mobile 
dealers’ association and a trip made to the 
magnificent $10,000,000 State constructed and 
owned docks and the Cochrane bridge, costing 
more than $2,000,000 and being a monument to 
the farsighted men of Mobile. On the re- 
turn to the Dauphne Street landing the party 
was again taken out on the placid Mobile Bay, 
where three and a half hours were spent in 
eating, dancing, visiting, and having a good 
time in general. 


FRIDAY MORNING 


The second day’s meeting began with another 
clinic on State and local association work, led 
by Secretary J. P. Williams, of the Florida 
Lumber & Millwork Association. Much of 
Mr. Williams’ time was used in setting forth 
the necessity for credit clubs, local organiza- 
tions for promoting good feeling, and rigid 
adherence to retail dealer distribution and the 
founding of a State association that would in- 
form the membership on all matters. 


Use of Shorts Through End-Matching 


At 11 o’clock the discussion was turned into 
another channel, that of using “shorts” through 
the process of end-matching. W. M. Nichols, 
resident manager of*the Pioneer Lumber Co., 
Elrod, Ala., led this discussion, showing the 
many advantages of end-matched stock. Citing 
the Oct. 22 issue of the AMERICAN LUMBER- 
MAN, page 46, which tells of the experience 
of a Wilmette (Ill.) contractor, Mr. Nichols 
was able to present in a most forceful manner 
this new departure in softwood manufacture, 
or rather comparative new manner of manu- 
facturing. Questions as to the uses of common 
lumber in floorings for cheap buildings, sheath- 
ing, roofers, storm sheathing, sub-floors and 
form work on any class of construction devel- 
oped the fact that the industry today expects 
to utilize this welding of lumber and secure 
nearer 100 percent usable stocks, against the 
15 to 25 percent of allowable waste in the 
lower grades. Featuring the sheathing or deck- 
ing side of the matter, Mr. Nichols was able 
to show that all parties concerned made a 


saving. 
FRIDAY AFTERNOON 


The Friday afternoon session developed the 
fact that in the discussion of lien laws led by 
William H. Armbrecht, the association started 
off to combat the present law or have it modi- 
fied, and, finding that the so-called Hoover lien 
law would probably cover the situation more 
fully, the association grew out of the idle 
moments when debating the proposition. Mr. 
Armbrecht assured the gathering that Alabama 
has a most excellent lien law, if complied with, 
and that tinkering with laws without proper 
consideration and preparation almost invariably 
results in attracting attention of some one who 
upset the well laid plans. Modification of the 
law along the line of the Hoover proposal 
would be fairly satisfactory. 


Officers Elected 


Reports of committees were read by the sev- 
eral chairmen and adopted. Officers were 
elected as follows: 

President—W. M. Richardson, 
Lumber Co., Florence, 

First vice president—Thornton Estes, 
Lumber Co., Birmingham. 

Second vice president—J. E. Paterson, Pater- 
son Lumber Co., Mobile. 

Board of directors—Same as at present ex- 
cept in the Bessemer district, where Earl Dil- 
lard, of the Bessemer Lumber Co., succeeds 
Herbert Kyser. 


The report of the committee on code of 


Richardson 


Estes 


‘ ethics and slogan made by G. W. Johnston, 


of Athens, chairman, was as follows: 

Taking into consideration the extreme im- 
portance of a code of ethics and a slogan to 
guide our membership through the intricacies 
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of business and personal relationships aris- 
ing from the conduct of our business in all of 
its contacts with the various industries and 
with the public, 

We recommend that we go on record at this 
convention as recognizing the principle of fair 
play as being an absolutely sound business 
guide; as recognizing our duty as citizens of 
the Commonwealth of Alabama to endeavor 
earnestly and at all times so to conduct our- 
selves and so aid all with whom we have 
any dealings so to conduct themselves as to 
make fair play the key-note of the lumber and 
building material business in Alabama. 

We further recommend that a permanent 
committee be appointed to make a study of 
business practices that are harmful to us all, 
to frame a code of ethics based in its details 
on both a Statewide and nationwide study and 
to present the code to our next convention. 

The final event was the banquet at 7:30 
o'clock and the Alabama Lumber & Building 
Material Association (which by the way de- 
velops the symbol A. L. and B. M. A.) closed 
its first annual meeting in what was considered 
the best of its kind in the country. 

A feature of the banquet was the menu card 
printed on a’piece of tupelo gum about % inch 
thick, 5%4 inches wide and 8 inches long. It 
is regular cigar box stock and was manufac- 
tured on Mobile Bay or the magazine section 


of Mobile. The various items listed were 
hooked up with common names for woods and 


grades. 
The Attendance 


Those in attendance at the convention were 
as follows: 

RETAILERS—W. T. Barry, C. H. Cowan, T. S. 
Cowan and Albert Patrick, Cowan Lumber 
Co.; R. O. Brownlee, R. O. Brownlee Lumber 
Co.; Sidney W. Gill and F. O. Immler, Irwin 
Grill Lumber Co.; H. W. Gorr, Gorr Lumber 
Co. (Inc.); E. A. Kelly, Smith Kelly Supply 
Co.; Robert C. Macy, Macy McInnis Lumber 
& Supply Co.; J. C. Partin, Partin Lumber Co.; 
J. E. Paterson, S. A. Sullivan and L. Williams, 
J. E. Paterson Lumber Co.; and H. Curjel, 
E. D. Havard and A. G. Kronoke, Government 
Street Lumber Co., Mobile. W. B. Coats, 
Coats Lumber Co.; J. M. Gorrie, Gorrie Lum- 
ber Co.; H. D. Pyron, Anderson Lumber Co., 
and E. S. Thweatt, Montgomery Building Ma- 
terials Co., Montgomery. Samuel Dawson, 
The City Lumber Co.; H. B. Reynolds, Rey- 
nolds, Reynolds Bros. Lumber & Manufactur- 
ing Co.; Allen K. Wood, W. D. Wood Lumber 
Co., Birmingham. W. B. Dilworth, Dilworth 
Lumber Co., Huntsville; R. Green, Long Wall 
Building & Supply Co., York; G. W. Johnson, 
Athens Lumber Co., Athens; H. Marks, Shef- 
field; Mr. and Mrs. R. L. Parsons and Mrs. 
W. B.. Smith, R. L. Parsons Lumber Co., De- 
catur; R. P. Paxton and W. M. Richardson, 
Richardon Lumber Co.; U. O. Redd, Florence 
Lumber -Co., and R. A. Stricklin, Stricklin 
Lumber Co., of Florence; F. W. Stevens, sr. 





and F. W. Stevens, jr., Dallas Lumber & 
ufacturing Co., Selma; L. R. Vines, Ensle 
Lumber Co. and A. E. Propst, Propst Lumbe. 
Co., Ensley; H. P. Woodson, H. P. Woodson 
Lumber Co., Fairfield; R. L. Prince, Prince 
Lumber Co., Union Springs; Jewell Maxwel] 
= R. I. Lander, Foley Building Supply ¢o 
‘oley. a 


WHOLESALERS—E. Buck, W. D. Walker Lum. 
ber Co.; I. C. Wilson and John T. Baldwin 
I. C. Wilson Lumber Co.; H. M. Hempstead, 
H. M. Hempstead Lumber Co., J. K. Johnsoy 
J. K. Johnson Lumber Co., Mobile; J. R. on 
Oden Elliott Lumber Co. and K. D. Brabston’ 
H. G. Brabston Lumber Co., Birmingham, ’ 


MANUFACTURERS—D. L. Brown, Ingram Day 
Lumber Co.; C. D. Garrison and Harry Stover 
Stover Lumber Co.; Wright Smith, jr., Smith 
Kelly Supply Co.; Mobile. C. W. Niehauss, 
B. E. Jackson Lumber Co., Riderwood; J, 1. 
Kaul, Kaul Lumber Co.; L. J. Miller, and Jj 
Frank Watson, Birmingham Sash & Door Co, 
Birmingham; . H. Patterson and Jj. [, 
Thomas, W. M. Carney Mill Co., Atmore; PF, J. 
Burroughs, Sipsey Valley Lumber Co., Buhl: 
John R. Miller and R. H. Strain, T. R. Miller 
Mill Co., Brewton; A. Dishman, Anniston Lum- 
ber & Manufacturing Co., Anniston; E, ¢ 
Gates, Jackson Lumber Co., Lockhart; Peter 
Vredenburgh, Third, Vredenburgh Saw Mill 
Co., Vredenburgh; B. R. Johnson, B & M Lum- 
ber Co., Bay Minette; Henry Owsley, Duval 
Lumber Co., Pensacola, Fla.; Mace Tobin, 
Long Bell Lumber Co., Meridian, Miss.; and 
L. E. Bludworth, Huttig Sash & Door (Co, 
St. Louis, Mo. ° 


Southern Illinois Dealers Find Business Good 


Repairs and Remodeling Make Up for Lack of New Construction 
—Reports on Farm Trade Are Encouraging 


Mount VERNON, ILL., Oct. 31.—The retail 
lumber and building material business in south- 
ern Illinois is on a sound basis. Although the 
coal mines, the principal industry in this section, 
had been closed down for six months on ac- 
count of a strike, and several other industries 
had been curtailing operations, the building ma- 
terial business shows an improvement over 
the preceding year, and the outlook for the 
future is bright. 

This was the consensus of the reports of con- 
ditions made by individual dealers at the joint 
meeting of the eighth and ninth districts of the 
Illinois Lumber & Material Dealers’ Associa- 
tion at the Emmerson Hotel last Thursday. 
With but one exception, the reports of the deal- 
ers were decidedly optimistic. The reports were 
surprising, as was later expressed, to those liv- 
ing outside of the two districts named. 

Nearly all of the dealers reported that their 
business would show a gain this year, as com- 
pared with last. And this despite the fact 
that there was much less new building in their 
respective territories. How were the gains ac- 
complished? By repair work, by remodeling, 
by reroofing jobs, and by getting out and hus- 
tling for business. 

Better conditions in the farming industry, 
and diversification in farming, were given as 
some of the reasons for better conditions in 
the retail building material business. The or- 
ganization of calf clubs was also cited as an 
example of a dealer activity that led to better 
business. 

Reports on Conditions 


Here are reports of some of the dealers: 

L. B. Harrison, Southern Illinois Lumber Co., 
Ridgway—Business has been a little better 
than last year, although it has been mostly 
repair work. There has been no new building. 

J. A. Mavongy, J. B. Ford Lumber Co., Har- 
risburg, Ill—We have had the best farm 
business in the last five or six years. Al- 
though we have been affected by the coal 
strike, we have no complaint to make. We 
have organized a calf club, which is bound 
eventually to help our business with the 
farmers. Farmers are diversifying and 
there is more interest in dairying. 

Ray Brown, Southern Illinois Lumber Co.. 
Omaha—Our business has been fair, consist- 
ing mostly of repair work. 

J. Atzex McCreery, Benton Lumber Co., Ben- 
ton—We had more farming business this year 


than ever before. Our town business has 
been almost nothing. Farming. in our sec- 
tion is the most stabilized business we have 
ever had. 


H. A. BELLCHAMBER, Effingham—wWe are sit- 
ting nicely in our community. Our town is 
advancing. Our main business is right in 
our town, not 5 percent of our volume being 
in the country. We have our building and 
loan associations. The latest industry is the 
Vulcan Last Co. At present five bungalows 
are being built. We also are building a new 
theater. We have a progressive community. 


Hers H. SONNEMANN, C. G. Sonnemann & Son, 
Vandalia—-Our city business is very good. 
We have been working with our farmers for 
several years to diversify, and their business 
is changing a great deal from the old way. 
They realize they can not depend upon wheat 
and corn, and are raising other things. 


C. A. Porter, Salem—We have raised $25,000 
more in our community for an addition to 
a shoe factory. for which we had previously 
given $100,000. This will increase the pay- 
roll to 1,000, which means more business for 
everyone. (Mr. Porter is president of the 
Chamber of Commerce of Salem—Editor.) 


Ought to Do Better This Year 


Ray DwurHaAmM, Dorris Lumber Co., Harris- 
burg—Conditions are better than they were 
last year. Our sales are slightly ahead of 
the same time last year. We do not expect 
too much of an improvement. Our farming 
trade has developed nicely, and we have done 
a good reroofing business. If we lived last 
year and got a little bit more money, we 
ought to do a little bit better this year. 


D. F. NeatHery, Kinmundy Lumber Co., 
Kinmundy—While we have not done as much 
as we had expected, we have had a fair busi- 
ness, better than we had expected, better than 
last year. The inerease in the raising of red 
top has helped our farm business consider- 
ably. 

CuHarites A. GLoRE, Glore Lumber Co., Cen- 
tralia (five yards)—-We have had a pretty fair 
year, much better than last year, and so we 
feel encouraged. 

Cc. H. WHEELER, 3R., Mount Vernon Lumber 
Co., Mount Vernon—Although the car shops 
here have curtailed operations, conditions are 
much better than last year. Large strides 
have been made in fruit growing, poultry 
raising, dairying and other diversified agri- 
cultural pursuits, all of which have helped 
the building material business. 


Georce STeEwART, Pollock Lumber & Coal Co., 


Salem—We have been very well pleased with 
our business this year, which will show a 
gain over last year. We have had an in- 
crease in our roofing business. We have had 
four new buildings and three remodeling jobs. 
While the residence building business is slow, 
the farming trade has been good. 

H. W. Rice, Pollock Lumber & Coal Co., 
Mount Vernon—Generally business is very 
fair. While our car shops are running light, 
our other industries, such as the shoe factory, 
are running along nicely. We need more in- 
dustries. Our farming business has been 
zood. The main thing that would help the 
lumberman would be for him to get a price 
commensurate with the cost of doing business. 
Our margin of profit is so small that it does 
not allow for the increased cost of doing busi- 
ness. We now have to deliver goods all the 
way from one to twenty miles. The hard 
roads, which We expected to be of benefit to 
the lumberman, have been a boomerang, be- 
cause the cost of delivery and keeping up 
trucks has just about absorbed the profits. 

A note of pessimism was sounded by Sam 
Wright, of the Waggener Stores Co., which 
was based on the coal mine situation. He 
said that although the mines had reopened 
after six months, the owners were having dif- 
ficulty in getting business. 


This story of the experiences of the dealers 
was supplemented by brief statements from 
some of the traveling salesmen present, who 
also spoke in an optimistic tone of the future 
of business in the district. 

The morning session at which these were 
heard was presided over by Harry L. Ziegler, 
of the W. M. Simpson Lumber Co., Carmi, 
chairman of the ninth district, while the after- 
noon session was presided over by Mr. Sonne- 
mann, chairman of the eighth district. 

The afternoon session was opened with an 
address of welcome by Mayor Swift, of Mount 
Vernon, who urged more team work among re- 
tailers in order to advance their interests. 

Joseph J. Springman, of the Springman Lum- 
ber Co., Alton, gave a report on the recent con- 
vention of the National Retail Lumber Dealers’ 
Association at Tacoma, which he said had given 
the retailers a greater insight into the problems 
of the manufacturers of the West Coast than 
they had ever had before. The manufacturers 
there, he said, had shown an eagerness to learn 
the problems of the eastern retailers in market- 
ing their products. 
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The wooden shingle question, he said, was 
taken up, and the manufacturers had promised 
an improvement: in that product. Mr. Spring- 
man’s talk was along the same lines as the one 
he made the preceding day at East St. Louis as 
reported in the AMERICAN LuMBERMAN of Oct. 


e Speaks on Roofing Problems 

Fred Mihulka, representative of a Chicago 
roofing manufacturer, said that the roofing in- 
dustry for which he spoke was eager to cooper- 
ate with the dealer and wanted 100 percent 
dealer distribution. That was difficult some- 
times, he said, and told how a salesman had 
reported that their dealer in a Wisconsin town 
had stated that no new business was in sight 
and that he was amply stocked, whereas the 
same day the report was received Mr. Mihulka 
had received a request for prices on two car- 
loads of roofing by an application contractor 
for use in that town. 

Mr. Mihulka said that the great trouble with 
the retail lumber business is that some dealers 
feel it is too dignified to go out and get busi- 
ness. Business is not to be had simply by stay- 
ing in the office; the dealer must go out and 
get it. How would the dealer know that a barn 
needed repairing, if he did not get out where 
he could see it. 

A. C. Gauen, of the Gauen Lumber Co., 


Collinsville, a former president of the State 


association, told of the recent convention of 
the League of Building and Loan Associations 
at Oak Park, Ill., which represented 923 build- 
ing and loan associations in the State, 400 of 
which were in Cook County. Mr. Gauen told 
of the advantages of tieing up with the building 
and loan associations, a movement, he said, 
which is doing more than anything else to fos- 
ter the idea of thrift and home ownership. 
George Kimmel, of Kimmel & Son, Du Quoin, 
said that there had been some complaint as to 


interest and carrying charges of the building 
and loan association, and made an exhaustive 
analysis of these charges. 


Urges New Members for President’s Week 


J. F. Bryan, secretary of the Illinois Lum- 
ber & Material Dealers’ Association, made a 
strong plea for President’s Week—Oct. 31 to 
Nov. 5—in which he urged that every member 
get a member in honor of President J. W. 
Mackemer, of Peoria, former President Gauen 
and the present and past officers of the associa- 
tion. 

Mr. Bryan outlined the advantages of the 
association, and how its influence with all inter- 
ests could be greatly increased through a larger 
membership. He hoped to have at least 90 per- 
cent of the dealers in Illinois enrolled in the 
membership of the State association. One of 
the greatest advantages of the association, he 
said, was that it enabled the dealers in any com- 
munity to get together, to know one another. 

Mr. Bryan announced that the slogan re- 
ported by the committee headed by Art Risser, 
of the Risser Lumber Co., Paris, Ill—Own a 
Home First—had been greatly praised. The 
slogan, he said, would take in the different lines 
of business, the banks, building and loan asso- 
ciations etc. 

A. V. Smith, Streator, speaking for the 
American Face Brick Association, told of its 
efforts to codperate with the dealer. 


Analyzes Cost Statement 


W. G. Joyce, field secretary of the Illinois 
Lumber & Material Dealers’ Association, again 
analyzed the recent bulletin on “Operating Ex- 
penses of Building Material Dealers in 1926,” 
by the bureau of business research of Harvard 
University. 

Mr. Joyce’s talk was along the lines of his 
remarks at the meeting of the seventh district 


yards. 


in East St. Louis the preceding day, as reported 
in the AMERICAN LUMBERMAN of Oct. 29. Mr. 
Joyce made an additional analysis of delivery 
costs as reported in the survey. 

As noted the survey included the business 
of 203 building material dealers, including 25 
line-yard companies operating 240 yards, 
bringing the total number of yards included in 
the survey up to 418. The total delivery costs 
for lumber dealers were $606,267, or 3.2 per- 
cent of sales or 13.06 of expenses. 

The total delivery costs of masonry mate- 
rials dealers was $1,787,408 or 5.8 percent of 
sales, or 27.49 percent of expenses. The total 
delivery costs of masonry material and coal 
dealers were $596,825, or 9.6 percent of sales 
and 37.79 of expenses. The total delivery costs 
of lumber and masonry material dealers were 
$273,212 or 3.8 percent of sales or 16.66 percent 
of expenses. The total delivery costs of lumber, 
masonry material and coal dealers were 5.2 per- 
cent of sales or 22.61 percent of expenses. 

The total delivery costs of the entire group 
amounted to $4,110,618, or 3.16 percent of 
sales, as compared with a net profit of 2.8 
percent of net sales. The delivery costs 
given were the actual delivery expenses, and 
did not include such items as yard or ware- 
house, insurance on equipment, depreciation 
or administration. 

Lumbermen, he said, must know their costs, 
which led up to the address on cost accounting 
by John Higginson, manager of the cost ac- 
counting bureau of the association, who ex- 
plained the workings of the new bureau. Mr. 
Higginson pointed out to dealers the impor- 
tance of knowing the cost of operating their 

More than fifty dealers attended the meeting, 
which was the first joint district meeting since 
the association was divided into districts. Fol- 
lowing the business session, a banquet was held 
in the main dining room of the Emmerson Hotel 
in the evening. Mr. Durham acted as toast- 
master. 


Boston Dealers Told of Trade Extension 


Boston, Mass., Oct. 31.—Nearly 200 of the 
leading wholesale and retail lumber merchants 
of Boston and vicinity gathered at the Parker 
House last Thursday evening for a union meet- 
ing and dinner. The primary object of the 
conference was to hear important messages 
from Wilson Compton, secretary-manager of 
the National Lumber Manufacturers’ Associa- 
tion, and John M. Gibbs, manager of that asso- 
ciation’s trade extension campaign. It was 
announced that Mr. Gibbs was unavoidably 
absent, but he was ably represented by Mrs. 
Marion Teal and by Arthur J. Upson, manager 
of the: eastern division with headquarters in 
New York. They told the large gathering of 
lumber dealers many interesting things about 
what the campaign for trade extension in lum- 
ber has already done and what it proposes 
ta do. 

In a witty speech which provoked much 
laughter, James T. Kimball, of George E. Kim- 
ball & Son, lumber retailers at Hingham, Mass., 
presiding as toastmaster, introduced Wilson 
Compton as the first speaker of the evening. 
Mr. Compton was presented as a man whose 
reputation for knowing all that is to be learned 
about lumber is countrywide, and who has been 
aptly described as the driving force in the cam- 
paign for trade extension. Mr. Compton spoke 
for an hour, and was given closest attention 
every minute. He said that the sawing of 
lumber was the oldest industry in the country 
and for a long time those engaged in it felt in- 
dependent, believing that they could do pretty 
much as they liked and that what lumber they 
offered was sure to find a ready market, but 
this attitude of days gone by will not do now. 

Within twenty-five years lumber has come 
into competition with hosts of substitutes, so 
many that there is hardly a field in which it 
alone holds sway. The present trade extension 
project, although not primarily an advertising 
campaign, will make extensive use of advertis- 
ing of a spectacular description. He stated that 
exception has been taken to this method as lack- 


ing in dignity for so old an industry, but he 
thought that his audience would agree with him 
that this was being too meticulous. Slogans 
have beyond all doubt proved effective in draw- 
ing attention to many different lines of com- 
modities. Such a one as “Say It with Flow- 
ers,’ has probably been very useful. For the 
little book, “Story of Wood,” extensively ad- 
vertised very recently, orders have been re- 
ceived within four weeks for no less than 220,- 
000 copies and the present indications are that 
more will be requited. A knowledge of its 
contents will be necessary for those who in- 
tend to take part in the association's trade ex- 
tension slogan contest. Mr. Compton explained 
the details of the organization perfected for 
conducting the big campaign. 

Mrs. Marion Teal, of Washington, D. C., 
who spoke after Mr. Compton, thought that 
one of the many things wrong with the lumber 
trade was the lack of efficient retail salesmen. 
They do not recognize the necessity of increased 
effort and do not possess the knowledge of 
their business essential to securing customers. 
She emphasized the necessity of personal ac- 
quaintance with good customers, a matter often 
strangely overlooked. She advocated interest- 
ing youth in the uses of lumber and expressed 
her intention of working among the Boy Scouts 
and Camp Fire Girls with this object in view. 
This was an idea of her own, Mrs. Teal told 
the lumber dealers, her instructions being con- 
fined to work among the women’s clubs of the 
country. Mrs. Teal talked very entertainingly 
and brought out some very original and inter- 
esting ideas. The lumber dealers showed their 
appreciation by prolonged applause. 

Harry W. McDonough, of the Leatherbee- 
McDonough Co., Boston wholesaler, presented a 
resolution that it was the sense of the meeting 
that the annual convention of Hoo-Hoo in 1928 
should be held in Boston. It was adopted 
unanimously. Vernon M. Hawkins, Boston 
wholesaler and controlling a chain of retail 
yards in this vicinity, speaking as a member of 


the Northeastern Retail Lumbermen’s Associa- 
tion, asked that a warm welcome be extended 
to the members of that’ association when it holds 
its 1928 annual convention here. He suggested 
that those who come for the convention be sup- 
plied with attractive official badges, and the 
suggestion was heartily approved. 

Mr. Upson said that already the National 
Manufacturers’ trade extension office in New 
York City had demonstrated its usefulness: It 
‘had been found that there were many architects 
and engineers to whom it could be of real serv- 
ice. He also spoke approvingly of the new 
lumber standards now in use. He made many 
valuable suggestions which were fully appre- 
ciated by his audience. 

W. W. Schupner, secretary-manager of the 
National-American Wholesale Lumber Asso- 
ciation, and Paul S. Collier, secretary-manager 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, attended the conference and both were 
scheduled for addresses. But as it was getting 
late when they were called upon they made 
their addresses very brief. Speaking pungently 
and directly to the point, Mr. Schupner and 
Mr. Collier expressed their hearty accord with 
the campaign for trade extension in lumber. 

The general committee in charge of the joint 
meeting of wholesalers and retailers was com- 
posed of Daniel Lucey, Curtis & Pope Lumber 
Co., Boston; U. M. Carlton, Dix Lumber Co., 
North Cambridge; Fred R. Basley, Basley 
Lumber Co., Newtonville; Edward Loud, 
Rhines Lumber Co., Weymouth; Granville Ful- 
ler, G. Fuller & Son, Brighton; Clifton F. 
Leatherbee, Leatherbee-McDonough Co., Bos- 
ton; Francis G. Boggs, Swain & Boggs Co., 
Boston, and Frederick J. Caulkins, Boston and 
New York City. 

The associations represented at the joint 
meeting were the Massachusetts Retail Lumber 
Dealers’ Association, the Lumber Credit & Re- 
search Bureau, of Boston, the Lumber Trade 
Club of Boston, and the Massachusetts Whole- 
sale Lumber Association. 
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Launch Cypress Publicity Campaign. 


Plans to Re-establish Cypress in Many Markets Occupy Attention 
of Delegates to Southern Cypress Association Semiannnal 


[Special telegram to American LumBERMAN] 

JACKSONVILLE, Fia., Nov. 3.—The semian- 
nual meeting of the Southern Cypress Manu- 
facturers’ Association, held at the Mason Hotel 
here yesterday, showed a desire among the 
members present to put forth every effort to- 
ward reéstablishing cypress markets, which in 
some sections have been allowed to wane during 
the last few years, through the medium of an 
extensive trade promotion and advertising cam- 
paign. The semiannual meeting yesterday pre- 
ceded a 2-day session of the advertising 
committee of the southeastern members of the 
association, which committee was yesterday 
merged with the advertising committee of the 
Southern Cypress Manufacturers’ Association. 
The trade promotion and advertising campaign 
being fostered by the southeastern membership 
will proceed as originally planned, although 
merged with the association activities, and will 
work in conjunction with the Louisiana Red 
Cypress Bureau, which has for some time been 
operated by the Louisiana membership in ad- 
vertising their product. Both of these ad- 
vertising organizations will work as separate 
units. 

The meeting was presided over by C. S. Wil- 
liams, president, who in calling the meeting to 
order, spoke briefly on activities of the asso- 
ciation during the last six months and com- 
mending the removal of headquarters of the 
organization to Jacksonville, which, he said, 
has brought about a display of enthusiasm 
from the southeastern members never before 
thought of and has greatly enhanced the mem- 
bership of the association. The exceptionally 
fine work done by several of the special com- 
mittees was especially commended. Mr. Wil- 
liams stated that the association is on a firmer 
basis than ever before and the time is ripe for 
greater accomplishments. 

Secretary J. R. Black reported that the as- 
sociation is in a strong financial condition and 
ready to proceed with its usual business and 
plans. He announced that M. Calvit and J. 
Ben Ellis have been appointed as field men 
for the new trade promotion and advertising 
program of the southeastern members, which 
will be handled through the association offices. 
Mr. Black also introduced the members of his 
staff, some of which are new faces in the 
association activities, while others have been 
with the organization for a number of years. 
Secretary Black’s report was received with 
commendations. 

In accepting the applications for membership 
of three large cypress mills, the association 
added to its annual production by about 80,000,- 
000 feet. The new members are the Burton 
H. Swartz Cypress Co., Perry, Fla.; Wilson 
Cypress Co., Palatka, Fla., and the Norman 
Breaux Lumber Co., Rhoda, La. These addi- 
tions bring practically all the larger cypress 
manufacturers within the fold and puts the 
organization on a financial basis stronger than 
has been enjoyed for some years. 


Reports Amicable Agreements Reached 


The oral report of E. C. Glenn, chairman 
of the committee on grades and specifications, 
dealt with the recent meetings with the Na- 
tional Hardwood Lumber Association and the 
Hardwood Manufacturers’ Institute, which 
meetings resulted in the adoption of uniform 
grading rules by the three’ associations. Mr. 
Glenn attended the meetings held in Chicago 
during June, at which time the confusion re- 
sulting from the two sets of rules that have 
been in effect since 1914 was ironed out. An 
entirely amicable agreement was reached, the 
rules rewritten, and a desire shown by all 
concerned to work harmoniously in getting 





their differences settled. The rules as written 
by the Chicago meeting have been approved 
by the Central Committee on Lumber Stand- 
ards and by representatives of the Department 
of Commerce. Also, Mr. Glenn stated, the 
revision of the rules had been unanimously 
accepted by the National Hardwood Lumber 
Association at its recent meeting. 

In explanation of some of the changes ef- 
fected, Mr. Glenn stated that the base size of 
B, C and D finish is now a board of eight 
square feet surface measure, and instead of 
the defects of the boards increasing with each 
two inches of width, the defects permissible 
will increase or decrease in proportion to the 
surface measurement. He also stated that the 
size of knots permitted in No. 1 common have 
been restricted according to the width of the 
board. Mr. Glenn’s report was thorough and 
concise. The members were unanimous and 
hearty in their approval of Mr. Glenn’s work. 
President Williams paid Mr. Glenn a glowing 
tribute for his faithful and untiring work to- 
ward a solution of the dual grading rules 
problem. 

L. W. Gilbert stated that he considered the 
rules now in effect the best set the association 
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Cc. S. WILLIAMS, 
New Orleans, La.; 
President 


J. R. BLACK, 
Jacksonville, Fla.; 
Secretary 


had ever gotten out and considered that it 
covers every need. He congratulated the joint 
committees of the different associations for 
their splendid work and predicted that there 
would be no need for change in the rules and 
specifications for some time. Mr. Gilbert is a 
former chairman of the cypress association’s 
grading rules committee. 

The cypress association also went on record 
thanking the National Hardwood Lumber As- 
sociation’s grading rules committee for the 
spirit of friendship and codperation shown in 
the Chicago and other recent meetings, at 
which the rules matters were handled. 


Urges Membership in National Association 


L. S. Beale, assistant secretary of the Na- 
tional Hardwood Lumber Association, acting 
in the absence of his chief, Secretary-treas- 
urer Frank F. Fish, addressed the meeting in 
a very pleasing manner. Mr. Beale thanked the 
cypress association for the many evidences of 
friendship, and expressed the prediction that 
the spirit of codperation manifested by the 
two organizations would permanent and 
helpful to all concerned. He stated that al- 
though it would probably take a little time, 


he was sure that the inspectors of his organ- 
ization would assimilate the changes in the 
rule code and would be in position to make 
intelligent applications. Mr. Beale urged the 
cypress association members to join the Na. 
tional Hardwood association, for the purpose 
of cementing the spirit of friendship anq 
stated that it would be found that the Na. 
tional association affords many services not 
within the scope of the cypress association, 
Mr. Beale was thanked by President Williams 
and assured of co-operation by the cypress 
association membership. 

Mr. Glenn moved that the membership jn 
the National Hardwood Lumber Association 
be referred to the board of directors, and 
suggested that the board appoint a committee 
to investigate the practicability of joining the 
National association with the idea of possible 
eventual handling of all reinspections by that 
association. Mr. Glenn’s suggestion was made 
with the provision that the mill inspection now 
handled by the cypress association be carried 
on without interruption. The board of direc- 
tors was instructed to investigate this sugges- 
tion and to report its findings at the next 
meeting. Mr. Glenn also introduced a resolu- 
tion, which was unanimously adopted, urging 
that all members of the association conform to 
the grade and trade marking of their products, 
He said only ten members of the association 
are doing so, and pointed out the many ways 
in which members would profit by such mark- 
ings. He further urged them to give their 
wholehearted support to the trade promotion 
campaign in behalf of wood now being car- 
ried out by the National Lumber Manufac- 
turers’ Association. 

C. P. Gable, acting chairman of the commit- 
tee on tupelo, reported a much better demand 
for that wood just at present and that prices 
have been held at a profitable level. 

Reports by C. P. Gable, chairman of the 
committee on insurance, and M. L. Fileishel, 
chairman of the transportation committee, were 
interesting and informative. 


Advertising and Promotion Program 

G. V. Patterson, chairman of the executive 
committee, told of his efforts toward organ- 
izing the trade extension bureau among the 
southeastern members, following the meeting 
in Asheville during July, called for that pur- 
pose. He reported the progress of the at- 
tempts to organize this bureau, and stated that 
J. L. Roe, chairman of the Southeastern Trade 
Promotion Bureau, would submit the program 
promulgated at the afternoon session. Presi- 
dent Williams paid Mr. Patterson a high trib- 
ute for his earnest and effective work pertain- 
ing to this matter. 

Chairman Roe, at the afternoon session, out- 
lined the program of the southeastern mem- 
bers for advertising and trade promotion. This 
campaign will be especially addressed to archi- 
tects and the work will be carried out by two 
field men in personal contacts with the archi- 
tects, the field men to begin their activities at 
once. The advertising campaign will be gotten 
under way on Jan. 1 and will be handled 
through the Erwin Wasey Co. of New York, 
under the direction of their Mr. Knight. 

The Louisiana delegation to the meeting 
pledged their undivided codperation although, 
as President Williams pointed out, it will be 
more advantageous for the two groups of 
members to work independently. It was 
brought out that an estimated joint revenue of 
$157,000 has been secured for this advertis- 
ing and trade promotion program. 

President Williams announced that due to 
the changed status of the association’s adver- 
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— 
tising activities, he thought it best to appoint 
a new advertising committee, which is to be 
composed of the following: J. L. Roe, chair- 
man; William Petrie, vice chairman; G. V. 
Patterson, F. H. Wilson and A. W. Rose. 

5 .W. McWilliams, chairman of the com- 
mittee on finance and taxation, brought out 
the fact that Congress is soon to enact a new 
Federal tax law and introduced a resolution 
urging Congress to reduce the corporation in- 
come tax rate to a 10 percent basis. This reso- 
lution was adopted and each member was urged 
to send copies to his members of Congress. 

The question of use by wholesalers, retailers 
and non-members’ mills of the insignia of the 
cypress association was referred to the asso- 
ciation’s attorney, with the request that he in- 
vestigate and report his findings to the executive 
committee. 

The secretary was instructed to inform all 
members that at the annual meeting the mat- 
ter of a fixed minimum of annual dues of $250 
would be voted upon. 

Following President Williams’ suggestion, it 
was voted that $60 per annum be authorized 
for the purchase of a silver loving cup, to be 
donated to the winner of the annual golf 
tournament of the Southern Sash, Door & 


‘ Millwork Manufacturers’ Association, the rules 


covering the award of which are to be as 
desired by that association. 

Technical Expert Discusses Problems 

Dr. Hermann von Schrenk, the association’s 
technical expert, urged the association to de- 
part from the worn out form of merchandis- 
ing and advertising by glutting the tables of 
architects, retailers, contractors and others 


with a mass of inconvenient printed matter and 
instead to decide on some form that would 
be easily handled and would fit into convenient 
files. He further stressed the importance of 
correcting the falsities that are being distrib- 
uted among users of woods by some of the 
advertising agencies, often to the detriment 
of cypress. Dr. von Schrenk displayed sev- 
eral interesting late developments that will no 
doubt affect the lumber industry, showing an 
instrument for registering the moisture con- 
tent of wood. This instrument is undergoing 
further development and will probably be 
largely used in the future. He also displayed 
some samples of aluminum alloy nails, the 
production of which was recently begun by 
the Aluminum Co. of America at its Buffalo 
plant. This nail is lighter, cheaper and more 
durable than any other nail now manufactured. 
It has so far proven rust proof and not sub- 
ject to corrosion. He urged the association 
to investigate the use of these nails in cypress 
construction. 


At a meeting of the board of directors fol- 
lowing adjuornment of the association, F. L. 
Dakin was elected second vice president to 
succeed J. Wade Tucker, resigned. The resig- 
nation of Charles P. Gable as director was 
accepted. 


This brought to a close one of the best 
attended and most interesting meetings the 
association has held for some years. It is 
thought that the enthusiasm- shown will do 
much toward helping along the work now 
starting for the reéstablishment of cypress in 
many markets in which its sales have lagged 
during the last two or three years. 


Pine Salesmen Learn About 


Wood They Sell 


Salesmen Discuss Density Rule 


INDIANAPOLIS, INp., Oct. 31.—The density 
rule was the outstanding single subject dis- 
cussed at the third of the southern pine sales- 
men’s meetings held last Friday evening at a 
dinner in the Claypool Hotel, where J. F. 
Carter, field representative of the Southern 
Pine Association met the lumber salesmen. 

The desire for a full definition of the 
density rule arose from the fact that a great 
part of the demonstration work at the con- 
ference of southern pine salesmen at the 
Forest Products Laboratory, Madison, Wis., 
in July, laid stress on density. The rule was 
defined and explanations given to show that 
the second part of the rule, that which de- 
termines the percentage of summer wood 
growth, is the more important part of the 
rule, and not, as so many seem to think, the 
number of annual rings. Rough sketches and 
pictured illustrations were used to bring out 
facts about the density rule. 

Because but one of the salesmen present 
had attended the conference at Madison, a 
great part of the meeting was devoted to re- 
hearsing each of the papers which had been 
delivered at that conference by the men of the 
Forest Products Laboratory. Copies had 
previously been sent to the salesmen, and de- 
tailed explanations of these digests were 
offered for the benefit of the men present. 

At the close of the meeting a discussion 
arose as to end-matched lumber, and since a 
campaign of education had been carried on in 
Indianapolis during August, the results ob- 
tained by builders in the use of end-matched 
lumber were related. One case which at- 
tracted attention was that of a contractor who 
had bought 22,000 feet of 2x6 decking for 
roofing a small factory. The shipment was 
short, and contained a little more than 20,000 
feet. The contractor had to purchase locally 
2,000 feet of plain-end to finish the job. In 
his shed he kept all waste, and it showed that 
there were several times more actual waste 


in his use of the small amount of plain-end 
than in the use of ten times that footage in 
end-matched. This statement had a startling 
effect. The contractor also reported that, 
without having accurately checked his time- 
sheet, he would estimate that the labor 
required in laying the end-matched 2x6 deck- 
ing was about one-half that required to lay the 
same material in plain-end. 

The committee in charge, A. B. Eldredge, 
O. L. Cunning, Walter A, Robinson and Frank 
W. Alvis, determined to have the largest 
possible attendance at the next meeting, which 
will be held during the annual convention of 
the Indiana retail association, and to that end 
has asked that no other salesmen’s meeting be 
held in the State during that period. 


Grand Rapids Group Meeting 


Granp Rapins, Micu., Nov. 2.—The group 
of southern pine salesmen in this territory met 
at luncheon today at the Pantlind Hotel to 
hear discussions placed in motion by J. F. Car- 
ter, field representative of the Southern Pine 
Association, George H. Whitson acting as 
master of ceremonies, being chairman of the 
committee for this district. 

The discussions took two twists, one of 
them into dense timbers for structural pur- 
poses and the other of either dense or non- 
dense used as crating material by the industri- 
als as against the lighter weight species of 
wood. This latter discussion was caused by 
the statement that, in a general way, strength 
and weight of wood: are relative. Mr. Carter 
explained that this can not be taken as exact, 
but that for all general purposes it holds good 
as shown by the matter released from the 
Forest Products Laboratory at the school for 
southern pine salesmen in July at Madison, 
Wis. 

Before this meeting of salesmen was placed 
much of the lecture material which the Forest 
Products Laboratory gave to the school already 


mentioned. The abstracts of the various lec- 
tures were brought out, and each was dis- 
cussed in turn, an open forum bringing out 
many of the points which had seemed vague. 

The committee decided that the next meet- 
ing should be held in conjunction with the 
salesmen of the Detroit territory during the 
annual convention of the Michigan Retail Lum- 
ber Dealers’ Association after the holidays. 

Those present at the Grand Rapids meeting 
were: George M. Whitson, Kirby Lumber 
Co.; F. Norman Snell, Jr., Marathon Lumber 
Co.; J. H. Abney, Lyon Lumber Co.; W. A. 
Ruddick, Edward Hines Lumber Co.; Fred 
Berger, Long-Bell Lumber Co.; Will A. Cavin; 
Herbert C. Schneider, J. J. Newman Lumber 
Co.; J. R. Trainor, Great Southern Lumber 
Co.; E.-B. Canby, Tremont Lumber Co.; J. 
W. Daly, C. H. Worcester Co.; Walter P. 
Shaw, Lewis-Shaw Lumber Co.; A. A. Elsen, 
Foster Creek Lumber Co.; M. M. Connors, of 
Division Avenue Lumber Co.; B. A. Talbot, 
of R. M.. Schornstein, retailer; Ralph E. See- 
ger, city building inspector; J. W. Carter, 
Southern Pine Association. 


Detroit Salesmen Talk Southern Pine 


Detroit, Micu., Nov. 1.—Following hard 
upon the recent announcement of the prize ex- 
amination contest on southern pine, a competi- 
tion open to the selling arm of the southern 
pine industry, a great deal of interest was 
manifest at a meeting of southern pine sales- 
men held at the Detroit-Leland Hotel today. 

W. H. Jobe presided as local chairman, in- 
troducing J. F. Carter, field representative of 
the Southern Pine Association, who is at pres- 
ent making a tour of the country in the inter- 
est of southern pine, meeting the salesmen in 
groups. 

Taking the printed digests of the lectures 
delivered at the school for southern pine sales- 
men at the Forest Products Laboratory last 
summer as the foundation for his talk, Mr. 
Carter presented to the salesmen the highlights 
of the lectures, particularizing upon those facts 
about southern pine which are little known 
and explaining why a great deal of informa- 
tion about this wood should be eliminated as 
of no value because not founded in fact. 

Moisture content, drying, shrinkage, paint- 
ability, and an explained definition of the dens- 
ity rule were the principal subjects discussed. 

Attention was called to the growth of the 
salesmen’s manual by the addition of new ma- 
terial by the Southern Pine Association, and 
four orders for manuals were placed by those 
salesmen who did not have them. 

The .meeting suggested a combined gather- 
ing of retailers, architects, contractors and 
salesmen at an early date, it being the belief 
of the salesmen that the users of lumber should 
be made better acquainted with the facts which 
were given at this meeting. 

In the open discussion or forum, the sub- 
ject of end-matched lumber led the way, the 
salesmen having become interested in the sub- 
ject because of the large amount of publicity 
which has recently been given to it. Mr. 
Carter explained the plans of the End-Matched 
Bureau, especially as regards a test on the 
use of end-matched lumber for the building 
of concrete forms, whereupon the meeting 
asked if the bureau might not carry out this 
particular test in Detroit owing to the large 
amount of concrete pouring which is taking 
place. 

Those attending the Detroit meeting were: 
W. H. Jobe, Long-Bell Lumber Co., C. R. 
Robinson, Southern Lumber Co., W. C. Mc- 
Donald and H. E. Ratliff, Tri-State Lumber 
& Shingle Co., E. M. Lockridge and John P. 
Wilkies, Central Coal & Coke Co., R. L. Lear- 
mont, Kirby Lumber Co., George O. Swanson, 
John D. Elliott & Co., C. E. Lemons, Chicago 
Lumber & Coal Co., R. L. Schwartz, and J. F. 
Carter, Southern Pine Association. 


OF THE 16,053,243 acres of farm lands in 


Mississippi, 42 percent is in harvested crops 
and 44 percent in woodlots and timberlands. 
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Associations Plans and Activities 


Nov. 8—Dimension Lumber Manufacturers’ Asso- 
ciation, Hotel Sinton, Cincinnati, Ohio. Annual. 


Nov. 8-9—Florida Lumber & Millwork Association, 
me Hotel, Miami, Fla. Quarterly meet- 
ng. 

Nov. 9—Advisory Committee Lake States Forest 
Experiment Station, Madison, Wis. Annual. 
Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 

umbus Hotel, Miami, Fla. Annual. 

Nov. 9—New York Lumber Trade Association, 
Grand Central Terminal, New York City. 
Annual. 

Nov. 10—Northeast Missouri Lumbermen’s Associ- 
ation, Merchants Hotel, Moberly, Mo. Annual, 

Nov, 10-12—California Retail Lumbermen’s Associa- 
tion, Alexandria Hotel, Los Angeles, Calif. 
Annual. 

Nov. 11-12—West Texas Retail Lumbermen’s Asso- 
ciation, Municipal Building, Sweetwater, Tex. 
Annual. 


Nov. 14—Loyal Legion of Loggers & Lumbermen, 


Portland Hotel, Portland, Ore. Semiannual 
meeting board of directors. 
Nov. 14-15-— National Lumber Trade Extension 


Committee, Forest Products Laboratory, Madi- 
son, Wis. 

Nov. 15—California Redwood Association, 
Hotel, San Francisco, Calif. Annual. 


Nov. 16—Joint meeting Southern Hardwood Manu- 
facturers’ Club, Mississippi-Alabama Hardwood 
Club and West Side Hardwood Club, Roosevelt 
Hotel, New Orleans, La. 


Palace 


Nov. 16-17—Commercial Forestry Conference un- 
der Auspices Chamber of Commerce of the 
U. 8., Chicago. 


Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel. Atlanta, 
Ga. Annual. 


Nov. 17—Central Missouri Association of Retail 
Lumber Dealers, Sedalia, Mo. 


Nov. 17-18—Millwork Institute of California, Oak- 
land, Calif. Annual. 


Nov. 18—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Fall meeting. 


Dec. 6—Northwestern Hardwood Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. 

Dec. 7-8—National Rivers and Harbors Congress, 
Washington, D. C. Annual. 

Dec, 8—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual, 


Dec. 13.—Roofer Manufacturers’ Club, Hotel Rals- 
ton, Columbus, Ga. Monthly meeting. 

Dec. 14—Montreal Wholesale Lumber Dealers’ As- 
sociation, Montreal, Que. Annual, 


Dec. 14-15—Western Pennsylvania Builders’ Supply 
Senoeetien, Fort Pitt Hotel, Pittsburgh, Pa. 
Annual. 


Dec. 30—Mississippi Valley Lumber & Sash & Door 
~~ gama Association, Minneapolis, Minn. An- 
nual. 

Jan, 16, 1928—Southwestern Ontario Retail Lumber 


Dealers’ Association, London Hotel, London, 
Ont. Annual, 


Jan. 17-19, 1928—Northwestern Lumbermen’s Aggo. 
ciation. Business sessions, Nicollett Hotel: 
building materials display, West Hotel, Minne. 
apolis, Minn. Annual. 


Jan. 18-19, 1928—Retail Lumber Dealers’ Associa. 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 


Jan. 18-20, 1928—Ontario Retail Lumber Dealerg’ 
Sepeention, London Hotel, London, Ont. An. 
nual, 


Jan. 19-20, 1928—Carolina Retail Lumber Dealerg’ 
Association, Rock Hill, S. C. Annual. 


Jan, 19-21, 1928—Mountain States Lumber Dealerg 
Association, Denver, Colo. Annual. 


Jan. 21, 1928—Louisiana Retail Lumber Dealerg 
Association, Bogalusa, La. Quarterly meeting, 


Jan. 25-26, 1928—National Lumber Exporters’ Ag- 
ae, Battery Park Hotel, Asheville, N, 
nnual. 


Feb, 1-3, 1928—Michigan Retail Lumber Dealerg’ 
Association. Pantlind Hotel, Grand Rapids, 
Mich. Annual. 


Feb. 8-10. 1928—Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Chi 
cago. Annual. 


Feb. 15-17, 1928—Nebraska Lumber Merchants As- 
sociation, Hotel Rome, Omaha, Neb. Annual, 


Feb. 21-23, 1928—Wisconsin Retail Lumbermen’s 
Association. Milwaukee Auditorium, Milwau- 
kee. Annual. 





Joint Meet of Hardwood Clubs 


Pine Biurr, ArkK., Nov. 1—O. D. Robin- 
son, secretary of the West Side Hardwood 
Club, this city, announces that a joint meet- 
ing of the West Side organization will be held 
with the Southwestern Hardwood Manufac- 
turers’ Club and the Mississippi-Alabama Hard- 
wood Club Nov. 16 at the Roosevelt Hotel, 
New Orleans, La. Secretary Robinson advises 
that members of the West Side Club are look- 
ing forward to this meeting with interest and 
that eighteen members will probably attend. 


Northwestern Hardwood Date 


MINNEAPOLIS, Minn., Oct. 31—The North- 
western. Hardwood Lumbermen’s Association 
will hold its annual meeting in Minneapolis 
on the afternoon of Dec. 6, followed by the 
annual banquet and entertainment, according 
to announcement by Secretary J. F. Hayden, 


West Texas Retailers’ Program 


SWEETWATER, TEx., Oct. 31.—Local lumber- 
men and citizens generally of this city are 
looking forward with pleasant interest to the 
coming annual convention of the West Texas 
Retail Lumbermen’s Association, to be held here 
on Friday and Saturday, Nov. 11 and 12, A 
cordial invitation has been extended to the lum- 
bermen of West Texas and their ladies to at- 
tend this convention and elaborate arrange- 
ments have been made for the entertainment 
of the visitors. The morning of Nov. 11 is to 
be occupied in registration and reception of 
members and visitors, and the first business 
session will be held at the Municipal Building 
beginning at 1:30 p. m. In addition to the 
routine reports of the officers, an interesting 
address is scheduled for this session by James 
W. Rockwell, of Rockwell Bros. & Co., Hous- 
ton. Mr. Rockwell is a director of the Lum- 
bermen’s Association of Texas and active in 
its affairs. His father, J. M. Rockwell, is one 
of the pioneer lumber dealers of the State and 
a dean of the State association. 

Friday evening at Hotel Wright there will 
be a banquet at which Adolf C. Henke, of 
Sweetwater, will be toastmaster. There will be 
a program of music, an address by Frank 
Stevens, of William Cameron & Co., Waco, 
and a motion picture film supplied by the 
Southern Pine Association. 

Saturday morning the business session will 
be concluded, the program including round- 
table discussions on “Promoting Home Owner- 
ship and Relation of Loans to Lumber Busi- 
ness,” led by Frank Harrell, Cisco; B. B. Hail, 
San Angelo, and J. F. Fielder, Abilene, and 


“Business Ethics,” led by G. R. Porter, Mid- 
land; J. Fred Phillips, Big Spring, and Dick 
Gray, Colorado. The session will conclude 
with a question box conducted by George Pryor, 
of Stamford, followed by a visit to the plant 
of the United States Gypsum Co., showing the 
mill in operation. At the afternoon session, 
officers will be elected and place of next meet- 
ing chosen. 


Central Missouri Retailers to Meet 


Kansas City, Mo., Nov. 1—Advices re- 
ceived here at the offices of the Southwestern 
Lumbermen’s Association are that the Cen- 
tra! Missouri Association of Retail Lumber 
Dealers will meet on Nov. 17 at Sedalia, Mo. 


Mississippi Salesmen’s Annual 
MINNEAPOLIS, Minn., Oct. 31.—J. F. 
Hayden, secretary of the Mississippi Valley 
Lumber & Sash & Door Salesmen’s Associa- 
tion, this city, states that the annual business 
meeting of the organization will probably be 
held Dec. 30 in Minneapolis. 


West Penn Supply Dealers Date 


PittspurGH, Pa., Nov. 1.—Harry L. Miller, 
secretary of the Western Pennsylvania Build- 
ers’ Supply Association, announces that the 
annual convention of the association this year 
will be held at the Fort Pitt Hotel in this city, 
Wednesday and Thursday, Dec. 14 and 15. Ar- 
rangements are being made for manufacturers 
of building materials to display their products. 
All the leading building material dealers of 
western Pennsylvania are members of the asso- 
ciation. 


New York Trade Annual 


New York, Nov. 1.—The annual meeting of 
the New York Lumber Trade Association will 
be held Wednesday afternoon, Nov. 9, at the 
association’s rooms in Grand Central Terminal, 
and will be devoted entirely to business, in- 
cluding the election ‘of officers. 

Frank A. Niles, vice president of Robert R. 
Sizer & Co. and first president of the Nylta 
Club, has been nominated for president. Mr. 
Niles has been very prominent in the councils 
of the association for some years and is known 
as one of New York’s most progressive lum- 
bermen. 

William E. Code is the nominee for first 
vice president, and Conrad N. Pitcher for sec- 
ond vice president. Russell C. Starr is the 
nominee to succeed himself as treasurer. The 
board of trustees will be renominated in its 
entirety. 


California Redwood Association 


Sawn Francisco, Cauir., Oct. 29.—R. F. Ham- 
matt, secretary-manager of the California Red- 
wood Association, this city, states that in ac- 
cordance with the by-laws of the organization 
the annual convention will be held on Nov. 15, 
in San Francisco, with headquarters presumably 
at the Palace Hotel. 


Ohio Dealers in Dinner Dance 


CINCINNATI, On10, Nov. 1.—Members of 
District No. 1, Ohio Association of Retail 
Lumber Dealers, held an enjoyable dinner- 
dance last Saturday night at Sunny Hollow, 
near Westwood, a suburb of Cincinnati. 
There were seventy members and guests pres- 
ent, the guests being the wives, sweethearts 
and office employees of the members. The 
principal affair of the evening was the election 
of the officers of the Lumbermen’s Literary 
Club. The successful candidates and_ their 
titles were: Adolph Lewin, of the A. M. 
Lewin Lumber Co., Grand Exalted Custodian 
of the Lost Chord; Clyde Thornell, of the 
Pierson Lumber Co., Most Worthy Keeper of 
the Moisture Content; T. J. McFarlan, of the 
Dexter Lumber Co., Grand Historian, and 
William G. Layer, of the Snook Veith Lum- 
ber Co., Grand Sheriff of the Rural Dis- 
trict. 


Activities of Canadian Associations 
Toronto, Ont., Oct. 31—The Niagara dis- 
trict branch of the Ontario Retail Lumber 
Dealers’ Association will hold a meeting prob- 
ably about Nov. 18, at the Foxhead Inn, 
Niagara Falls, Ont., at 7 p. m. An invitation 
will be extended to the Lake Erie Retail Lum- 
ber Dealers’ Association, which is a branch 
of the provincial association, to attend the 
gathering. 

The Montreal Wholesale Lumber Dealers’ 
Association resumed its regular monthly meet- 
ings on Oct. 20, after an adjournment over the 
summer months. Among the correspondence 
read was a letter from J. L. Campbell, secretary 
of the Toronto Wholesale Lumber Dealers’ 
Association, suggesting a closer affiliation be- 
tween the two associations, particularly with 
regard to the credit bureau. It was decided 
to invite Mr. Campbell to attend the next 
monthly meeting of the Montreal association, 
with a view to mutual discussion of the sug- 
gestion. The members also discussed the ar- 
rangements for the coming winter, one of 
the suggestions being that an occasional bridge 
party should be held. The annual meeting of 
the association will be held on Dec. 14. 

L. W. Halliday, of the Halliday-Dube Lum- 
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ber Co., Montreal, has been appointed Vice- 
gerent Snark of the Concatenated Order of 
Hoo-Hoo for the Province of Quebec, to suc- 
ceed J. A. Beaudette, of the Muskoka Wood 
Manufacturing Co., Montreal. 


Discuss Trade Promotion Work 


New Orzeans, La., Oct. 31.—Discussion of 
the trade promotion activity plans for the 
Southern Pine Association, as well as methods 
of inspection of that organization featured the 
meeting of the Tri-State Saw Mill Managers’ 
Association at Huttig, Ark. Oct. 27. The 
meeting was held in the new hotel built by 
a local company, a unit of the Frost Lumber 
Industries, (Inc.). 

F. W. Scott, general manager of the Union 
Sawmill Co., was in charge of all arrange- 
ments. T. T. Pharis assisted. The meeting 
began at 10:30 a. m. and continued until late 
in the afternoon. The trade promotion work 
of the Southern Pine Association was out- 
lined by L. E. Sigur and the inspection work 
by J. E. Jones. The former is assistant adver- 
tising manager of the association and the latter 
in charge of inspections. A discussion of grad- 
ing followed. 


Material Salesmen to Meet 

New York, Nov. 1.—The Building Material 
Men’s Association of Westchester County will 
hold its next meeting on Nov. 10, at a place 
yet to be determined. F. Herbert Brown, sec- 
retary, said the meeting would be devoted 
largely to perfecting the organization of a golf 
club. 

Charles Cross, of the Willson & Adams Co., 
Mt. Vernon, N. Y., is chairman of a committee 
that is making arrangements for golfing activi- 
ties, which will be run separately from the 
association’s affairs. 

The Westchester Salesmen’s Club will meet 
Nov. 28. The club has made rapid strides 
and a number of applicants are awaiting ad- 
mittance. 


Southern Pine Trade Promotion 


New Orweans, La., Nov. 1.—Active work 
toward the carrying into effect plans approved 
in the recent trade promotion meeting of the 
Southern Pine Association here is _ being 
started by the organization, according to an- 
nouncement. The association is mailing out 
questionnaires to dealers in various cities to 
obtain figures for a preliminary analysis for 
determining where the 1928 campaign will be 
first launched. The trade promotion meeting 
indicated that Philadelphia, Indianapolis, St. 
Louis, and Birmingham are preferred for the 
first effort. 

The trade promotion campaign mapped out 
for 1928 will provide a concentration of effort 
in the designated cities where a decline in 
sales of southern pine has been felt. The 
manufacturers desire to reénter territories 
formerly dominated by their product but 
which have been slipping from their grasp. 

According to H. C. Berckes, secretary-man- 
ager of the association, the questionnaire is 
being sent to retail lumbermen, architects, con- 
tractors and builders. It is designed to ob- 
tain an accurate reflection of existing condi- 
tions in the cities selected. The assembling 
of the data is being handled by L. E. Sigur, 
assistant advertising manager. 

Some of the questions asked the trade are 
as follows: 

How many thousand feet of lumber do 
you use a year? Which is the principal 
kind of lumber you use? Why do you use 
that kind? What are the principal uses for 
lumber you buy? How much residence build- 
ing do you do? How much concrete form 
work? Do you sheath or box most of your 
residences? (a) What percentage? Do you 
sub-floor most of your houses? (a) What per- 
centage? For plaster base, which do you use 
most, wood lath, metal lath or wall boards? 
(a) Why? Would you like to receive our books 
on yellow pine lumber and good construction 
without cost to you? What building maga- 
zines do you read? Do you give much atten- 
tion to advertisements in those magazines? 
What are the building prospects for 1928? 


Long Island Salesmen Dine . 


New York, Nov. 1—The October meeting 
of the Long Island Salesmen’s Association was 
held last Tuesday evening at the Glen Cove 
Elks’ Club. Routine business was transacted 
and after dinner the members were addressed 
by Herbert H. Tinkham, one of Long Island’s 
leading lumber retailers. Walter B. Kaspereit, 
Long Island representative of Aristone Prod- 
ucts (Inc.), was elected a member. 

Jersey Salesmen to Meet 

New York, Nov. 1.—The Alams of New 
Jersey, otherwise the Associated Lumber & 
Allied Materials Salesmen, will meet next 
Monday evening at 6:30 p. m. at the Newark 
Athletic Club, Newark, N. J. Milton L. Dake, 
the secretary, announces that important mat- 
ters will be discussed and several prospective 
members will be voted on. 
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Pacific Logging Congress Opens 


[Special telegram to AmeRIcAN LuMBERMAN] 

Tacoma, WasuH., Nov. 2.—The eighteenth 
annual Pacific Logging Congress convened here 
today for a three days’ session at the Win- 
throp Hotel. Saturday a large number of the 
delegates will attend the University of Wash- 
ington-Stanford football game at Seattle. 
Nearly 500 have registered, with more to come. 
Washington, Oregon, California, Montana, 
Idaho and British Columbia are well repre- 





Nore: A full report of the eighteenth 
annual Pacific Logging Congress will ap- 
pear in the Nov. 12 issue of the AMeEr- 
IcAN LUMBERMAN.—EDITOR. 





sented, but there are loggers in attendance 
from far distant points, for example, Arthur 
J. Bell, from Riga, Russia, and logging engi- 
neers of the Canadian Pulp & Paper Associa- 
tion, Montreal. Mr. Bell told intensely in- 
teresting experiences about logging in the 
Baltic region. 

The program closely follows lines that have 
been so successful since the first inception of 
the congress, with such familiar side features 
as the Y. M. C. A. welfare dinner and the 
annual banquet. 

President Minot Davis briefly called atten- 
tion to the usefulness and benefits of the con- 
gress and as a presiding officer he kept the 
program in full swing throughout the day. 

The secretary, A. Whisnant, in his annual 
report, detailed the progress that has been 
made in the industry through the activities of 
the congress and pointed out the work ahead 
of it. 

The first session opened at 9:30 o’clock with 
musical selections and the usual welcome by 
Tacoma’s mayor and a response by President 
Davis. After appointment of committees, the 
congress started right into the earnest discus- 
sion of timely problems of practical logging, 
and the program was closely followed with 
one or two exceptions where speakers were 
unable to attend. 

The day was finished with the Y. M. C. A. 
welfare dinner, followed by an informal dance. 


Trim Makers Want Lien Protection 


New York, Nov. 1.—Charging that a lien 
law does not sufficiently limit the scope of the 
builders’ expenditures, the Trim Manufacturers’ 
Association of Greater New York proposed an 
amendment at the monthly meeting held re- 
cently at 191 Joralemon Street, Brooklyn. 

The trim makers urge, as a protection for 
their payments and as a remedy for the present 
loose credit situation, that money borrowed in 
building loans should be diverted exclusively 
to the payment of wages and material costs. 

Frank Weinstein, general counsel for the 


organization, sponsored the revision and 
planned the addition of further protective 
clauses by which all mortgages after the first 
shall be subject to a mechanic’s lien, filed for 
costs of labor or material against any building. 
Samuel Feldman presided. 

At a dinner meeting at the Hotel St. George, 
Brooklyn, the board of governors of the asso- 
ciation discussed trade problems. 


_ Wholesalers Discuss Commission Basis 


PHILADELPHIA, Pa., Oct. 31—At the quar- 
terly meeting of the Philadelphia Wholesale 
Lumber Dealers’ Association, held at the Un- 
ion League last Thursday night, the inadequacy 
of the 5 percent commission was stressed in 
actual figures furnished by the forty-odd mem- 
bers present. F. A. Dudley, president of the 
wholesalers, introduced the subject at the con- 
clusion of a very excellent dinner, by stating 
that the 5 percent arrangement is a menace 
to the prosperity of the lumber business. 

The quarterly conclave was a sort of con- 
fessional in which various members disclosed 
just how the commissions affected their own 
businesses. There were no outside speakers, 
yet interest ran high as the leading wholesalers 
reiterated the fact that it costs more to do 
business than they receive in commissions. 

Ben C. Currie announced that the question 
would be taken up at the trade relations sub- 
committee meeting which is to be held at 
Chicago on Nov. 18. The subcommittee will 
then make its recommendation to the joint 
committee of manufacturers and wholesalers. 

Fred S. Underhill reminded the association 
that the question is assuming national impor- 
tance by reason of the fact that the manufac- 
turers have recognized the problem to the 
point of giving it consideration. 

Several members then stated that the manu- 
facturers are already awakening to the seri- 
ousness of the situation and allowing greater, 
commissions. President Dudley stated that 
he knew of manufacturers who had advanced 
the commissions to 7, and in some instances, 
to 8 percent. “And they are doing mission- 
ary work which they did not do before,” he 
added. 

Another wholesaler who does not want his 
name mentioned told how he persuaded two 
manufacturers to increase their allowances to 
him until they equaled more than 10 percent. 
He won his point by showing the manufac- 
turers his cost records, which proved that it 
cost him a fraction over 7 percent to do busi- 
ness. Another manufacturer, he said, has 
offered him a 7 percent proposition which he 
has turned down. 

Harry G. Parker, of Rayner & Parker, and 
a former president of the wholesalers, de- 
clared that his organization years ago awoke 
to the folly of trying to do business on 5 
percent and has been turning down all such 
business. 

Another wholesaler urged the members to 
refuse to handle business except on a paying 
basis. A profound impression, he declared, 
would then be created in the manufacturing 
ranks which in turn would react in favor of 
the wholesaler. 

Charles Betts. explained an arrangement 
whereby he receives 4 percent commission with 
the mill handling the account, collecting the 
bills, accepting notes, etc. This was declared 
by other members to be an excellent arrange- 
ment. In the past the commission was 3 per- 
cent under this agreement and the advance 
indicates the general trend toward better al- 
lowances. Under this plan the wholesaler cuts 
his overhead by the elimination of bookkeep- 
ing, collection and credit adjustments. 

Joseph Comegys, secretary of the wholesal- 
ers, discloses the fact that while he had no 
salesmen on the road, it cost him more than 
5 percent to do business. 

Charles Kreamer and George Butz, in their 
talks, deplored the fact that a very large 
manufacturer of white pine was selling con- 
sumers direct in the Philadelphia district, in 
truck load lots. The mill was not mentioned 
by name and no action was taken. 
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Coopers Hold Semiannual Meet 


Note: A report of the concluding ses- 
sion of the semiannual meeting of the 
Associated Cooperage Industries of Amer- 
ica will appear in the Nov. 12 issue of 
the AmericAN LUMBERMAN.—EDITOR. 





Mempuis, TENN., Nov. 2.—More than 165 
members of the Associated Cooperage Indus- 
tries of America had registered yesterday 
morning at the Peabody Hotel for the opening 
session of the semiannual meeting of the or- 
ganization which began a three-day session on 
Tuesday. The opening day was taken up with 
committee and group meetings at which recom- 
mendations were to be made for presentation 
to the general meeting today and tomorrow. 

On Tuesday morning a meeting was held of 
the committee on grade rules and specifications 
for the slack and tight cooperage groups. W. 
M. Davis, of Memphis, chairman of the com- 
mittee on slack cooperage, had a well attended 
meeting and the rules were carefully reviewed 
and some changes recommended. N. W. Cal- 
cutt, of Dyerburg, Tenn., is chairman of the 
committee of the tight group and presided over 
that committee meeting. 


Discuss Trade Promotion Plans 


Tuesday afternoon a meeting of the trade 
extension committee of: which W. P. Voll, of 
St. Louis, is chairman was held at which plans 
were discussed for advertising and trade pro- 
motion work. 

A most interesting session was held of the 
tight cooperage group which was presided over 
by R. W. Rush, vice president of this group. 
Wood barrels, sales promotion, and statistics 
were discussed at length but no change in thc 
present methods of handling was suggested. 

Discussion of trade promotion work and the 
report of the committee on grade rules and 
specifications of the slack cooperage branch 
featured the Wednesday morning session, C. 
F. Buchele, vice president of the group, pre- 
siding. 

A report was read by C. A. Brucker, traftic 
manager, showing the result of a survey which 
had been made as to the weight per thousand 
staves. This report showed many variations 
and resulted in considerable discussion. It 
was the general opinion that the present 
weights, as shown in the grading rules booklet, 
were, entirely too light, but still it was felt 
that the survey as .read was not a complete 
report and that on this meager information it 
would be impossible to change the present 
weights as shown in the grading rule booklet. 
This opinion was expressed by a large number, 
not in criticism of the work done, but to show 
that further codperation should be obtained 
from the members. — 

On motion of H. S. Nelson it was decided 
that a new survey should be made showing 
weights of railroads from March 1, 1927, until 
March 1, 1928, and that a resume of this survey 
be presented at the annual meeting to be held 
in St. Louis in May. 

There was considerable general discussion 
and short talks were made by T. J. Nash, 
president, E. P. Voll. of St. Louis, Walter 
Little, Leland, Miss., H. S. Nelson, Mark H. 
Brown, W. M. Dayis, and others. In speaking 
of the market these gentlemen agreed that the 
industry was over-produced and that prices 
were entirely too low for profit. It was urged 
that more care be taken in the manufacturer 
of cooperage stock in order that the number 
of rejections should be reduced. 

A general discussion was‘ called for by Vice 
President Buchele in regard to plans for trade 
promotion. Walter Little, who had been in 


attendance at a meeting of the trade promo- 
tion committee, was called upon to explain 
plans that had been submitted. He said that 
it was planned to assess all members $1 a 
car on shipments, including jobbers and coopers 





who are members, thus obtaining a fund of 
$75,000 a year to be used for advertising and 
trade promotion work. This plan, Mr. Lit- 
tle explained, did not meet with the general 
approval of the members of this committee. 

E. A. Hughes, of Chicago, made a short 
speech in which he set out the work that is 
being done by substitutes, particularly fiber 
box manufacturers, to get the business of the 
wood barrel and box manufacturers. He 
showed how they were making unfair state- 
ments and that if the cooperage industry did 
not do something to refute these statements 
and sell the consumers on wood packages the 
industry would be seriously handicapped. He 


Hoo-Hoo 


Dedicated to Promotion of Wood 


St. Louis, Mo., Nov. 1—The work of the 
St. Louis Hoo-Hoo Club during the next 
twelve months will be dedicated to the pro- 
motion of lumber and wood products gen- 
erally. This policy was outlined to the 
members at a luncheon meeting at the 
Chamber of Commerce today, by Marvin E. 
Meacham, president of the Goodfellow Lum- 
_ Co., who was elected president of the 
club. 

Mr. Meacham said that the representatives 
of all branches of the industry should work 
together to put lumber 
in its proper place and 
pleaded for the coép- 
eration of all. The 
value of lumber asa 
building material was 
demonstrated in the re- 
cent tornado in _ St. 





M. E. MEACHAM, 
St. Louis, Mo.; 


Elected President 
Hoo-Hoo Club 





Louis, and Mr. Meach- 
am urged that repre- 
sentatives of the lumber 
industry study this 
feature of the disaster 
and that they tell the 
public the supremacy 
of wood construction 
as shown here on Sept. 30. 

Mr. Meacham said that the AMERICAN Lum- 
BERMAN has shown graphically the advantages 
of wood construction to withstand such dis- 
aster as struck St. Louis, and he commended 
the paper for its editorial treatment of the 
matter. Mr. Meacham said that lumbermen 
should learn to tell the story of wood con- 
struction in comparative terms with masonry. 

Julius Seidel, president of the Julius Seidel 
Lumber Co., asked the members of the club 
to stand by Mr. Meacham in his efforts to ad- 
vance the cause of lumber. Mr. Seidel pointed 
out that not only lumber as a building material 
needed support, but that the hardwood in- 
terests, because of metal furniture, and the 
wooden box manufacturers, who are facing 
substitutes, also require it. 

An unusually strong executive committee 
was appointed by Mr. Meacham as follows: 
L. E. Clark, vice president Huttig Sash & 
Door Co.: C. W. Nelson, vice president. Frost 
Lumber Industries (Inc.); John A. Reheis, 
president St. Louis Lumber Co.; E. W. Weise, 
vice president Thomas & Proetz Lumber Co. 
and Mr. Seidel. 

Directors were elected by the club as fol- 
lows: J. Carl Anderson, Gideon-Anderson 
Co.; J. P. Larson, manager, St. Louis Plan- 











urged that some action be taken for a plan 
for sales promotion and advertising which he 
felt was needed. 

During the morning a meeting was held by 
the members of the stave and heading group 
presided over by W. W. Roberts, vice pres. 
dent, at which market conditions were djs. 
cussed. 

At the meeting of the entire tight Cooperage 
branch, all groups, held Wednesday afternoon 
changes in grading rules and _ specifications 
were discussed, but none of the proposed 
changes were adopted. The report of the com. 
mittee was read by N. W. Calcutt, chai 
which proposed six changes in the rules. These 
were discussed by members at length, but jt 
was decided that no action should be taken a 
this time, passing the matter until the annua! 
meeting to be held in May, provided the pro. 
posals were again submitted. 


Activities 


ing Millmen’s Association; C. A. Neuenhahn, 
Central States Lumber & Tie Co.; J. € 
Harris, C. J Harris Lumber Co.; John B. 
Chipman, Wiles-Chipman Lumber Co.; W. J. 
Yardley, Sabine Lumber Co.; A. R. Fathman, 
Western Tie & Timber Co., and president of 
the National Association of Railroad Tie Pro- 
ducers, and H. D. Gaines, Thomas E. Powe 
Lumber Co. 

A vote of thanks was given to the retiring 
officers. 

The executive committee met later in the 
afternoon, and elected Mr. Clark chairman and 
Mr. Nelson vice chairman. The committee 
will name a paid secretary shortly. 


Hoo-Hoo News from Headquarters 


St. Louis, Mo., Nov. 1.—Announcement of 
the appointment of Paul M. P. Merner, of the 
Merner Lumber Co., as Vicegerent Snark of 
the coast counties of California, to succeed 
Albert L. Hubbard, of Hubbard & Carmichael 
Bros., San Jose, was announced at Hoo-Hoo 
headquarters here today. Mr. Merner was 
nominated at a meeting of the San Jose- 
Peninsula Hoo-Hoo Club, of which he is presi- 
dent. , 

Parson Peter A. Simpkin, grand chaplain 
of Hoo-Hoo, was the principal speaker at a 
concatenation at Anderson, Ind., Oct. 26, at 
which eight kittens were initiated. It was the 
first concatenation staged by Joseph W. Camp- 
bell, of the Winters, Mercer & Brannum Co., 
since his appointment as Vicegerent Snark for 
central Indiana. 

Parson Simpkin also held a special concaten- 
ation, at Chattanooga, Tenn., recently, when he 
initiated James A. Minnich, secretary of the 
Tennessee Retail Lumber & Millwork Dealers’ 
Association. 


Reviving Interest in Hoo-Hoo 


CINCINNATI, Oun10, Oct. 31.—An effort is be- 
ing made to revive Hoo-Hoo in Cincinnati, and 
that the initial effort was a decided success was 
demonstrated when the first concatenation for 
many years was held at the Cincinnati Club last 
Thursday night, at which event there were 54 
present and 33 candidates were initiated into 
the order. Applications were in hand for ten 
additional candidates who could not be present, 
and these will be initiated at the next con- 
catenation which will be held some time in De- 
cember, at which it is expected 30 candidates 
will be taken into the order. 

Plans also are being made for a big con- 
catenation to be held in connection with the 
annual convention of the Ohio Association of 
Retail Lumber Dealers’ next January, at which 
time it is expected that a strong Hoo-Hoo club 
will be organized. At the concatenation last 
Thursday night, Parson P. A. Simpkin was 
present and made an inspiring talk at the 
dinner that preceded the concatenation. H. A. 
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Hollowell, Vicegerent Snark, presided during 
the initiation, with Parson Simpkin as Senior 
Hoo-Hoo; Dwight Hinckley, Junior Hoo-Hoo ; 
J. C. West, Gurdon; F. A. O’Sullivan, Scriv- 
enoter, and J. H. Kennedy, Jabberwock. Mr. 
Kennedy, whose number is 844, is believed to 
be the oldest member of Hoo-Hoo in Ohio. 


Oakland Hoo-Hoo Hear Talks 


OAKLAND, Cauir., Oct. 29.—There were 
forty-two persons present at the last meeting 
of Hoo-Hoo Club No. 39, which was held at 
the Hotel Leamington, in this city. President 
Clem Fraser presided and everybody present 
had a good time. Ford E. Samuels, local com- 
mercial photographer and member of the Ro- 
tary Club, made an intensely interesting address 
on business ethics, painting a vivid picture of 
the fine results that would follow replacing tie 
word competitor with that better one codp- 
erator. 

Albert R. Israel, representative of the West 
Coast Lumber Bureau, spoke briefly of the 
bureau’s campaign “to dam instead of damn 
the tide of substitutes.” Another distinguished 
visitor was L. J. Woodson, of San Francisco, 
who told of what was being done to alleviate 
the situation of a fellow Hoo-Hoo now finan- 
cially embarrassed and suffering from inade- 
quate surgical attention following an auto acci- 
dent. Club No. 39 added generously to the 
fund being subscribed for his relief. C. R. 
Moore, vice president of Neighbor’s Lumber 
Yard, is secretary-treasurer of the club and 
announced that the next meeting will occur 
at the Hotel Leamington on Nov. 18. 


Concatenate in Honor of Delegates 


SPOKANE, WASH., Oct. 29.—A rousing con- 
catenation was held Wednesday night in the 
Elizabethan rooms at the Davenport Hotel in 
honor of James M. Brown, George Duffy and 
Victor Ross, delegates from Spokane to the 
national convention of Hoo-Hoo at Miami. A 
banquet attended: by 100 preceded the initia- 
tion of the ten kittens. “Jim” Brown, who is 
the candidate of the Northwest for the office 
of Snark of the Universe, spoke briefly, tell- 
ing of the opportunity which is open to Hoo- 
Hoo in aid of the lumber industry. D. C. 
Spoor, Vicegerent Snark, acted as toastmaster 
and also as Junior Hoo-Hoo. 


“Jim” Brown, accompanied by Mrs. Brown 
left early Thursday morning by auto for San 
Francisco where they will visit a daughter 
there and proceed by rail to Miami. The re- 
turn trip will be made by boat through the 
canal and returning to San Francisco, thence 
back to Spokane by auto. “Jim” is now Senior 
Hoo-Hoo on the Supreme Nine and first at- 
tracted attention in Hoo-Hoo as president of 
the Spokane Hoo-Hoo Club. His genial per- 
sonality, his dynamic energy, his ready wit 
and cordial smile, made him a presiding officer 
who could be counted on to enliven and carry 
through a meeting with a verve and dash that 
spelled success and the business judgment 
which made a brilliant success of his own 
business was at the service of the club in a 
whole hearted way that made it one of the 
best of the kind in the United States. There 
is no more popular lumberman in the North- 
west than “Jim” Brown. 





Are Guests of Oklahomans 


Tusa, Oxta., Oct. 31—President Kennett 
Hudson, of the Southwestern Lumbermen’s As- 
sociation, and E. E. Woods, secretary manager, 
were the guests last Monday night of Tulsa 
lumbermen at the Hoo-Hoo club at the Sophian 
Plaza. C. A. Talcott, O. L. Curd and H. E. 
Ketcham, Oklahoma directors of the South- 
western association, were present. Tulsa con- 
tinues to grow rapidly and has twenty-one busy 
lumber yards, of which eighteen are members 
of the Southwestern. The Hoo-Hoo club is a 
live organization and is doing good work. 
C. E. Marshall is president of the club. 


Activities of the Clubs 


Suggest Alternating Meeting Places 


Macon, Ga., Nov. 1.—In connection with 
a referendum to be held by the members of 
the Roofer Manufacturers’ Club on a pro- 
posal to hold all meetings of that organization 
in Columbus, Ga., provided three-fourths of 
the members vote for the change, the city of 
Albany may come in with another proposal, 
it develops. Leon Clancey, the new secretary 
of the club, informally suggested the other 
day that meetings be held in Macon, Columbus 
and Albany and possibly in other cities. “If 
the members will come down to our town,” 
said the new secretary, “I’ll see that they have 
a good barbecue and other entertainment.” 


Nylta Conducts Question Class 


New York, Nov. 1.—Members of the Nylta 
Club became schoolboys at the meeting last 
Friday night, with Dr. Samuel J. Record, of 
Yale University, as the professor. Dr. Record 
had submitted twenty questions on general 
lumber subjects to the Nyltarians and prizes 
will be forthcoming for the best replies. 

The answers were submitted in writing and 
there and then Dr. Record took up each ques- 
tion separately. He found many of his “pu- 
pils” were men of their own convictions with 
regard to the answers and some lively and 
instructive arguments resulted. 

The questionnaire proved of such interest, 
that Dr. Record has submitted twenty others 
and he will take these up for discussion at a 
subsequent lecture. 

Nylta turned out a capacity crowd, Secre- 
tary Coho announcing that the meetings so 
far this fall have been more successful and 
more instructive than in any previous year. 
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To Talk of Trade Promotion 

SHEBOYGAN, WiIs., Nov. 2.—W. F. Shaw, 
Chicago, manager for the central division of 
the National Lumber Manufacturers’ trade 
extension campaign, will address the Eastern 
Wisconsin Lumbermen’s Club when it meets 
at the Foeste Hotel here on Nov. 17. Mr. 
Shaw will tell the dealers what the $5,000,000 
campaign for the promotion of lumber means 
to the individual dealer, how it will "bring in- 
quiries and prospects, and the general outline 
of the program of promotion. He will also 
point out how the dealers can coéperate in the 
movement to further the use of lumber by 
advertising in their communities and con- 
ducting an educational campaign among their 
trade and friends. 


Timber Supply Sufficient 

Cotumsus, Onto, Oct. 31.—That the 
United States has utilized only half of its 
timber supply since the first settlers in 
America began to fell trees and burn them 
in order to make clearings for farms and 
homes was the assertion of M. W. Stark, 
vice president and general manager of the 
American Column & Lumber Co., before 
the regular semi-monthly meeting of the 
Columbus Wholesale. Lumbermen’s Club 
Oct. 22. He made that statement to show 
that there is a sufficient supply of timber 
in the country for all purposes. The speaker 
scouted the popular belief that steel is more 
fireproof than wood and that the day is 
rapidly approaching when all good wood will 
be used up. He pointed to these misconcep- 
tions as the principal reason for the $5,000,- 
000 educational campaign which has been 
inaugurated by the National Lumber Manu- 
facturers’ Association in codperation with 
manufacturers, wholesalers and _ retailers 
throughout the country. 

He declared that a portion of the money 
is to be used for advertising and research 
work during the coming five years. He out- 
lined the wood slogan contest being con- 
ducted by the association in which the pub- 
lic is invited to make entries. 


A large number of retailers attended as 
guests of the wholesalers.. Following the 
meeting the returns of the Ohio State-Mich- 
igan football game were received by radio. 

-The next meeting of the association will 
be held Nov. 12 when Col. William Mumm, 
of the U. S. Officers Reserve Corps, will 
talk on his experiences in the intelligence 
department during the World War. 


Pittsburgh Club to Meet 


PittspurGH, Pa., Nov. 1.—The Pittsburgh 
Lumbermen’s Club will hold its monthly busi- 
ness meeting and luncheon next Wednesday, 
Nov. 9, at the Fort Pitt Hotel. The Estimators’ 
Club will hold its regular meeting at the same 
place the day following. 

Twim City Organizations Active 

MINNEAPOLIS, Minn., Nov. 1.—Activities of 
Twin City wholesale and retail lumbermen 
have gone into the winter schedule. 

At a regular meeting of the Northwestern 
Hardwood Lumbermen’s Association today the 
annual meeting of the association was discussed. 
It will take place Dec. 6 beginning with a busi- 
ness session to be followed by a banquet and 
entertainment features. 

D. H. Bartlett, of Weyerhaeuser Forest Prod- 
ucts, discussed lumber production practices in 
the various timber regions at a meeting of the 
St. Paul Lumbermen’s Study Club at its meet- 
ing late last week. Production operations at 
the Snoqualmie Falls Lumber Co. were shown 
in motion pictures to illustrate Mr. Bartlett’s 
talk. Officers of this club are: Henry Nelson, 
Jefferson Lumber Co., president; Dick Kain, 
Consumers’ Lumber Co., vice president; Ole 
Anderson, Dealers’ Supply Co., secretary-treas- 
urer. The club has made extensive plans for 
an active season. 

The Minneapolis Retail Lumber Salesmen’s 
Club heard Rev. Roy L. Smith, Minneapolis 
clergyman and author, discuss “If I Were a 
Salesman” at its meeting late last week. 


De Kalb County Club Elects 


SycaMorE, ILL., Nov. 3.—With thirty-two 
present, the De Kalb County Lumbermen’s 
Club held its annual meeting here at the Fargo 
Hotel last night, beginning with a dinner at 
6:30 o’clock. Inasmuch as it was the annual 
meeting, the members present tendered unani- 
mous reélection to the officers who have 
guided the organization during the last year— 
A. H. Holcomb, president, and George W. Reed, 
secretary. Both officers, however, declined re- 
élection with thanks, feeling that they had 
spent enough time in office and that it would 
be better if new blood were inserted. Acting 
upon their suggestion, officers were then elected 
as follows: 

President—Ralph G. Wells, 
baugh Lumber Co., Sycamore. 

Secretary-treasurer—L. D. Becker, Farmers 
Lumber Co., Sycamore. 

Board of directors—E. E. Embree, De Kalb; 
A. H. Holcomb, Sycamore; Warren Hussey, 
Hussey Lumber Co., De Kalb, and the presi- 
dent and secretary. 


Charles Har- 


President Holcomb presided at the meeting 
and introduced R. E. L. Rainey, representing 
the Red Cedar Shingle Bureau, who gave a 
talk on reroofing and remodeling, mentioning 
particularly the campaign which has been put 
on by the AMERICAN LUMBERMAN and of its 
great value to the trade at large. Mr. Rainey 
was followed by Tom Lehon, of the Lehon Co., 
representing the prepared roofing interests, who 
gave a talk on the same subject. Both talks 
were direct from the shoulder, without any 
rancor, and were full of good points. Charles 
L. Schwartz, of Naperville, was present and 
also made a nice talk, as did Secretary J. F. 
Bryan, of the State association. 
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Manufacturing Co. 


600 olds Street 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Woods 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


Amevicanfiimberman 


431 So. Dearborn St.. CHICAGO 








{ 


















prea 7 


Cause of Grandstand Collapse 


The poor design of the grandstand in Tate 
Field, near Richmond, Va., and an entire lack 
of maintenance were responsible for the col- 
lapse of a section of the stand on Oct. 22, re- 
sulting in 250 spectators of a football game 
falling to the ground below. This is the con- 
sidered judgment of L. N. Ericksen, of the 
National Lumber Manufacturers’ Association, 
following a thorough examination of the 
grandstand. 

In the first place, Mr. Ericksen found that 
the lumber used in the construction of the 
grandstand was of very rapid growth and prac- 
tically all sapwood, without preservative treat- 
ment, which occurs more quickly than the 
dense heart pine or fir ordinarily used for out- 
side structures of this type. If such lumber is 
used where exposed to the weather, he says, 
it should be saturated with creosote or other 
wood preservatives, which cost only a little 
more and effectually prevent decay. 


Mr. Ericksen found that the posts and tim- 
bers in the grandstand were of safe sizes, but 
no effort was made to protect them against loss 
of strength by decay. The timbers had not even 
been painted when the stand was built nor dur- 
ing subsequent seasons. Painting, in his opin- 
ion, would have made the lumber last three or 
four times as long, and would have entirely 
prevented the disaster of Oct. 22. 

The stand in Tate Field is located on low 
ground near the James River and the lower 
parts of the structure are said to be under wa- 
ter for some time every year. Posts supporting 
the stand were carried down into the ground 
instead of being supported on masonry piers. 
The occasional inundations and the constant 
dampness of the ground in which the support- 
ing posts rested made a combination for which, 
in the opinion of Mr. Ericksen, only treated 
lumber should have been used. Comparing the 
situation with that of railroad ties on a wet 
roadbed, Mr. Ericksen pointed out that creo- 
soted ties last from twenty to thirty years, 
while untreated ties are good for only five to 
ten years. The stand at Tate Field has been 
in use only four years. 


The initial failure was attributed to the 
built-up beams which capped the rows of posts 
and supported the 2x12-inch joists carrying 
the seat banks. These built-up beams were 8x12 
inches and were made of 2x12-inch planks 
nailed together. Such beams are excellent and 
economical in buildings, but when used outside 
moisture is apt to accumulate in the cracks 
between the planks and the beams decay more 
rapidly than one of solid wood. 

Making recommendations for rebuilding of 
the stand, Mr. Ericksen said that all lumber 
must be kept from contact with the ground; 
that the beams and jyosts should be of dense 
strong lumber conforming to the structural 
grades for southern pine or Douglas fir, or, if 
sapwood lumber is used, that it should be creo- 
soted in pressure tanks; and that if untreated 
lumber is used it must be kept well painted. 
If these simple precautions are observed, he 
stated, no fear need be entertained of collapses 
such as that of Oct. 22; and that a long life 
of useful service may be expected by the own- 
ers. 








Chief Forester on Fire Protection 


In a statement appearing in American For- 
ests and Forest Life, organ of the American 
Forestry Association, Col. W. B. Greeley re- 
plies emphatically to allegations made by Ar- 
thur M. Baum, formerly connected with the 
Forest Service, in a series of articles published 
in the Outlook. Among other things Mr. Baum 
charged that the national forests are burning 
up and the Forest Service is concealing from 
Congress and the public its failure to ade- 
quately protect them. Specifically, he said that 


timber belonging to the nation is burning up 25 
percent faster than it is growing. 
This is not true, said Col. Greeley in his 


reply. It has never been true at any time 
in the history of the national forests, even jp. 
cluding the unusually bad forest fire years, The 
average loss of merchantable timber ann 
over the eight-year period 1919-1926 is less than 
three-fourths of one billion board feet. It js 
estimated that the annual growth on the nationg) 
forests is six billion board feet. The average 
area burned over annually, therefore, is but one. 
eighth of the annual growth, and not even ip 
the worst year has fire destruction approacheg 
within 70 percent of the growth replacement, 
The national forests are grouped in eight dif. 
ferent districts and in only one of these hag 
the amount of timber burned during the lagt 
eight years exceeded the annual growth. This 
was in the northern district, embracing Montana 
and northern Idaho, where the greatest fire 
hazard exists. As evidence of the improvement 
made in the fire protection organization of the 
Forest Service we point to the fact that al. 
though the season of 1926 was equally as bad 
as the fire season of 1919, timber losses were 
held to 25 percent of the 1919 figure. Eliminat- 
ing the catastrophic year of 1919, the average 
annual fire loss in this northern district has 
been less than one-third the annual growth, 


Col. Greeley points out that Mr. Baum’s ex- 
perience in the Forest Service was confined to 
the northern district and his charges are di- 
rected primarily toward that region, which is 
recognized in the service as the area of great- 
est fire hazard and greatest difficulty in fire 
prevention and control. He replies to other 
specific charges by pointing out misstatements 
and half-truths. Col. Greeley then adds: 

Mr. Baum was employed in the Forest Service 
for fourteen years, and in 1926, being confronted 
with the alternative of answering charges of 
personal financial irresponsibility which in the 
judgment of the district forester had affected his 
standing and usefulness as a forest officer, re- 
signed his position as the forest supervisor in 
Montana. 


Col. Greeley declared the Forest Service is a 
firm adherent of personal responsibility and 
accountability. 


Modern Skyscraper for Australian City 


H. R. Buckley, assistant trade commissioner, 
Sydney, Australia, reports that a large office 
building possessing all the characteristics of 
the modern American skyscraper is soon to be 
erected in that city. The probable cost is 
£620,000, not including the land. The building 
will be 300 feet high, the upper 150 feet being 
a tower especially designed for use in connec- 
tion with radio. Thirteen stories will be de- 
voted to offices. 


Utilization of Redwood Bark 


Business having contrived to save everything 
in the pig but the squeal, is now apparently 
determined to. save even the bark of the tree. 
The industrial department of the California 
Development Association has reported to the 
organization service of the Chamber of Com- 
merce of the United States that ways are be- 
ing devised to use commercially $6,000,000 
worth of redwood bark which has hitherto 
been burned every year. The report says: 

A general survey of the production of bark, 
together with market possibilities, was carried 
out by our industrial committee. At present, 
more general surveys and investigations are be- 
ing made by manufacturers and private inter- 
ests looking to the establishment of new manu- 
facturing enterprises to further utilize this waste 
product. For example, one of the large chain 
stores on the Pacific coast has agreed to take 
60,000 redwood bark table mats monthly. These 
mats are used for hot dishes. Other commodi- 
ties to be manufactured out of the bark include 
table tops, wall boards, packing and insulation 
material. Similar developments have been 
started in the other four regions of the State, 
which have created new industrial activities for 
many of the local chambers of commerce. 








0 


at  ~_h ae te 


field, 
for i 
that 
gent! 
or t 
forg 
plait 
were 
Wil 
Cod: 
repu 
tain! 


tere 
prot 
mat 
she 

poli 
gre: 
our 


whi 
wo 
not! 
it it 










It is 
national 
ave 
but one. 
even in 
roached 
cement, 
ght dif. 
ese has 
he last 
l. 
fontana 
est fire 
vement 

of the 
hat al. 
as bad 
2S were 
liminat- 
average 
ict has 
wth, 
m’s ex- 
fined to 
are di- 
hich is 
‘great- 
in fire 
» other 
fements 


Service 
fronted 
‘ges of 
in the 
‘ted his 
ver, re- 
isor in 


ice is a 
ty and 


1 City 
sioner, 
> office 
‘ics of 
1 to be 
cost is 
uilding 
: being 
onnec- 
be de- 


kc 

'ything 
irently 
e tree. 
fornia 
to the 
Com- 
re be- 
100,000 
itherto 


bark, 
arried 
resent, 








AMERICAN 


LUMBERMAN 3 69 








The Lumberman to His Love 


Your hair is yellow as a board, 
Your eyes as blue as sap, 

In fact it’s hard to find the word 
To rightly praise your map. 

Your arms are like a cedar post, 
So round and smooth and white. 

Oh, you’re the one I love the most, 
I love the most tonight. 


For ev’ry time you pass me by 
No wonder that I wail: 

Your look is softer than the pie 
Inside a dinner-pail. 

Your breath is like the sassafras 
(One smell and I am lost), 
Your voice as gentle as the gas 
That comes from my exhaust. 


Your limbs are like a hemlock slab, 
With curves a queen could wish; 

And ev’ry day my heart you stab 
Like someone spearing fish. 

Your crimson lips are red as pitch, 
Your brow as white as pine, 

My love is constant as the itch— 
Oh, darling, wilst be mine? 


Between Trains 


SPRINGFIELD, Mo.—A beautiful city Spring- 
field, and filled with memories of the old West; 
for it was right here on this same public square 
that Wild Bill Hickok shot it out with the 
gentleman who said Bill had taken his watch, 
or that Bill thought had taken his watch, we 
forget which. When you hear the stories of the 
plainsmen of the past, remember some of them 
were real ones, and the most real of them all 
Wild Bill Hickok, who befriended the boy Bill 
Cody, and started him on his way to a wider 
reputation than his benefactor’s, but one, cer- 
tainly, no more deserved. 

Springfield right now, however, is more in- 
terested in her present than her past, and 
prouder of it, though there was nothing the 
matter with her past, either. As a frontier town 
she helped to make Missouri great; as a metro- 
politan city she is helping to make Missouri 
greater. We shall not see much of her, or 
our old friend McJimsey, as we are off for 
Chicago at 4:50 to spend the week-end at home, 
which is one of the things you can do in this 
wonderful age, when six hundred miles is 
nothing, and some fellows with cars try to make 
it in even less than that. 


CarTHAGE, Mo.—People who are discouraged 
about morality and mankind might well have 
made this two weeks’ junket with us in this 
car loaded with twenty-four bankers and one, 
alleged, poet. We have been together now for 
several nights and days, and we are still friends. 
We have learned a lot about each other, but we 
still like each other. The cow man, for ex- 
ample, a dairy expert from the State agricul- 
tural college or board, or university or some- 
thing, who is going up and down this broad 
State encouraging the bankers to encourage the 
farmers to raise bigger and better cows, and to 
make Missouri as great a dairy State as Wis- 
consin, doesn’t even take cream in his coffee, 
or like milk in any form. And we don’t blame 
him for that. When you think and talk a 
thing all day you don’t want it with your meals, 
too. There may be bankers in this party who 
don’t care anything about money. There may 
be. There may be bond salesmen who put their 
small change into stocks. That is the way of 
the world. 

We remember when Tom Prior built the 
largest, then, scenic railway, or giant coaster, 
or whatever you want to call it, in the world, 
out at Forest Park, in Chicago, he invited us to 
look at it. Tom had drawn the plans and 
designed the thing himself, and he was natur- 


ally proud of it. “Yes, sir,” he said, as we 
stood looking at that spiderweb of 4x4’s and 
1x3’s, “that’s the highest roller coaster in the 
world—why, that first drop is eighty-five feet!” 

“Gee,” we said, “that must be some sensation 
when you drop eighty-five feet, isn’t it?” “Oh,” 
said Tom hurriedly, “I never rode on it.” 

So, if the cow man doesn’t drink milk, it’s all. 
right. And that brings us to another thing. 
On this trip, with twenty-five men cooped up 
in a car, with nothing much to do after the 
afternoon meeting is over (we have seen Ben- 
Hur twice in a week, and Judah, Ben-Hur, won 
the chariot race both times), with twenty-five 
men, twenty-four of them with money, one 
man has offered us a drink—and he came 
around afterward and took us aside and apolo- 
gized for doing that. A lot of people say that 
prohibition isn’t a success, but it merely isn’t 
a success with them. Bankers are no worse, 
and no better, than lumbermen; and we 
imagine in the old days that a carload of 
bankers or lumbermen might have thought 
they had to have liquor aboard, both of them- 
selves and the car. But them days is gone 
forever, with most people. 


We See b’ the Papers 


Rev. John W. Houck says “atheism is good 
for progress.” Then prussic acid is good for 
babies. 

A Frenchman has invented a gasoline that 
won’t burn. Over here we already have coal 
that won't. 

The calendar printer is our greatest preacher. 
He is the one man who is always reminding 
us that our days are numbered. 


The real easy mark is not out in the sticks 
somewhere. He is running a metropolitan 
newspaper and printing columns about the 
Elders and the Levines and the Ederles. 


Don’t judge too harshly: 
even a porcupine 
has a lot of fine points. 


A Two-Bitted Ax 


The language you use is a two-bitted ax; 

Be sure of your fairness, be sure of your 
fac’s. 

A two-bitted ax is a dangerous thing, 

If lightly you hold it, or carelessly swing. 

For many a heart has been hurt by a word 

That someone “suspected” or somebody 
“heard.” 

This safe-ety first we may practice or preach, 

But what of the man who is careless with 
speech? 


A two-bitted ax ev’ry sentence of his, 

A man should remember that that’s what 
it is. 

A man must remember he can’t hurt a friend 

Without he will suffer himself in the end. 

Though men seem to listen, when knockin’ 
you're at, 

= haven’t much use for a knocker, at 
that. 

The fellow who’s clever with left-handed 
praise 

Will find that a two-bitted ax cuts two ways. 


bie ge} hurt another with word or with 

ee 

And then on his failures expect to succeed. 

The world may seem big, but the world is so 
small 

Whatever hurts one man in time hurts us all. 

A kindness comes back to a man who is 
kind, 

And so does unkindness, you usu’ly find. 

The world has its justice, whatever it lacks, 

For life, after all, is a two-bitted ax. 


for Good Lumber 


call Virginia 0200 


Guaranteed according to 
Ass’n rules, with satisfac- 
tion to you and your cus- 
tomer, or money back. Over- 
night delivery within 100 
miles on orders wired or 
phoned our expense before 
noon. Over a million ft.of 
lumber and flooring car- 
riedin Bartholomew’s new - 
steam heated warehouse 
to supply you quickly. Earl Bartholomew 


LOOK THESE ITEMS OVER:— 

OAK AND MAPLE FLOORING — carloads from mill, 
quick local shipments from Chicago. 

TENN. ROUGH CEDAR BOARDS—A.D. or K.D. 
Rough or dressed. 

AROMATIC RED CEDAR LININGS — Kiln dried, 
packed in heavy cartons, free. 

KILN DRIED PHILLIPINE MAHOGANY — Rough, 
long lengths, all thicknesses, at low prices. 

KILN DRIED SOUTHERN HARDWOODS — Ash, 
gum, poplar, etc. 


Flooring shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. Wire our expense 
for prices. 








New Address—3403 West 48th Place, Chicago. Phone Virgina 0200 
-5-27 

















Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 














334-40 No. Ashland Ave., 








CHICAGO, ILL. | 


OC TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, ts Maine 
Largest Cruising House in America 














TIMBER Freee Lemieux 
ESTIMATORS 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


42 Canal Bank Bldg., 
ae NEW ORLEANS 
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Ihe COSHEN 
Manufacturing Co. 


600 Reynolds Street 
GOSHEN, IND. 

































Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Wood! 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Ainerican{iimberman 


431 So. Dearborn St., CHICAGO 


























Cause of Grandstand Collapse 


The poor design of the grandstand in Tate 
Field, near Richmond, Va., and an entire lack 
of maintenance were responsible for the col- 
lapse of a section of the stand on Oct. 22, re- 
sulting in 250 spectators of a football game 
falling to the ground below. This is the con- 
sidered judgment of L. N. Ericksen, of the 
National Lumber Manufacturers’ Association, 
following a thorough examination of the 
grandstand. 

In the first place, Mr. Ericksen found that 
the lumber used in the construction of the 
grandstand was of very rapid growth and prac- 
tically all sapwood, without preservative treat- 
ment, which occurs more quickly than the 
dense heart pine or fir ordinarily used for out- 
side structures of this type. If such lumber is 
used where exposed to the weather, he says, 
it should be saturated with creosote or other 
wood preservatives, which cost only a little 
more and effectually prevent decay. 


Mr. Ericksen found that the posts and tim- 
bers in the grandstand were of safe sizes, but 
no effort was made to protect them against loss 
of strength by decay. The timbers had not even 
been painted when the stand was built nor dur- 
ing subsequent seasons. Painting, in his opin- 
ion, would have made the lumber last three or 
four times as long, and would have entirely 
prevented the disaster of Oct. 22. 

The stand in Tate Field is located on low 
ground near the James River and the lower 
parts of the structure are said to be under wa- 
ter for some time every year. Posts supporting 
the stand were carried down into the ground 
instead of being supported on masonry piers. 
The occasional inundations and the constant 
dampness of the ground in which the support- 
ing posts rested made a combination for which, 
in the opinion of Mr. Ericksen, only treated 
lumber should have been used. Comparing the 
situation with that of railroad ties on a wet 
roadbed, Mr. Ericksen pointed out that creo- 
soted ties last from twenty to thirty years, 
while untreated ties are good for only five to 
ten years. The stand at Tate Field has been 
in use only four years. 


The initial failure was attributed to the 
built-up beams which capped the rows of posts 
and supported the 2x12-inch joists carrying 
the seat banks. These built-up beams were 8x12 
inches and were made of 2x12-inch planks 
nailed together. Such beams are excellent and 
economical in buildings, but when used outside 
moisture is apt to accumulate in the cracks 
between the planks and the beams decay more 
rapidly than one of solid wood. 

Making recommendations for rebuilding of 
the stand, Mr. Ericksen said that all lumber 
must be kept from contact with the ground; 
that the beams and posts should be of dense 
strong lumber conforming to the structural 
grades for southern pine or Douglas fir, or, if 
sapwood lumber is used, that it should be creo- 
soted in pressure tanks; and that if untreated 
lumber is used it must be kept well painted. 
If these simple precautions are observed, he 
stated, no fear need be entertained of collapses 
such as that of Oct. 22; and that a long life 
of useful service may be expected by the own- 
ers. 


Chief Forester on Fire Protection 


In a statement appearing in American For- 
ests and Forest Life, organ of the American 
Forestry Association, Col. W. B. Greeley re- 
plies emphatically to allegations made by Ar- 
thur M. Baum, formerly connected with the 
Forest Service, in a series of articles published 
in the Outlook. Among other things Mr. Baum 
charged that the national forests are burning 
up and the Forest Service is concealing from 
Congress and the public its failure to ade- 
quately protect them. Specifically, he said that 













timber belonging to the nation is burning up 95 
percent faster than it is growing. 
This is not true, said Col. Greeley in hig 
reply. It has never been true at any time 
in the history of the national forests, even jp. 
cluding the unusually bad forest fire years. The 
average loss of merchantable timber ann 
over the eight-year period 1919-1926 is less than 
three-fourths of one billion board feet. It jg 
estimated that the annual growth on the nationa] 
forests is six billion board feet. The average 
area burned over annually, therefore, is but one. 
eighth of the annual growth, and not even in 
the worst year has fire destruction approached 
within 70 percent of the growth replacement. 
The national forests are grouped in eight dif- 
ferent districts and in only one of these has 
the amount of timber burned during the last 
eight years exceeded the annual growth. This 
was in the northern district, embracing Montana 
and northern Idaho, where the greatest fire 
hazard exists. As evidence of the improvement 
made in the fire protection organization of the 
Forest Service we point to the fact that al- 
though the season of 1926 was equally as bad 
as the fire season of 1919, timber losses were 
held to 25 percent of the 1919 figure. Eliminat- 
ing the catastrophic year of 1919, the average 
annual fire loss in this northern district has 
been less than one-third the annual growth. 


Col. Greeley points out that Mr. Baum’s ex- 
perience in the Forest Service was confined to 
the northern district and his charges are di- 
rected primarily toward that region, which is 
recognized in the service as the area of great- 
est fire hazard and greatest difficulty in fire 
prevention and control. He replies to other 
specific charges by pointing out misstatements 
and half-truths. Col. Greeley then adds: 

Mr. Baum was employed in the Forest Service 
for fourteen years, and in 1926, being confronted 
with the alternative of answering charges of 
personal financial irresponsibility which in the 
judgment of the district forester had affected his 
standing and usefulness as a forest officer, re- 
signed his position as the forest supervisor in 
Montana. 


Col. Greeley declared the Forest Service is a 
firm adherent of personal responsibility and 
accountability. 


Modern Skyscraper for Australian City 


H. R. Buckley, assistant trade commissioner, 
Sydney, Australia, reports that a large office 
building possessing all the characteristics of 
the modern American skyscraper is soon to be 
erected in that city. The probable cost is 
£620,000, not including the land. The building 
will be 300 feet high, the upper 150 feet being 
a tower especially designed for use in connec- 
tion with radio. Thirteen stories will be de- 
voted to offices. 


Utilization of Redwood Bark 


Business having contrived to save everything 
in the pig but the squeal, is now apparently 
determined to save even the bark of the tree. 
The industrial department of the California 
Development Association has reported to the 
organization service of the Chamber of Com- 
merce of the United States that ways are be- 
ing devised to use commercially $6,000,000 
worth of redwood bark which has hitherto 
been burned every year. The report says: 

A general survey of the production of bark, 
together with market possibilities, was carried 
out by our industrial committee. At present, 
more general surveys and investigations are be- 
ing made by manufacturers and private inter- 
ests looking to the establishment of new manu- 
facturing enterprises to further utilize this waste 
product. For example, one of the large chain 
stores on the Pacific coast has agreed to take 
60,000 redwood bark table mats monthly. These 
mats are used for hot dishes. Other commodi- 
ties to be manufactured out of the bark include 
table tops, wall boards, packing and insulation 
material. Similar developments have been 
started in the other four regions of the State, 
which have created new industrial activities for 
many of the local chambers of commerce. 
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The Lumberman to His Love 


Your hair is yellow as a board, 
Your eyes as blue as sap, 

In fact it’s hard to find the word 
To rightly praise your map. 

Your arms are like a cedar post, 
So round and smooth and white. 

Oh, you're the one I love the most, 
I love the most tonight. 


For ev’ry time you pass me by 
No wonder that I wail: 

Your look is softer than the pie 
Inside a dinner-pail. 

Your breath is like the sassafras 
(One smell and I am lost), 
Your voice as gentle as the gas 
That comes from my exhaust. 


Your limbs are like a hemlock slab, 
With curves a queen could wish; 

And ev’ry day my heart you stab 
Like someone spearing fish. 

Your crimson lips are red as pitch, 
Your brow as white as pine, 

My love is constant as the itch— 
Oh, darling, wilst be mine? 


Between Trains 


SPRINGFIELD, Mo.—A beautiful city Spring- 
field, and filled with memories of the old West; 
for it was right here on this same public square 
that Wild Bill Hickok shot it out with the 
gentleman who said Bill had taken his watch, 
or that Bill thought had taken his watch, we 
forget which. When you hear the stories of the 
plainsmen of the past, remember some of them 
were real ones, and the most real of them all 
Wild Bill Hickok, who befriended the boy Bill 
Cody, and started him on his way to a wider 
reputation than his benefactor’s, but one, cer- 
tainly, no more deserved. 

Springfield right now, however, is more in- 
terested in her present than her past, and 
prouder of it, though there was nothing the 
matter with her past, either. As a frontier town 
she helped to make Missouri great; as a metro- 
politan city she is helping to make Missouri 
greater. We shall not see much of her, or 
our old friend McJimsey, as we are off for 
Chicago at 4:50 to spend the week-end at home, 
which is one of the things you can do in this 
wonderful age, when six hundred miles is 
nothing, and some fellows with cars try to make 
it in even less than that. 


CARTHAGE, Mo.—People who are discouraged 
about morality and mankind might well have 
made this two weeks’ junket with us in this 
car loaded with twenty-four bankers and one, 
alleged, poet. We have been together now for 
several nights and days, and we are still friends. 
We have learned a lot about each other, but we 
still like each other. The cow man, for ex- 
ample, a dairy expert from the State agricul- 
tural college or board, or university or some- 
thing, who is going up and down this broad 
State encouraging the bankers to encourage the 
farmers to raise bigger and better cows, and to 
make Missouri as great a dairy State as Wis- 
consin, doesn’t even take cream in his coffee, 
or like milk in any form. And we don’t blame 
him for that. When you think and talk a 
thing all day you don’t want it with your meals, 
too. There may be bankers in this party who 
don’t care anything about money. There may 
be. There may be bond salesmen who put their 
small change into stocks. That is the way of 
the world. 

We remember when Tom Prior built the 
largest, then, scenic railway, or giant coaster, 
or whatever you want to call it, in the world, 
out at Forest Park, in Chicago, he invited us to 
look at it. Tom had drawn the plans and 
designed the thing himself, and he was natur- 





ally proud of it. “Yes, sir,” he said, as we 
stood looking at that spiderweb of 4x4’s and 
1x3’s, “that’s the highest roller coaster in the 
world—why, that first drop is eighty-five feet!” 
“Gee,” we said, “that must be some sensation 
when you drop eighty-five feet, isn’t it?” “Oh,” 
said Tom hurriedly, “I never rode on it.” 

So, if the cow man doesn’t drink milk, it’s all 
right. And that brings us to another thing. 
On this trip, with twenty-five men cooped up 
in a car, with nothing much to do after the 
afternoon meeting is over (we have seen Ben- 
Hur twice in a week, and Judah, Ben-Hur, won 
the chariot race both times), with twenty-five 
men, twenty-four of them with money, one 
man has offered us a drink—and he came 
around afterward and took us aside and apolo- 
gized for doing that. A lot of people say that 
prohibition isn’t a success, but it merely isn’t 
a success with them. Bankers are no worse, 
and no better, than lumbermen; and we 
imagine in the old days that a carload of 
bankers or lumbermen might have thought 
they had to have liquor aboard, both of them- 
selves and the car. But them days is gone 
forever, with most people. 


We See b’ the Papers 


Rev. John W. Houck says “atheism is good 
for progress.” Then prussic acid is good for 
babies. 

A Frenchman has invented a gasoline that 
won’t burn. Over here we already have coal 
that won't. 

The calendar printer is our greatest preacher. 
He is the one man who is always reminding 
us that our days are numbered. 


The real easy mark is not out in the sticks 
somewhere. He is running a metropolitan 
newspaper and printing columns about the 
Elders and the Levines and the Ederles. 


Don’t judge too harshly: 
even a porcupine 
has a lot of fine points. 


A Two-Bitted Ax 


The language you use is a two-bitted ax; 

Be sure of your fairness, be sure of your 
fac’s. 

A two-bitted ax is a dangerous thing, 

If lightly you hold it, or carelessly swing. 

For many a heart has been hurt by a word 

That someone “suspected” or somebody 
“heard.” 

This safe-ety first we may practice or preach, 

But what of the man who is careless with 
speech? 


A two-bitted ax ev’ry sentence of his, 

A man should remember that that’s what 
it is. 

A man must remember he can’t hurt a friend 

Without he will suffer himself in the end. 

Though men seem to listen, when knockin’ 
you're at, 

7 haven’t much use for a knocker, at 
that. 

The fellow who’s clever with left-handed 
praise 

Will find that a two-bitted ax cuts two ways. 


You can’t hurt another with word or with 
deed 

And then on his failures expect to succeed. 

The world may seem big, but the world is so 
small 

Whatever hurts one man in time hurts us all. 

A Sea comes back to a man who is 

ind, 

And so does unkindness, you usu’ly find. 

The world has its justice, whatever it lacks, 

For life, after all, is a two-bitted ax. 


for Good Lu mber 


call Virginia 0200 


Guaranteed according to 
Ass’n rules, with satisfac- 
tion to you and your cus- 
tomer, or moneyback. Over- 
night delivery within 100 
miles on orders wired or 
phoned our expense before 
noon. Over a million ft.of 
lumber and flooring car- 
riedin Bartholomew’s new - 
steam heated warehouse 
to supply you quickly. Earl Bartholomew 


LOOK THESE ITEMS OVER:— 

OAK AND MAPLE FLOORING — carloads from mill, 
quick local shipments from Chicago. 

TENN. ROUGH CEDAR BOARDS—A.D. or K.D. 
Rough or dressed. 

AROMATIC RED CEDAR LININGS — Kiln dried, 
packed in heavy cartons, free. 

KILN DRIED PHILLIPINE MAHOGANY — Rough, 
long lengths, all thicknesses, at low prices. 

KILN DRIED SOUTHERN HARDWOODS — Ash, 
gum, poplar, etc. 


Flooring shipped direct from milk, or locally from Chicago. 
Any quantity, ene - anywhere. Wire our expense 
or prices. 











New Address—3403 West 48th Place, Chicago. Phone Virgima 0200 








11-5-27 








Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 


> PAINT & PUTTY WORKS & 
yA WYANUFACTURERS 
334-40 No. Ashland Ave., 











CHICAGO, ILL. 














O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 











TIMBER ey 


ESTIMATORS _ F.H Day 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


M4142 Cane! Bask Bide. NEW ORLEANS 











Logging reirn 2 Bryon 


Have you a problem to solve in logging, 
transportation or harvesting tan rk Bee 
ntine economically? “Logging” will 
how. An invaluable reference book 
for superintendents, timber owners, 
etc. $4.50, postpaid. 


American Lumberman “ y rng ~ 
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Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C.L 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 


Rotary Cvt 7 
Northern 
Veneers 


FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath an 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1331 Monadnock Block 















scochaien 





We are 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE 
BASSWOOD Lumber, Siding. Celling, looting, 
Doors, in ames, ouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























1 


VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 





17 


MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how, $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Tunnel Widens Distribution Area 


New York, Nov. 1.—Lumbermen of New 
York are much interested in the opening of 
the Holland vehicular tubes, and are asking 
themselves what effect the new “underground 
highway” linking New York with New Jersey 
will have on the price of building materials. 
A number of them have been asked the ques- 
tion by the AMERICAN LUMBERMAN corres- 
pondent, and all agree that the tunnel will re- 
sult in a reduction of prices. 

Not only will the cost of getting materials 
from the big terminals in New Jersey to the 
New York shore be considerably lessened, but 
the element of time saving will come in. More- 
over, the volume of lumber that can be moved 
within a given time will be increased many 
times over. It will no longer be a question of 
waiting for this or that lighter, or one boat 
or another, but the lumber dumped at the Jersey 
terminals will be placed aboard trucks and 
will be in New York City within a compara- 
tively few minutes. 

The area of distribution will be greatly 
widened as a result of conveniences to be of- 
fered by the tunnel. It was pointed out today 
that the lumberman in Manhattan, once the 
tunnel is in operation, will have New Jersey 
in his immediate territory. It is not regarded 
as likely that retailers in New York will seek 
to encroach upon the bailiwicks of their Jersey 
neighbors, but the wholesalers with customers 
in New Jersey doubtless will find the tunnel a 
great benefit. —- 

Allen E. Beats; local authority on building 
matters, says —— 

There is just-enough uncertainty about the 


influence this new transportation agency will 
have upon material markets to justify extreme 
conservatism on the part of some, and almost 
unrestrained optimism on the part of others, 


It is, in the first place, the only under-water 
vehicular inlet or outlet from New York, It 
connects the railroads of a great section of 
the country with a territory that in 1926 pro. 
jected more than one-sixth of the total buiig. 
ing construction activity of the United States. 


The millions of tons of materials that some 
of these roads deposit on the west bank of 
the Hudson on lighters, which are then toweg 
to New York and neighboring docks and ulti- 
mately trucked to job or yard, may soon be 
loaded on trucks direct from cars and, with 
one handling, be deposited on building job 
sites in Manhattan, Bronx, Brooklyn, or 
Queens boroughs, Westchester County, south- 
ern Connecticut, and, in due course, in the 
borough of Richmond, over the bridges now 
being erected at Elizabeth and Perth Amboy. 


In preparation for the opening of the tun- 
nels this month, some enterprising New Jer- 
sey firms have already established motor 
truck deliveries of building materials south 
out of Newark to Toms River and Princeton, 
east to New Jersey seacoast, northeast to 
Montauk Point, Long Island, and to Bridge- 
port, Conn. 


Lumber and trim firms located in New Jer- 
sey twenty to thirty miles west of Manhattan 
are even now taking business and making 
deliveries from thirty to forty miles north 
and east of New York’s City Hall, in competi- 
tion with firms long established in New York. 
City. 

Trade strategists are wondering what the 
effect of this new transportation facility is 
going to be on prices of building commodities. 


Favor Uniting Northern Roads 


MINNEAPOLIS, MINN., Nov. 1.—Lumbermen 
throughout the Northwest have shown vital 
interest in the proposed unification of the 
Northern Pacific and Great Northern railroads, 
according to testimony offered before the Inter- 
state Commerce Commission which now is con- 
ducting the unification hearing at Minneapolis. 

Officers of the two companies have testified 
that savings of at least $10,000,000 annually 
could be made if the Government permits the 
unification. 

The two Northerns are recognized as being 
the principal carriers of lumber from the 
source of production. For that reason testi- 
mony of J. J. Donovan, of Bellingham, Wash., 
vice president of the Bloedel Donovan Lum- 
ber Mills, offered at the hearing on Saturday 
was held to be of significance. The substance 
of his testimony was that the Pacific North- 
west favors the unification of the two rail- 
roads. 


Joining the two roads should result in low- 
ered transportation costs and in better service 
throughout the Northwest, Mr. Donovan said. 
We should have lowered rates in any event, 
but there will be less excuse for a refusal of 
rate cuts if the Northerns are permitted to 
reduce their combined operating costs by $10,- 
000,000, as they have said they could at this 
hearing. I believe that if unification becomes 
effective my own company would be inclined 
to increase its tonnage with the Milwaukee. 


Mr. Donovan said that with the benefits ex- 
pected to result from forming one system of 
the Hill roads, it would be possible to greatly 
extend the distributive territory of Pacific 
coast manufacturers, especially the products of 
the lumber industries. The greater part of 
the lumber manufactured by his company now 
is shipped to eastern points by the water route, 
the witness said. 

The Bellingham lumberman, who has ex- 
tensive interests in many mills on the West 
Coast, was the first witness to take the stand 
at the hearing who is not directly connected 


with either the Great Northern or the North- 
ern Pacific. 

Another lumberman who testified at the hear- 
ing today was Robert A. Booth of Eugene, 
Ore., president of the Booth-Kelly Lumber 
Co. Mr. Booth said that Oregon was less 
developed than other West Coast States and 
that it seemed “apparent to me and with the 
people with whom I mingle, that unification 
would materially increase business in Oregon.” 
He declared that if the economies of $10,000,000 
promised by the applicants for unification of 
the Northern lines resulted it must follow that 
there will be benefits to the territory these lines 
serve as well as to the lines themselves. 


No Moisture Gain in Transit 


Manison, Wis., Oct. 31—The railway box 
car, long suspected of having a bad influence 
on lumber in’ transit, has been largely exoner- 
ated as a result of an investigation recently 
completed by the United States Forest Prod- 
ucts Laboratory. Careful before-and-after de- 
terminations of moisture content showed that 
lumber in transit in box cars from the Pacific 
Northwest to Chicago, even in the wet weather 
of late winter and early spring, neither gained 
nor lost enough moisture to affect the quality 
of the material. 

The study was intended to eliminate one of 
the unknown quantities in lumber distribution. 
In the past the lumber shipper has not been 
certain that lumber properly dried at his mill 
and shipped in box cars would reach the con- 
signee in anything like the condition existing 
at the time of loading. 

In a study of moisture changes in six car- 
loads of inch white fir, western yellow pine, 
and western white pine, the over-all moisture 
change per car was found to be slight, except 
for a loss of about 5 percent in the case of 
some material which had an original moisture 
content of about 30 percent. Following this, 
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———— 
a second series of tests was made to find out 
not only the change in the moisture content for 
q carload of lumber but also the local changes, 
if any, which might take place at different 
points in the load. Five cars of flat Douglas 
fr clears, one car of clear quarter-round and 
crown molding, and one car of common ship- 
fap, all in transit from western Oregon to Chi- 
cago, were used in the test. In each car 18 
samples were distributed in the same relative 
positions. The average moisture change was a 
gain of two-tenths of 1 percent for the clears, 
a gain of eight-tenths of 1 percent for the more 
loosely loaded molding, and a loss of four- 
tenths of 1 percent for the common. Local 
differences in the car were not great. enough 
to be of any practical significance. 

The findings of this investigation would not 
be expected to hold, of course, for lumber 
shipped in cars other than box cars, or in box 
cars having leaky roofs. . 


New Outlet for Former Waste 


New Orveans, La., Oct. 31.—Solution of a 
problem in street car track repair through the 
use of low grade lumber and trimmer cut offs 
of creosoted southern pine by the New Or- 
leans Public Service (Inc.), not only resulted 
in a substantial financial saving but has in- 
dicated a new outlet for material formerly 
considered as waste. The problem involved 
was created by the necessity of replacing 9- 


inch street car rail by 7-inch rail on a paved - 


city thoroughfare. The solution was the 








Left—7-inch street car rail brought into align- 
ment with g-inch rail through the use of 
wood wedges between the ties and the tie 
plate. Right—Detail of the placement of 
wedges. Note how they have been driven to- 
gether just enough to raise the rail to the 
required height 


placing of the wood underneath the smaller 
rails to bring them up to the required height. 

The repairs became necessary due to the 
rail being worn out and also to irregularities 
of the surface paving along the rail. As 
there was no 9-inch rail available for replace- 
ments, it was decided that the best method 
was to lay 7-inch rails and block them up 
with wedge shaped creosoted southern pine 
blocks, upon which was placed a combination 
brace and tie plate. The reason for using 
wedge shaped blocks was that the old track 
was out of alignment so that the distance be- 
tween the tie, solidly embedded in the concrete 
base, and the new rail base varied. The wedge- 
shaped blocks were used in pairs, one on top of 
the other and driven together to whatever de- 
gree proved necessary to take up the varia- 
tion. After the blocks were placed in posi- 
tion the spike holes were drilled with an 
auger, after which the whole was covered with 
Paving. 

The wood used for this purpose was sound 
low grade, rendered entirely suitable by creo- 
sote treatment, in all thickness from 1 to 4 
inches and all lengths from 12 to 24 inches. 


It is believed that a tremendous amount of 
this material can be used for similar purposes 
everywhere, thereby furnishing a market for 
cut-offs and scraps that accumulate at every 
sawmill operation. 


Places Order for Dry Kilns 


Batavia, N. Y., Nov. 1—The Massey-Har- 
ris Co. (Ltd.), owned by the same interests 
that operate the harvester machinery plant here 
of the Massey-Harris Harvester Co., has 
ordered for its French plants two National 
Moistat compartment dry kilns. The plants 
at Batavia and at Woodstock, Ont., both are 
equipped with National kilns. This order has 
been placed with the National Dry Kiln Co. 
of Indianapolis, Ind. 


Texas Oil Field Yards Organize 


Crane, TeEx., Oct. 31—At a meeting held 
here on Saturday, Oct. 29, attended by forty 
dealers representing twenty yards in the west 
Texas oil field territory, organization was per- 
fected of the Lumbermen’s Oil Field Asso- 
ciation. Membership in this association is made 
up of yards in Howard, Martin, Midland, 
Ector, Crane, Upton, Ward, Winkler and 
Reagan counties, and the purpose of the or- 
ganization as stated in the constitution is “to 
make ourselves more efficient and useful lum- 
bermen and citizens of our respective towns 
and communities and furthermore advertise the 
west Texas oil belt.” 

The meeting began with an old time west 
Texas barbecue, served in the lumber yard of 
Allen & Spaulding, the lumber dealers of 
Crane being the hosts. After the barbecue the 
business meeting was called to order by the 
president, J. B. Glenn, of Odessa; the con- 
stitution and by laws prepared by a committee 
that had been named for that purpose were 
presented and adopted and other routine busi- 
ness transacted. 

That it is the intention to maintain the pro- 
ceedings of this organization on a high plane 
is indicated in sections 4 and 5 of the bylaws, 
which are as follows: 

Section 4.—No member shall be allowed in 
any regular or called meeting intoxicated or 
causing disturbance against the peace and 
dignity of this organization, but shall be dis- 
missed from the room. Said member so dis- 
missed shall be allowed to reénter upon the 
current meeting if properly vouched for and 
making due apology for having disturbed the 
meeting. 

Section 5—Each and every member is pre- 
sumed to be a gentleman, and conduct himself 
in like manner and work for betterment of the 
organization not only for fis own welfare, 
education, enlightenment and pleasurable en- 
tertainment but for the welfare of the mem- 
bers of the organization. 

The standing committees provided for in the 
bylaws were appointed, after which R. T. 
Titus, of the West Coast Lumber Bureau, was 
introduced and made an interesting and instruc- 
tive talk on West Coast lumber products. 

The constitution provides that there shall be 
regular meetings of the association on the first 
Saturday night in December, February, April, 
June, August and October, and for the next 
meeting, to be held on Dec. 3, an invitation 
was accepted from the lumber dealers at 
McCamey. 


Appointed Sales Manager 


Turarosa, N. M., Oct. 31.—Announcement 
is made that W. (Billy) Seaver, who has been 
representing the Shannon Bros. Lumber Co. 
of Memphis, Tenn., at Grand Rapids, Mich., 
is now connected with the Tularosa Tie & 
Lumber Co. as sales manager. This company, 
of which L. K. Salsbury, of Memphis, is presi- 
dent, recently has taken over several hundred 
million feet of timber on the Mescalero Indian 
reservation, a large percentage of which is 
Pondosa pine, has built mills and is now operat- 
ing in this timber. 














Hardwoods 
Plain and Quartered 


OAK U>‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (MR) RIGHT 


OAK FLOORING 


The 
Mowbray& Robinson 
Lember Company } 


CINCINNATI, OHIO 










































Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 






Plant: 
Newberry, Mich, 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our hich grace dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
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_ Manufacturers ‘ 
Short Leaf Pine eed Hardwoods 
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GILCHRIST-FORDNEY C0. 


MANUFACTURERS 









YELLOW 
PINE 


4 STANDARD 
% PRODUCTS 
Se 


®s 


~ 











HICKORY, POPLAR, 
OAK, BEECH, GUM, 





LAUREL, MISSISSIPPI 





LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 
MILLS AT 
Howison Ten Mile 


Daily 
Capacity 
400,000 Feet 


Moss Point, Cedar Lake 











Rae | &Gypress Products 


PINE PLUME LUMBER © 


MONTGOMERY ALA. 








Business Changes 


ARKANSAS. El 
ture & Mfg. 
& Mfg. Co. and will move plant to El Dorado. 


Dorado—The Arkansas Furni- 
Co. has absorbed the Benton Table 


CALIFORNIA. Chula Vista—T. G, Hersum has 
purchased the 


lumber yard of the C. R. Smith 
Lumber Co. 


Los Angeles-—Vice Pres. 
sold interest in W. E. 

Weott—L. L. Chapman has been succeded in 
the lumber and general merchandise business by 
B. F. Drake. 

GEORGIA. Savannah—wWallace J. Pierpont, sr., 
of Isle of Hope, and others, are reported to have 
purchased the holdings of the Southern Box 
Lumber Co., on the Louisville Road, and will oper- 
ate as box shook factory. 


ILLINOIS. Aledo—Edwards & Nesbitt Lumber 


Co, has taken over the plant and stock of the Car- 
roll Lumber Co. 


Jesse M. Williams has 
Cooper Lumber Co, 


Round Grove—J. A. Matthews succeeded by 
Austin & Myers. 
IOWA. Laurens—Lane-Moor Lumber Co.’s yard 


has been sold to McGregor Bros. & Co., of Minne- 
apolis; and H, C. Davidson, who has been yard 
manager, is transferred to Webster City, where he 
will be in charge of the buying department of the 
central offices. 

Leon—Miner & Frees succeeded by Frank Aiken. 

KANSAS. Kingman—Houston-Doughty Lumber 
Co, has purchased the Carl Leach Lumber Co.’s 
yard. 

LOUISIANA, New Orleans—Builders’ 
Co. has acquired Carrollton and _ will 
move plant to that site, it is reported. 

MISSISSIPPI. Houston—Houston Lumber Co. 
is reported to move its mill from Columbus to 
North Amory, having purchased a timber tract 
there from Gilmore-Puckett Lumber Co. 

MISSOURI. Garden City—U. A. Kenagy has 
purchased the old Hurley lumber yard. 

NEW MEXICO. Santa Fe—Santa Fe Mill & 
Lumber Co. succeeded by Big Jo Lumber Co. 

NEW YORK. Buffalo—Lumber office of C. W. 
Bodge & Co., which has been located in the 
Genesee Bldg., has been moved to the McKinley 
Bldg., 259 Delaware Ave. 

OHIO. Cincinnati—R. H. Baggarley Lumber Co. 
succeeded by Edgewood Lumber Co. 

OREGON. Corvallis—Beaver Creek Lumber Co. 
succeeded by Crossman Bros. 

Lakeview—C. 8S. Benefield has purchased the in- 
terest of K. M. Doty and others in the Benefield 
mill. 

SOUTH CAROLINA. Darlington—W. T. Harper 
Lumber Co. succeeded by Harper & Young. 
TEXAS. Aledo—Sears & White Lumber Co. suc- 
ceeded by W. E. White. 

Memphis—Hayes Lumber Co. sold to Wm. 
Cameron & Co., who will move stock to 5th St. 
location. 

Pecos—Anderson Lumber Co. succeeded by Hig- 
ginbotham Lumber Co. 


BRITISH NORTH AMERICA 
ONTARIO. Huntsville—Bethune Pulp & Lum- 
ber Co. purchased the complete mill equipment of 
the Dominion Wood & Lumber Co., of Trout Creek, 
Ont. The mill will be set up on a site on Vernon 


Lake. ¥ 
Incorporations 


CALIFORNIA. San Francisco—Consumers Ma- 
terials Co., incorporated; capital, $500,000; building 
materials. 

San Francisco—Modern Woodworking Co., incor- 
porated. 

FLORIDA. Fort Lauderdale — Dreschler-Lucas 
Woodworking Co., incorporated; 300 shares, no par 
value; planing mill. 

Jacksonville—Cheely Lumber 
corporated. 

Live Oak—Scott Lumber Co., incorporated; capi-. 
tal, $20,000. 

ILLINOIS. Chicago—Empire Box Co., incor- 
porated; capital, $100,000; 518 W. Monroe St. 

Chicago—Maxwell-Burke, incorporated; capital, 
$5,000; 3636 Iron St.; to manufacture kitchen 
cabinets. 

Chicago—Niemann Table Co., increasing capital 
from $250,000 to $500,000. 

Golconda—Imperial Handle Co., incorporated. 


MISSISSIPPI. Dreyfus—Dixie Pine Products Co., 
incorporated; capital, $250,000. 


MISSOURI. Lamar—Lamar Lumber Co., incor- 
porated; capital, $20,000. 


NEW JERSEY. Bellville—Manderson Lumber 
Co., incorporated; capital, 50 shares, no par value. 


NEW YORK. Queens—P. Manfredi, incorpo- 


Service 
probably 


Corporation, in- 


rated; capital, $5,000. 
OREGON. Eugene—Lane County Lumber Co., 
incorporated; capital, $5,000. 


MeMinnville—Caviness Lumber Co., incorporated; 
capital, $6,000; sawmill. 

PENNSYLVANIA. Wilkes-Barre—J. D. Daven- 
port & Co., incorporated; capital, $10,000. 

SOUTH CAROLINA. Orangeburg—Harper Lum- 
ber Co., incorporated. 

TENNESSEE. Elizabethtown—Service Lumber 
Co. increasing capital from $50,000 to $100,000. 


TEXAS. Houston—United Building Lumber Co., 
incorporated; capital, $10,000. 
Marshall—Marshall Mfg. Co. increasing capital 


from $40,000 to $80.000. 


WASHINGTON. Raymond—Raymond F 
& Mfg. Co., incorporated. urniture 


Seattle—-Tillicum Mfg. Co., incorporated; 


$5,000; to manufacture toys and novelties. capital, 
Seattle—Martin Fuel & Lumber Co., j 
rated; capital, $4,100. oy 


Seattle—North Coast Dry 
capital to $100,000. 

Tacoma—Coast Book Match Co., incor : 
capital, $25,000. porated; 

WISCONSIN. Eau Claire—O’Claire Box & 
“ng Co., incorporated. Crat. 


BRITISH NORTH AMERICA 


ONTARIO. Lindsay—Carew Lumber Co. (Ltd) 
incorporated; capital, $150,000; manufacturer ang 
dealer in forest products. 

Midland—Pakesley Lumber Co., incorporated: 
capital, $100,000; to manufacture and deal in lum: 
ber, lath, shingles, etc. Recently took over mills 
and limits of Schroeder Mills & Timber Co, at 
Lost Channel. 

North Bay—Widdifield Lumber Co. (Ltd.), in. 
corporated; capital, $40,000; sawmilling, logging, 
pulpwood and wood products of all kinds. Head 
office in Widdifield. 

Peterbell—Missanabi Timber Co. (Ltd.), incor- 
porated; capital, $100,000; to manufacture and dea} 
in timber, railway ties, pulpwood, lumber, lath, 
shingles and timber. 

Sault Ste, Marie—Frair Rath Lumber Co. (Ltd.), 
incorporated; capital, $100,000; sawmill, shingle 
mill, pulp mill, logging and selling lumber. 


Kiln Co. increasing 


New Ventures 


CALIFORNIA, Los Angeles—Geo. V. Briggs 
opening novelty works at 11379 S. Fernando Road. 

Los Angeles—Maurice V. Bernstein has engaged 
in business at 704 W. Jefferson St., as California 
Pioneer Shingle Co. 

Lynwood—Donald F. Fickling and Asa E, Fick- 
ling have engaged in business at 3191 Fernwood 
Ave. as Fickling Lumber Co. 

San Diego—Walton, Russell & Johnson have 
opened in the retail lumber business. 

ILLINOIS. Chicago—Barker-Fall 
opening commission lumber business.° 

Chicago—Clore-Manley Lumber Co. opening com- 
mission lumber business at 510 N. Dearborn St. 

MINNESOTA. Park Rapids—Canada Lumber 
Co. to add crating factory. This company is now 
owned and operated by Bigelow-Lamoreaux Lum- 
ber Co., of Chicago, with C. J. Evans in charge. 

NEW YORK. New York—M. E. Barber open- 
ing wholesale and commission lumber business at 
3735 Grand Central Terminal. 

New York—E. R. Rein Lumber Co. opening 
wholesale and commission lumber business at 1819 
Broadway. 

TENNESSEE. Dunlap—Sterchi Bros. Mfg. Co. 
opening furniture plant. 

Martin—Hurt-Vowell Lumber Co. recently began 
a retail business, 


TEXAS. Midland—Wm. Cameron & Co. opening 
yard here. 


New Mills and Equipment 


FLORIDA. Jacksonville—Jacksonville Furniture 
Mfg. Co. completed installation of new machinery 
to make living room furniture. 

GEORGIA. Augusta—Perkins Mfg. Co. complet- 
ed installation of modern machinery in its new 
electric planing mill; also plans erection later of 
a larger millwork unit adjoining the planing mill. 

LOUISIANA. Houma—Houma-Terrebonne Lum- 
ber Co. plans erection of new band mill, con- 
struction to begin at once, to be ready for pro- 
duction in the early part of next year. 

MISSISSIPPI. Amory—Houston Lumber Co., of 
Houston, Miss., acquired site here and will move 
mill from Columbus, Miss., having purchased the 
Gilmore-Puckett tract of timber. 

NORTH CAROLINA. Greensboro—Lawrence Mc- 
Rae is in the market for excelsior making ma- 
chinery with capacity of about three cords of wood 
in ten hours, according to report received. 

Lenoir—Jonas Furniture Co. has purchased plant 
of Star Furniture Co. and will enlarge and install 
equipment. 

Staley—Staley Chair Co. will probably rebuild 
chair factory destroyed by fire with loss of $25,000. 

VIRGINIA. Martinsville—American Furniture 
Co. has let contract for construction of $25,000 


building. 
BRITISH NORTH AMERICA 


ONTARIO. Preston—Preston Woodworking Ma- 
chinery Co, (Ltd.) building addition 200x100 feet, 
to be used for storage, assembling and new equip- 


ment. _ ? 
Casualties 


NEW JERSEY. Paterson—Dilliston Lumber Co., 
loss by fire, $75,000; plant will be rebuilt. 

NORTH CAROLINA. Staley—Staley Lumber Co., 
loss by fire: reported total. 

OHIO. Athens—Athens Flooring Co., loss by fire, 
$30,000. 

WEST VIRGINIA. Belington—J. S. Hollen’s 
combined flour, feed and planing mill damaged by 
fire; loss about $10,000. 

BRITISH NORTH AMERICA 


QUEBEC. Herberville—The Standard Wood Pipe 
Co.’s mills destroyed by fire; loss, $25,000. 


Lumber Co., 
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THOMAS FRIANT, of Grand Rapids, Mich., 
ne of the few remaining original operators in 
the Michigan, Minnesota and Wisconsin lum- 
per regions, died at his apartment in the St. 
Francis Hotel, San Francisco, Calif., on Sun- 
day morning, Oct. 30, at the age of 78. Mr. 
Friant had moved to California about five 
years ago because of increasing infirmities 
due to old age, and had made his home at the 
st. Francis since that time. At the time of 
his retirement from business he was president 
of the White & Friant Lumber Co., of Grand 
Rapids, and had held that office since the 
organization of the company in 1868. Mr. 
Friant was the son of a lumberman, Cornelius 
Friant, who emigrated from New York to 
Michigan in the year that State was admitted 
to the Union, 1837, and became a pioneer set- 
tler at Plainfield, a village ten miles north of 
Grand Rapids. There Thomas Friant was 
porn Feb. 16, 1840, and there he spent his 
poyhood, playing around his father’s mill and 
farm. After a number of years in the employ 
of several lumber concerns, Mr. Friant be- 
came acquainted with T. Stewart White, and 
in 1868 formed a partnership with him under 
name of White, Friant & Co., the predecessor 
of the present company. 

The partnership lasted for more than forty 
years, and Mr. White’s son, Stewart Edward 
White, the famous author, is now vice-presi- 
dent of the company. White & Friant, as the 
partnership became known shortly after or- 
ganization, operated on the Grand River with 
headquarters at Grand Haven, and for twenty- 
five years the firm had complete charge of the 
driving of that river, up to the passing of the 
lumber industry there. The profits were in- 
vested in timber lands on the Rouge and Fiat 
rivers, and in 1877, John Rugee entered the 
partnership. They bought the Seymour mill 
at Nortonville, put in the latest type of ma- 
chines and increased its capacity to 200,000 
feet a day, cutting on the famous Sands tract 
for the next twelve years. The present com- 
pany was organized about that time, and in 
1885 began manufacturing at Menominee, and 
also engaged in hardwood manufacture at 
Grand Haven. Another mill was built at Le- 
roy which was later sold to Cutler & Savage 
Lumber Co., and White and Friant joined with 
Francis Letelier, of Grand Rapids, in the op- 
eration of an interior finish factory, still op- 
erated there. 

Numerous other enterprises were entered 


‘Into and the company won a large success. 


Of late years Mr. Friant had been known 
chiefly as a holder and handler of western 
timber, which he began buying in the ’80s. 
He was a pioneer in the California field as 
his father had been in Michigan, and with 
Mr. White was one of the first to invest in 
California sugar pine timber. Mr. Friant per- 
sonally cruised the timber of that region. He 
was also interested in Louisiana cypress in 
partnership with J. D. Lacey, of Chicago, and 
was a partner in the Tensas-Delta Lumber 
Co., of Chicago, operating in Louisiana. His 
interests grew and became greatly varied and 
at the time of his retirement were widespread. 
He was one of the most companionable of 
men and greatly beloved by his associates. 
His death removes ane of the last of the great 
men of the older generation of lumbermen. 

A widow, one sister and several brothers 
survive him. 


MRS. SARAH E. WHEELER, widow of Wil- 
liam C. Wheeler, pioneer sash and door man- 
ufacturer of the Pacific Northwest, died at 
her home at Tacoma, Wash., Oct. 25. Mrs. 
Wheeler was 85 years old and had been promi- 
nent in church and social work in Tacoma 
Since 1889. Born at Plainfield, N. H., Mrs. 
Wheeler was, before her marriage, Miss Eliz- 
abeth Couch. She married Mr. Wheeler at 
Holyoke, Mass., in 1865. After their first son 
was born the family removed to Dubuque, 
Ia., where Mr. Wheeler entered the sash and 
door business. They moved to Tacoma in 
1889 and Mr. Wheeler, with George R. Os- 
good, organized the Wheeler, Osgood Co., now 
the largest door manufacturing company in 
the world. 

Mrs. Wheeler is survived by three sons, 
Prof. Alvin S. Wheeler of the University of 
North Carolina, Rev. Edgar C. Wheeler, D. D., 
Pastor of the First Congregational Church, 


Tacoma, and William C. Wheeler, secretary of 


the Wheeler, Osgood Co. She also leaves a 
brother and six grandchildren. 

Mrs. Wheeler was a member of the Con- 
gregational church, was president of the wom- 
an’s branch of the Congregational Home 
Missionary Society of Washington, a charter 
member of the Virginia Dare chapter, D. A. 
R., and a member of the executive committee 
of the Tacoma Y. W. C. A. 


CHARLES T. KERRY, president of the 
Kerry & Hanson Flooring Co., of Grayling, 
Mich., died at Saginaw, Mich., early in the 
morning of Nov. 1. He was also connected 
with the Kerry & Way Lumber & Manufac- 
turing Co., of Saginaw, and other affiliated in- 
terests. Mr. Kerry was widely known in the 
maple flooring industry and took a very ac- 
tive part in the affairs of the Maple Flooring 
Manufacturers’ Association. His firm was a 
charter member of that: association when it 
was organized in 1905, and for many years 
he was a member of the board of trustees and 
chairman of the grades committee, as the 
head of which he did a lot of work in bringing 
about the standardization of grades and man- 
ufacture of sizes. Funeral services were held 
at 10 a. m., Nov. 3, at the late residence at 
Saginaw. 


JAMES B. FERGUSON, lumberman, for- 
merly of Renfrew, Ont., died recently at his 
home in Ottawa at the age of 66. Mr. Fer- 
guson, who had lived his entire life in the 
Ottawa Valley, was born in Admaston Town- 
ship, Renfrew County, on Oct. 1, 1861, a son 
of the late Mr. and Mrs. John Ferguson. His 
father was Conservative representative for 
North Renfrew in the Federal House from 
1885 until 1900. Mr. Ferguson was widely 
known in Masonic circles. .His grandfather 
organized Renfrew Lodge No. 122 and since 
its organization all his direct male descend- 
ants have been members. Mr. Ferguson is 
survived by his widow, two daughters and 
three sons. 


DAN C. MOGAN, shipping clerk for Homo- 
chitto Lumber Co., at Bude, Miss., died Sat- 
urday night, Oct. 22, and was buried at Mid- 
way Cemetery near Meadville, Miss. Mr. Mo- 
gan leaves a wife and seven childrtn to mourn 
his passing. He had been in ill health for 
about two months. Dan Mogan was highly 
regarded and will be greatly missed by his 
fellow employees. The funeral sermon was 
preached by Parson Smith, one of the em- 
ployees in the planing mill at Bude. Mr. Mo- 
gan was about 56 years of age and had been 
employed by the Newman interests for some- 
thing over twenty years. 


MRS. BELLE H. SHIELDS, widow of E. B. 
Shields, former manager of the Pacific States 
Lumber Co., of Tacoma, Wash., died at Port- 
land, Ore., Oct. 20. Mrs. Shields had retained 
her husband’s interest in the company and had 
a wide circle of friends in Tacoma. Mrs. 
Shields is survived by a son, E. B. Shields, 
and a daughter, Mrs. Marvel Mae Auburn, wife 
of a well known lumberman of Grays Harbor. 
The funeral, held at Portland, was attended 
by a number of Tacoma lumbermen, J. G. 
Dickson, president of the Pacific States Com- 
pany, among them. 


A. B. CRUM, aged 73, a retired retail lumber 
dealer of Columbus, Ohio, died recently at his 
home, 97 East Longview Avenue, in that city, 
from influenza. He had not been in active 
business for the last 12 years. He leaves his 
widow, two sons and four daughters. Burial 
took place at Ironton, Ohio, his former home, 
where also he was once engaged in the lum- 
ber business. 


RASMUS HANSON, vice-president of the 
Kerry & Hanson Flooring Co., Grayling, Mich., 
died at his home in that city on Oct. 31. He 
was well known to the maple flooring and 
lumber industry, and was connected with the 
Sallin-Hanson Co., of Grayling, for many 
years. Funeral services were held Nov. 3 at 
Grayling, and were attended by a host of 
friends. By a sad coincidence, Mr. Hanson's 
death occurred just the day before that of 
his partner, Charles T. Kerry, at Saginaw. 


PAUL WALTERS, a lumberman‘of Pinetop, 
Ky., died at his home, “Paulton,” near that 
place, on Friday, Oct. 28, after an extended 
illness. Mr. Walters had been engaged in the 
lumber and tie business in that section for 
several years. His widow and several chil- 
dren survive. 
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Turnover 
and good profits 


Wholesalers and retailers 
who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and prices. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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CYPRESS 


. We annually produce 40,000,000 feet of 
Bes Louisiana Red Cypress 
RO Lumber, Lath 

and Shingles 


Also Tupelo Lumber, and have Complete 
Planing 
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Caddo River 


Lumber Company 


R. A. Long Bidg., KANSAS CITY, MO. 


Yetiow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 
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Co. 
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Beaumont, Texas 

















Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“keear=’” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chi ILL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bidg. 
Johnstown, Pa., Title & Trust Bidg. 
Sea'tie, Wash., 4432 White Bidg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bidg. 








C. B. Richard & Co. 


29 Broadway, NEW YORK 

. , collect invo'ces 
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rokers 















for exports & imports 
Special department handling export lumber shipments 
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Portland, Ore. 


Oct. 31.—The Japanese demand is showing 


some signs of quickening, and Europe is buy-~ 


ing considerable. Only in the last year has 
Europe been a factor of appreciable impor- 
tance in the Pacific Northwest lumber market. 
The United Kingdom and Continental market 
has grown to big proportions and is steadily 
increasing. Foremost probably among those 
who have carried on missionary work in this 
field is Harry Nicolai, of the Nicolai Door Co., 
of Portland, who recently returned from an 
extended tour of Great Britain and Europe. 
Dant & Russell and other lumber exporting 
firms through continued efforts have built up 
a big demand for lumber in China, and cargo 
after cargo is being sent regularly despite 
unsettled political conditions in that country. 
For the present, Chinese business can hardly 
be classified as fair, but the quantity being 
shipped is nevertheless large. The Atlantic 
Coast and California markets are about as 
they have been for some time. Spruce de- 
mand has been rather quiet. Pondosa pine is 
reported quite active. 


Tacoma, Wash. 


Oct. 29.—A renewal by a group of Tacoma 
property owners, of the fight against certain 
North end mills for the alleged injury to prop- 
erty from cinders from the mill burners, has 
brought the Tacoma Lumbermen’s Club into 
the contest to the defense of the mills. At 
yesterday’s meeting it was unanimously voted 
to appoint a committee to take the matter up 
with the Tacoma Chamber of Commerce and 
the city council, and endeavor to obtain pro- 
tection for local industries. The committee 
was also authorized to investigate the cinder 
question and recommend measures to reduce 
the causes of complaint. President J. G. Dick- 
son named Ralph Dickman chairman of the 
committee, with Donald Doud, W. Yale Henry, 
Maj. Everett G. Griggs and John E. Manley 
as his associates. 

There was some discussion as to the ad- 
visability of holding a meeting next week, in 
view of the session of. the Pacific Logging 
Congress on the same day, It was finally 
decided to hold the meeting and allow each 
club member to bring as a guest one of the 
delegates at the convention. A. Whisnant, 
secretary of the congress, explained the ar- 
rangements for attending the Washington- 
Stanford football game at Seattle next Satur- 
day, and invited the members of the club to 
join the party of the loggers. 

J. K. Waddell, of the Tillamook Toys (Inc.), 
outlined the work being done by his firm, and 
particularly the development of the “Douglas 
Fir Hound,” a toy dog which made an immense 
hit at the annual convention of the National 
Retail Lumber Dealers’ Association last sum- 
mer and for which a heavy demand has sprung 
up in the East. Mr. Waddell said the West 
Coast Trade Extension Bureau has ordered 
10,000 of the toys for distribution among east- 
ern retailers this Christmas. 

The club also adopted a motion asking the 
West Coast Trade Extension Bureau and the 
West Coast Lumbermen’s Association to send 
representatives to California to defeat hostile 
legislation pending there against certain va- 
rieties of Northwest lath and lumber. 

Cargo shipments of lumber over the Tacoma 
docks last week: From the Baker and Mc- 
Cormick docks and Portacoma piers, 5,080,000 


feet; Defiance Lumber Co., 1,015,000 feet; 
Wheeler, Osgood Co., 300,000 feet; Tacoma 
Harbor Lumber Co., 300,000 feet; Dickman 


Lumber Co., 1,400,000 feet; St. Paul & Tacoma 
Lumber Co., 1,510,000 feet; Puget Sound Lum- 
ber Co., 465,000 feet, and Tidewater Mill Co., 
300,000 feet*—a total of 10,370,000 feet, Des- 
tinations: Atlantic coast, 2,805,000 feet; Cali- 
fornia, 1,560,000 feet; Japan and China, 3,825,000 
feet; Europe, 715,000 feet; South America, 
west coast, 965,000 feet, and the Hawaiian 
Islands, 500,000 feet. Other than lumber: The 


ee, 


ews Notes from Ameic 


Atlantic coast took 1,700 doors, 27,000 fee 
cross arms, 1,060 bundles broom handles, ang 
2,570,000 shingles. Japan and China took 199 
tons. box shook and 200 tons wood pulp. Europe 
took 32,000 doors, 85 tons plywood and 18 tons 
cascara bark. 

A. H. Onstead, chief engineer for the Weyer. 
haeuser Timber Co., was the principal speaker 
at the regular meeting of the Tacoma Profes- 
sional Engineers’ Club on Wednesday. Mr. 
Onstead presented a 2-reel moving picture of 
the company’s camps and mills at Snoqualmie 
Falls, stressing the utilization of electric power 
there. 

A. J. Ritchie, formerly of the Veneer Prod. 
ucts Co., and Leavenworth Kershaw, of the 
Tacoma Dredging Co., have organized the Coast 
Book Match Co., which will probably build a 
factory in Tacoma. 


San Francisco, Calif. 


Oct. $1.—Charters of ocean going vessels 
during the week indicates larger demand for 
export lumber, especially from Australia and 
the Orient. Redwood was in demand, and 
there is an increased call for upper grades 
of pine. Carrying rates are being sustained 
by the steamer lines. 

Arrangements are being made for a series 
of entertainment functions for those who 
come to Oakland Nov. 16 for the annual con- 
vention of the California Millwork Institute. 
The convention will be held at the Leamington 
Hotel. 

Harry Jackson, general manager Northern 
Redwood Lumber Co., of Kobel, Calif., when 
in San Francisco during the week declared 
that the outlook for redwood and redwood by- 
products was better now than at any time 
since the World War.. Prices, he said, are 
much better than at the first of the year they 
were expected to be, notwithstanding the gen- 
eral feeling of optimism at that time. 

Edward P. Ivory, sales manager Yosemite 
Lumber Co., returned from the mills this 
week. The Yosemite stocks, according to Mr. 
Ivory, are in good shape, due to curtailment’ 
at beginning and end of the season. The mills 
are now being shut. down for the winter. 

Announcement was made last week by the: 
Hutchinson Lumber Co. that the recent fire 
loss would be covered entirely by insurance. 
The loss was estimated at about $1,500,000. 

Cc. C. Stibich, formerly with Frederic S&S. 
Palmer, of this city, is now connected with 
the staff of the Pickering Lumber Co. in its 
San Francisco office, handling the sales in this 
territory. Mr. Stibich has had many years of 
experience in the selling of California white 
and sugar pine, and also had mill experience 
at Madera, Calif. 


Spokane, Wash. 


Oct. 29.—The weather this last week has 
been clear and colder, and logging operations 
are getting into full swing for the winter. 


The market continues quiet, but seems to be. 


holding steady since the recent drop in white 
pine prices. In explanation of this drop, lum- 
bermen point out that a few years ago an 
average differential of only $3 was being 
maintained between Pondosa and Idaho white 
pines, while last year at some mills there was 
a spread of as much as $18 between the two. 
In part this is accounted for by the larger 
and more numerous defects of Pondosa, but 
really meant that Idaho white pine has been 
advanced to a price higher than’ the traffic 
would bear. It was high enough so that the 
retail dealer got a smaller percentage of profit 
on his white pine sales than on any lumber 
in his yard, with the result that there was 
substitution. It is argued that the reduction 
in price was necessary, and will greatly in- 
crease white pine sales by taking the wood 
out of the specialty class, thus permitting the 
mills to manufacture enough to operate at 
maximum efficiency, and will also move this 
wood fast enough to prevent excessive loss 
by degrade and insurance. Other lumbermen 
dissent vigorously from this view, and hold 
that it is suicidal to drop prices, which, 
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war boy was born to Mr. and Mrs. J. P. 

Weyerhaeuser, jr., at the Deaconess Hospital, 

in this city, last Friday night. Both mother 

and son are doing nicely. 


Vancouver, B. C. 


Oct. 29.—Domestic lumber trade continues 
very quiet, with rail and Atlantic coast water- 
porne shipments light, but export business 
remains steady and there is every prospect 
that it will continue so. Inquiries from the 
Orient are increasing, demand from Australia, 
South Africa and Europe is normal, and the 
West Indies and South American markets are 
developing steadily. 

Fir logs continue to move at list, and there 
is no appreciable surplus. Camps are running 
100 percent and should continue to do so until 
the end of the year unless weather conditions 
cause a curtailment. The production of cedar 
logs has fallen off chiefly on account of the 
decline in shingle demand and consequent cur- 
tailment in shingle production. Log prices 
have touched bottom, and any change must 
of necessity be upward, as the present list 
does not justify the opening of any new camps 
or the reopening of any now closed down. 
The hemlock log market has strengthened 
somewhat. Stocks have decreased appreciably 
and prices have strengthened. Present indica- 
tions are that there will be no surplus of hem- 
lock based on present buying, for the next 
sixty to ninety days. 

‘At a meeting of the Consolidated Shingle 
Manufacturers’ Association of British Colum- 
bia on Friday, Oct. 28, it was decided to pro- 
long the 50 percent curtailment started on 
Oct. 17 for another two weeks. Prices are 
being reduced 25 cents on No. 1’s for XXX, 
XXXXX, eurekas and perfections, and 20 
eents on No. 2’s for XXX and XXXXX. 
Stocks are large and there is very little de- 
mand. Mr. Eastman, advertising counsellor 
for the association, has made a systematic 
tour of Texas in connection with the Edg- 
wood cedar shingles advertising campaign, 
and has met with considerable success in 
building up a market for perfection shingles. 
pod eae back in Vancouver tomorrow, 

ict. 30. 


Philadelphia, Pa. 


Oct. 31.—Glenside, a suburb of Philadelphia, 
has had two lumber yard fires within the last 
week, and police are now working on reports 
of ihcendiarism, The two concerns to suffer 
are the Glenside Lumber & Coal Company and 
the Thomas Hagerty Lumber Co. The Glen- 
side conflagration completely destroyed the 
Plant, with a loss estimated at $75,000. The 
age fire two days later caused a loss of 

A large tract of timber land on the banks 
of the Nanticoke River about seven miles 
from Seaford, Del, has just been purchased 
by J. E. Wiley, postmaster of Seaford, Robert 
B, Elliott, former prohibition director, and his 
ae Philip Elliott. They have established 

mill. 

W. S. Rohrbach, of Oley, Penn., who until 
recently was associated with the R. T. Jones 
Lumber Co., announces that he has started in 
business for himself at Oley. 


Pittsburgh, Pa. 


Nov. 1.—Continued good weather this fall 
has been very encouraging to retail lumber 
dealers. Retailers report that the buying 
volume continues well maintained. The situ- 
ation in the bituminous coal field of western 
Pennsylvania, West Virginia and eastern 
Ohio remains unchanged, with most of the 
union miners still out. As nearly as can 
be learned, production is just about meeting 
demands. The greater part of the produc- 
tion is by mines that are running non-union. 
Wholesalers report the volume of business 
holding up well. There seems to be no 
disposition on the part of the mills to make 


any lower prices on California sugar pine, 
and the recent price levels on Pondosa and 
Idaho white pine are being well maintained, 
with a fair volume of business in each. Some 
of the dealers who were hesitant about plac- 
ing orders, in view of the recent drastic cut 
in Idaho white. pine, appear to realize that 
no further concessions are probable and have: 
been placing orders. About the usual demand 
for southern pine continues. No. 2 common 
and better bill stuff and No. 2 common di- 
mension are holding at about. the price level 
that has obtained for the last couple of 
weeks.. Inquiries continue active in hard- 
woods. There is apparently more demand for 
poplar, and the lower grades of all varieties 
of hardwoods are in good demand. The steel 
manufacturers are expecting more activity 
soon, which will be felt in the lumber trade. 


Boston, Mass. 


Oct. 31:—The lumber market is generally 
quiet, and there is a dearth of interesting 
developments in practically all its branches. 
Wholesalers agree that eastern spruce frames 
are firm, and some authorities think that a gen- 
eral advance to $39 base is possible. Offerings 
of random by Provincial mills are not so 
abundant as they were a few weeks ago. Spruce 
lath are weak, and $6.50 has recently been ac- 
cepted for 15-inch, although there is still 
business occasionally at $6.75, The Pacific 
coast lumber situation looks a little better 
locally, and distress lumber is no longer such 
a big factor. There continue to be concessions 
from the regular prices for Idaho white and 
Pondosa pine. 

Seven lumber cargoes arrived here last week 
from Nova Scotia and New Brunswick, aggre- 
gating only abaut 2,000,000 feet. 


Kansas City, Mo. 


Nov. 1.—Lumber demand showed a little 
improvement last week, but the betterment 
was very spotty and has not been taken as 
any indication of a permanent improvement. 
The price situation still is unsettled and con- 
cessions are easy to obtain on satisfactory 
orders. Reports are that a little moré im- 
provement work is getting under way on the 
farms, though it is not in the volume that 
had been honed for. The eastern market is 
quite slow as far as yard stock is concerned, 
but a good demand for timbers continues. 
The oil field demand remains light, and there 
is a lull in buying in the South. There is a 
fair call for industrial items, that end of the 
market being more nearly normal than other 
lines. 

D. M. Pattie, who has been local representa- 
tive of ‘the Wood Conversion Co., has been 
promoted to district sales manager. He will 
be succeeded as sales representative by 
Nicholas Apollonio, of Kansas City. 

The Alaska Lumber Co., of Benton, Ark., is 
remodeling its battery of dry kilns and is in- 
stalling Universal dry kiln equipment, manu- 
factured by the Universal Vacuum Dryer Co., 
of Kansas City. 


Milwaukee, Wis. 


Nov. 1.—Ideal weather during the last few | 


days has brought about better conditions in 
the local lumber market, as the retailers are 
figuring lumber bills for late fall and winter 
construction. A number of projects are being 
put under way. The common building items, 
such as timbers, boards, small joists and 
dimension stock, are being taken by the yards 
in smal] lots every day. Buying in the whole- 
sale market continues to be limited to current 
requirements. Interior woodwork and sash 
and door factories are also buying for current 
needs. Fir and northern pine are the chief 
species being taken at Milwaukee. Lumber 
prices are low and the market continues to 
have a weak undertone, and buyers tend to 
hold back their orders. Hemlock is moving in 
good volume in other parts of the State, as 
constructive work is progressing in smaller 
cities and rural sections. 


Our Sales Growth 
Proves Our Case 


We do not believe another floor- 
ing in the country has shown the 


sales growth ~ that 


Hudson Oak 


Flooring has. Its sales have nearly. 
doubled in less than four years’ 
time. The list of dealers who are 


handling 


HUDSON 


Oak Flooring 


has.grown steadily since we started 
business a little over four years ago. 


Let Hudson quality 
ufacture help you 
sales. 


and good man- 
win flooring 


Write for samples and prices. 


Hudson Hardwood 


Flooring Company 
Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. 


Vicksburg, Miss. 











Band 
Sawn 


SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses) ,Mouldings 
1’ and 2” Yard Stock up to 20’ long 


Also SOUTHERN 


HARDWOODS 


DAVIS BROS. 


LUMBER CoO. Ltd. 
ANSLEY, LA. 

















North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- 
factured, High Grade. 
Capacity, 250,000 feet 
er Day. 











CASING, 

BASE AND 

MOULDINGS 
Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 


1530-35 Oliver Blidg., 


PITTSBURGH, PA, 











Bruce Oak FLOORING ... 


‘ : ry “‘deliv- 
ered” 
EST. = 
r list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. — 


E. L. BRUCE CO., Memphis, Tenn. 
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Cc PACIFIC COAST Co 








OUR SPECIALTY 
Mixed Car Loadings 


1B White Pine 
Sugar Pine 
Redwood 


Embracing all manufactured products therefrom. 
Car shippers of White Pine Mouldings, Siding. 


Sash, Doors and Cabinet Work. 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MiLLS SALES OFFICE - YARDS 


OAKLAND, CALIFORNIA 








307 STARK 


Pay off your debts 


now when money rates are favorable 
and get your lumber operation under 
your own control. 


If a bond issue will help you, bring 
your problem to us. We underwrite 


or buy outright bond issues on timber 


and sawmill properties of $100,000 to 
$1,000,000 or more. 


Write or see us. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO 


CROCKER-FIRST NAT. BK. BOG. BARTLETT BLOG 


LOS ANGELES 

















Put 


6“ 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Dougla 
Malioch, “the Lumberman poet,” 


should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armerican{umberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you ) 
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Toronto, Ont. 


Oct. 31—The Manley Chew mill, Midland, 
‘Ont., which recently passed into the hands 
of the Herron interests, of Webbwood, Ont., 
will be operated again during the coming 
season, after having been closed down for the 
last year or two. The Ontario department 
of lands and forests has for some time been 
trying to effect a settlement between the 
Standard Bank and the firm of Manley Chew 
(Ltd.). In order to do so and retain the 
industry for the town, it has guaranteed cer- 
tain concessions to the new owners that will 
enable them to operate successfully for a 
considerable number of years. 

D. Elliott, of the executive staff. of the W. 
F. Beck Lumber Co. (Ltd.), Toronto, has 
accepted a position with the Pembroke Shook 
mills, Pembroke, Ont. Mr. Elliott’s confreres 
recently presented him with a traveler’s set 
of club bag toilet fittings. 

James R. Nevison, son of J. L. Nevison, has 
taken a position on the staff of the Walley 
Lumber Co., Toronto. 

J. T. Todd, lumberman of Toronto, Ont., 
who represents several Pacific Coast firms, 
has returned from an extended business trip 
to the sawmills in British Columbia. He 
also spent some time at his farm at Bassano, 
Alta. 

A. E. Gordon, of the A, E. Gordon Lumber 


a 
they -have very little stock on hand. On ae. 
count of a scarcity of water, caused from the 
long dry spell in this section, a good 
smaller operators of this immediate sectio 
having to close down. — 

Mrs. Lillian T. Conway, assistant in educa. 
tion, Forest Service, Washington, D. C., ig to 
give a series of lectures in Mississippi from 
Nov. 28 to Dec. 10, under the auspices of the 
State forest service, codperating with the Mis. 
sissippi Federation of Women’s clubs. She wi) 
be heard in the southeast forestry district, the 
delta and as far northeast as Senatobia, 

Paul P. Bellenger, assistant manager of 
Trenton Lumber Co., has returned from a trip 
of three weeks through the lumber consuming 
sections of the Middle West. 

M. D. Tucker, manager of plants, of the E, g, 
Evans interests, of Detroit, Mich., was a visitor 
to Jackson during the last week. 


Whitesburg, Ky. 


Nov. 1.—There is an increased demand for 
lumber of all kinds throughout eastern Ken- 
tucky, although coal mining is somewhat hin. 
dered-on account. of poor market conditions, 
Several of the coal companies have already 
started building and others will follow suit, 
When coal mines are not active the operators 
take advantage of the situation and engage 
in building work in order to be ready when 


many 
N are 
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The log cabin pictured above has been built at Lec Amat, in the La Tuque district of Quebec, 
for Bud Stillman and his backwoods bride. They are expected to spend the summer in it after 
their return next spring from their honeymoon abroad 





Co., Toronto, accompanied by Mrs. Gordon 
left recently on an extended business trip to 
the Pacific coast. 

Charles Hadley, of the S. Hadley Lumber 
Co. (Ltd.), Chatham, Ont., has announced 
himself as a candidate for mayor. He is a 
well known member of the Ontario Retail 
Lumber Dealers’ Association, and one of 
Chatham’s most popular young business men. 
For two years he has been an alderman. 


Jackson, Miss. 


Oct. 31.—There was practically no change in 
prices during the last week, but a slight im- 
provement in volume over the previous two 
weeks was noted. Prices on longleaf timber 
and special cutting are generally satisfactory. 
Yard and shed stock items in both longleaf and 
shortleaf carry prices which are too low for 
profit. Demand for Nos. 1 and 2 dimension 
is slow. No. 2 common flooring showed a little 
more activity during the week but with little 
if any change in price. There has been no 
improvement noted in the price of finish, but 
this item moved well during the last week. 
Export demand remains about unchanged, with 
the South American trade unusually slow. 
Weather conditions continue excellent, with no 
rains for several weeks. Labor conditions are 
easy and the mills are able to make quick load- 
ing. Yards continue to insist upon immediate 
shipment of every order placed, which indicates 


the markets improve. In some of the towns, 
including Whitesburg, Blackey, Hindman, 
Hazard, Jackson and Pikeville, much build- 
ing will be under way this winter. Several 
of the larger coal companies are buying ex- 
tensive stocks of ties, mine rails and props 
during the slack period. 


Bogalusa, La. 


Oct. 31.—Depicting the beauties and ad- 
vantages of Bogalusa, the 30-page booklet re- 
cently issued by the Bogalusa Chamber of 
Commerce has attracted much favorable at- 
tention. The outside cover of this booklet is 
a reproduction of a virgin pine forest, taken dur- 
ing the early days of sawmilling in this city. 
Inside the cover is an airplane photograph and 
the booklet is profusely illustrated with pictures 
of the leading industries and points of interest. 

A recent notable visitor to Bogalusa was 
F. L. Peck, of Scranton, Pa., who is a director 
of the Great Southern Lumber Co. of this city 
and largely interested in other sawmill enter- 
prises in the South. Mr. Peck was accompanied 
by H. H. Pethick, of Hongkong, China, who for 
the last fifteen years has represented the Stand- 
ard Oil Co. in that part of the Orient. Mr. 
Pethick formerly was a resident of Scranton, 
Pa. 

His many warm friends in this city are look- 
ing forward with pleasure to a visit from Col. 
A. C. Goodyear, president of the Great South- 
ern Lumber Co., whose home is in Buffalo, N. Y. 
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Col, Goodyear has just recently returned from 
an extended tour of South America, and in a 
jetter to Ww. H. Sullivan, vice president and 
general manager of the Great Southern Lumber 
Co., dated Oct. 21, gave some interesting impres- 
sions of his visit in South America and said 
that he expected to come to Bogalusa within a 
yery short time. 

Progressive citizens of Louisiana have con- 
tributed to the necessary fund to defray the 
expenses of a livestock judging team at the 
American Royal Live Stock Show in Kansas 
City. W. H. Sullivan, mayor of Bogalusa, has 
received a letter from the State supervisor of 
agriculture, acknowledging a check for $25 to 
this fund, and expressing sincere appreciation 
for the mayor’s codperation. 

It was with much satisfaction that his many 
friends learned that George A. Townsend, direc- 
tor of sales for the Great Southern Lumber 
Co., had rallied in a satisfactory manner from 
a major operation at the Presbyterian Hospital 
in New Orleans and they hope soon to see him 
at home again fully recovered. 


Birmingham, Ala. 


Oct. 31.—Complaints were numerous. the first 
of this week as to market conditions, but this 
changed slightly towards middle of week and, 
while no price change was noted, a better feel- 
ing among the dealers and wholesalers pre- 
yailed. Some of the smaller manufacturers com- 
plain of the No. 2 & better dimension market. 
Kiln dry shortleaf finish is in demand, and the 
lower grades had increased calls, but there is 
so much difference between production cost and 
the prevailing market price of low grade stocks 
that the mill man can not appreciate the mar- 
ket from any standpoint. From the hardwood 
mills comes the same complaint. Stocks of 
hardwood seem much larger than usual, being 
the result of holding for higher prices. Many 
mill operators contemplate closing down. 

Contracts for a large number of residences 
were let this week, with a few good sized 
apartment buildings, which brought up the total 
to a respectable record. Sales of dimension in 
the rough continue to show the largest gain, 
while flooring in 1x4-inch No. 2 common longleaf 
is in better demand than shortleaf. Onex6 
$2S&CM sold at $17 for No. 3 common, and $18 
for S4S form stock. Small timbers, heavy joist 
and sheathing stock cover the majority of sales. 

Among the lumbermen visiting the Mobile con- 
vention were John L. Kaul, Thornton Estes, L. R. 
Vines, K. D. Brabston, H. P. Woodson, Allan 
K. Wood, Samuel Dawson and Ernest A. Propst. 


Brookhaven, Miss. 


Oct. 31.—Business this week has not been 
quite as good as it was last week, but orders 
will just about equal production. Shipments 
are holding up quite well, but stocks are 
likely to show a little increase for October. 
Inquiries continue very heavy, and there is 
plenty of pressure for lower prices, but some 
of the sellers are refusing to accept offers 
being made. The export market is showing 
up just a bit brighter, as a number of the 
larger Florida operators purpose to line up 
with the Pitch Pine Export Co., New Orleans, 
and handle exports through that agency. 

Sales of 4-inch flat grain flooring in B&bet- 
ter, Nos. 1 and 2 have been the feature of 
the week, and present stocks of all items 
are badly oversold at all mills, except the 
items of 4-inch No. 1 shortleaf. Volume of 
sales of 3-inch have shown material pick-up 
and stocks are being depleted very rapidly. 
Rift items are slow. No. 3 flooring, 3- and 4- 
inch, is well sold ahead. Several excellent 
Sales of drop siding have been made. Quite 
a bit more stock needs to be moved, however, 
before winter sets in. In ceiling, 5/4x-inch 
No. 2 remains the feature, with this item 
oversold. Other grades have shown very 
little activity. This same thing is true of 
%x4-inch ceiling. Partition items have shown 
fair activity. Molding items are oversold for 
possibly thirty days. Finish items are not 
as active as could be hoped for, but possibly 
a trifle more active than for the last few 
weeks, 

No. 2 fencing, 4-inch, has continued to move 
in rather nice volume, and 6-inch No. 2 kiln 
dried longleaf S2S&CM and bundled stu_.: are 
now oversold for sixty days. Shortleaf No. 
2 rough 6-inch strips are showing a nice sur- 
Plus. Shortleaf 8-, 10- and 12-inch No. 2 
boards. have been showing fair movement. 
Longleaf has moved in large volume and sur- 
plus is very low. The movement of 5/ and 
6/4 No. 2 has been very light. No. 3 fenc- 


ing strips, 4-inch, have been moving in ex- 
cellent volume. The 6-inch longleaf have 
moved well, while the shortleaf have been 
rather sluggish. In No. 3 the 8-, 10- and 
12-inch longleaf and shortleaf have moved 
in only nominal quantities. 

No. 1 longleaf dimension has been moving 
quite well, and mill stocks are extremely 
low and broken. Shortleaf No. 1 has been 
moving fairly well, and stocks are much bet- 
ter assorted than those of longleaf, but few 
items are in excess supply. No. 2 longleaf 
and shortleaf have been showing fair ac- 
tivity. No. 3 has shown little movement. 

Lath sales are about equalling production. 
There is some tendency to bear prices fur- 
ther down. Pine shingles are showing ex- 
tremely heavy sale in No. 2 sap grade, but 
other grades are slow. 


Laurel, Miss. 


Oct. 31.—Pine stocks remain about normal, 
as does production. Shipments are about 
equal to the cut. Some increase in demand 
for shed stock has been noted. No. 2 common 
4-inch flooring, No. 2 common 6-inch center 
matched and No. 2 common %-inch ceiling, as 
well as No. 1 floorings, have been in better 
demand, and of these items none of the mills 
have a surplus. One mill reports advancing 
No. 2 common 4-inch flooring $1 over the Oct. 
1 list. Special cutting and timbers in longleaf 
are in extraordinary demand. All mills are 
easily able to maintain full price list on this 
stock. The local mills have been furnishing 
a considerable volume of export items, and 
sawn timbers have advanced slightly. Export 
heart items continue much in demand. Kiln 
dried saps and West Indies boards are per- 
haps the weakest items on the export list, but 
there has been a fair movement of even these 
stocks. Weather has been ideal. Yard stocks 
are getting into excellent shape for late fall 
and winter demand. Open weather has re- 
sulted in somewhat lower logging costs. 

Charles Green, president Eastman, Gardner 
& Co., is at home from a stay in the East and 
is greatly improved in health. 


Norfolk, Va. 


Oct. 31.—While there has not been any great 
amount of business done in the North Carolina 
pine market during the last week, one gets 
the impression that there is developing a little 
better demand and that prospects are brighter. 
Yards are buying more lumber, but only when 
forced to do so or when “bargains” are offered 
them. It is possible that the good demand 
expected during October has been delayed. and 
that this will materialize during November and 
continue until Christmas. Meanwhile, some 
items which have shown very little life in the 
last few months have been more active and this 
has been most welcome to millmen. There are 
some buyers right now willing to place large 
orders at fair prices for shipment later on, but 
there are few takers for this class of business, 
with winter weather coming on, and production 
is apt to be materially curtailed and prices 
are apt to stiffen. 

There has not been much demand for 4/4 
edge No. 2&better either in band sawn or cir- 
cular sawn stock. Four/4 edge No. 3 has been 
moving a little better, some of the mills now 
being sold up and quoting a little higher price. 
Four/4 No. 2&better stock widths both band 
and circular sawn have been very quiet during 
the week. Inquiries for mixed cars of 4/4 
and 5/4 stock widths have been more numer- 
ous but buyers are slow in placing orders. Mills 
refuse to make further price concessions and 
wholesalers are not speculating. Four/4 stock 


widths move a little better although prices are. 


unsettled and show quite a range. Five/4 No. 
2&better stock widths have been moving a little 
better but 5/4 edge, also 6/4 and 8/4 edge 
and stock widths, have been very quiet. De- 
mand for rough bark strips is light but mills 
do not seem to have much to offer as sales 
of partition and flooring have kept the rough 
stock down to a minimum. 

Sales of 4/4 edge No. 1 box rough have 
been very light during the week but there has 
been an improvement in the sale of dressed and 
resawn kiln dried edge box. Inquiries for rough 
stock have picked up and some buyers are get- 
ting a line on the market with the ultimate 
purpose of buying more stock very soon. Four/4 
No. 2 edge box rough has been more active 
during the week. Several mills in position to 
make water shipment have been fortunate in 
securing several large cargo orders at fair net 


CI PACIFIC COAST Co 
The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 


timber. We can quickly handle 
orders for straight cars of 16’ 


and 18’ stock. 





West Coast 


HEMLOCK 








Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O.G. Valentine, P. O. Box, 171, Denver, Colorado 


We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 








LARGE stocks on hand insure 
quick service to our custom- 
ers. Try us on your next order. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bidg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 


? Mills: Albion and Navarro, oF 


D SIDING 


| Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearbore St., CHICAGO 
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"PORTLAND, ORE: 


AND THE COLUMBIA VALLEY 












D. E. Stewart W. J. Walsh Byron Wolfe 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 


Walsh & Wolfe- 
1001 Bedell Bidg., Portland, Ore. 


Timb er Estimating 


opographic Surveys 

Logging Appraisals 
Property Management 

References by Permission 

J. C. AINSWORTH, President, United States National 
Bank, Portland, Ore. 

W. B. AYER, President, Eastern & Western Lumber 
Company, Portland, Ore. 

EDWARD C. CROSSETT, President, Crossett-Watzek- 

Gates, Chicago, Ill 
McLEO. 


G. B. D, Vice President, Hammona Lumber 
Company, Portland, Ore, 










































CARGO 


Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Weod Products Co., Builders Building 


Old 
Growth 











SULLIVAN 


LUMBER CO. 
Portland, Oregon 


Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
rir tiywood 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 




































Surface Measure 


ESTIMATOR 


Anew publication covering in the mostcom 
manner whole field of surface measure ~—— 
plied to rapid estimating of contents of fractional 
sizes of lumber, venta, tine boardand stock used 
in the manufacture of interior and exterior finish, 


panels, doors, door 
‘ames, etc,  ~ couler . 
sample pages. 


Pocket Size (454 x 6%”) $5.00, Postpaid. 
American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 


mill prices.. Four/4 No, 1 stock box rough 
and dressed has been quiet during the week 
but demand should pick up again soon although 
buyers are very much averse to paying higher 
prices at this time. Four/4 No. 2 stock box 
has not been very active but the mills are not 
worrying over this for a short flurry in demand 
will soon wipe out the present surplus. Four/4 
box bark strips dressed continue very active 
and large sales have been numerous. More 
stock would be bought for future delivery at 
today’s prices if available. There is still a 
brisk demand for low grade poplar and gum 
for box making purposes and these items are 
very hard to buy for quick shipment. 


Demand for flooring, so far as sales are con- 
cerned, during the last week has been very 
light and the same is true of other dressed items. 
However, inquiries have picked up and sales 
will increase just as soon as buyers become 
reconciled to the fact that lower prices are not 
apt to prevail this year. Kiln dried roofers have 


also been quiet but these have been moving - 


spasmodically for some time and will continue 
in light demand until air dried stock becomes 
searce, There has been a better demand for 
6- and 8-inch air dried roofers, recent prices 
being on the basis of $17.50 and $18 for 6-inch 
f.o.b. cars Georgia main line rate. Most mills 
now want $18, and, due to adverse weather 
conditions cutting down production, can afford 
to be independent as to price for some time yet. 
Rough and dressed framing have been moving 
very slowly and the same is true of pine and 
cypress lath, both air- and kiln dried. 


Macon, Ga. 


Nov. 1.—The roofer market opened this 
week with prices ranging from $17.50 to 
$18.50, and with some sales at $18 and $19. 
Reports of sales below those figures appear 
to be without foundation. While the market 
is not as good as the manufacturers and 
wholesalers would like to have it, it shows 
a tendency to turn upward. The larger mills 
are operating on short time, as the days are 
growing shorter, but the little mills are still 
running from daylight to dark. 


Longleaf pine demand showed a slight 
slackening during the week, according to re- 
ports from southwest Georgia and southeast 
Alabama. However, there has been fairly 
good trading in longleaf through wholesalers 
located here. Logging conditions are satisfac- 
tory throughout most of the longleaf belt. 


New York, N. Y. 


Nov. 1.—The lumber market in the metro- 
politan area has entered November with 
prices generally standing firm, a fair demand 
and the trade generally optimistic. The last 
week of October witnessed a slight weaken- 
ing in North Carolina pine prices, but this 
was attributed to a more plentiful offerings 
from mills. The best versed authorities said 
the relaxation would be temporary and that 
pine is more and more working to the point 
of stabilization. 

The lumbermen nimrods of the metropoli- 
tan district are busy these days. Ryland 
Sizer, of Robert R. Sizer & Co., has just re- 
turned from a hunting trip in Virginia, where 
he had Barlow Shuit as his companion. 
Charles Grosskurth, the Long Island City re- 
tailer, has been trying out his luck in the 
woods and fields near the Canadian border. 
Oscar Keppler has just returned from a hunt- 
ing expedition. 

Harry Williams, of the Westchester Lum- 
ber Company, recently returned from Europe. 
He attended the American Legion Convention 
in Paris, and thereafter visited England and 
Holland. 

Paul Collier, secretary the Northeastern 
Retail Lumbermen’s Association, has notified 
local secretaries that the program committee 
is busy with plans for the annual convention 
to be held at Boston in January. Benjamin 
Downing, of Long Island, is on the conven- 
tion committee. 

H. D. Rider has resigned as vice president 
and manager of the Rider-Hewitt Lumber 
Co., and has gone to California to live. 

The E. J. Sterner Lumber Co. has moved 
its office to the Pennsylvania Building. 

Ernest Dolge, of Ernest Dolge (Inc.), Ta- 
coma, Wash., was a visitor in New York re- 
cently. 

Corydon Wagner, of the New York office of 
the St. Paul & Tacoma Lumber Co., has re- 
turned from a trip to the Pacific coast. 


Minneapolis, Minn. 


Nov. 1.—October weather in the Nor 
was unusually warm. Farmers hay 
able to continue uninterruptedly in their 
fields. The result has been that lumber busi. 
ness has been curtailed in comparison with 
forecasts by retailers and wholesalers, Never. 
theless there has been a substantial amount 
of trade, most of it done in small lots for 
urgent repair or alteration. Manufacturers, 
wholesalers and retailers are not Satisfied 
with volume in view of the increased buyin, 
capacity which has resulted from harvesting 
the large crop. One of the factors which hag 
been regarded as important by lumbermen jg 
the fact that diversification of farm activities 
has made great progress. A survey in the 
territory indicates that a large volume of 
building of farm structures is under way or 
contemplated. 

Carl S. Hage, of the S. Hage Lumber Co, 
Madelia, Minn., said the company’s sales for 
August, September and October were better 
than in the corresponding period of last year, 

W. W. Wheeler, of the Wheeler Lumber, 
Bridge & Supply Co., Des Moines, Iowa, which 
specializes almost entirely in material for 
roads and bridges, said he believed conser. 
vation accounted for the low ebb in the lum- 
ber industry. 

In Iowa, Nebraska. and South Dakota busi- 
ness. is looking up, in the opinion of W. A, 
Dahlgren, district representative for the R, 
McCormick Lumber Co., of Portland, Ore,, 
who has just completed a trip. 

The Winton Lumber Co.’s input of logs at 
its mill at Pas, Man., is expected to measure 
up to that of last year, according to R. ¢, 
Winton, of that company. 


Duluth, Minn. 


Oct. 31.—Buying of all classes of northern 
pine lumber is fully normal for the season. 
Improvement in buying of medium grades in 
agricultural districts is’ emphasized. Mild 
weather has brought about a renewal of build- 
ing operations at many northern points. 
Northern pine quotations are being fully main- 
tained. Further sales of upper grades to east- 
ern industrial concerns for pattern making 
were reported, as a result of prices being 
placed on a basis that allows northern pine 
to compete with water shipments of western 
lumber. 

The Virginia & Rainy Lake Co., at Virginia, 
the Weyerhaeuser interests, at Cloquet, and the 
International Falls Lumber Co., at Interna- 
tional Falls, having logging road facilities are 
engaging large numbers of men for their log- 
ging camps. Larger outputs are foreshadowed 
in view of the generally better outlook. Pro- 
ducers of saw logs expect to operate on a 
lower cost basis. 

Members of the Duluth Hoo-Hoo Club are 
expected to be on hand in force for a concatena- 
tion to be put on by Thunder Bay Heo-Hoo 
at Port Arthur on Nov. 12. A committee 
headed by C. A. Matson, sales manager Vir- 
ginia & Rainy Lake Co., Duluth, has been 
drumming up a crowd, and this committee is 
said to be ready to put on some new stunts 
for Canadian friends. 


Atlanta, Ga. 


Oct. 31.—Though southern pine business in- 
creased last week, prices failed to gather any 
strength, and are too low to permit a reason- 
able profit. Larger mills, therefore, are refus- 
ing to accept low offers, though small mills 
show a tendency to accept them. Production 
is fairly active, especially of longleaf in 
southern Georgia. Railroad demand for long- 
leaf is unusually active, but sales of timbers 
are less because Florida mills are cutting 
prices. Industrial demand for pine is only 
fair. Retailers in the Southeast are the most 
active buyers. Middlewestern and eastern re- 
tailers are now less active. B&Better %x4- 
inch ceiling is $1 less, and Nos. 1 and 2 about 
$1 higher. Bé&better partition 1x4- and 6-inch 
prices are also up about $1, while Nos. 1 and 
2 are unchanged. Some Bé&better finish items 
are $1 to $2 higher. No. 1 boards have de- 
clined about $1 to $2, and No. 2 about $1. 
No. 1 shiplap is off about $2 to $3, No. 2 is 
up about $1, with No. 3 unchanged. Bé&better 
and No. 1 common drop siding declined about 
$2 while No. 2 advanced a little. 

Roofer mills in Georgia are booking a larger 
volume and shipments have been more active 
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than in several weeks. . Prices, however, con- 
tinue weak. Mills holding for $18 and. $19 


on No, 2 common and better roofers are get- 
ting business only through established chan- 
nels, as stock can be easily purchased at 
$17.50 to $18.50, and sales as low as $16.50 to 
$17.50 are being made by small mills. North 


Carolina pine roofers average $19 to $23 for 
1x6- to 1x12-inch No. 2. 

The Citizens & Southern National Bank, At- 
lanta, has sold to the Pierpont Manufacturing 
Co., Savannah, Ga., the plant and equipment 
of the Southern Box & Lumber Co., that city, 
the new owners installing new machinery. 











Freight Loadings Show Increase 


WASHINGTON, D. C., Nov. 2.—Cars loaded with 
revenue freight for the week ended Oct. 22 
totaled 1,128,486 cars, according to reports filed 
today by the railroads. This was an increase 
of 8,614 cars above the preceding week this year 
with increases being reported in the loading of 
grain and grain products, forest products, mer- 
chandise and less than carload lot freight and 
miscellaneous freight. Decreases, however, were 
shown in the loading of all other commodities. 
The total for the week of Oct. 22 was a decrease 
of 72, 455 cars under the same week last year, 
put 7,809 cars above the same week in 1925. 

Miscellaneous freight loading for the week 
totaled 442,496 cars, a decrease of 13,320 cars 


under the corresponding week last year, but 
8,615 cars above the same week in 1925. 
Coal loading amounted to 193,272 cars. This 


was a decrease of 33,532 cars under the same 
week last year but an increase of 4,116 cars 
compared with the same period two years ago. 

Grain and grain products loading totaled 
60,378 cars, an increase of 6,063 cars above the 
same week in 1926, and 11,954 cars above the 
same period in 1925. In the western districts 
alone, grain and grain products loading totaled 
43,343 cars, an increase of 6,136 cars above the 
same week last year. 

Live stock loading amounted to 40,670 cars, 
an increase of 571 cars above the same week 
last year but 523 cars below the same week in 
1925. In the western districts alone, live stock 
loading totaled 32,383 cars, an increase of 999 
cars above the same week last year. 

Loading of merchandise and less than car- 
load lot freight totaled 269,346 cars, a decrease 
of 3,225 cars below the same week last year and 
2,413 cars below the corresponding week two 
years ago. 

Forest products loading totaled 67,900 cars, 
5,054 cars below the same week last year and 
3,961 cars below the same week in 1925. 

Ore loading totaled 45,036 cars, 20,259 cars 
below the same week in 1926 and 5,472 cars be- 
low the corresponding week two years ago. 

Coke loading amounted to 9,388 cars, a de- 
crease of 3,699 cars under the same week in 
1926 and 4,507 cars below the same period in 
1925. 

All districts except the central western, re- 
ported decreases in the total loading of all com- 
modities compared with the corresponding period 
in 1926, but all except the eastern, Allegheny 
and Pocahontas districts reported increases com- 
pared with the corresponding period in 1925. 


Fir Door Complaint 


WASHINGTON, D. C., Oct. 31—The Fir Door 
Manufacturers’ Association and the Inland 
Empire Manufacturers’ Association have filed 
with the Interstate Commerce Commission a 
complaint against the Abilene & Southern 
Railway Co. and others, attacking the transit 
arrangement effected July 9 and 10 and Aug. 
17 and 18 of this year under which compet- 
itors of complainants’ members in Illinois, 
Iowa, Minnesota, Wisconsin and South Dakota 
are said to be given a distinct advantage. 

It is pointed out that lumber such as used 
by complainants’ members in the manufacture 
of sash, doors, frames and other commodities 
is produced in large quantities close to the 
mills. On the other hand, the lumber used by 
the competitors in the States mentioned above 
must be transported as far as 2,000 miles be- 
fore getting to their plants. Consequently the 
competitors must pay freight on a much 
greater weight of lumber into their mills than 
goes out as manufactured products (one-third 
to one-half, according to the complaint). 

It is alleged that the defendant railroads in 
effect absorb a substantial part of compet- 
itors’ freight charges, to the undue prejudice 
and disadvantage of complainants’ members 
and stockholders, 

Prior to the establishment of the present 
“transit station” arrangement, it is declared, 
competitors in the middle West had to pay 


two distinct shipping charges. The new ar- 
rangement affords a- substantial saving to 
these mills, but at the same time “promotes 
and induces uneconomical, inefficient and 
wasteful transportation practices.” 

Among other things, the complaint suggests 
that the commission institute an inquiry on 
its own motion, consolidating it with this pro- 
ceeding, into the subject of milling or manu- 
facturing in transit privileges on lumber 
throughout the United States, and to deter- 
mine therein to what extent existing privi- 
leges accorded are unreasonable, unjustly dis- 
criminatory, unduly prejudicial or preferential 
or otherwise in violation of any provisions of 
the Interstate Commerce Act, to what extent 
and on .what terms and under what conditions 
and for what purposes and to what classes of 
persons, in what localities with respect to the 
sources of timber supply, such privileges 
should or can be accorded lawfully. 

The complaint asks the commission, follow- 
ing hearing, to issue an order to cease and 
desist, that it cancel and eliminate the manu- 
facturing in transit tariffs involved and re- 
quire the carriers to cease from concurring 
further in joint rates on lumber or on prod- 
ucts of lumber that may be used or the use 
of which is held out under the provisions of 
these manufacturing in transit tariffs, and to 
issue such further order or orders as it may 
consider proper in the premises. 


Seeks Reparation on Pine Frames 


WASHINGTON, D. C., Nov. 1.—The Andersen 
Lumber Co. has filed with the Interstate Com- 
merce Commission a complaint against the Chi- 
cago & North Western Railway Co. and others, 
seeking $262.33 reparation on eleven carloads of 
pine frames shipped from Bayport, Minn., to 
New Orleans, La., knocked down in bundles. 
Complainant points out that in a former pro- 
ceeding brought by the company the commission 
ordered the establishment of rates not exceed- 
ing those contemporaneously applied on lumber. 


| MANUFACTURER and DEALER 


To Exhibit Products at Power Show 


At the sixth national exposition of power 
and mechanical engineers, Grand Central Pal- 
ace, New York City, Dec. 5-10, the Westing- 
house Electric & Manufacturing Co., of East 
Pittsburgh, Pa., will occupy Booth No. 564. In 
this space there will be exhibited a 200-KW 
geared, turbine generator unit, one 100-horse- 
power mechanical drive turbine, one 3-KW., 
125-volt direct current turbine generator unit 
and one 4-inch priming ejector. 


To Make Falk Products in Canada 


The Falk Corporation of Milwaukee, Wis., 
announces that arrangements have been made 
with William Kennedy & Sons (Ltd.), Owen 
Sound, Ont., whereby this company is to man- 
ufacture and sell Falk continuous tooth her- 
ringbone gears, Falk herringbone speed reduc- 
ers and Falk flexible couplings in Canada. 

For sixty years, William Kennedy & Sons 
(Ltd.) have been well known throughout Can- 
ada as founders and engineers. The broad ex- 
perience of this concern and the splendid serv- 
ice it has rendered Canadian industries in the 
solving of technical problems, as applied to 
power transmission, has led the Falk Corpora- 
tion to deviate from a long established policy 
and license William Kennedy & Sons (Ltd.) 
to engage in manufacture under Falk patents 
and on Falk gear cutting machines. 

This opens up to Canadian industry better 
methods of power transmission and brings the 
same advantages that United States industries 
have experienced in the remarkable efficiency 
of Falk gears, speed reducers and couplings. 
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Ask LOUIS WUICHET, Inc. 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings F Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
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We invite your inquiries and orders. 


Clover Valley 
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Yard, Factory and Industrial Lumber. 


Frederic S. Palmer, san trancisep CAL. 
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Kent Lumber Company 


461 Market Street, SAN FRANCISCO, CAL. 
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Place Your Orders Now 
for Mixed Carloads. 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., In 


SALES OFFICE: : 


ee paidng, CHICAGO vecteore sr 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. Shaped or 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, Il. 








Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
sf er than any other. 


Write today tor rates and 
Pamphlet No. 49-S. 
Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 


counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 


Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 














THE ACTUARY DOES A MAN’S WORK 
And does it accurately. A book to use for 
moulding, lumber bills, car freights, ear invoices, ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, Bt pore bound 
im leather, $8.50. AMERICAN LUMBE N, 431 8, 
Dearborn St., Chicago, Ill. 








A. W. Goehausen, of the Milne Lumber Co., 
St. Louis, Mo., transacted business in Chicago 
the early part of the week. 


Eliot Cobb, president of the Eliot Cobb Lum- 
ber Co., Meridian, Miss., when in Chicago this 
week reported a fairly good order file for 
southern pine. 


D. B. Campbell, of the Campbell & Dann 
Manufacturing Co., Tullahoma, Tenn., spent 
most of the last week in Chicago calling on 
the local trade. 


Charles Green, president of Eastman, Gard- 
iner & Co., Laurel, Miss., passed through Chi- 
cago on Saturday last on his return from an 
eastern business trip. 


R. R. Cahal, of St. Louis, Mo., field repre- 
sentative for the Long Leaf Yellow Pine 
Manufacturers’ Association, was in Chicago 
this week on association matters. 


T. E. Griffin, president of the Colonial Lum- 
ber Co., Columbus, Ga., spent several days in 
Chicago this week getting a line on southern 
pine conditions in local territory. 


W. R. Willett, head of the W. R. Willett 
Lumber Co., Louisville, Ky., left on Nov. 2 to 
spend ten days in Chicago, during which he 
will visit relatives at LaGrange, IIl. 


Harold W. Herbert, assistant lumber and tie 
agent for the Illinois Central Railroad Co., re- 
turned Wednesday from a two weeks’ vacation 
spent at his old home in Hammond, La. 


P. H. Jordan, who has been connected with 
the Chicago office of the Long-Bell Lumber 
Co. for two and a half years, has been trans- 
ferred to the Louisville (Ky.) office as general 
salesman. 


Milton V. Johns, sales manager of the Red- 
wood Sales Co., made a business trip to Cleve- 
land, Toledo and other Ohio cities last week 
and reports redwood prospects encouraging in 
that section. 


J. J. Adams, sales manager for the M. J. 
Wallrich Land Co., Shawano, Wis., when in 
Chicago this week reported that his company 
was booking a fairly satisfactory volume of 
northern hardwood orders. 


Fred Hulbert, of the William Hulbert Mill 
Co., of Chicago, and R. R. Reynolds, field 
representative of the company, were in Kansas 
City, Mo., last Saturday visiting Clyde Baxter, 
of the C. B. Baxter Lumber Co. 


J. C. Cremer, formerly comptroller of the 
Chicago Lumber & Coal Co., of St. Louis, 
Mo., and now doing secretarial work for the 
retail lumber interests in Detroit, Mich., was 
in Chicago this week on business. 


Charles Goodman, of the Sawyer Goodman 
Co., Marinette, Wis., was in Chicago this week 
attending to important business matters, and 
while here conferred with W. W. Brown, man- 
ager of the Northern Hardwoods Sales Co. 


D. P. Malloy, of Minneapolis, Minn., sales 
representative for the Red River Lumber Co., 
spent Sunday in Chicago en route to Oshkosh, 
Wis., on business. He reported a fair demand 
for the company’s products in Minneapolis 
territory. 


T. H. Hart, president of the Hart Lumber 
Co., Geneva, Ala., was in Chicago last week 
sizing up conditions in the southern pine mar- 
ket. He recently returned from France, where 
he was a delegate to the convention of the 
American Legion in Paris. 

A. C. Ebenreiter, for the last five years sales- 
man for the Landeck Lumber Co., and prior 
to that connected with the Quixley Lumber 
Co., Chicago, has accepted a position as lumber 
salesman to cover Chicago and nearby territory 
for the J. C. Pennoyer Co. 


Dr. Raphael Zon, of St. Paul, Minn., director 
of the Lake States Forest Experiment Station, 
will give an illustrated lecture on “The Rea. 
tion of Forests to Water and Floods” at 3:39 
p. m. on Nov. 6 at the Chicago Academy of 
Sciences, Lincoln Park and Center Street, 


O. Hilton, assistant sales manager of the 
Bradley Lumber Co. of Arkansas, Warren, 
Ark., spent a day in Chicago last week en route 
to Michigan and points east thereof. He stated 
that the company has enjoyed a good volume 
of business in recent weeks, and that the mil] 
has a satisfactory order file. 


W. R. McMillan, eastern sales manager of 
the Hammond Lumber Co. (Inc.), advises that 
the company is erecting a new office building at 
the large wholesale distributing yard at River- 
dale, Ill. Mr. McMillan made a business trip 
to Muskegon, Grand Rapids and other Mich- 
igan consuming points last week. 


R. S. Plant, of Terry-Nicholson-Cates (Ltd.), 
wholesale lumber dealers, Toronto, Ont., and 
president of the Western Lumber Distributers’ 
Association, who is a member of the board of 
the Central Y. M. C. A., was in Chicago re- 
cently attending the annual Y. M. C. A. of 
America at the Edgewater Beach Hotel. 


E. B. Hazen, formerly of the general office 
of the Long-Bell Lumber Co. at Kansas City, 
Mo., has been transferred to the Chicago terri- 
tory to handle industrial business. Mr. Hazen 
is well known on the West Coast where for 
many years he was connected with prominent 
manufacturers of the Pacific Northwest. 


Paul I. Geary, field representative for the 
California White & Sugar Pine Manufacturers’ 
Association, San Francisco, stopped over in 
Chicago for a day or two this week en route 
to Buffalo, N. Y., on association business, 
While here he conferred with W. L. Godley, 
manager of the Chicago office of the Pickering 
Lumber Co., and other specialists in California 
pine products. 


Norman Roos, general manager of the 
Powell-Roos Lumber Co.’s sawmill at LaPorte, 
Ind., is confined to his home in South Bend, 
Ind., with a broken ankle, the result of a tree 
falling on it. The accident occurred in a wood- 
lot near LaPorte where workmen were felling 
a large tree. As the tree fell Mr. Roos, stand- 
ing near, was struck by a limb which became 
dislodged during the fall. 


E. W. Thompson, of Shreveport, La., sales 
manager for the Peavy lumber interests, passed 
through Chicago on Wednesday of this week 
on his return to headquarters following an 
eastern business trip. While here he conferred 
with J. B. Baker, manager of the company’s 
northern office. Mr. Thompson stated that the 
Peavy companies are enjoying a pretty good 
volume of timber business. 


Thomas Dye, 18 years old, son of Willis 
Dye, prominent lumberman of Kokomo, Ind. 
and a member of the high school football team, 
escaped death by the narrowest of margins 
recently at South Bend, Ind., when he became 
entangled in high tension wires following a 
collision between the bus in which he was riding 
and a pole supporting a power line. He sus- 
tained severe burns about the arms, chest, abdo- 
men and left leg, also a possible shoulder frac- 
ture, caused when he was thrown from the bus. 
He was taken to a hospital in South Bend and 
his parents notified. His condition is said not 
to be critical. 


A. E. Edgcomb, of Philadelphia, Pa., presi- 
dent and general sales manager of the Insular 
Lumber Co., Philippine mahogany manu fac- 
turer, spent several days in Chicago this week 
en route to the Pacific coast on business, during 
which he will visit Seattle, San Francisco and 
Los Angeles. “We have been shipping fully as 
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fiuch as we have been cutting every month 
right along,” said Mr. Edgcomb, “and are even 
hooking orders for next year.” The company’s 
product is shipped direct from the mills on 
Negros Island, one of the Philippine group, to 
the various ports on the Pacific and Atlantic 
coasts and the Gulf of Mexica. The capacity 
of the firm’s plants is 5,000,000 feet a month of 
sawed timber. 


C. J. Williams, president and general man- 
ager of the Moore Dry Kiln Co., Jacksonville, 
Fla. was in Chicago the latter part of last 
week, en route to his home in Jacksonville af- 
ter having spent some time at the company’s 
plant in North Portland, Ore., and in visiting 
operations on the West Coast. Mr. Williams 
finds a general tendency in the lumber manu- 
facturing industry to install better equipment 
and to pay more attention to the matter of dry- 
ing the lumber Wefore it is shipped. It is be- 
ginning to be realized pretty generally that 
much of the trouble that the industry has 
encountered may be attributed largely to lack 
of proper drying before the lumber is put into 
consumption. The Moore Dry Kiln Co. has 
been a leader in pointing out this weak spot 
in the manufacture and shipment of lumber 
and has been quite helpful in pointing the way 


‘toward better housing and better construction 


generally throughout the country, through the 
better preparation of the material that is used. 
While market conditions on the West Coast 
are not entirely satisfactory, Mr. Williams be- 
lieves that the outlook is encouraging and that 
better conditions will prevail throughout the 
industry during the coming year. 


Southern Pine Salesmen to Meet 


Arrangements have been made to hold a 
meeting of southern pine salesmen at the 
Palmer House, Chicago, on Nov. 10 at 12:15 
p. m., the business session td be preceded by 
a luncheon. The committee in charge consists 
of R. C. Clark, of the Tremont Lumber Co., 
and F. R. Linroth, of the Exchange Sawmills 
Sales Co. This meeting will be similar to 
those held last spring under the auspices of 
the Southern Pine Association, the purpose of 
which is to give the salesmen of subscribing 
companies some pointers on the utility of the 
product they are handling which will aid them 
in increasing the volume of southern pine sold 
in the Chicago territory. J. F. Carter, field 
representative, and L, R. Putman, merchandis- 
ing counsel, and other technical experts of the 
Southern Pine Association will be on hand to 
enlighten the salesmen on any points that may 
be brought up. 


CA e2228882: 


Sales Conference on Coast Woods 


At the Palmer House in Chicago on Friday, 
Oct. 28, was held a meeting of West Coast lum- 
ber salesmen that was replete with interesting 
and valuable information that will be helpful to 
these salesmen in pushing West Coast woods in 
The meeting was held under 
the direction of Don Critchfield and Emanuel 
Fritz, of the West Coast Lumber Bureau, and 
was attended by about thirty sales representa- 
tives. 

The principal feature of the meeting was an 
address by Emanuel Fritz, profusely illustrated 
with charts and enlarged photographs, that 
covered practically every point of sales resist- 
ance to West Coast woods. Mr. Fritz prefaced 
his address by reading a statement from a Gov- 
ernment bulletin that lumber was hard to 
advertise as it had no special talking points. 
The speaker vigorously took issue with this 
statement and then proceeded to show that lum- 
ber had more talking points than possibly any 
other product of a natural resource. 

Mr. Fritz first took up a discussion of 
Douglas fir and followed this with a less ex- 
tended discussion of West Coast hemlock, 
spruce and cedar. 

Previous to his talk, Mr. Critchfield directed 
attention to some illuminating charts that 
vividly pointed out the advantages of wood 
frame construction over other types and also 
showing the fallacy of the claim so often made 


that wood shingle roofs are responsible for the 
large fire loss of the country. 


These meetings and the helpful talks that 


are made can not fail to raise the standard of 


salesmanship and service and should redound 
to the benefit not only of producers and dis- 


tributers of West Coast woods but to the users 


of wood and the lumber industry generally. 
With the information thus made available, the 
salesman is equipped to answer practically any 
inquiry as to the kind of lumber best suited 
for the purpose intended and to answer any 
questions that may be raised affecting West 
Coast woods. 

It is the plan of the bureau to have meetings 
of this character in many sections of the coun- 
try, thus making it possible for the salesmen 
and the concerns they represent to codperate 
with and get greater value from the general 
advertising campaign of the bureau and the in- 
dividual advertising of the members. 


Active in Hydroelectric Industry 


Wausau, Wis., Oct. 31.—H. M. Byllesby & 
Co., of Chicago, recently has consummated a 
deal by which the Wisconsin Valley Electric 
Co. and subsidiaries have been acquired by the 
Standard Gas & Electric Co. The Wisconsin 
Valley company operates hydroelectric and 
oii, geen states with 
combined generating ca- 
pacity of 23,946 horse- 
power and owns several 
undeveloped hydroelec- 
tric sites that are be- 
lieved to be quite valu- 
able. A population of 





Cc. C. YAWKEY, 
Wausau, Wis.; 


Lumberman Active in 
Public Utility Field 





90,000 persons in 25 cities 
and towns, including 
Wausau, Antigo, Rhine- 
lander, -Stevens Point 
and Mosinee, is supplied 
with electric light and 
power through these 
connections. 

While the transfer has resulted in some 
changes in the directorates of the companies 
involved, it has been announced that C. C. 
Yawkey, of Wausau, will remain as president 
of the Wisconsin Valley Electric Co., the Wau- 
paca Electric Service & Railway Co., and the 
Valley Transit Co. 

Mr. Yawkey is one of the best known lum- 
bermen in the North, being a member of the 
famous Wausau group, operating plants North, 
South and West. The Yawkey-Bissell Lumber 
Co., of White Lake, Wis., is one of the im- 
portant units in this group. 





Moves Office to Wholesale Yard 


The office of the Western Wood Products 
Co., formerly in the Builders Building, 228 


North LaSalle Street, was moved this week - 


to 2251 South Loomis Street, where the busi- 
ness will be conducted in the future in connec- 
tion with the wholesale yard business of the 
Pike-Dial Lumber Co. It is understood that 
W. T. Osgood, who has been the principal 
owner of the Western Wood Products Co., 
has acquired an interest in the Pike-Dial Lum- 
ber Co. and will be associated in the manage- 
ment of the business. 


Engages in Wholesale Business 

Francis J. Pike, president of the Pike-Dial 
Lumber Co., has opened an office in Suite 1862 
Builders Building, Wacker Drive and LaSalle 
Street, for the purpose of conducting a whole- 
sale lumber business, specializing in Pacific 
coast forest products. Mr. Pike announces 
that he will retain his interest in the Pike-Dial 
Lumber Co., which operates a large wholesale 
yard at 2251-5 South Loomis Street, Chicago. 





CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





FRED H. BURNABY FRED L. LEIDINGER 


INLAND EMPIRE 


LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 1026 CHICAGO 


Conway Building, 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine; Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales nts for Redwood Manufacturers’ Co., and 
1.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick ipeents from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
hite Sulphur, B. 


Werepresent Nicola Pine Mills, Ltd., Merritt, B.C, 


Paul Miller Co., *° 3,,25su~ 
Telephone, Main 0276 





WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


Phone, Randolph 2000 
Builders Building, : - CHICAGO 








Every Lumberman 
Should Have This Book 


“Tote -road and 








Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more woclcome gift 
to his friend. 

“Tote- d Trail’ has been printed 
in the manner of which it is worthy; bound 
in clota, gold stamped. and witk gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp the 
New York artist. Sent, paid, for $1.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 


Trail,” the new vol- 
TOTE-ROAD ume of verse by Mr. 
Hl AND TRAIL 
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This Week’s 


Lumber 


Prices 





Hat- Kan- 
tles- sas | 
burg, City, 
Miss. Mo. 
Flooring | Finish 
1x8” BG A ....s.eeese 72.85 .... | B&better rough: 
B&better ..... 59.79 63.54 Ix6to12” ........00. 
iF ‘dest ckanneh ft) geese i wacdubedeobngins 
a seeoses cone “Ge Dr seaessseshectes 
we. B-ccovvece oe Sf Fe ara 
FG B&better 40.81 40.09 Ey 6scoceuvtes 
Be B cccocece 36.16 33.88 SE. sesecteenseeees 
Sg OT 16:55 24.63 | ee ee 
1x4” EG B&better SO.58 GE.58 | G/GRIS”  .ncccccccccce 
ae euvmus ee 1% and 2x4 to 12” 
OR eee 27.50 27.79 | 6/4 &8/4x4” ........ 
FG B&better 87.382 42.67 6/4 & 8/4x6”) .......-- 
BR. -2 tile ees 83.28 34.14 | 6/4 &8/4x8" ........ 
Bt D cccocee 18.46 22.39 | 6/4 & 8/4x5” & 10” 
” x a? eettece es eos | 6/4 & 8/4x12” ....... 
MOT No. 2, GM 20222 Iolar 2212 | Babetter surfaced: 
No. 8, C.M....... Bae sane, Meee 
1x6 ere errr ree 
Ceiling me” ree 
x4” ss: a eeosseee 28.86 vse | 1x5 & FY eseiaes 
enecceesees 23.54 27.59 A Recent np: 
No cecceccooes o08 tt, Wn. tcasececaeates 
“xt” Babetter coccocce $2.01 31.82 lanai rete eis 
ite. 1 J seteccesers oY oe | SE ‘Kcnndachukantand 
m B escesecesee 4 , 5/4x5” & 10” 
Ie. B..cacececesee 10.738 .... | gift Tape int 
Partition | 4 é vee soaseetue 
1x4  & - paneiee seco 40. ton i op 
etnae sas asd 84.69 G6 GA so astccece 
° a ” ” 
No 2 ceehieiaeiiana ligt /4 & 8/4x5 
Bevel Siding 6/4 & 8/4x12”........ 
%x6” Badetter aheshena inee : 
Ta DB esagecunace 
Drop Siding 
1x4” 29 O'Rahetter 
No. ; besececeses 
WE. © swcccoseuce 
B&better: Casing and Roce 
eerie UB.00 | 5/4x8" «2... ccc cece 
Ge. OP acocnceseees 4.55 i FF 3 ae 


Following are f. o. b. mill sales prices made in Shreveport 


Flooring 





SOUTHERN PINE 


The following f. o. b. mill prices are taken from sales made during week ended Oct. 29 in sections named: 


Kan- | 












Hat- Kan- | Hat- Kan- Hat- Kes 
ties- sas | ties- sas | ties- sas tles- sas 
burg, City, | burg, City, burg, City, burg, Clty. 

Mo. — an Miss. Mo. Miss. Mo. - Me. 
etter: ambs mension, SISIE 
| “1x4 and 6”........... 67.03 | PS x pte, | Oi Gta sescessaes 13.59 14% 
$9.33 ....| 1%. 1% & 2x4 & 6”. 66.12 ot , BEE’ .crccceces ooo: 
87.64 ....| Fencing, SIS a - a4eeneseee «os. 1408 
87.44 39.87 |No. 1, 1x4”, Other lets. .... 33.31 2x10" eee e eee 14.25... 
sees 42,75 1x6”, Other Igts. 31.57 35.52 2x12" wseeeeeees MG .cs, 
«+++ 50.75 |No. 2 (all lengths) : No. 2 4 better log run: 
see. 58.75 ll inaalslawumesite 16.40 16.89, = = “yor [°°""* oy9o5 963) |. 2 4,10" ...... 19.80 ..,, 
46.83 i eters aed 19.54 19.00 yea 18.65 ..., 
54.65 ....|/No. 3 toll, lengths) : a Be tenes 21.98 % 
Pr ae = _ sf ee 13.32 13.43 2x 6”, 10’ ecccce 16.25 re 
«+2» 52.16) er re 15.67 14.11 16° wees 21.00 ..., 
60.50 52.16 | 18” & 20’. 24.52 °°" 
52.16 Boards, SiS or $2S 2x 8”, 10’ 18.76 
pitas “99 | No. 1, 1x8”, Other Igts. 32.81 Sees Serre : ° 
coco SDT i . genie ee 
65.00 70.00 | x10”, Other Igts. 35.50 39.10 18’ & 20°. 24.39 
1x12”, Other lgts. 42.35 44.76 ox10”, 12” 45 °° 
No. 3 2 (all 10 to 20’): ie a ani "18° @ 20°. 2179 7°" 
| BMD es wv coccccccccscce L . , ’ o 
a St speckbuaseied 20.71 20.72 18” & 20’. 2475... 
De <sosstscssonsses 21.46 24.62 0 | Longleaf Timbers 
|No. 8 (all lengths) : No. 1 Sq.E&S S48, 20’ 
; Me. cdsutbaskbnesssa 15.95 16.15 | and under: 
: Pes rhaedepaetts 15.97 17.00 |x 9 ey 33.88 
: REPRE 5 stapes 17.36 16.97 | ee 28.68 
% , all widths and 1D wccccccccecseseces -. 35.58 
. <M etéwescne 55 6.11 F | we 2 a te Timbers 
51 | Roofers a. on er: 
62.48 |No. 9, 1x6” ........... — i , ee 21.55 
62.48 | Shipiap OP". cavecandsuanaieies 27.25 
62.48 |No. I, 1x8”, Other Igts.. 34.04 og Seas 
74.08 | 1x10”, Other lgts. 31.00 ; \71 | (All 1x4 and 6”) 
74.08 | No. 2 (10 s 20’): ; | ‘ : B&b etter, 8 Bere by | 
| x 8” 19.94 , hee x . | 5 eee eee ls 
20.15 , =o i eur ) «++» 86.28 
t | . 20.29 10 and 20’....... -++» 35.00 
1 16.41 | “2+ $199 | No. 2, Random ......... . 20.79 
’ 16.46 Y Byrkit Lath 
‘ cnn’ MME AO BOR. Cciccnvecccccee oo. Be 
. 18 & 20’.. 21.35 21.39 | 8 and 10’............... occs 
. 41.00 SnI8”, 10’. . coe ee 12’ and longer.......... ——— 
: wee 24.50 22.38 Plaster Lath 
44.81 .... |S48,. SoR&s: TO . cstans cute GR Oe 4 Be. cceneses 3.29 2.68 
46.43 . ..,. \Up to 9”, 38 to 40’...... 38.29 18 & 20’ 21.60 | No. 2, %”, rt Laoieaaaelid 2.30 1.69 





(La.) territory during the period ended Oct. 28: 



















Finish, B&btr, Shiplap, Random Longleaf Dimension, Shortleaf Dimension, No. 3, 
1x8” E.G. Babee as: wa g-4 Surfaced Lengths i SIS1LE -‘s SISIE 
No. , -25 | 1x4” TE No. 2— ‘o. 1— 
F.G. B&btr sap 41.00 | 1x6” 2! 2x4”, 4 
mn @ ccecevce 23.25 | 1x8” 2! .25 2x8”, 
1x4” E.G. B&btr sap... 63.75 | 1x5&10” 7! 5.75 | 2 
¥F.G. B&btr sap... 38.50 | 1x12” f } 2x10” 
No. 1 & C 84.50 |5/4x4,648" .......ccceee - 2x6”, -50 | "4 
No. 2 ..cccce RE” “neccxaesoneeone toe A 
Cc G/GRIS”  cccccccccccccves 25 . 
” Longleaf Dimension, 2! Car Material, 1x4-0" 
ize pate Random Fencing, 51S ” 1S1E 2x8”, . »* WOR, GT scccccescess 25.00 
No. : 5 = S1S 2x12”, 
; BE TE BE be tvs ctccncs 31.00 = 6 y Me neccoviscoes 27.28 
No. 2 .. a nes 35.50 [No 2 18 *} seeten 38.50 
0. G. Batts Pe sccnnkecoséuce 17.00 | 2x4”, Re akin ead aeen 27.25 ts ere 35.50 
a” Ma. 3 & Oi, ccccss 32.25 M seoesaseces 19.66  sssererees 29.00 No. 2— eS Jer: 23.06 
x3” No. 1 & btr....... Ger GRRE vccscccceces 13.0 0 eS 31.75 aa P \. 
Bevel Siding 14,25 ' BED ¢ dss ccuanve 31.50 | 2x4”, 10" ....eeeeeeeee 22.25 
x0" B&btr ........... 30.25 Roofers & C. M.. 2x6” 22624"... 0. eee 35.00 13 
No. : coesoccocese 16.25 1x 7 Shortleaf Dimension, No. 2, Random 
Drop Siding, No, 117 | |No. 1 ......--+-++-++++- 34.75 S1S1E 2x6”, 
1x6” Ba&btr eeccccccece B.00|NO. 2 ..ccscccsecrereres 19.00 No. 1 
BI 2 cccccccceece El he steppe nates 16.00 BEN weeaciwspnnns 24.00 Ti 
Th Dicntapeaakvin 27. Boards, S18 or 828 2x8”, + A ecvoccecccese =~s Sq. E&s, 20° & Und- 
Casing & Base . ” s ia castrate etcenses i ” 
Bate NO Toe, rds. 2 sss 8850 2 Se aeaay 220000000 S38] Sxt&el0” 5x10/10xi0 
"he et ipelneindily ahaa ng we 1 BENE > TBcccccee St AM. xicedeceseans DT a. UE” wtetennewewes 23.00 1 
SUEOE, ttttceesseecceses 5.00 No, 2, Ix 8”) rdm....... 20.25 Eee ae ate alae, Seren ratte 20.75 | 2x10”, Ne 2 Shortleat 
ercccccesccoces & ° DE, CiRccssees Oe 18420’ .......... 83.50 ees 1 % mbers 
Finish, C, Surfaced 1x12”, 10-16’..... 25.50 | 2x12”, 12”... . eee eens 36.25 BOOT conercenns 50.00 | HGF", Be. ovcccaccssnce 22.25 | Sq. E&S, Fe & Und- 
egeecracceccccetece 40.00 1x12”, 18420’..... 26.25 BO? cececcccseces GBS] SRAM? .......... SREB 12” .eeeeeceveee 28.00/ 8” & und.........3..... 2698 
BET cascareansocsnes 48.00 |No, 3, 1x 8”, rdm....... 6.00 OT Te BOOS, WO  ocrcccccccess 24.00 pe eanete: 23.00 | 3x4&10” 5x10/10x10...... 29.06 
BEE cccccesevccceocces 54.75 1x12”, rdm....... 17.25 $2424’ .......... 46.50 BE  secnudnnnaphs 22.75 BERET epcccveese 28.25 | S&4x12” ............00. 33.00 





ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Oct. 28: 











F Finish—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better Cc | No. 1 No. 2 ° No. 1 No.2 No.8 
ee Bi ee Cl ge ee een $67.50 12, 14 10, 18 12, 14 10,18 | 1x 4” ...... $34.00 $15.00 $14.00 
B&better ......... $73.50 tar +4 PORE eee 68.75 16’ 20’ 16° 207 2. ae 36.00 19.50 15.765 
gt Ee Rs ve “oon -50, Et” eee 71.50 5.00 $2 ” 2 ey 35.00 20.50 17.00 
Flat grain— 1%, 1%, 2x4 to: 7450 © °... | SOE) SORR) Bee, $BORO Sotze | ixto” 2.222: 87.00 21.00 17.56 
er 1%, 1%, 2”x5, 10, 12” 76.50 - 24.75 25.75 2x8” 21.00 22.50 BSS” Kacsnn 48.00 26.25 19.00 
Ba&better sovsocess $43.50 $40.50 i rE | 25.25 26.50 2x10" 21.75 23.00 Casing and Base 
1 wh eeeerereeses ° . ” mt 
Se ree 2.23 6378 eiling and Partition 27.25 30.00 2x12” 23.25 25.00 . B&better 
Clg. Clg. Clg. Part. | S2SCM—Shiplap * Te eee ee $73.50 
M y" 5%” %” %” No. 1 No. 2 No. 3 1x5, 8, Brig ince Ue ans Bet os 77.76 
ooo. 7ee. " vee. 4 ~~ " eee OF 3 we" «.6ckas $36.25 $19.75 $15.75 Lath 
1%” and under...31 percent disc. | No. 1 Ok eee 35.00 20.75 17.00 No.1 No.2 
1%” and over.....25 percent disc. SG, SE? ceinp th ie a Be xwalcwa Ae 21.00 17.50 el vss caw euas $3. 40 $3.20 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No, 1 Hzemiocx Boarps, S1S— No. 1 Hemiocx, S1S1E— 
8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 3’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
ix 4” +++ «$27.00 $28.00 $28.00 $28.00 $29.00 $81.50 $28.00 | 2x 4” «+» $80.00 = 00 $30.00 $29.00 $31.00 $33.00 - o00.08 
ix 6” . 20.50 30.50 30.50 30.50 82.00 84.50 80.50 2x 6” owe We 8.00 28.00 28.00 80.00 32.00 35.08 
Ix 8” . 31.50 $2.50 $2.50 82.50 $4.00 ~ 86.50 82.50 | 2x 3” . 29.00 $1.00 30:00 30.00 31.00 88.00 $5.00 
1x10” 32.50 33.50 83.50 33.50 85.00 87.50 83.50 | 2x10” wee 29.00 32.00 32.00 32.00 83.00 84.00 36.00 
ixis” 33.50 34.50 84.50 34.50 86.00 88.50 $4.50 | 2x12” -+++ 80.00 33.00 88.00 33.00 84.00 85.00 87.06 
For merchantable $1S, deduct $8 from price of No. 1, for No. 2, deduct $65. N . ™ ‘ ” id 
For shiplap or flooring, add 50 cents to prices of No. 1 PM o. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
Crating stock, Slor 2S, 6” and wider, 6’ and , No. 2, $26.00; No. 8, | $22.00. ‘ 





For No. 2 dimension, deduct $4 from price of No. 1. 
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Cincinnati, Ohio, Oct. 31.—The following are 
today’s prices on ‘American black walnut f.o.b. 
Cincinnati: 
FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$2eelects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No. 1, 4/4, $95; 5/4, $105@110; 6/4, $115@ 


120; 8/4, $199 15. 56/4, $50; 8/4, $55. 


POPLAR 


Cincinnati, Ohio, Oct. 31.—The following are 
average wholesalers’ carlot prices, Cincinnati 
pase, on poplar: 


goft Texture— 





—— 


4/4 56/4&6/4 8/4 
WAS .ccccccsctee ee a $110@120 
Saps & select...... 77 82@ 8 82@ 88 
No; 1 COM. ccccccce boo 55 65@ 7 70@ 75 
No. 2 com. A . 88@ 40 48@ 45 45@ 48 
No. 2 com. B ....... 28@ 80 30@ 32 82@ 84 
Valley— ’ 
AE. ccocncedovseey $ 95@100 $100@105 $105@110 
Saps & selects ..... 66@ 70 70@ 75 80@ 85 
No, 1 Com. ccccccce 48@ 55@ 58 58@ 62 
No: 2 com. A ..... 87@ 39 41@ 43 48@ 45 
No. 2 com. B ..... 27@ 29 29@ 81 30@ 82 





POPLAR BEVEL SIDING 


Louisville, Ky., Oct. 31.No surplus stocks 
of poplar siding are being offered, as manu- 
facturers are well sold up. The market re- 
mains steady, no price changes being reported 
in Louisville quotations: 


FAS Select No.1 No. 2 
BER visccccece $50.00 $38.00 $28.00 $22.00 
BIER. cvcocceicde 50.00 36.00 26.00 20.00 
Hinch ..cccccece 50.00 35.00 22.00 18.00 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Nov. 1.—Prices on West 
Virginia hardwoods secured from authoritative 
sources exclusively for the AMERICAN LUMBER- 
MAN are as follows: 





Ash— 
4/4 5/4 6/4 8/4 
| eee $100 dite $115 een 
@105 @120 @120 
Common ....... 65 76 76 $85 
Ash FAS, 10/ and 12/4, $135@140 
Chestnut— 
ear 100 115 115 
@105 
Common ....... 60 68 68 
@64 @72 @72 
Sd. wormy .... 42 ie BRS He 
@48s 
oe Rh vit8ceeewe 32 
@ 36 
Poplar— 
FAS, inch & up 115 
@120 
cy) Sia 2 Fae 130 130 vane 
Cl. saps, 4” & up 85 105 105 105 
@115 @115 @115 
Common ....... 62 
@68 
Com. OE Wis ocx ae 70 78 
@75 @75 @80 
INO. BA. csccee 44 50 50 52 
@47 @55 
me BSS 32 34 34 37 
@37 @ 37 @38 


St. Louis, Mo., Oct. 31.—Cross tie quotations 
f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x3”, 3” 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7", 3” 7-inch face.. 1.15 85 
No. . 6x6”, 8’, 6-inch face.. 1.05 -75 


Red oak ties, 10 cents less and heart cy- 
Press ties 15 cents less than white oak; tupelo 
and gum cross ties, 15 cents less than white 
oak; sap cypress, 20 cents less than white 


oak, 
Switch Bridge 
Ties Plank 
White Galt ..ciewss sscdeuts $43.00 $43.00 
MOG GOR. 69i2260%08ces eure 39.00 39.00 





SOUTHERN PINE TIES 


New York, Nov. 1.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


PHILADELPHIA PRICES 


Philadelphia, Pa.,-Oct. 31—Wholesale prices 

secured from authoritative sources exclusively 

for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$43.00 10x10” ........$49.00 
8x6” and 6x6”... 41.00 SIR” occ cess 58.00 
3x8”, 4x8” and 12X12" wo. eee 56.00 

8x8” ....06.06 42.00 SE1E" gc wcees 68.00 
$x10” 2... cc ccdeee 50.00 14x14” ........ 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Face 
ssaray apes 


BaBty, ht. PISE .--0-5-2 cvs ¥-04-0%-8-00 deS os eeu $86.00 
BRO... -ORD PILE ~ 6 .6-0--0-0:00-0-0 00-02 Nib re ea 74.00 
Bade, Tit .... -0-. «+ pine tedibb0'04 90-00-0060 54.00 
No. 1:-com, sap flat. pie W-aetidans Ordo 2 0-6-0-45"e 44.00 
Eh, <n -0-6 0: 0-4-0 0.0- 0-00 048-0 25.00 
BOD, -S OU Ee Ko 0 0s 00-0 0-8-0 06-00 0-00-04 19.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.50 1x10”, %x 9%..$28.50 
1x8”, %x7%.... 27.50 1x12”, %x11¥%.. 28.00 


Shortleaf Dimensions, S48, 14-inch Scant, 10- 
to 16-foot 





RECEIPTS AND SHIPMENTS 


Lumber and shingle receipts at Chicago, re- 
ported by J. J. Fones, Secretary of Board of 
Trade: 

RECEIPTS FROM Oct. 1 To 29, INc. 














Lumber Shingles 
RES Ap “apremeeee 297,817,000 34,882,000 
BEES oc cegevdncckct 323,041,000 31,956,000 
pT Pee a ree ee 2,926,000 
pe ere 26,236,008 26060 c4ed 
RECEIPTS FROM JAN. 1 To Oct. 29 
Lumber Shingles 
Sa eye 3,320,638,000 382,444,000 
Aa ES Sere 3,457,594,000 340,088,000 
NS. denteece:. Se aemih dete 42,361,000 
SPOGRGRGS iccesccs ISG TeRe —=——iC Ne wee ene 
SHIPMENTS FROM Oct. 1 TO OcT. 29, INC. ... 
Lumber Shingles 
eS ea 99,757,000 28,570,000 
EE Reg 154,615,000 33,715,000 
Decrease .......-. 54,858,000 5,145,000 
SHIPMENTS FROM JAN. 1 TO OcT. 29 
Lumber Shingles 
DL. vnrechkesanee es 1,324,210,000 336,128,000 
| SRS a a 1,634,984,000 330,042,000 
ee ew Pn 6,086,000 
ee tee 310, i tr re 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


CHICAGO, Nov. 2.—Northern pine produc- 
tion, shipments and orders seem to be running 
pretty close for this season of the year, and 
with winter coming on and consequent cur- 





All 8’ 6”"— Sap Heart 
TO 20, eviasiews canea« do ebs0¥snres eo dnene $1.65 
HO BOR Sana coo ae 1.65 
GEE. dp sucdes 6nveulwenes ostsoves e+ 1.16 1.25, 


tailment in production, orders and shipments 





Christmas Cards & 
of WOOD 


heres 
Wider tan cre tdotelt tee 

















pier slices of wood, beautiful in tint 
and texture, and carefully decorated. 


; Send $1.00 for sample set of five and illustratedcircular, 


Romeyn B. Hough Co., ew york 





SES 020 rebtowon $2860 3x10" 2... 6:0-02-0-00% $29.50 
oo eee EE ~ ABRAAD -<0-~-0-0rd-<ohb-0-0-6 31.00 
SEO. 0-5-0-0-9 0:0-00-0 4 28.00 
North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 
WRB IG” PI .0cicc ed $74.00 $63.00 acew 
SEG TNR oe rivet eo 52.00 41.00 $25.00 
Kiln Dried North Carolina Roofers 
i le Te I a6 6040-0 0a oo oe $29.50 
Oe CSR Se ere ees 30.00 
i -a-sens*e-srareroreids "or ares eee 31.00 
Se Te les eile Snraradadpinmin ghdbiy oe nrwret 33.00 
}#-inch thick, $1 more. 
Red Cedar Bevel Siding 
OS ge | iit Se $42.00 | 
OO A ES ee ee ee 62.00 
ee aa Seine iene ine gwriee inet o olin ed 69.00 
Maple Flooring f.0.b. Philadelphia 
§§5x2%- 1gyx2% 
iy (Hy, ewe $82.50 $86.00 
MFMA Second class .......... 74.50 78.50 
SERRA. TRIG CIOS 2-00.06 00 0-0-0-6 52.50 56.50 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
ee $ 67.50 $57.50 $44.25- $36.75 
> apse 72.50 62.50 41.25 38.25 
Of 72.50 62.50 41.25 38.25 
ET . © 66 warawares 82.50 72.50 41.25 38.25 
ME v5 ose 6 baa os 97.50 87.50 44.25 39.25. 
SS" od UP... 650s 102.50 92.50 48.25 43.25 
Lath, 4-foot No. 1 
EE eine cwerr ee $6.75 c.iff—$7.25 delivered 
pS ee ae ees 5.15 c.if.— 5.75 delivered 





Our facilitie 23 enable 
us to give exception: 
alfy prompt service 


FOR SAMPLES AND PRICES 
WRIEE TS 


SOUTHERN COUPON CO. SRMINGHAM, ALE. 


PRO. BOX 346 


RIGHT i in the heart of the 

new business center at 
Eight and Market Streets. 
Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard Ernest Drury 


Lessee Manager 














Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 
Owners and 


Operators 
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NovEMB! 

a —_ 

will no doubt equal production before the cold ALT 
weather is over. Low grades are in B 


£0 
mand, and there is a larger inquiry od de pusiness 


and 
‘ale ewe acy, movement of the better grades such ping ony it 
mal ) quired by industrial concerns. Prices are be. 0 fits 2 
ie © Same very close to the new lists in en ii 
BUFFALO, N. Y., Nov. 2.—Northern Pine 
demand is fair. The low grades are Called a KANE 
little firmer than they were a month ago ang are rat! 
a good deal of such lumber is going into con. to place 
sumption in the box trade. Common Brades demand 
are being taken fairly well in the build most © 
line. The upper grades are firm, though the in _ 
a sm 


Easy Cutting : industrial demand is not at all brisk. 


EASTERN SPRUCE “ae 
Factory Lumber BOSTON, MASS., Nov. 1.—There has been ia 














no change in the market for eastern ‘oan se 
. : frames. The mills now in operation are secur. ps | 
Put a car of Craig Mountain ing just — =: orders to keep their wich | 
I . saws moving. he base price’ remai i 
light, soft and white Pondosa $38@39. One manufacturer who has bes, | Palle 
Pine through your factory and aioe og for matched plank advanced his vs 
° ° si quotation last week to $39. No one a 
notice the difference. ; > expect ry reduction in the base price ie CHI‘ 
5 rames, and some predict a moderate ady. | 
4 Notice how easy and smooth as production is curtailed toward the saat - goat 
it cuts, how light it is to handle, the year. 1 orerings of Provincial random are trial « 
. growing ghter; emand remains quiet 
how clean and white it looks. prices keep steady. Dry boards are very pf plentit 
Don’t be satisfied until you and prices keep firm, although demand is quiet. - 
e e arriva 
have actually tried Craig Moun- HARDWOODS the 
tain Pine. Busin¢ 
CHICAGO, Nov. 2.—Northern hardwood de- and d 
mand is quiet in Chicago territory, but m te. 
Why not let us quote reports indicate considerable activity in cnn yo 
you on a car or two? consuming centers. Most local consumers are 
holding off. Prices are firm for dry stocks. BOS 
jeg is a sap gum and oak moving in ket fo 
ocal territory, and it is expected that furni- 
SALES REPRESENTATIVES ture factories will be coming into the market —— 
G. S. Patterson, Oconomowoc, Wis. very shortly, which should improve conditions, - ba 
R. D. Hunting Lumber Co., ' Oak flooring has strengthened within the last ment 
Merchants Bank Building, few days on account of stock conditions, al- $28.5 
Cedar Rapids, Iowa. te, though present demand is slow. @26 
Colorado Continental Lumber Co., : —_—_—_ t 
Chamber of Commerce Building, = 
Denver, Colo. ‘ ST. LOUIS, MO., Oct. 31.—While prices of not a 
Alex W. Stewart, ‘gy southern hardwoods are slightly lower, the of yé 
931 Lumber Ex. Bldg. _ market seems to be more stabilized. This is of W 
W. J. Schiller Minneapolis, Minn. due to the fact that manufacturers have about since 
4347 Benton Bivd., eo realized that they can make no further re- north 
Kansas City, Mo. oe P ductions in prices without suffering a loss, about 
D. Clinton Van Ostrand, ; and there is some movement toward curtail- 
. O. Box 99, Omaha, Nebr. sce 4 ment of production. Consumers will begin to 
i ‘ buy when they feel, as they should now, that 
prices have about reached bottom. There was CH 
some buying during the week by furniture fac- ket ¢ 
tories and planing mill interests. _ 
; 
BUFFALO, N. Y., Nov. 2.—Hardwood de- oe 
mand is fair, though buying is not as active a po 
as dealers feel it should be at this time. Auto- door 
mobile concerns are holding back orders and city 
just now the holding of furniture expositions firm! 


is slowing down lumber buying in that line. 


* * In both these important industries, however, SA 
ral ountain i um er f O the prospect is considered favorable and in- an 
* creased demand is looked for soon. Prices 















are called steady. tion 
WI HE AH lists 
ene Se : FIR, SPRUCE, CEDAR win 
E, H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres, & Gen. Mgr. ’ ’ ally 
CHICAGO, Nov. 2.—Retailers are confining are 
their purchases of fir and West Coast prod- goo 
ucts very largely to mixed cars containing The 
items most needed, and ask for prompt ship- port 

Pp ment. Country yards are taking some fir up- 
(@ the Vn ee), %) ‘ pers. Local consumers are making offers at N 
Pr) @ oy) Le = ie prices which are being turned down by — are 
“ ra fir mills. Long joists are stronger due to 
aT ” FLOORING sto KILMOTH” CLOSET LININ curtailment among some of the smaller mills } 2a 
ALITY OAK C7 a caused by inclement weather and low prices. then 
: eee Sh ee > = Prices of desirable items of short dimension gai: 
have been maintained due to continuation of wee 


Es demand from country yard trade. Fir uppers 
are still weak. Fair quantities of spruce are 


ing to fact nsumers. I 
“QUALITY” Make Homes More Salable meeving to tactery consumers a 








tri 
ring —not alone new ones, but also old houses—by enc SEATTLE, WASH., Oct. 29.—Fir lumber 
Oak Floo owners to line all closets ~~ % 7 ENS shows little change from the last previous we ro 
builds trade on merit. aati port. Demand is slack. The market is we 
Order it in mixed cars “KILMOTH” Closet Linmg and featureless. oa 
— Kilmoth’’ Closet Supply this stock manufactured from Tenn. Aromatic Perrys an 
one Red Cedar and you'll notice an increase in sales. Order NEW YORK, Nov. 1.—Demand for fir was to 
L. C. L. or carlots mixed with “Quality” Oak Flooring. only fair during October. There have been ed 
good cargoes of transit lumber, and bargains 
DeSoto Hardwood Flooring Company |_ ™.", 2". ty 217, ' sbtain for the rst J ™ 
MANUFACTURERS AND WHOLESALERS . time in many weeks, though prices are main- 
Bledge A and Southern s tained on the scale of a month ago by many w 
ve. Ry MEMPHIS, TENN. firms. . 
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BALTIMORE, MD., Oct. 31.—Bidding for 
pusiness in fir is perhaps more active than at 
any previous time, so that a strong incentive 
to scaling prices is offered, with the result that 
rofits are cut as low as possible. The expec- 
tation is that ocean freight rates may be cut 
gs an additional incentive to offer concessions. 


KANSAS CITY, MO., Nov. 1.—Fir orders 
are rather scarce and buyers with nice orders 
to place can get good prices. There is a small 


demand in the cities for special items, but © 


most of the orders come from country yards 
in Kansas and Nebraska. Iowa is furnishing 
a small volume of business. 


CYPRESS 


sT. LOUIS, MO., Oct. 31.—The market for 
cypress is rather quiet. There is always some 
pusiness in No. 1 common to meet the require- 
ments of coffin manufacturers, but this trade, 
which is light, is about all there is at present. 
Retailers buy a mixed car of yard stock now 


and then. 
HEMLOCK 


CHICAGO, Nov. 2.—Northern hemlock is 
firm at $4 off the Broughton list, and stock 
is moving freely to country yards and indus- 
trial. consumers. Dry mill. stocks. are not 
plentiful. ‘3 


‘NEW YORK, Nov. 1.—Rather unimportant 


arrivals of hemlock seem sufficient to supply 
the market with all the lumber it needs. 
Business has been rather slow for October, 
and dealers are buying solely to fill imme- 
diate.requirements. There is very little traffic 
in eastern hemlock. 


BOSTON, MASS., Nov. 1.—Although the mar- 
ket for western hemlock is not yet in a satis- 
factory condition, buyers are finding fewer op- 
portunities to fill their requirements by picking 
up bargains in distress lumber. For mill ship- 
ment ordinary schedules of dressed are quoted 
$28.50@29 c.i.f.; No, 1 common boards, $25.50 
@26, and 15-inch lath, $5.25 cif. Quotations 
for transits are still uncertain. Demand is 
not active, but is still quite fair for the time 
of year, considering the substantial volume 
of West Coast lumber sold in the Northeast 
since Labor Day. Offerings of eastern and 
northern hemlock are light and prices keep 
about steady. 


WESTERN PINES 


CHICAGO, Nov. 2.—The western pines mar- 
ket does not show any particular activity, al- 
though there is some call for Idaho, Pondosa 
and California pines. Stocks in the hands of 
the retailers are below normal, but owjng to 
the lateness of the season they are pursuing 
a policy of hand-to-mouth buying. Sash and 
door trade is slow. There is a growing scar- 
city in 12-inch No. 2 Pondosa pine, which is 
firming up in price. 


SAN FRANCISCO, CALIF., Oct. 31.—There 
was slight change reported in the pine situa- 
tion last week. Some manufacturers’ price 
lists have been reduced to stimulate fall and 
winter buying. The demand, although season- 
ally low, is being sustained. Rail shipments 
are off slightly, but intercoastal business is 
good. Export demand is a little above normal. 
The outlook for the winter, with stocks re- 
ported low, is very good. 


NEW YORK, Nov. 1.—Inland Empire prices 
are holding up well at low levels. In some 
cases, Idaho and Pondosa are just about on 
the same level, but distributers of the latter 
Steadfastly resist reductions. Idaho has not 
gained in strength in the last four or five 
weeks, and business is not brisk. 


BUFFALO, N. Y., Nov. 2.—Trade is rather 
quiet in the California pines, and the indus- 
trial users are limiting their purchases to 
small lots in most cases. Quick delivery is 
wanted as a rule, and wholesale shed stocks 
are thus being drawn upon. The prices on 
Clear sugar pine are being well maintained 
and it is expected that the mills will continue 
to hold good stocks at. firm prices. A curtail- 


ment of production is helping to steady the 
market. 


KANSAS CITY, MO., Nov. 1.—Demand for 
western pines in this market is very slow and 
Prices are -weak. Most of the orders are 
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THAT. 
_“FIVE-RING” DIMENSION 


We of course insist that if you want the utmost 
strength in the joists or sills or other members 
of a building you must buy long leaf in prefer- 
ence to any structural wood in America. 


But we also insist that we produce a short leaf 
dimension that for strength and straightness is 
a close second. The logs from which it is selected 
must show five or more annual growth rings to 
the inch. That means strength. Then the sticks 
are soda-dipped, to prevent staining; they are 
stacked so as to permit uniform moisture con- 
tent and seasoning. They dry out brighter, the 
knots are tighter, the machine work smoother, 
and the grades are coristantly the same. 


Intelligent cutting and careful handling com- 
bine to produce lumber without crooks or stain, 
sturdy and dependable, as safe as buying 
sterling. 


—and, of course, a complete line of flooring, 
ceiling, finish, timbers—from mills 71-72-73, 


shipped speedily over the Illinois Central Main- 
line. 


NATALBANY 


LUMBER COMPANY, LTD. 
SALES OFFICE 


HAM MOND, LOUISIANA 


MEMBER SOUTHERN ‘PINE ASSOCIATION 





8,000 cars a year of long and short leaf Southern Pine 


———— 
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We'll furnish the crane, 


you furnish the truck 





fad 


























AKE off that broken body from 

your old motor truck, give the 
chassis a coat of paint; we'll furnish 
an ORTON Model “V” Crane and 
you will have the fastest little lum- 
ber handling outfit in the world. 


You can mount the ORTON Model 
“Vv” Crane on any new or second- 
hand 5 to 7% ton truck having a 
distance of 8-feet 6-inches from back 
of driver’s seat to rear axle, Prac- 
tically every standard truck of the 
required capacity has this clearance. 


Cranes 








ORTON CRANE 


The ORTON Truck Crane may be 
equipped with a 20, 24 or 28-foot 
boom; it has a lifting capacity of 5 
tons at a 10-foot radius and 2 tons at 
a 20-foot radius. The Truck Crane 
is full-revolving and is operated with- 
out the use of outriggers. Power is 
furnished by a 53-HP. Hercules Gas- 
oline Motor. 


Complete information including cata- 


logs, specifications and price will be 
sent to anyone interested. Write us 


today. 
TS] Shovels 





& SHOVEL COMPANY, 608 SO. DEARBORN ST., CHICAGO, iLL. 
































requirements. 


Taylor, 





Reduce Souk Labor Costs 


by using planer knives that make it possible for each workman 
to turn out a larger volume of work. Try our time tested. 


@ Planer Knives 


They have a keener edge and they hold it longer. That’s be- 
cause the cutting surface is made from the best tool steel per- 
fectly uniform in temper. 


RIEGELSVILLE, N. J., U.S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agen’ 


We &t the knife to your individual 
Write for full information. 


Stiles & Company 
















le 
coming» from industrial buyers.and their re- 
quirements are not large. 


REDWOOD 


SAN FRANCISCO, CALIF. Oct. 31.—There 
was an increase in redwood demand during 
the week, noticeable gains coming from the 
export field. Rail business fell off consider. 
ably, due to bad weather, it is believed. Busgj. 
ness in the Coast States was good. Prices are 
firm. Retailers here report business normal, 


SOUTHERN PINE 


CHICAGO, Nov. 2.—The southern pine yo}. 
ume during the last week has been somewhat 
improved in local territory, as the result of 
favorable weather conditions. Retailers are 
buying sparingly, as is customary at this Sea- 
son of the year. Inquiries are increasing, no- 
tably from railroads for car repair material. 
Some mills which have a surplus of 1x6-inch 
No. 3 are making concessions of 50 cents, 


ST. LOUIS, MO., Oct. 31.—Buying of south. 
ern pine is still limited. All reports indicate 
that retailers’ stock are very low, and it is only 
a question of time when they will be forced 
to come into the market, if there is any build- 
ing at all. There would be more buying by 
dealers even now if the market were more 
stable, but dealers fear that prices will go 
lower. Most of the larger mills are holding 
prices firmly, but some of the smaller oper- 
ators are said to be selling their stock at priceg 
lower than cost of production. 


KANSAS CITY, MO., Nov. 1.—Southern 
pine trade has shown little change in the last 
week. Country demand provides the bulk of 
the orders, which continue to run strongly to 
mixed cars. Mostly lower grade-items are 
in demand. Finish items are in slow demand 


and weak. There is a fair call for the cheuper 
grades of flooring. 


BOSTON, MASS., Nov. 1.—Most southern 
pine distributers describe their recent and 
current business as quiet, but now and then 
an optimistic wholesaler reports he is getting 
a fair volume of orders for moderate assort- 
ments wanted for quick delivery. Among en- 
couraging features are an awakening interest 
in shortleaf pine dimension and a better in- 
quiry for Arkansas soft pine finish. The buy- 
ing of flooring is of the cautious sort and is 
pretty well confined to B&better rift, offered 
at $70@85.50 for 1x4-inch. Local buyers ap- 
pear willing to pay more for partition coming 
from Arkansas than for that manufactured 
elsewhere. Roofers are suffering from intense 
competition with boards from the Coast. 


SHINGLES AND LATH 


CHICAGO, Nov. 2.—White cedar shingles 
are moving in fair quantities to country re- 
tail yards at: Extras, $4.40; standards, $3.40; 
sound butts, $2.85, Chicago. Lath are weak, 
with demand rather slow. 


SEATTLE, WASH., Oct. 29.—Production of 
red cedar shingles is up to normal, and output 
is marketed almost as fast as it is manufac- 
tured, Clears during the last week have slipped 
a nickel; XXXXX are fairly steady. 


NEW YORK, Nov. 1.—Eastern Canadian 
spruce lath are now quoted at $6.25, whole- 
sale f. o. b. docks, with the usual difference 
for rail shipments. The same condition of 
Over-supply that forced prices down still 
exists. There are large supplies of West Coast 
lath on the market, and, while business has 
been fairly active, prices vary to a consider- 
able extent. Few dealers are carrying large 
supplies. 


KANSAS CITY, MO., Nov. 1.—Shingle trade 
continues good in the country, but there is 
little demand from city yards. Some shingle 
men say the market is tending stronger, 
present quotations being $2.25 for clears and 
$2.10 for stars. Demand for lath has been 
falling off and prices are weak. There is 
only a small call for siding, mostly in mixed 


carlots. 
CLAPBOARDS 


BOSTON, MASS., Nov. 1.—Builders are now 
taking clapboards from the retail yards in 
quite limited volume. Eastern spruce and 
native white pine clapboards keep firm, as 
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they are scarce” --Plenty of stock from the 
West Coast is available, and some lots are 
offered at rather attractive figures. “Recent 
sales are reported at the following prices: 
Eastern spruce, 4-foot 6-inch, extras, $60; 
clears, $55; second clears, $50; 5%-inch, $5 
jess. West Coast clapboards, clears, 3-to 
1-foot, redwood, $23.50; red cedar, $24; west- 
ern spruce, $32.50; California pine, $42. 


BOXBOARDS 


BOSTON, MASS., Nov. 1.—Boxboard pro- 
ducers report a seasonable inquiry and enough 
new business in sight to keep prices steady 
during the remainder of the year. There has 
been some reduction reported in the amount of 
ynsold box lumber on sticks during the last 
quarter, although the total of boxboards re- 
maining in first hands has increased since 
July 1. Many producers announce plans for 
restricting their operations during the com- 
jing winter to contracts actually negotiated. 
Round edge white pine boxboards, inch, are 
offered at $27@30. 


Timber Land Sales 


SPOKANE, WASH., Oct. 29.—C. L. O’Neil, 
formerly of Kalispell, Mont., but now a resi- 
dent of Pomona, Calif., recently sold 2,620 
acres of his timber holdings in the Kalispell 
region to the Isaacs Lumber Co., which has 
peen operating at Athens, 20 miles west of 
Kalispell on the Marion branch, according to 
reports received at Spokane. The estimated 
stumpage on the tract is in excess of 25,000,- 
000 feet, and adjoining it are Northern Pacific, 
State and private holdings that are expected 
to provide sufficient timber to keep a mill 
going for many years. 

While the sawmill will operate in the tim- 
per, the planing mill and the headquarters of 
the company will be located at Kalispell and 
for this reason it is expected that the recently 
completed deal will mean a substantial addi- 
tion to business in that city. From 60 to 100 
men will be employed by the company, sup- 
plies will be purchased and the lumber treated 
in and shipped from Kalispell. The company 
is already opening roads for logging. ‘The 
mill site is cleared and ready for the buildings 
and the machinery is being moved from Ath- 
ens. 


TORONTO, ONT., Oct. 31.—An important 
sale of timber in northern Ontario has been 
announced by Hon. W. H. Finlayson, Minister 
of Lands and Forests, as follows: Approxi- 
mately 72,000,000 feet of pine timber in the 
townships of Cassels and Riddell were sold 
to Gillies Bros. (Ltd.) of Braeside, who ten- 
dered $12.50 a thousand for red and white 
pine and $6.50 a thousand for jack pine and 
spruce. Approximately 700,000 feet of red 
and white pine in the township of Watten in 
the Fort Frances area were sold ,to J. A. 
Mathieu (Ltd.) of Fort Frances, who tendered 
$9.10 a thousand for red and white pine, $6.00 
a thousand for jack pine, and 50 cents a cord 
for jack pine pulpwood. Approximately 175,- 
000 feet of red and white pine on Split Rock 
Island in the district of. Kenora were sold to 
the Keewatin Lumber Co., who tendered 
$10.50 a thousand. . 


KLAMATH FALLS, ORE., Oct. 29.—J. R. 
Shaw of the Shaw-Bertram Lumber Co. here 
has purchased the Soper timber holdings for 
a reported price of $1,750,000. The deal in- 
volves about 22,000 acres of excellent pine 
timber lying north of Kirk estimated at ap- 
proximately 250,000,000 feet. The sale of 
1,500 acres of pine timber to Richard H. Ho- 
vey, of San Francisco, for $50,000 is reported. 
George Hilton of Oshkosh, Wisconsin, was the 
former owner. 





Trouble and Litigation 


ASHEVILLE, N. C., Nov. 1.—R. G. Rog- 
ers, of Waynesville, has been named receiver 
for the Whitmer-Parsons Pulp & Lumber Co. 
in an order issued by Judge E. Yates Webb, 
of Shelby, which has been filed here in the 
office of the United States court for the west- 
ern North Carolina district. The Whitmer- 
Parsons Pulp & Lumber Co. is one of the 
largest lumber concerns in North Carolina. 
The petition for receivership was made by 
Alexander & Alexander, of New York, on be- 
half of themselves and other creditors. The 
company is alleged to have outstanding obli- 
gations in excess of $3,300,000. 

The lumber company, which has large hold- 
ings of property and a plant in Swain County, 
filed a statement with the court consenting to 
the receivership, and admitting in substance 
the allegations. Operations at the company’s 
plant, which is situated at Ravensford, were 
suspended. It was pointed out by creditors 
that the Whitmer-Parsons company holdings 
include approximately 34,000 acres of virgin 
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We know that you can buy cheap lumber and 
that you can sell it at low prices. 


But you pay just as much freight as though it 
were good lumber, you pay as much handling 
and labor charges, and then there’s the long, 
weary haul back and forth with the rejects and 
the replacement material. 


When lumber is assured in quality, accurate in 
grading and uniform in milling you have no 
rejects. 


Sell them Peavy Pine Products and Satisfaction. 


Mills Nos. 19, 28, 29 and 40. 


Peavy-WitsonLuMBEr Company INC. 


Manufacturers of 





—_ and 
Suort Lear YELLOw Pine 
Shreveport, La. 


SALES AGENTS FOR: 
Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Co., Inc. Peavy-Moore Lumber Co., Inc. 
Emad, Louisiana Peason, Louisiana Deweyville, Texas Texia, Texas 
BRANCH OFFICES: 


CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bidg. 209 Texas Nat’l Bank Bidg. 1826 New Canal Bank Bidg. 


PHILADELPHIA: 1203-04 National Bank of North Philadeiphia Bidg., 3701 N. Broad St. 


Every stick of 1” and 2” lumber that we manufacture 
is scientifically steam kiln dried 























2A nc a NS 


i 
t 
’ 









90 AMERICAN LUMBERMAN 





NOVEMBER 5, 1927 





imber lands containing about 300,000,000 feet 
of lumber, the town of Ravensford consisting 
of about 40 houses, a hotel and commissary, 
about 30 miles of railway, with locomotives 
and logging machinery and other equipment, 
also other property in Parsons, in Tucker 
County, West Virginia. Debts of the company, 
it was set forth, include three outstanding 
bond issues. 





MEMPHIS, TENN., Oct. 31.—A_ bankruptcy 
etition has been filed in Federal court here 
“ the Payne-McIlwain Lumber Co., of this 
city. Lack of sufficient capital from the start 
is given as the reason for the filing of the 

tition. Unsecured liabilities are listed at 
B55,229 and secured at $39,792. While assets 
total $68,989 there is an amount listed at 
$37,960 listed as pledged to the Memphis 
Finance Corporation to secure debts. S. D. 
Payne is president of the company. 





NEW ORLEANS, LA., Oct. 31.—Frank C. 
Duvic was named receiver for the Algiers 
Sash, Door & Blind Co. (Inc.) in civil district 
court following proceedings instituted by the 
Algiers Trust & Savings Bank. Algiers is that 
part of New Orleans situated on the west 
bank of the river, being a ward of the city. 
Directors of the millwork company met on 
Oct. 26 and agreed that a receiver should be 
named. Mr. Duvic, who is a hardware dealer 
in Algiers, was agreed upon by the creditors. 


MEMPHIS, TENN., Nov. 1.—Keff A. Smith, 
doing business as Keff A. Smith Lumber Co., 
has filed a voluntary petition in bankruptcy 
in Federal court here. Secured debts total 
$6,346 and unsecured $9,861. W. P. Brown & 
Sons Lumber Co. of Louisville holds a claim 
against the company in the amount of $2,631. 
Assets total $1,587. 


Hymeneal 


DUNN-TOLES. Charles Stevens Dunn was 
married Thursday evening, Oct. 20, to Martha 
Isabelle Toles at the First Presbyterian 
Church, Centralia, Wash. The ceremony was 
followed by a reception at the home of the 
pride’s parents. Edward Dunn of Seattle, 
brother of the bridegroom, was the best man, 
and Alutia Dunn, sister of the bridegroom, 
was the maid of honor. The bride is the 
daughter of one of Centralia’s most prominent 
merchants. The groom is the manager of the 
Dunn Retail Lumber Co. of Seattle, and is the 
son of Mr. and Mrs. Albert L. Dunn. The 
bridegroom’s father is one of the pioneer 
wholesale lumbermen of Seattle, and was for- 
merly for several years in the lumber business 
in Wisconsin. Mr. and Mrs. Dunn will be at 
home after Nov. 15 at 221 17th Ave., North, 
Seattle, Wash. 





DAUGHERTY-ST. CLAIR. Hart B. Daugh- 
erty, of W. S. Daugherty Co., Indiana, Pa., and 
president of the Retail Lumber Dealers’ As- 
sociation of Pennsylvania, was united in mar- 
riage with Miss Blanch St. Clair, also of Indi- 
ana, on Sept. 10. Mr. and Mrs. Daugherty 
have been on a motor trip since their marriage 
and have just returned to Indiana, where they 
will make their home. Mr. Daugherty is en- 

aged in the lumber business there with his 
Biher, W. S. Daugherty. 


HOLCOMB-CORNETT. At Defeated Creek 
near Gordon, Ky., Thursday, Oct. 27, Ira Hol- 
comb, a lumberman of Line Fork, Ky., was 
married to Mrs. Cassie Belle Cornett, Rev. 
William Holcomb officiating. Mr. and Mrs. 
Holcomb will reside at Line Fork. 


STRUNK-PORTER. Carbon Glow, Ky., was 
the scene of an interesting wedding on Satur- 
day, Oct. 29, when Mack Strunk, a lumber- 
man of Winfield, Tenn., was married to Miss 
Rosa Porter, daughter of J. N. Porter, a saw- 
mill operator of Carbon Glow. The groom is 
a lumberman of several years’ experience, 
operating sawmills and a retail yard in Ten- 
peaeee. They will make their home in Win- 
eld. 


Lumberman Hurt in Auto Accident 


MInNeEApotis, Minn., Nov. 1—Ralph Wil- 
cox, of the John F. Wilcox Co., narrowly 
escaped fatal injury last week in an automobile 
accident near Cokato, Minn., when one of the 
rear tires of an automobile in which he was 
riding blew out and caused the machine to 
capsize in the ditch. He was pinned beneath 
the machine but a companion extricated him 
just before the machine took fire. Mr. Wilcox 
suffered a fracture of the skull and a broken 
arm and jaw. His condition is regarded as 
serious. 








Advertisements will be inserted in 

this department at the following rates: 

30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

$0 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























ATTENTION 
LARGE MANUFACTURERS AND SALES 
MANAGERS 
Want connections with large, well equipped and 
financially responsible manufacturer or individual 
for increased operation of old established cen- 


trally located concentration, consignment, and 
milling in transit yard handling all kinds of yel- 
low pine and fir stock, long dimension, heavy 
timbers, and hardwoods. Present annual sales 
$1,000,000, can easily be increased 50%. Rare and 
safe opportunity for responsible parties wanting 
increased sales. 
Address “P. 106,” care American Lumberman. 
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WANTED 
Executive with proven ability and sawmill experi- 
ence to direct operation of plant having half mil- 
lion dollars annual sales with market for product 
and with standing timber to supply several years 
operation. Applicants will please give age, former 
experience, financial responsibility, bank and trade 
reference in first letter. Address MILL OWNER, 
Box 338, Jacksonville, Florida. 


ESTIMATOR AND PLAN LISTER WANTED 
By a central listing bureau in south. State age, 
salary, married, experience. Cost book A men 
desired. 

Address “S. 112,” care American Lumberman. 


DO YOU WANT EMPLOYEES? 
You can get good help by advertising in the 
Wanted-Employees column of the AMERICAN 
LUMBERMAN. 











TWO HIGH GRADE MEN 
With established trade among lumber dealers and 
builders specialty people to sell the .most com- 
plete line of built-in cabinet work and fixtures. 


Choice territory. Must own car. Commission and 
drawing account. Also opportunity to become 
branch manager to the right man. State age, ex- 
perience and territory you have been covering. 
Address “S. 105," care Amercian Lumberman. 


WANTED 
Hustling commission salesmen to sell genuine soft 
textured TUPEIO Gum Boxing and Crating Lum- 
ber; also Moulding and Trim: especially need a 
good man in the Cities of St. Louis, Mo. and Cleve- 
land, O. to sell Moulding and Trim. Liberal com- 
missions. 
Aédress “G. 108.’’ care American Lumberman. 


WANTED 
Active Commission salesmen in middle-west, cen- 
tral and eastern states, who know how and where 
to sell high-class Sitka Spruce Factory stock and 
Clears. Good commissions. 
Address “H. 114,”" care American Lumberman. 


“Stark” 











Seattle's 
supreme. 


Elizabeth Bacon, Seattle, Wash. 


shingles stand 








On a commission basis to sell N. C. Pin 


e, 
pine and cypress lumber. Prefer experienced suioy 


men with established trade located anywherg in 
Va., W. Va., Md., Pa., N. J., N. ¥., Conn., and Mass, 
Address CLYDE EBY, New Bern, N. ¢. 









Pas Emiounien 
Prams Aadedired ini Bort tats fst ss 


409 
t 

fs: 

tal 
tg 





ad he ob ota bia na Bi aiak Biles oe SO neice S ce * bie SEP ead OR le 





A THOROUGHLY EXPERIENCED 

sawmill manager desires to make a change. 

a clear record beginning with outside labor, going 
through the various positions into the office, in. 
cluding purchases, and can show a record of fifteen 
satisfactory years. A splendid reputation with fing 
references. Prefer to locate south or west near 
good schools. Available in sixty days. 

Address “R. 103,” care American Lumberman, 


RETAIL YARD MANAGER 
With ten years experience line and private yards 
handling lumber, coal, hardware, paint, builder’s 
supplies and specialties desires position. Best refer. 
ences. Good reasons for changing. Available at 
once. 


Address “R. 114,” care American Lumberman, 


WANTED POSITION AS MANAGER 
Of retail yard by progressive active lumberman, 
Age 28, 9 years experience in retail business, 
Thoroughly modern and efficient, knows all details 
of business and can operate yard at a profit. At 
present managing yard but considering change to 
better location. 

Address ‘‘R. 108,” care American Lumberman. 


POSITION WANTED 
As Saw Mill Foreman; ten years’ experience; :35 
years old; married; can furnish references as to 
ability and responsibility. Can furnish whole mill 
crew for double band and resaw. 
Address “S. 108,’’ care American Lumberman. 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income taz 
returns for lumber manufacturers is open for 
position. A-1 references. Address “ACCOUNT- 
ANT,” Box 2054, De Soto Sta., Memphis, Tenn. 


PRACTICAL HARDWOOD AND CYPRESS 
INSPECTOR 
Well experienced buyer, with southern mill con- 
nection, is open for position Nov. 15th. 
Address ‘“‘R. 112,’ care American Lumberman. 


EXPERIENCED PLANING MILL SUPT. 
Or foreman, with large mills, 50 to 90 million an- 
nually. 20 years’ experience in yellow pine and fir, 
39 years of age. Married and of excellent charac- 
ter. My past employers for your consideration. 
Address “‘C. E. J.,"" care American Lumberman. 


CAPABLE, ENERGETIC, SOBER LUMBERMAN, 
with successful experience handling sales of mill 
and wholesaler, wants position; willing to do steno- 
graphic work to get started with good organization 





























- and demonstrate worth. 


Address “‘R. 109," care American Lumberman. 


RETAIL YARD MANAGER 
Fourteen years experience. Wants position by 
Jan. ist. Prefer west or middle-west. Now em- 
ployed; best of references. 
Address “S. 120,” care American Lumberman. 


EXPERIENCED SALES MANAGER 
And general Superintendent manufacture and yard 
open for position. Southern Hardwood Mill pre- 
ferred. Replies will be treated confidentially. 
Address “R. 107,” care American Lumberman. 


EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years wholesale and retail experience. 

Address “R. 104,’ care American Lumberman. 














Salesman Sam sold Syracuse so- 
ciety set stained shingles. Severe 
storm showed shingles surely serv- 
iceable.: Sam’s still selling shingles. 


Miss Clarissa Lyons, Syracuse, 





GENERAL OFFICE MAN 
Thoroughly experienced. Manufacturing concern 
preferred. Age 35 
Address “R. 110,” care American Lumberman. 


FIRST CLASS BAND RESAW FILER 
Wants a position with box factory or planing mill 
or will accept foreman position. Address 

HENRY SHARTS, Lockport, N. Y. 


Al BAND SAW FILER WANTS POSITION 
Can furnish very best of references. Service guar- 
anteed. State what you have and wages. 

Address “S. 115,’ care American Lumberman. 


EXPERT STENOGRAPHER PAY ROLL CLFRK 
And general office man with five years’ experience 
in lumber office desires position with reliable con- 
cern immediately. 

Address “R. 116," care American Lumberman. 


FIRST CLASS SAWYER 
With fifteen years’ experience wants position where 
they have good schools. Good references. 














Address “S. 107,’ care American Lumberman. 





WANTED POSITION—BY WOMAN OF 
Responsibility and several years’ experience in gen- 
eral office bookkeeping and cashier work. 

Address ‘‘R, 117,” care American Lumberman. 
































